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WESTERN UNION WILL 
TAKE THE AUTO LINES 


Hopes to Be Able to Settle Diffi- 
culties Confronting the 
Conference 


PROBE CITY COMMISSIONS 


Committee Will Make an Investigation 
of Compensation Paid in Some 
Large Centers 


BY GEORGE A. WATSON 

PHILADELPHIA, PA., April 14.— 
Members of the Western Union, at their 
semi-annual meeting held here today, 
were able to dispose of all business 
upon the program at either the morn- 
ing or the afternoon sessions, enabling 
such of the managers as cared to do 
so leave for home on evening trains, a 
privilege, by the way, few cared to 
avail themselves of, preferring the as- 
surance of comfortable hotel accom- 
modation in the City of Brotherly Love 
to taking chances upon the railways 
under the unsettled conditions existing. 


It is the only regular meeting of the 
organization that lasted but one day. 


No Big Stirring Scenes 


Outside the consideration of the 
president’s address, and the reports of 
the various standing committees, the 
only matters of particular interest that 
developed at the gathering were those 
relating to the automobile situation in 
the west; the payment of excess com- 
missions in certain mid-western “ex- 
cepted cities,” and the suggestion of 
President Dugan that scholarships in 
technical institutions be afforded to a 
given number of young men to properly 
equip themselves for important com- 
pany positions in office and field. 

For the most part the reports of the 
standing committees were received 
without comment, the only one pro- 
voking discussion being submitted by 
C. R. Street, dealing with reported 
commission violations in Chicago, St. 
Louis, Omaha and others. The com- 
mittee contented itself with reciting 
facts and offered no suggestion for 
remedial action, nor did a_ definite 
policy develop as a result of the sub- 
sequent discussion. A survey will be 
made and a report will be made at the 
full meeting. 

It is claimed that in the suburban 
districts of some of the big cities con- 
tingent commissions are being paid. It 
is also claimed that excess commissions 
are paid in the downtown section. 


Automobile Business 


The question of outstanding import- 
ance before the meeting was the deplor- 
able situation that exists in the auto- 
mobile field in the West, and _ the 
necessity of the Union taking a positive 
stand if improvement was to be effected. 
The subject was introduced through the 
submission by a special committee, of 
which C. R. Tuttle was chairman and 
George H. Bell, A. F. Dean, R. H. Pur- 
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; LETTON GETS FURTHER HOLD 


Has Been Elected Vice-President of 
C. P. Stewart & Co—May Mean 
Western Change 
Harold W. 


Letton, United States 


.manager of the Netherlands and Zurich 


and vice-president and manager of the 
fire department of the American Mer- 
chant Marine, has been elected vice- 
president of Stewart & Co., 
United States manager of the United 
Stewart is president of 
the American Merchant Marine and 
the New Jersey Fire. Charles H. 
Gardner, secretary of the American 
Merchant Marine, has been elected sec- 
retary also of the New Jersey. 

By reason of these changes the 
American Merchant Marine becomes 
closely identified with the New Jersey. 
Just what changes will be worked out 
in the administration of the New Jersey 
is not known. Some months ago Crum 
& Forster made a hard drive after the 
New Jersey stock, but they failed to 
get control. Mr. Letton has his head- 
quarters in Chicago, where he conducts 
the fire department of the American 
Merchant Marine for the whole coun- 
try and is United States manager of 
the Netherlands and Zurich General 
Liability. The New Jersey has a west- 
ern department, H. H. Ingalls being 
manager, it being associated with the 
New Brunswick and United British. 











cell and John F. Stafford the other mem- 
bers, of the inquiry, “To What Extent 
Is It Proper for the Union to Assume 
Jurisdiction Over Lines of Insurance 
Collateral to Fire and Tornado?” It 
provoked very earnest discussion both 
in the convention hall and in the hotel 
corridors. The early thought was that 
in view of the meeting of chief company 
executives held in New York City to re- 
view the entire automobile situation 
throughout the country, and the decision 
reached to appoint a special committee 
of nine, to formulate plans for its more 
effective regulation, it would be unwise 
for the Union to act in the matter, until 
the committee of executives had _ re- 
ported. 


Resignations Precipitated Action 


It developed later, however, that two 
very important companies had resigned 
from the Western Automobile Confer- 
ence, declaring that if the Union at its 
present session did not arrange to as- 
sume jurisdiction, their withdrawal from 
the conference would automatically go 
into effect. They were prepared to take 
such measures as seemed to them justi- 
fiable to retain their automobile risks, 
which had been raided by unethical com- 
petitors. Confronted with this condition, 
the Union men, by a very substantial 
majority, decided that in the interest 
of good practices and to strengthen the 
rulings of the National Automobile Un- 
derwriters Conference, their organiza- 
tion, so far as its members were con- 
cerned, would have supervision over 
automobile business, just as it has over 
hail lines. 

It was made very clear that this action 
was not revolutionary in any way, nor 
was it born of any other thought than 
to stay present threatened demoraliza- 
tion, which, if inaugurated in the auto- 
mobile ranks, it was realized, would 
speedily spread to other departments of 
underwriting. Nor will the move inter- 
fere in any way with whatever plan 
may be evolved for general government 
by the company executives at their 
gathering in New York City, but will be 
made to conform thereto. 

Agency conditions in Colorado, and 


members of the 





POOLING PLAN IS FAVORED 


General Agreement Expressed As To 


Its Necessity at Hearing on 
Marine Insurance 


WASHINGTON, D. C., April 20— 


There is a general agreement among 


all persons charged with the duty of 
framing the proposed legislation for 
the regulation of marine insurance in 
the United States that some sort of 
pooling arrangement must be permitted 
if the business in this country is ever 
successfully to compete with the old 
established foreign companies. This 
was made evident at the executive ses- 
sion on the subject held on Saturday, 
April 10, at the committee rooms of the 
house committee on merchant marine 
and fisheries, at which were present 
subcommittee on 
marine insurance; Dr. S. S. Huebner, 
the insurance expert of the Shipping 
Board, and a committee representing 
the Association of Marine Underwriters 
of the United States. 

At this meeting the pooling plan pro- 
posed by the insurance men was dis- 
cussed at some length and met with 
approval in almost all of its important 
features. It was taken under consider- 
ation by the Shipping Board and the 
house committee. 

It is understood that a report favor- 
able, at least, to the principle of a 
pooling arrangement and _ legislation 
permitting it will be recommended 
within a short time. 








more especially in Denver, according to 
statements made by the’ supervisory 
committee of Colorado, New Mexico and 
Wyoming, of which P. D. McGregor is 
chairman, are now in a thoroughly satis- 
factory shape, the serious difficulties that 
existed some months ago, which for a 
time defied all efforts of solution, having 
been amicably adjusted. 

In like manner the relations of the 
Union with its sister organization, the 
Western Insurance Bureau, were re- 
ported to be continuously harmonious, 
nothing having arisen during the past 
seven months that was not effectively 
taken care of. 

Aside from some minor changes in the 
verbiage of certain forms, the use of 
which would tend to clarity, the govern- 
ing committee had nothing out of the 
way to report, though it did make cer- 
tain recommendations with respect to 
tornado insurance, the effect of which 
was to defer further consideration upon 
the suggested assumption of jurisdiction 
by the Union over this phase of under- 
writing until the annual meeting. 


To Develop Technical Men 


Appreciating the need for securing a 
higher degree of talent among office and 
(CONTINUED ON PAGE 4) 
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IN TWO 
PARTS— 


Part One 


AGENTS NOT PLEASED 
WITH COLLISION RATES 


See Loss of Business in Penalty 
Cities and Medium Sized 
Towns 


NEW MANUALS CONFUSING 


Merit System of Rating Used in Fram- 
ing New Schedules—Various 
Opinions Given 


Local agents are far from satisfied 
with the recently announced collision 
1ates. It is known and admitted by 
agents generally that the collision ex- 
perience has been unfavorable and that 
higher rates must be collected, but no 
such advances as have been made were 
expected. In the so-called penalty 
cities, such as Cleveland, Detroit, Chi- 
cago, St. Louis and others centers 
where the collision losses as well as 
theft losses have been high, collision 
rates have been advanced on the av- 
crage about 100 percent and on some 
types of cars the advance has been 110 
percent. Agents in these cities are in- 
clined to believe that the companies 
have legislated collision insurance off 
the market. It is certainly very doubt- 
ful if an automobile owner in the big 
cities where the advance in collision 
rates has been so marked will be will- 
ing to purchase full coverage automo- 
bile insurance. The collision protec- 
tion alone will cost so much that 
either it or some other form of auto- 
mobile protection will not be pur- 
chased. Full coverage for the average 
car owner will be just about out of the 
question, 


Smaller Towns Hardest Hit 


While the advance in collision rates 
in the big cities is especially noticeable, 
the medium size towns are really the 
hardest hit. It is in towns like Lan- 
sing, Michk., Rockford, LL,. Sioux City, 
ja., South Bend, Ind., and cities of 
similar size, that it is going. to be 
most difficult to sell collision insur- 
ance in the future. In many of these 
cities the advance in collision rates 
has been nearly as high as in the big 
centers. In spite of the fact that in 
towns of this size the collision ex- 
perience has not been nearly so un- 
favorable as in the penalty cities, the 
rates have in numerous instances been 
advanced about as much as in the big 
towns. Collision rates in the medium 
sized cities have gone up from 40 to 
00 percent. It is doubtful if very much 
collision insurance can be sold at the 
new figures. 


Effect in Rural Communities 


In the smaller towns, villages and 
rural communities, the increase in col- 
lision rates is not so great, but agents 
in the smaller centers are not par- 
ticularly interested in collision insur- 
ance, anyway. Very few automobile 

(CONTINUED ON PAGE 7) 
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ACTIVE DRIVE ON FOR 
AIRCRAFT INSURANCE 


Some of Companies Are Now 
Writing That Form of Cover- 
age in All Sections 


HOW RATES ARE DECIDED 


Four Determining Factors Taken Into 
Consideration—Handled Through 
Local Agents 


An interesting field for fire insur- 
ance companies has been opened up by 
the development of the aircraft indus- 
try in this country. That form of 
coverage is still virtually in its infancy, 
with comparatively few companies writ- 
ing the line, but seems to offer great 
possibilities for the future. The busi- 
ness, as regards both rates and underx- 
writing practices, is still largely in the 
experimental stage and many changes 
are sure to be made as the experience 
of the companies brought it. The Na- 
tional Liberty and the Home of New 
York are now going after that business 
on a nation-wide basis. The Fireman’s 
Fund is writing quite a large volume 
of aircraft business on the Pacific 
Coast, but is not actively seeking that 
class of business over the country gen- 
erally. Other large companies which 
entered the aircraft field last year are 
understood not to be pushing it so 
actively at the present time. 


Each Risk Rated Separately 


At the present time, each risk is rated 
separately, but the basis of rating is 
gradually becoming standardized, the 
rates ranging around 14% percent in 
most cases. Full coverage, as offered 
by the companies now in the aircraft 
field, includes fire, collision (with ad- 
ditions for acrobatics, cross-country 
flying, instrutcion and passenger carry- 
ing for hire), tornado and theft. The 
provision for acrobatics is put in almost 
every policy, as it is considered prob- 
able that practically every pilot is 
likely to try some “stunts,” even 
though he may state in his application 
that he does not intend to do so, and 
also the provision for cross-country 
flying, as nearly every aviator is likely 
to undertake some extended flights. 
The passenger-carrying provision is the 
only one which is likely to bring up the 
rates in the average policy. 


Four Factors in Rate 


Four factors are taken into consid- 
eration in fixing the fire and collision 
rates—the personality of the pilot, the 
topography of the country where 
flights are to be made, the type of 
plane and the type of motor, particu- 
larly with reference to its adaptability 
to the plane in which it is to be used. 
For example, a light motor in a heavy 
plane would increase the hazard. 

Practically all of the pilots who are 
now entering the commercial field were 
in the government service during the 
war, and the insurance companies have 
obtained from the government the rec- 
ords of all pilots who were in both the 
army and navy aviation service. These 
records show the number of accidents 
in which each pilot was involved, and 
his general record as to carefulness or 
recklessness in handling a plane. It 
has been found that in some cases these 
government records are rather favor- 
able to the pilot, as the, commanding 
officers of some of the aviation fields 
did not report what they considered 
minor accidents, but on the other 
hand the congested conditions in many 
of the fields made accidents more fre- 











| SOME BOOKS FOR 


INSURANCE MEN 








ISS JANET M’FARLAND, the 
M librarian of the Insurance Library 

in the Insurance Exchange in 
Chicago, is endeavoring to interest all 
insurance men in her work. One of 
the books that Miss McFarland recom- 
mends to field men, examiners or stu- 
dents in the business is “Condensed 
Chemical Dictionary,” which she terms 
an invaluable time and brain-saver to 
the non-technical man. Another book 
that she has found very valuable is 
E. H. Gardner’s “Effective Business 
Letters.” This book as Miss McFar- 
land says points out. the weak points 
in one’s letter writing and presents 
some good features as to correspond- 


ence. One of the greatest treasures in 
the library is the “Journal of the Char- 
tered Insurance Institute,” which is 


published in London. Its compilation 
consists of the processes of manufac- 
ture, tells about the various industrial 


hazards, and deals minutely with such 
subjects as sisal, soya-bean oil, mo- 
lasses and many other products. 

7. D. Winder’s “Marine Insurance 
from A to Z” is a book that all should 
read because so many companies are 
going into the marine business and are 
pushing that end. There are a number 
of small books from the press of the 
“Weekly Underwriter” entitled “Live 
Articles.” These deal with various 
special hazards, marine insurance, acci- 
dent, suretyship and so on. 

Miss McFarland calls attention to 
Bulletin No. 15 of the Kansas City 
Laboratories which is a handbook of 
petroleum, asphalt and natural gas, 
dealing in methods of analysis, specifi- 
cations, properties, refining processes, 
statistics, tables and _ bibliography. 
These books will be sent out to mem- 
bers of the Northwest Association if 
they desire to read them. 








quent than would be the case in com- 
mercial flying. The pilot is also re- 
quired to furnish references, of whom 
complete inquiry is made. 


Character of Country Studied 


The character of the country has an 
important bearing on the probability of 
accidents. In a level country such as 
can be found, for example, in Nebraska, 
Kansas, Oklahoma or Texas, there 
would be very little trouble for a flyer 
to find a suitable landing place in case 
trouble developed with his plane. In 
rough country, however, such as is to 
be found in Arkansas, the western part 
of the Dakotas and the Rocky Moun- 
tain region, it would be much more 
difficult to find a suitable landing place 
and the chance of damage is therefore 
greatly increased. 

In the application for coverage, the 
owner of the plane is required to de- 
scribe in detail the plane and its motor, 


give the name of the pilot who will 
handle it, the location of the hangar 
where it will be kept, the flying field 


or airdrome from which it will be op- 
erated and whether it will be used for 
acrobatics, cross-country flying or pas- 
senger carrying. A statement is also 
required from the pilot, who in many 
eases is not the owner of the machine, 
stating when and where his license was 
obtained, his flying experience prior to 
and since obtaining his license, whether 
he was an instructor or on active service 
at the front during the war, with the 
location and number of hours flown; 
whether he has completed a course of 
aerial acrobatics, record of accidents and 
breakage of plane, and statement as to 
whether he has any physical or other 
disability, such as defective vision, weak 
heart, etc. 


Handled Through Local Agents 


All of the aircraft business will be 
handled by the companies through their 
regular local agents. Many inquiries are 
coming in to company offices, as a result 
of advertisements inserted in motor, air- 
craft and other trade publications. The 
preliminary correspondence on_ these 
eases is handled by the company’s air- 
craft department, but if an application 
is received, it is referred to the local 
agent at the applicant’s home town, for 
the inspection of the risk and the closing 
of the contract. 

Insurance men in charge of the aircraft 
department of the companies writing 
this coverage have no doubt that there 
will be an immense development of the 
use of aircraft for commercial purposes 
in the near future. One manufacturing 
company is now sending out 4,000 planes 
to distributors located at central points 
throughout the middle west, who in turn 
have sub-agents in almost every city and 
town of importance. It is estimated that 
Iowa, Kansas and Oklahoma will each 
get at least 200 of these planes and that 
probably 700 or 800 will go to Texas, 
where the great distances and the in- 
adequate railroad communications make 
the airplane proposition especially at- 
tractive. 

The development of regular passenger 
carrying routes is no longer a matter of 
question, Regular passenger service is 
now being maintained between Des 








Moines and Fort Dodge, Ia., which is one 





of the airplane distributing centers. 
Definite arrangements have been made 
at New Orleans for putting into use a 
number of big planes of French manu- 
facturers, capable of carrying 16 pas- 
sengers each. These will touch at various 
points along the Gulf Coast, and will 
make connections with a giant seaplane 
which will carry passengers across to 
Havana. 

The establishment of suitable landing 
places, at or near the largest cities, is 
of course a necessary factor in the de- 
velopment of commercial air routes, but 
most of the cities of the country seem to 
be taking a decided interest in that 
question and are making liberal appro- 
priations for the establishment of such 
fields. Some question has been raised as 
to whether the virtual exclusion of for- 
eign makes of planes by reason of the 
heavy duty imposed at the request of 
American manufacturers will have any 
tendency to hinder the development of 
the business in this country, but air- 
craft insurance experts seem to feel that 
the product of the American factories 
will be adequate for all needs, both in 
quantity and quality. It is pointed out 
further that there is an advantage in the 
use of American planes on account of the 
greater ease in obtaining parts. 


WESTERN UNION WILL 
TAKE THE AUTO LINES 


(CONTINUED FROM PAGE 3) 

field employes the Union members con- 
sidered the granting of free scholar- 
ships to a limited number of deserving 
applicants, in return for which the latter 
must pledge their services to the Ac- 
tuarial Bureau for several years after 
graduation. Through such means it is 
hoped to engage a corps of young men, 
technically trained, who will be able to 
fill responsible engineering posts, either 
with the companies direct or with the 
various rating organizations. 

Of pronounced interest was the report 
offered by G. H. Batchelder upon ‘‘Pub- 
licity and Education.” The committee 
has been unusually active during the 
past year, and through the wide dis- 
semination of fire prevention literature 
has aroused the active concern of mu- 
nicipal authorities and business men 
generally in the matter, and to its efforts 
is largely due the keener appreciation 
had throughout the middle west of the 
seriousness of the fire hazard, and the 
plain duty incumbent upon every man 
to exert himself to the utmost to secure 
its reduction. 

The annual meeting, it was decided, 
will be held at the Griswold House, New 
London, Conn., about the middle of Sep- 
tember. 

While the inaaeiied train service mili- 
tated against a large attendance of com- 
pany executives from the east, the west- 
ern members experienced no difficulties 
in traveling and were present in goodly 
number. Faces familiar at former meet- 
ings, but missed from the sessions today, 
included: Fred James, H. C. Eddy, John 
Marshall and George W. Law. The 
Southern territory was represented by 
S. Y. Tupper of the Queen and Milton 
Dargan of the Royal. 

New faces at the meeting were: Presi- 
dent Fisher of the Ohio Valley F. & M. 
and President Howell of the Hawkeye 
Securities; General Manager J. Floyd 
Irish of the Peninsular Fire. 





NON-PARTISAN LEAGUE 
FACES HARDEST FIGHT 





Opponents of Townleyism in North 
Dakota Organizing for 
Campaign 


INSURANCE IS AN _ ISSUE 





Governor Frazier Stresses Alleged 


Success of State Hail, Fire and 
Tornado Funds 


BISMARCK, N. D., April 20.— 
North Dakota politics, with Townley- 
ism as the real issue to be contested, 
is literally boiling over. With com- 
plete state and county tickets to be 
elected, besides the presidential situa- 
tion and the election of a United States 
senator and two representatives, the 
campaign leading up to the primary 
elections in June is well under way. 

The Nonpartisan League is the 
storm center, as usual. The league is 
ining up its members and nothing 
very startling is expected from its state 
convention to be held before the June 
primaries. Governor Lynn J. Frazier 
is generally conceded to be the league 
jeaders’ choice for the office of chief 
executive of North Dakota, although 


he has been mentioned with more or 
less persistency as a “farmer-labor” 
candidate for the presidency and also 
for the United States senate to succeed 
Senator Gronna, who is up for re- 
election this year. 


Opposition Is Organizing 


Two state conventions will be held 
at Minot, May 11 and 12, by the ani- 
Townley democrats and republicans. A 
number of candidates for gubernatorial 
honors have declared themselves, sub- 
ject to the will of these conventions, 
chief among them being the present 
state attorney general, William Lan- 
ger, originally prominently identified 
with the league, but for the past year 
cne of its bitterest opponents. 

In many counties in the state, anti- 
Townley clubs have been formed for 
the purpose of defeating the league and 
its candidate in these counties. Demo- 
crats and republicans opposed to the 
league are united through their desires 
tc bury Townleyism this fall, and even 
the most ardent supporters of the Non- 
partisan League acknowledge that their 
organization, providing the Minot con- 
ventions are harmonious in character, 
is virtually fighting the hardest battle 
since it was swept into power two 
years ago. 

Insurance Issue Stressed 


In a speech delivered near Bismarck 
Thursday, Governor Frazier summed 
up the main points at issue between 
the adherents of A. C. Townley, presi- 
dent of the National Nonpartisan 
league, and those who oppose Town- 
levism. Governor Frazier said: 

If the Nonpartisan League is not a 
success in North Dakota, if it does not 
benefit any one, it will die of itself, and 
no one can keep it alive. The politicians 
and the big business interests declare 
that the farmers are being duped, and 
that no good can come from it. Why 
then do they fight it? 

The reason is this. If the movement 
succeeds here and proves a benefit to the 
people of the state, and makes life just 
a little more pleasant for the common 
people, special privilege knows that de- 
wpite all it can do the movement will 
spread over the nation, and here are 
some of the reasons why they don’t 
want it to spread: 

First, we have a hail insurance law. 
This year we got our insurance for a 





(CONTINUED ON PAGE 6) 
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EFFECTS OF DECISION 


EASTERN OFFICIALS’ VIEWS 





Pleased Over Supreme Court Ruling 
That Stock Dividends Are Not 
Taxable 





NEW YORK, April 20.—Eastern 
fire insurance officials are showing the 
keenest interest in the recent supreme 
court decision to the effect that stock 
dividends are non-taxable. As is more 
or less generally known, a number of 
the bigger eastern companies have for 
several months been contemplating in- 
creases in capital. Last year several of 
the larger American companies added 
to their capital and in the race for busi- 
ness abroad it is recognized that Amer- 
ican companies must have larger cap- 
italizations. Announcements of in- 
creases have been expected weekly, but 
in view of the supreme court action, it 
is almost universally felt that little 
new stock will be sold, but that the 
companies will issue to present stock- 
holders additional shares. 


Is Most Favored Plan 


In other words, stock shares, or 
stock bonuses will be declared, which 
will increase the capital stock and 
place the new issue in the hands of the 
present stockholders, with practically 
no cost. Under this plan, a company 
can materially add to its capital stock 
without any possibility of the control 
changing by reason of the stock get- 
ting into the hands of outsiders. 


Hartford Companies Will Act 


Those who are familiar with the sit- 
uation say that the Hartford companies 
are particularly likely to follow this 
plan. The stock in most of the Hart- 
ford fire companies is very closely held 
and almost impossible to purchase. In 
spite of their size and importance in the 
business, the Hartford companies have 
been slow to increase their capital 
stock. The Hartford Fire for example, 
the leading American company so far 
as premium income is concerned, has a 
capital considerably below that of sev- 
eral other companies doing less busi- 
ness. Other Hartford companies have 
much less capital than other companies 
not equalling them in premium receipts. 


From Public Standpoint 


It has for some time been rumored 
that the Fidelity-Phenix will increase 
its capital. The stock of this company 
has advanced 250 points on the strength 
of the rumor, but nothing has hap- 
pened. The supreme court ruling will 
probably hasten this company’s plans. 

From a public point of view, the fire 
companies will stand in a better light, 
when they are operating with larger 
capital stocks. From time to time, 
there are complaints registered against 
the fire insurance business on the 
ground that the dividends paid are too 
large, that the companies are gouging 
the public and that excessive profits are 
being earned, If the companies in- 
crease their capitals, the same amount 
of dividends can, of course, be paid, but 
the rate of dividend will naturally be 
decreased. The advantage of the stock 
dividend plan lies in the fact that the 
control of the company remains in the 
same hands, although the capital stock 
is doubled and tripled. Where the 
stock is offered for sale on the open 
market, it often finds its way into un- 
friendly hands. 


Demand for Hail Rider 


The recent disastrous hail storms that 
have caused considerable property dam- 
age in different sections have created a 
big demand for hail riders on tornado or 
fire polices, which indemnify the assured 
against damage caused by hail. In many 
of the farm communities the agents 
write hall riders in connection with the 
combined fire and tornado policy. The 





hail insurance law: 


total hail loss: 
“The most the farmer could get 


“Cost of state insurance. 


at the banks.) 


district would cost..............200. 





STATE HAIL INSURANCE COSTLY TO NORTH 
DAKOTA FARMERS 


The Commercial West of Minneapolis prints the following interest- 
ing statement from a subscriber as to the working out of North Dakota’s 


“Here are some figures regarding the price of hail insurance the 
farmers in North Dakota paid for in this state. 
on the basis of 160 acres of land fully under cultivation, and with a 


acre, making a total on 160 acres of $1,120.00, which the farmer would 
get in the form of a state hail warrant. 
must say that this is taking the average farmer in the western part of 
this state, and he owes the bank, and most of the stores, in other words 
he needs the cash, and is paying interest on all the money borrowed. 
On $1120, Warrant: 


ZB cont adaesamient’ FOG Pte ese occ occ lle s 0 oda dede cncdssieveccuses $ 44.80 
Discount charged by banks on warrant.............ceceeeeeeeeees 56.00 
Three months interest on $1120 at bank................. eee eee 28.00 


(Instead of getting the warrant about October Ist, as any old 
line company would do, the farmer gets his warrant about 
January lst, so of course must pay interest on this amount 


Total cost of $1120 state insurance.. 
“Old line hail insurance premium on the same amount in this 
and the farmer would get his draft on or before October Ist. 
Excessive cost of state imSurance........ccceeecece cee eeeeecees 
“And still so many of them will come right out and say ‘We'll stick,’ 
but I have been unable to see what they are sticking for.” 





The figures are taken 


for a total loss would be $7.00 per 


Before we go any farther we 


Wis Dues cagintaausties oced Suse $128.80 








damage that can be caused to windows, 
roofs and even other parts of a house, 
the hail rider is a mighty desirable fea- 
ture to sell. Some damages run as high 
as $1,500 on a residence or barn, Where 
there is any amount of expensive glass a 
hail rider should certainly be sold. 
Where hail stones are large and jagged 
they can do much damage to roofs. Un- 
der the hail rider a company is liable for 
damage done by rain if it comes through 
a section of the roof that has been dam- 
aged by the hail. The same is through 
of raining beating through a window 
that has been broken. 


DISCUSS CONSERVATION WORK 


Plan to Secure Stronger Support of 
Managers at Joint Meeting in 
New York 


NEW YORK, April. 21.—Following 
the meeting of the Western Union. at 
Philadelphia last wee, A. G. Dugan of 
the Hartford, W. R. Townley of the 
Western and British America, C. R. 
Tuttle of the North America and James 
F. Joseph of the governing committee 
went to New York to meet with the 
fire prevention committee of the Na- 
tional Board to discuss further plans 
for the conservation inspection work. 
Managers generally have manifested a 
rather disinterested attitude in the con- 
servation plans. Field men have been 
so busy that they have been forced to 
neglect their conservation inspections 
and have done so with the approval of 
their manager. The lack of interest of 
both field men and company officials 
has resulted in the conservation inspec- 
tions getting behind, and it was felt 
that something must be done to obtain 
a more whole hearted support from 
company managers. 

At the meeting in New York, the 
situation was reviewed and those in at- 
tendance pledged themselves to do 
everything possible to interest company 
managers who are not now giving their 
full support to the conservation work. 
It was decided to stir up interest on the 
part of managers to the end that field 
men will be asked to take care of their 
conservation inspections even though it 
may interfere to some extent with their 
regular work. It was not decided to 
extend the inspections to include addi- 
tional classifications, but the work will 
be confined to the inspection of food 
repositories. 


Would Repeal Tax Law 


Congressman Edmonds introduces in 
the House a bill repealing the tax on 
marine, inland and fire insurance pre- 


moums. The measure was referred to the 





basis rate is 10 cents. In view of the 








New Bookkeeping Plan | 
for Local Agency | 











A NEW bookkeeping and report sys- 
tem for a local agency which has 
proved very satisfactory so far has 
been put into use by the E. M. Allen 
Company of Helena, Ark., which is 
headed by the former president of the 
National Association of Insurance 
Agents. The plan was originated by 
Miss S. T. Prince, cashier in the Allen 
office. 
Duplicate loose leaf sheets for each 
company, 11x14 inches in size, are 
used, with two inches allowed for 
binding. The sheet is divided into col- 


umns headed: Date— Policy No— 
Assured — Property — Premiums — 
Return Premiums — Rate — Expira- 


tion — Folio. The columns for pre- 
miums and return premiums are sub- 
divided under headings of 15%, 20% 
and 25%. 

Every daily is entered on the first 
sheet with indelible pencil, giving a 
carbon on the second sheet. Daily re- 
ports are posted to this sheet every 
day. The first sheet is perforated just 
outside the place where it is put into 
the binder. At the end of the month 
that sheet is torn off and on the last 
sheet a recapitulation is made, and 
then forwarded to the company. The 
carbon copy is kept in the office and 
answers the purpose of a journal and 
copy of monthly account. 

The idea as explained by Miss 
Myrtle M. Hunt of the Allen agency is 
to conserve lost motion. By making 
the entries in that way, it is not neces- 
sary to double back at the end of the 
month and again list the policies. In 
other words, the account current is 
ready when the last policy is issued in 
that month, with the exception of the 
recapitulation, which is placed at the 
conclusion of the policies so listed. 

These sheets were sent to all com- 
panies last month “on trial,” and so 


Alfred Whist’s Statement 


In a radio message to the Journal of 
Commerce, Alfred Whist, president of the 
Norwegian Alliance, declares that the 
organization has no connection with the 
Danish Reinsurance Company which is 
compromising its claim, and that his in- 
terest in the corporation is that of a 
stockholder who purchased shares to 
help the Danish over a difficult period. 


Twenty automobile damage suits aggre- 
gating $112,500 were entered in the Essex 


far no complaints have been received., 





HOAGLAND GIVES VIEW 
ANSWERS SPRINKLER ARTICLE 


Says They Have Proven Most Effect- 
ive in Fighting Fires in Volatile 
Liquids 


Ira G. Hoagland, 
National Sprinkler Association, in 
criticising an article which recently 
appeared in THE NATIONAL UNDERWRITER 
submits some interesting facts concern- 
ing the efficacy of automatic sprinklers in 
checking fires in volatile liquids. Mr. 
Hoagland writes as follows: 


In light of facts we have ascertained 
about the recent fire in the plant of the 
Brunswick-Balke-Collender Co., Muske- 
gon, Mich., we are at a loss to under- 
stand how this fire, as you say in the 
reference to it in your issue of Nov. 27, 
“again demonstrated that in some risks 
sprinkler equipment is more dangerous 
than useful.” 

We are credibly informed that the fire 
originated in a rubber cement mixer and 
an explosion followed which blew to 
pieces the building im which this ap- 
paratus was located; also that the local 
fire department played four hose streams 
on the building and the water from them 
flowed in a small river down Messler 
street, carrying burning gasolene for a 
distance of four or five hundred feet in 
front of the main plant. 

We would very much like to know 
what experience demonstrates “that 
sprinkler equipment is dangerous where 
volatiles, such as gasolene, benzine, 
naptha and benzol are used in manu- 
facturing processes and that the sprin- 
kler equipment may simply spread the 
fire instead of putting it out.” 

It is beyond our understanding how 
any such statement can be made in view 
of the comprehensive study of a thou- 
sand fires where volatile liquids were 
involved, which was published in the 
N. F, P. A. Quarterly, July, 1913. 

In the introductory to this study is 
the following statement concerning the 
value of automatic sprinklers in control- 
ling fires in volatile liquids: 

“A study of these fires offers a re- 
markable exposition of the value of 
automatic sprinklers under conditions of 
severe hazard and in occupancies that 
are frequently thought to be unsuited 
for automatic sprinkler protection.” 
Also the following expressions are of 
particular interest: 

“The number of fires completely ex- 
tinguished by the sprinklers is better 
than the general average. The twelve 
failures were due to the following 
eauses: Defective system or deficient 
supplies, 5; severe hazard, 2; water 
spread fire, explosion, water shut off, 
not mentioned, and no details, one each.” 

“Of the fires extinguished by sprin- 
klers, only 8.4 percent resulted in large 
loss, and 44.4 percent resulted in no 
claim. Of the fires held in check by 
sprinklers, 26.2 percent resulted in large 
loss, and 24.8 percent resulted in no 
claim.” 

We hope that you will be kind enough 
to give the same prominence to this con- 
tention as was given to your unfair 
statement concerning sprinkler protec- 
tion. 


secretary of the 


Shallcross Makes Denial 

NEW YORK, April 21.—Cecil F. Shall- 
cross, United States manager of the 
North British & Mercantile, in a lengthy 
communication to the “Journal of Com- 
merce” denies that statement previously 
appearing in that journal that the Brit- 
ish Board of Trade was furnished with 
data from the insurance companies of 
this country concerning shipments by 
American manufacturers to British pos- 
sessions and that such information 
would be useful in promoting British 
trade. Mr. Shallcross further quotes sev- 
eral prominent American bankers as de- 
claring absurd the story that British 
bankers would only finance purchases by 
their countrymen from American manu- 
facturers with the stipulation that the 
goods would be insured in British com- 
panies. 


Royal Exchange’s Dividend 
The Royal Exchange has declared a 
dividend for the last six months of 1919 
bringing the total for the year to 16 per 
cent, an increase of 2 per cent over the 
previous year. The directors have also 








committee on ways and means. 


county, Mass., superior court on April 8 


declared a 5 per cent bonus. 
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BURCHELL IS HONORED 


DINED BY HIS ASSOCIATES 


Will Retire as President of the Queen 
on the First of the 
Month 


NEW YORK, April 20.—George W. 
Burchell, who is to retire as president 
of the Queen, of New York, May 1, 
and William MacKay, who retires as 
Canadian manager of the Royal on 
the same date, were tendered a joint 
complimentary dinner by the execu- 
tives and department managers of the 
two companies. As dean among the 
officials, George W. Law, western man- 
ager of the Royal, acted as the master 
of ceremonies at the happy occasion. 
Seated about the circular table in addi- 
tion to Mr. Law, were the following 
named: George W. Burchell, president, 
Queen; F. W. Day, manager, Royai; 
S. Y. Tupper, southern manager, 
Queen; Fred H. Hamilton, secretary, 
Queen; William Macintosh, assistant 
manager, Royal; P. D. McGregor, west- 
ern manager, Queen; Milton Dargan, 
southern manager, Royal; Charles H. 
Frizzell, president, Newark Fire; N. S. 
Bartow, vice-president, Queen, who is 
to succeed Mr. Burchell in the presi- 
dency of the company; Charles H. 
Holland, president, Royal Indemnity; 
George Neiley, New England manager 
of the Royal, and Mr. La Valle, of 
Montreal, associate manager of the 
Royal in Canada, and scheduled to 
assume the sole management for the 
territory. Mr. McKay, the present Ca- 
nadian manager, unfortunately was 
prevented from being in attendance be- 
cause of illness. Mr. Burchell and Mr. 
McKay were each presented with a 
fine silver service. 


Queen People Do Honor 

On the following evening Mr. Burch- 
ell was the guest of honor at a dinner 
given by present and former officers of the 
Queen and their wives at the Flushing, 
N. Y., home of James A. MacDonald, the 
long time United States manager of the 
Queen of Liverpool, of which corporation 
the Queen of New York is the successor. 
In addition to the officers of the corpora- 
tion, C. G. Smith. president of Great 
American, was also present by particu- 
lar request. Mr. Smith entered the serv- 
ice of the Queen as a youngster and so 
continued for years, resigning as its 
senior New England special agent to as- 
sume the management of the Factory In- 
surance Association, which post in turn 
he left to become secretary of the Great 
American. His advancement to the vice- 
presidency and later presidency of the 
company followed in due course, 

Though Mr. MacDonald left the fire 
insurance business many years ago to 
associate with United States Senator 
Clark of Montana in the latter’s large 
mining and kindred interests, he has 
never lost his affection for underwriting 
affairs or in the men actively connected 
therewith, more particularly his old 
friends of the Queen. At present Mr. 
MacDonald is chairman of the finance 
committee of the company. Just 49 years 
have elapsed since Mr. Burchell and Mr. 
MacDonald first associated in the fire in- 
surance business, and throughout that 
long period the friendship between the 
two men has grown stronger and deeper. 


Fire Premiums in Montreal 

Fire premiums in Montreal, Can., last 
year aggregated $4,419,568 as compared 
with $3,931,359 the year previous. The 
Royal leads with $252,426. The Guardian 
of Canada is second with $239,191; the 
Mount Royal, third with $203,280. The 
Liverpool & London & Globe comes fourth 
with $177,874 and the Phenix of London 
fifth with $169,956. The Commercial 
Onion had $108,863, London & Lancashire 
$106,666, National of Paris $135,268, North 
America $115,019, Northern of England, 


$164,946, Strathcona $109,076 and the 
Western & St. Lawrence Underwriters 
$126,340. 


Office employes and field men in the 
City of New York have presented Fred 
W. Kentner, the retiring vice-president, 
with a handsome diamond scarf pin as a 
token of esteem. 

















CHANGES IN THE FIELD 














F. A. McElroy 


F. A. McElroy of Chicago, who for- 
merly worked in Chicago offices and 
traveled for the Shawnee Fire in the 
field, has been appointed Kansas state 
agent of the Central States Fire of 
Wichita, Kan. 





L. W. Grupe 


L. W. Grupe, Indiana state agent of 
the Northern of England, has been ap- 
pointed superintendent of agents in the 
western department and will hereafter 
make his headquarters in Chicago. Mr. 
Grupe started with the Northern as a 
boy in 1891. For twelve years he has 
had charge of Indiana. He is a man of 
splendid attainments, fine experience 
and has met with success in his field 
work. 


J. L. McKeever 


J. L. McKeever has been appointed 
state agent of the Milwaukee Me- 
chanics for Pennsylvania, with head- 
quarters at Harrisburg, Pa. 


Frank Ritchie 


Frank Ritchie, who for the past five 
years has been located at Cincinnati as 
acting general agent of the Liverpool & 
London & Globe, has returned to In- 
dianapolis and resumed his duties as 
state agent of the company for In- 
diana. Mr. Ritchie says that he is glad 
to get back in the old work. He has 
received a cordial reception from other 
Indiana field men. 


Frank B. Philips 


Frank B. Philips, formerly with the 
National Liberty.and long prominent 
in the Iowa field, succeeds C. R. Bogart 
as special agent for the Phoenix of 
Hartford, Connecticut and Equitable, 
working under State Agent George 
Holton. Mr. Bogart has been trans- 
ferred to Missouri for the same com- 
panies. 


J. R. Tober 


J. R. Tober of Medora, IIl., has been 
appointed special agent of the Home in 
its farm department in Illinois, assist- 
ing State Agent C. M. Houseman. Mr. 
Tober has been soliciting farm business 
for David Beaty of Jerseyville, Ill., the 
well-known farm agent. 


George F. Duerr 


George F. Duerr, who for some time 
has been one of the principal examiners 
in the western department of the Fire 
Association, has been appointed special 
agent of the Province-Washington in 
Minnesota and the Dakotas, succeeding 
Charles F. Butts. Mr. Duerr has had 
an extended insurance experience in 
-toth office and field. Before going 
with the Fire Association, he traveled 
in Minnesota for the George V. B. 
Hill general agency of Minneapolis. 


A. R. Rathslag 


A. R. Rathslag, mill and elevator 
special agent of the Hartford Fire in 
the west, has been appointed Illinois 
special agent of the Home of New 
York with headquarters at Blooming- 
ton, Ill. He is a Dean schedule man 
and served the Illinois Inspection 
3ureau for ten years. This will give 
the Home two Dean men in the Illinois 
field, which strengthens its service in 
that territory. 





Howard Hudler 


Howard Hudler of Detroit, Michigan 
special agent of the Northwestern Na- 
tional, is transferred to Chicago, to 
become Illinois special agent. He suc- 
ceeds H. M. Greenberg, who has .-re- 
signed to go with the National Liberty 
as Illinois state agent. Mr. Hudler 








wfor the Girard. He is a very substan- 


| Home and the Franklin Fire, to asso- 





tcrmerly lived in Chicago, traveling for 
the Union of Philadelphia and later 


tial man in every particular. 


H. L. Morgan 


H. L. Morgan has resigned as cen- 
tral New York special agent for the 





ciate with the Syracuse real estate firm 
of Clark & Porter. 


W. Dexter Woolson 


W. Dexter Woolson, a Syracuse Uni- 
versity man, and for a time in the field 
for the Queen, has been appointed 
New York special agent for the Atlas 
of London. He will maintain headquar- 
ters at Syracuse. Mr. Woolson suc- 
ceeds Hugh Morss, resigned to asso- 
ciate with the long established Elmira 
local agency of Swan & Son. Fred 
Swan, head of the agency, was elected 
vice-president of the Chemung County 
Trust Company and henceforward will 
devote a good portion of time to his 
financial interests. 





Charles W. Morris 


Charles W. Morris, of Pittsburgh, 
has been appointed western Pennsyl- 
vania special agent for the American 
Equitable and the Knickerbocker. 


Gilbert V. McClure 

Gilbert V. McClure, special agent for 
the Fidelity-Phenix in Wisconsin, has 
been appointed special agent of the 
Aetna in the state, assisting State Agent 

Paul E. Rudd. 

Mr. McClure is a son of John McClure, 
special agent of the St. Paul Fire & 
Marine in Minnesota and Wisconsin. 
Young McClure entered the home office 
of the St. Paul Fire & Marine December, 
1913, starting in the supply department 
and finally was map clerk. In 1917 he 
went to the Northwestern Fire & Marine 
as daily report examiner and last fall 
accepted a field position with the Fidel- 
ity-Phenix in Wisconsin. 


NON-PARTISAN LEAGUE 
FACES HARDEST FIGHT 


(CONTINUED FROM PAGE 4) 


total of 28 cents per acre. Insurance in 
the old line companies would have cost 
70 cents per acre for the same protec- 
tion. The result is that the profits of 
the private companies have fallen off 
in North Dakota, The Nonpartisan 
League, then, is a dangerous thing to 
these gentlemen, and we can expect 
their opposition. 


State Fire and Tornado Fund 


Then there is also a state fire and 
tornado insurance fund which insures 
all public buildings, thus taking a little 
more easy money from the pockets of 
the outside insurance companies. The 
state bonding fund, which bonds public 
officials of all subdivisions, has lifted 
a handsome revenue from the private 
bonding companies. As a result they 
are open in their opposition to the farm- 
ers’ program and can be expected to 
spend money to defeat it. 

With the Bank of North Dakota low- 
ering the interest rates, is it any won- 
der that Wall street is doing all in its 
power to blacken the name of North Da- 
kota through the press and the maga- 
zines which it controls? Wall street 
knows that just as’soon as the success 
of the state bank is known, other states 
will be quick to follow the example of 
North Dakota. 


These remarks are an example of 
the political propaganda continually 
used by the league in keeping its ad- 
herents in line. To these statements, 
the opposition says “bunk” and picks 
all of the lurid claims of the league 
leaders to bits, using facts and figures 
te prove that the Nonpartisan League 
and its so-called “farmers’ movement” 








is merely another term for the socialist | 
In support of | 
these statements, the anti-Townley ele- | 


party and its platform. 





rent enumerates the names of promi- 


AIRCRAFT FOLKS MEET 


DISCUSS CREATION OF POOL 





Insurance People Have Some Interest- 
ing Questions Before Their Organ- 
ization on Handling Class 





NEW YORK, April 20.—Plans for 
securing the cooperation of the federal 
government in the rating and classifica- 
tion of aircraft pilots, and landing fields 
were considered at a meeting of the 
National Aircraft Insurance Association 
held in this city. 

The advisability of creating a pool, 
the members of which would take a 
pro rata share of the liability of each 
risk offered for insurance, was also 
talked of, as was the formation of an 
information bureau. «The thought with 
respect to the pool was that an under- 
writer would be secured who would 
pass upon all submitted business, fix- 
ing the liability among the membership 
offices in accord with agreed percent- 
ages. Objection to the general idea 
was made by a number of the older 
companies in the business that failed to 
see why they should contribute a share 
of their writings to the later entrants. 


Information Bureau 


It was urged in favor of the informa- 
tion bureau that such an organization 
might engage a couple of experienced 
pilots who could test out the ability 
of pilots seeking insurance, and might 
further fix rates both for pilots and 
the different makes of machines. Be- 
cause of the limited attendance at the 
gathering, no definite action was taken 
upon any of the submitted propositions. 


Distinguished Men Present 


H. E. Feer, American representative 
of the Scandinavian Aircraft Pool, and 
Lieut. Carl Florman, representative of 
the same organization in Norway, Den- 
mark and Sweden, were present by spe- 
cial invitation, and the latter told inter- 
estingly of the methods of underwrit- 
ing employed by the pool on the other 
side. The Scandinavian pool, Lieuten- 
ant Florman, said maintained an or- 
ganization through which any member- 
ship office can secure reinsurance upon 
a risk, providing it is willing to accept 
the rate named by the pool underwriter; 
it also operates a registering bureau 
which keeps a complete record of all 
pilots, rating them according to their 
professional ability and records. 








nent socialists actively identified with 
the league and to the most important 
fact of all, there is absolutely no sign 
of an out-and-out socialist party, or 
socialistic platform in the state other 
than that masquerading as the Non- 
partisan League and the “farmers’ 
movement.” 

Present indications are that the cam- 
paign up to election day next Novem- 
ker, will be the bitterest and hardest 
fought of any in this state since North 
Dakota was admitted to statehood. 





Edward S. Inglish Promoted 


Edward E. Inglish, chief examiner for 
the North British and associated com- 
panies at the head office in New York, 
has been appointed assistant general 
agent of the North British and will be 
associated with Assistant Manager 
Charles E. Case and General Agent E. C. 
Fox in the western department. 


“Standard” Tables Issued 


The “Standard” Fire Insurance Tables 
covering 1919 business have been issued 
by the Standard of Boston. This is a 
complete ten years’ record giving full 
statistics as to the operation of fire com- 
panies, 


Will Enter New States 


The Western Alliance of Chicago will 
extend its territory and will soon seek 
admission to Missouri, Nebraska and 
California, 
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SPRING MEET AT CO 


TEXAS RALLY A LIVE AFP AtR 





Good Attendance and Mucn Interest 
in Agents’ Conference—Mem- 
bership Now Over 600 





BY W. A. SCANLON 

WACO, TEX., April 17—The spring 
conterence of the Texas Association 
of Insurance Agents was held in Waco 
ioday. This meeting, while styled a 
spring conference, took on all the as- 
pects of an annual affair. About 75 
were present when President William 
L. Stiles of San Antonio let his gavel 
fall. Everybody was interested in the 
proceedings from start to finish and 
many subjects of importance to the 
agents were discussed. 
F. F. Ludolph of San Antonio, sec- 
retary-treasurer, reported that the 
membership is increasing greatly and 
it now has over 600 members. The 
prospects are that at the time of the 
annual convention in Galveston in June 
the membership will reach the 800 
mark. Mabry Seay of Dallas, in the 
absence of Dan Craddock, chairman of 
the executive committee, told of the 
good work which had been done by 
this committee during the past months. 
Mr. Seay also reported for the forms 
committee, and stated that the new 
forms will be ready about May 1. 


Legislative Committee Report 


Craig Belk, former president of the 
association and vice-president of the 
National Association, was unable to 
attend the meeting today. He is in 
New York, attending the conference 
of mutual casualty insurance. His re- 
port as chairman of the legislative 
committee was read by Secretary Lu- 
dolph. Mr. Belk warned the members 
against the dangers of state fund in- 
surance and also emphasized the fact 
that the nonpartisan league is a real 
menace in Texas. General discussion 
was held after the reading of this re- 
port in which many of the members 
took part. A. D, Langham of Houston, 
R. B. Robbins of Wichita Falls and 
Kruger Smith of Dallas were promi- 
nent in this discussion. 

Glen Walker of Fort W ‘uth made a 
very interesting talk on fire prevention. 
George A. Alexander of Garland made 
a big hit when he told of the methods 
he had been pursuing along the lines 
of fire prevention work. He proved to 
the members that it would pay an 
agent well to give his time to this end 
of the work. 


Oil Business Discussed 


Kruger Smith of Dallas made a re- 
port on the work of the Oil Insurance 
Association of Texas. The resolution 
en the Oil Association, which was 
passed by the executive committee, re- 
lating to the commission on oil busi- 
ness, was adopted. 

The subject of bank and trust com- 
pany agencies was taken up and many 
members took part in this interesting 
discussion. F. W. Offenhauser, former 
president of the Texas Association, 
also. National Association, made a 
strong talk on mutual and reciprocal 
competition. 

Craig Belk’s report on mutual com- 
petition in casualty lines and on the 
agent’s qualification law was read and 
proved very interesting. 

George Waverly Briggs, retiring in- 
surance commissioner of Texas, who is 
taking a _— as vice-president of 
the City National Bank of Dallas, made 
a stirring address on the need of an 
agent’ s qualification law in Texas. Mr. 
Briggs showed that he has been study- 
ing this matter very carefully. T. M. 
Scott, secretary of the Fire Insurance 
Commission, addressed the meeting 
and asked the agents to cooperate with 
him in making his office 100 percent 
efficient, both in regard to the service 
to agents, companies and public. 

. Langham of Houston, E. D. 
Rutledge of Fort Worth and T. M. 





Scott of Austin made some very in- 
teresting remarks on the subject of 
Lrokerage. 

F. W. Offenhauser, chairman resolu- 
tion committee, presented a resolution 
against the appointment of bank and 
trust company agencies in Texas which 
was adopted. Mr. Offenhauser gave an 
interesting talk on the early history of 
the Texas Association. He is one of 
the few men of the original association 
who is still on the job. 

A telegram was sent to Craig Belk 
at New York, expressing the sympathy 
ef the members to him. It was re- 
ported that on account of the many 
strikes among elevator boys, railroad 
employes, etc., Mr. Belk had to do 
censiderable walking up and down 
stairs. 


Waco Men Entertain Visitors 


The local agents of Waco were on 
the job from start to finish and left 
nothing undone in the way of enter- 
tainment of their guests. Immediately 
after the meeting adjourned, all were 
invited to the office of Walter V. Fort 
& Co., today being the fortieth anni- 
versary of the organization of that 


office by the father of Walter Fort. It | 


was also a celebration of the founding 
of the Texas Association, which event 
took place in this same office many 
years ago. The dinner given by the 
local agents of Waco at the Fishing & 
Foating Club was voted by all to be 
the best ever. 

President Stiles, his associates in 
office and members of the association 
are to be congratulated on this most 
interesting meeting, and it looks as 
though the annual meeting in Galves- 
ton, June 18 and 19, will be a record- 
breaker. 


AGENTS NOT PLEASED 
WITH COLLISION RATES 


(CONTINUED FROM PAGE 3) 
owners away from the smaller towns 
buy collision insurance. They seem to 
teel that it is unnecessary. They are 
away from close traffic, from crowded 
streets and congested highways, and 
seem to feel that collision insurance 
is a form of protection that is needed 
by the large city driver, but that the 
inan driving a machine in the less 
aensely populated sections has little 
need for it. Therefore, the advance in 
collision rates will not affect the small 
town local agent very much. He has 
rever sold much collision insurance to 
speak of and will probably sell just 
about as much with the new rates. 


Basis for New Rates 


The new collision rates are based 
upon the combined experience of all 
automobile writing companies issuing 
this form of coverage. In a_ sense, 
therefore, a merit system of rating has 
been followed. The companies sub- 
mitted to the committee having in 
charge the preparation of new colli- 
sion rates their experience on the dif- 
ferent types of automobiles. When 
the data from all the companies was 
finally gathered, the combined experi- 
cnce was learned and rates made ac- 
cordingly. While it is generally under- 
stood .that list price has not been 
followed so carefully in framing the 
new rates, but that rates are based on 
the experience of cars of various 
classes, it is, nevertheless, observed 
by those who have given some 
study 1o the new _ schedules that, 
with few exceptions, the same colli- 
sion symbol is used on nearly all 
cars having the same list price. Thus, 
while a merit system of rating was 
supposedly used, seemingly the list 
price of the car was given considera- 
tion in the rate making process as 
tormerly. 

According to the committee, the com- 
bined experience showed that the propor- 
tion of losses on new cars was greater 
than for old ones. For this reason, three 
rate classifications were established, one 
set of rates governing for new cars, an- 
other for those one year old, and a third 
for those over one year old. Automobile 


underwriters are rather divided concern- 
ing the collision hazard. One set main- 
tains that the greatest number of colli- 
sion claims come from new drivers, driv- 
ing new cars and experienced drivers 
handling machines unfamiliar to them, 
while others contend that the greatest 
number of collision claims come from 
owners of old machines and that the col- 
lision hazard increases yearly with the 
age of the car. That is, the old car is 
more susceptible to damage. The machine 
two or three years old suffers much more 
seriously in a collision than the new car. 


New Manuals Confusing 


Agents, and particularly those in the 
smaller towns, are experiencing a great 
deal of difficulties in understanding the 
new schedules. They were supplied with 
a symbol manual, a territory manual, a 
rate manual, a page of corrections and a 
letter of instruction and explanation. The 
combination proved very mystifying. 
Under the present arrangement, there is 
no one place that an agent can turn to 
in any one manual and find a rate. A set 
of signs and symbols have to be followed 
and one manual cannot be used without 
the other. In order to find a rate, the 
agent has to first look in the territory 
manual to find out the territory number 
of the city in which he is located, he 
then refers to the manual containing the 
list of cars, from which the collision 
symbol is learned and then the rate man- 
ual is consulted to find the collision rate. 
This is a rather laborious process and 
one that agents are not taking to very 
kindly. 

Will Write Less Collision 


There is no question, but that collision 
insurance and theft insurance have been 
very unprofitable to the automobile writ- 
ing companies. These two forms consti- 
tute the hot end of the poker. The recent 
advance in collision rates is of course, 
an effort to bring the business up to the 
profit point, but it is doubtful if the 
situation has been helped by issuing a 
complicated set of manuals and rate 
sheets. Entirely aside from the fact that 
agents regard collision rates as too high, 
they also feel that it is too much trouble 
and time wasted to try to find out a col- 
lision rate on a particular type of car. 
The combination is going to result in 
much less collision insurance being writ- 
ten. 

There were those that hoped with a 
change of rates and rules, companies 
might include the $25 deductible collision 
coverage. This has not been done. The 
companies are still issuing the $50 and 
$100 deductible and full coverage con- 
tract, but are not selling the $25 deduct- 
ible. The $100 deductible has not proven 
popular with buyers of automobile insur- 
ance. Many purchase the $50 deductible, 
but the $100 deductible has no general 
market. The man owning a $100 deduc- 
tible policy may have several collision 
losses during the year, for which he has 
to pay himself. This is less true of 
the $50 deductible and the $25 deductible 
is really more in demand by automobile 
owners than any other collision insurance 
policy issued. Agents feel that with the 
change in rates and the great advance, 
it might have been the part of wisdom to 
include the $25 deductible form. 


Danger of Poorer Business 

Some are of the opinion that companies 
are so disassatisfied with their collision 
insurance experience, that they have pur- 
posely made the rates so high as to re- 
duce the amount of collision liability on 
the books. In other words, the view is 
held by many that the companies are 
knowingly driving away collision busi- 
ness. This is probably not the case. With 
high rates for collision insurance, only the 
most undesirable risks are going to pur- 
chase this form. The better class of 
business will not be written and only the 
owner who is certain to have a collision 
loss, who is a bad risk morally, will buy 
eollision insurance. 

Of course, in the rural communities, 
the advance in rates will mean greater 
activity on the part of the mutuals and 
inter-insurers. They have already gotten 
busy and made a strong drive for auto- 
mobile business on the strength of the 
advance in rates. Unquestionably, a cer- 
tain amount of business will go to the 
mutuals and-reciprocals that was form- 


erly written in stock companies. Each 
time there is an advance in rates, these 


concerns get some business because of 
the rate increase. Companies expect to 
lose some premiums, but so far as the 
rural sections are concerned, the loss 
will be comparatively small, because col- 
lision insurance has not been written to 








any extent in the less densely population 
sections. 





LICENSING OF AGENTS 


QUALIFICATION LAW TOPIC 
George W. Briggs, Retiring Texas 
Commissioner, Discusses the 
Question at Waco Meeting 





WACO, TEX., April 17.— George 
Waverly Briggs, retiring insurance 
commissioner of Texas, now vice-pres- 
ident of the City National Bank of 


Dallas, discussed the question of an 
agents’ qualification law before the 
Texas Association of Local Agents at 


its spring conference here. Mr. Briggs 
has given the subject careful consid- 
eration during his long term of service 
in the state insurance department and 
his surgestions were received with 
great interest by the Texas Associa- 
tion. He said in wart: 

The state possesses the right and should 
exercise the power of defining the qualifi- 
eations and regulating the conduct of in- 
surance agents, because it is in the inter- 
est of a useful if not a necessary public 
policy to do so. The vocation of insurance 
agents, even to the standard of personal 
deportment to which licensees should be re- 
quired to adhere, falls logically within the 
purview of the regulatory powers of the 
state. This thought has not always pre- 
vailed, nor is it universally accepted to- 
day; but the trend of the public mind is 
certainly toward its ultimate and complete 
adoption. 

Regulation, to prove effective, should be 
two-fold in purpose. “It should primarily 
require certain antecedent qualifications of 
the applicant seeking a license to pursue 
the vocation, and secondarily it should ex- 
act of the licensed agent a strict obedi- 
ence to fixed standards of personal deport- 
ment and commercial conduct. Texas has 
well-nigh neglected the first consideration 
of this formula and has authorized the 
issuance of agents’ licenses indiscriminately 
to persons of good personal report. 

Upon the second element of this concept 
of proper surpervision the state has reared 
the superstructure of a very efficient code. 
With the adoption of a few important 
amendments, notably measures defining the 
vocation of agents so as to exclude from 
its pursuit the one-risk man and the trifler 
at the business, and forbidding a licensed 
agent for any purpose to speak in deroga- 
tion or disparagement of a competitive 
company or its policies—with the adoption 
of such amendments, the laws relating to 
the transaction of the business of insur- 
ance agents would perhaps suffice. 


Opposes Rigid Law 


Further than to generalize on two im- 
portant points, and fully to empower the 
commissioner of insurance to enforce the 
resulting policies of administration, I do 
not believe we should attempt to write the 
qualifications of agents into law. To re- 
duce a definition of the qualifications an 
agent must possess to the rigid terms of 
the law would be to bind ourselves too 
tightly for practical purposes to a stand- 
ard in which experience might reveal seri- 
ous imperfections. 

So, my suggestion for your consideration 
is that you seek your remedy under a 
legislative declaration confined to an ex- 
pression of the states’ general policy re- 
specting lawful and _ beneficial limitations 
upon the pursuit of the vocation of insur- 
ance agents. This would call for a very 
brief law setting forth (1) the commission- 
er’s authorization to issue licenses to per- 
sons qualifying for the work, and (2) who 
intend in good faith to pursue it as a vo- 
eation.. The law should provide (3) that 
the commissioner is empowered to pre- 
scribe such test of the applicants’ qualifi- 
cations and the good faith of their inten- 
tion as his discretion may suggest, and 
(4) that he has full authority (subject, of 
course, as are all his acts, to the review 
of the courts) to enforce his requirements 
by withholding, conditionally granting or 
revoking the licenses sought. Here, in so 
far as specific legislation is concerned, I 
believe that I would stop. 

The rest of the task, it seems to me, will 
depend entirely for its fruition upon the 
close and constant co-operation of the in- 
surance interests with the department re- 
sponsible for their supervision. This course 
soon will ,.engender an enlightened public 
opinion under the force of which no good 
end will fail. We should incessantly preach 
the doctrine that the selling of insurance 
should be businesslike, scientific and dig- 
nified and that its ideal is approached as 
we rid the field of ignorance, incompe- 


tency and listless interest in its welfare. 
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FIRE INSURANCE BY STATES 








Figures on Premiums and Losses for 1919 in the 
Various Commonwealths 
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URING the past year, t! ve 
been a great many nee | Franklin, Pa., Hibernia Underwriters 
" amalgamations, consolidations and Agency, sect ly —hr“a 

alliances. Companies are forming |tmporters & Exporters, Washington Ma- 
themselves into groups. As a result, rine, 
there are some very large and power- * * * 
ful fleets operating at the present time. | Industrial, O., Stuyvesant, Stuyvesant 
Seventy-eight companies have one or| Underwriters. aie 


more annexes or 
The Commercial 
largest with 12 


affiliated companies. 
Union group is the 
companies and the 
Royal next with 11. There are nine 
companies in the Phoenix of England 
fleet, and eight in the Hartford group. 
The London & Lancashire has six asso- 
ciated companies and there are seven 
companies under the management of 
Starkweather & Shepley. The Fire- 
mens of Newark now has six com- 
panies in its group. There are five 
companies in the fleets of the Home, 
Phoenix of Hartford and United States 
Fire. A complete list of all companies 
with annexes is shown below. 

Aetna (Fire), Aetna Fire Underwriters 

Agency. 
& 4 
Allegheny Fire Underwriters, Superior, 
Pa., Pittsburgh Underwriters, 


* * x 
Allemannia, Pittsburgh Underwriters. 
* * * 
American Equitable, Knickerbocker, 
Manufacturers, Il. 
* kk * 
American, N. J., Jersey Fire Underwriters 
* * 
Atlas, Eng., Atlas Manchester Under- 


writers, Atlas Underwriters Agency. 

* * x 

Automobile, Ct., Fire & 
writers Agency, 

Surety, Aetna Life. 


Marine Under- 
Aetna Casualty & 


National Liberty, Washington Under- 
* ££ * writers, 
Bankers & Shippers, Pacific, N. Y. * *k * 
* * National Union, Pa., Calumet Underwrit- 


Boston, Michigan Commercial Underwrit- 
ers, Old Colony. 


London, Eng., London Underwriters, 


London & Lancashire, English American 


Home of New York, City of New York, 


Ins. Co. of No. Amer., Philadelphia Un- 
derwriters, Alliance, Pa. 

- ep 
Insurance Co. State of Pa., Insurance Un- 
derwriters Agency. 

ee 
Fred S. James & Co., Eagle, 
British Dominions, Generale, 
Urbaine, France. 

25 


Star & 
France, 


* *K * 


Underwriters, London & Lancashire In- 
demnity, Law, Union & Rock, Orient, 
Safeguard, Standard Marine. 

* * * 
Merchants, Colo., Mercantile Fire Under- 
writers. 

= s 
Michigan F. & M., Niagara-Detroit Un- 
derwriters. 

we 
Milwaukee Mechanics, Milwaukee Under- 
writers. 

* * x 
Minneapolis F. & M., Globe Fire Under- 
writers Agency. 

- *) s 
National, Ct., Colonial Fire Underwriters, 
Columbia Fire Underwriters, Mechanics 
& Traders. 
National-Ben Franklin, Ben Franklin 
Underwriters, Pittsburgh Underwriters 


* * x 


ers Agency, Duquesne Underwriters. 


Security, Ct., New ~~ Underwriters. 
*« 
Security, O., Cincinnati Waderwritecs. 


* 
Starkweather & Shepley, Abeille Fire of 
France, Nationale of France, Phoenix 
of France, Rhode Island, Rhode Island 
Underwriters, Union of France. 
a oo 
St. Paul F. & M., Minnesota Underwriters. 
* *« 


Sun, Eng., Patriotic, Sun Underwriters. 
* * * 
Superior, Pa., Allegheny Fire Underwrit- 
ers, Pittsburgh Underwriters. 
ie ane, 
Svea Fire & Life, Hudson, N. Y. 
oe 


Twin City Fire, Middle West Fire Un- 


derwriters Agency, United American 
Underwriters Agency. 
*x* * * 
Union, Pa., Keystone Underwriters. 
* * * 
United American, Pa., Keystone Under- 


writers. 


*x* * x 
United States Fire, North River, Poto- 
mac, Richmond, United States Under- 
writers. 

* * * 
Utah Home Fire, Commercial Underwrit- 
ers Agency. 
Westchester, Delaware Underwriters. 

* * X* 

Western, Pa., Keystone Underwriters. 








Automobile Soliciting 
With a Good System 


A. GIBERSON, the local agent at 
* Alton, Ill, has a very clever way 
of addressing automobile policyhold- 
ers. He sends a letter as follows: “In 
order to prevent any misunderstand- 
ing as to the kind of automobile insur- 
ance which you are carrying through 
our office we wish to have you observe 
carefully the attached slip, which shows 
exactly the kind of insurance you have 
with us. We have drawn a line through 














EXPANSION IS PLANNED 


INDIANA COMPANY’S PROGRAM 





Purchase of Pittsburgh Fire by Fire- 
men & Mechanics Received with 
Great Interest 





INDIANAPOLIS, IND., April 20.— 
The purchase of the Pittsburgh Fire 
by the interests which control the Fire- 
men & Mechanics of Indianapolis, has 
made quite a stir in Indiana insurance 
circles. It is the first instance where 
interests identified with an Indiana fire 
insurance company have gained con- 
trol of a fire company of another state, 
although deals of this kind have oc- 
curred among Indiana life companies. 
The business of the Firemen & Me- 
chanics has been exceptionally well se- 
lected under the present management 
and has shown a good profit. 


Watkins Discusses Plans 


*Our reinsurance business on the 
Pacific Coast has shown particularly 
good results and we are glad to be 
able to put in an office for that terri- 
tory through the Pittsburgh Fire,” said 
Secretary H. W. Watkins in discussing: 
the plans of the new combination. “We 
are doing a reinsurance business with 
many of the best fire insurance com- 
panies of the country who both accept 
business from us and place parts of 
their lines in our company. We shall 
cultivate our reinsurance business with 
our new facilities for caring for the 
business and we shall also build up an 
agency plant as rapidly as we may do 
so, consistent with proper consideration 
for economic management. We are 
conservative in our operations, as an 
examination of our list of risks will 
show, for we are building with a view 


+ * ¥ Netherlands, American Merchant Marine : | d have. On|to permanence. We shall continue to 
British America, Western, Ont. me eae : *|coverages that you do not have Ld : i 
as Holland ante a e eadniniacanas the reverse side of the slip you will paring Re Ei eae to fire and tor 
Caledonian, Caledonian-American, Scotch | New Brunswick, New Jersey Fire, United find an explanation of the kinds of in- 7 ‘ 
Underwriters. British. surance that can be written on an auto- Glazier With Company 
* OK Ok * Ok Ox mobile. If you desire rates on the kind| J jg ‘ 
, , , is also announced that Charles C 
., Fire, Eastern Underwriters | New Hampshire, County, Pa. you are not carrying we will be glad | Giazier will take an office position with 
z ‘ : aca ee to quote you.” Each special kind of =a Ste 
f * * * New Zealand, New Zealand Underwriters. inearance js then listed. ° the Firemen & Mechanics. Mr. Gla- 
Capital, N. H., New England Underwrit- ee zier is well known among insurance 
ers Agency. Niagara, Niagara-Detroit Underwriters. On rae side of the ~ at Ps Me. men of the Middle West and was at 
P ; oe , e ® “Please Read Your Policy. €n | one time assistant manager of the 
Commercial Union, Eng., American Cen- | North Branch, City, Pa., Pittsburgh Fire, hie is a line for the assured’s name, western department of the Atlas under 


tral, Mo., California, California Under- 
writers Agency, Columbia Casualty, 
Commercial Union, N. Y., Hand-in- 
Hand Underwriters, Mercantile F. & M 
Und., Ocean Accident, Palatine, Queen 
City, Union, Eng. 
ee 


Pennsylvania Underwriters. 
Agency. 

Northwestern National, 
Underwriters Agency. 


Northern, Eng., Northern Underwriters 


Northwestern 


address and the number of the policy. 
It reads: “The attached policy No. .... 
has been issued in accordance with our 
understanding of your requirements. 
It affords you protection under those 
forms of insurance which are checked 


J. M. Neuburger. Mr. Glazier has also 
served as special agent in Indiana and 
has been interested in local agency 
work in Indianapolis. His knowledge 
of the business will be valuable in his 
new connection. 








Concordia, Wisconsin Underwriters * * * below: 
Agency. North British & Mercantile, Common- “ + gs asys 
' : al ge 4 1. Public liability. 
* *K * wealth, Mercantile, N. Y., Pennsylvania . ; : ; : oa? 
~~ American Eagle, Fidelity- Fire. rie = oot aes nenene -_ } hl ay se pap ha 
nenix. *k *k x or use Krehla & Krehla of Milwaukee, who 
: ae Pacific States Fire, Oregon Underwriters.}| “3. Loss of use. have charge of Wisconsin for the Twin 
Detroit F. & M., Niagara-Detroit Under- x & * “4. Collision ($50 deductible). City Fire, of Minneapolis, will hereafter 
writers 7 Peoples National, United Biremen's, Pa. “5, Collision ($100 deductible), _| 100, after Tilinols| algo. ‘The Martini 
- * st + “ ° 4.8 si s é 5 é . as 
Dubuque F. & M., Iowa Underwriters, : Sete ety : 6. Collision, full SOveEaEc had Illinois, will hereafter concentrate 
Nati IR Il Phoenix, Ct., Connecticut, Equitable F. & “7 Fire and transportation. sei Geel? . toe The ‘Martini 
a wos ge ” M., Equitable Insurance Alliance, Pro- “g Theft satis iar Cunnianion neg ae gee 
; t tector Underwriters. ? ‘ . saeenige adhe app, Mpeg say ; 7 
Eureka F. & M., Cincinnati Underwriters. ' 7 ss a ry * “9. Tornado, etc.” hail business of the Twin City Fire for 
. x ee. : . ae these two states. 
Fire Association Philadelphia Unaer-|Phoemix, Eng., British & Federal Under- Then follows this sentence: “Read | *"* 
exited, Ciabeke phia Under- | writers, Columbia, N. J., Imperial, Eng., | carefully. If you decide that you re- 


* * * 
Fireman’s Fund, Home Fire & 
Pacific Underwriters. 
Firemen’s, N. J., Firemen’s Underwriters, 
Girard F. & M., Girard Underwriters, 
Insurance Exchange Underwriters, Me- 
chanics, Pa, 


Marine, 


* * OK 
Globe, Pa., Keystone Underwriters. 


Globe & Rutgers, Globe Underwriters. 


* * * 

Great American, American Alliance, 
American Alliance Insurance Associa- 
tion, Rochester Underwriters. 

* * * 

Hanover, Illinois Underwriters. 

* S-:% 


Hartford, Citizens, Mo., Federal, N. J., 
New York Underwriters, Northwestern 
F. & M., Hartford Accident & Indem- 
nity, Hartford Live Stock, Sterling, 
Ind. 

*:  #-'S 


Norwich Union Fire, Phoenix Under 
Marine, Eng., Norwich Union Indem 
nity. 
derwriters. 
eu % 
Republic, Pa., 
2.2 
Republic, Tex., Austin Underwriters. 
Rocky Mountain Fire, Rocky Mountai 
Fire Underwriters. 
Royal, 


Newark Fire Underwriters, 
Royal Indemnity, Star. 
- 45 


* * * 


writers, Thames & Mersey, Eng., Union 


Providence- wisnenion. Providence Un- 


Pittsbu sels Underwriters. 


American & Foreign Marine, 
American National, O., British & For- 
eign Marine, Globe Indemnity, Liver- 
pool & London & Globe, Newark Fire, 
Queen, 


Royal Exchange, Exchange Underwriters. 


Scottish Union & National, British Un- 


-|quire other features in addition to 
those clearly written in the policy, or 
if you desire higher limits, they may be 
added through endorsement.” Then 
follows the name of the agency and 
its address. On the reverse side is 
given in brief an explanation of the 
various coverages mentioned. 





Queen to Elect Officers 


n The quarterly meeting of the directors 
of the Queen will be held in New York 
April 26, at which time new officers will 
be elected following the retirement of 
George W. Burchell, the president. N. S. 
Bartow, the vice-president, is slated for 
the presidency. 





“Pointers for Local Agents” sold by 
The National Underwriter for $2 is a 
compilation of several thousand ques- 
tions and answers which have appeared 
in the “Pointers Column” of the paper. 
It is carefully edited and completely in- 


No Further Marine Report 


NEW YORK, April 21.—So far as 
marine men of this city are informed, 
the United States Shipping Board, to 
which was referred the pool proposals 
of the underwriters submitted April 10, 
has not yet made its recommendations. 
It was expected the board would have 
reported on Friday last, but evidently 
further time was requested to consider 
the matter. 


An agent should be more than an in- 
surance salesman. He should be a life 
underwriter. He should study the life 
purposes of the man- he would insure. 
When he understands the principal ob- 
jectives in the life of his prospect he is 
in a position to underwrite that life and 
to assure indemnification of the financial 
loss if that life should be terminated be- 
fore its purposes are consummated.— 











Henry Clay Fire, Treaty Underwriters. 


derwriters, State, Eng. 





dexed. 


Courtenay Barber. 
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Making of Automobile Rates 


WE presume that those responsible 
for the processes of making automobile 
rates are taking into account the effect 
of a complicated 
especially the 
and smaller towns. 


system 
rural communities 
The mutuals and 
specialty companies have been able to 
make great headway, not merely be- 
-cause their rates were lower, but to a 
certain extent at least because their 
rating systems were very simple. The 
rates are usually found on a single 
card, so that an agent or an assured 
himself can easily pick out the amount 
of premium that is to be paid. 

Where agents are not giving all their 
time to insurance they do not as a rule 
become experts in interpretating the 
complicated and actuarial phases of the 
business. They are indifferent and do 
not care to give the time to tracing out 
the final rates through numerous 
tables and books of symbols. They 
become embarrassed when they try to 
do this with a customer present. They 
frequently make mistakes in their 
efforts to arrive at the correct rate. The 
assured himself becomes suspicious 
when he sees this complicated rating 
system. We believe that there is great 
danger of making the rating system of 
automobiles too complex. 

There is much merit in 


on agents, 


in 


the conten- 
tion of those that have worked on the 
rating of the automobile in stating that 
there are differences in construction 
that are more or marked and 
should be either given credit or penal- 
ized. The men who are delving into 
the statistics and studying the records 


less 


find that there are well-defined results 
that are due to certain causes. They 
are endeavoring therefore to work out 
and scientific system that 
will take account of certain factors that 
have been discovered. Be this as it 
may, the question whether the 
efforts to devise a strictly scientific 
schedule for automobiles will 
not defeat the purposes of the confer- 
ence companies. 

The schedules may 


a_ logical 


arises 


rating 


be eminently fit- 
ting for the larger cities where insur- 
ance men are very expert and are given 
to handling complicated schedules. The 
factors that stand forth in the automo- 
bile statistics are much more formidable 
in the cities, where the hazards are 
greater, the congestion heavier and the 
different features wonderfully empha- 
sized. For the country districts, how- 
ever, we believe the simpler the rating 
system the more successful and satis- 
factory will be the results attained. 

The big majority of country agents 
are impatient when it comes to intricate 
rating machinery which requires some 
study and experience in quickly arriv- 
ing at results. An intricate system 
means a number of mistakes These 
have to be rectified and they are embar- 
rassing to the agent. The companies 
that have a single card so that the 
agent can quote a man in a few seconds 
his correct rate for a certain amount 
of insurance on a certain age car are 
very desirable. The danger now in 
automobile rating is to attempt to take 
into consideration minor factors and 
overlook the big results. 


Publicity Departments 


is taken in the move of the 
3RITISH in establishing a regular 
advertising and publicity department, it 
being the first of the foreign companies 
A few 
of the American companies have depart- 
ments of this kind, notably the Home, 
HarTFoRD Fire, CONTINENTAL and NortH 
America. A number of life companies 
such 


INTEREST 
NorTH 


to take this step in this country. 


have had departments for many 


years and they have been very success- 
fully conducted. The Murvat Lire, 
EguitaBLe Lire of New York, PrubEN- 
TIAL, New York Lire, Aetna Lirz, TRAv- 
ELERS, METROPOLITAN, LINCOLN NATIONAL 
Lire and others have men regularly em- 
ployed who will give all their time to pub- 
licity and advertising work. Undoubtedly 
the fire companies will give more atten- 
tion to this line of endeavor. 


Swift Kicks 


Ir you have a good temper—keep it! 
If you have a bad temper—don’t lose 
it!! 


ANY man can draw deductions from 
the mistakes of others, but only 
wise draw profits therefrom. 


Ir put to a pinch an ounce of loyalty 
is worth a pound of cleverness. 


the, 


Tue harder a man works the less time 
he has to whine. 





THE man who says nothing at the 
right time is a good talker. 


SomME men, like mules, do little head 
work and are always kicking. 


To kill a quarrel—shut your mouth. 








Visitors to the home office of the 
Ohio Farmers at LeRoy, O., are im- 
pressed with the rug that adorns the 
floor of Secretary W. E. Haines’ office. 
When Mr. Haines was on a hunting 
trip in Canada some time ago, he 
bagged a big silver tipped grizzly bear. 
He prizes the trophy very highly and 
has received many favorable comments 
from visitors. During recent years, Mr. 
Haines has not had very much time for 
recreation. He has stayed on the job 
in season and out and has done much 
to bring the Ohio Farmers to the front. 
Mr. Haines is in close touch with the 
company’s affairs, keeps an _ active 
watch on things, and the company has 
made unusual progress within the last 
few years. 


James S. Hubbard, one of the vet- 


eran local agents of Chicago and a 
member of the firm of Moore, Case, 


Lyman & Hubbard, died Saturday. Mr. 


Hubbard had been in rather poor health 
for a month. He was born in Mont- 
gomery county, N. Y., Oct. 1, 1845. 
For a few years he was engaged in 
the railroad business in Ohio cities, but 
went to Chicago in June, 1869, to enter 
the insurance agency of S. M. Moore & 


Co., then located at 49 LaSalle street. 
He has been continually associated 
with this office ever since. Mr. Hub- 


bard entered the agency but a few 


months after the present head, James 


H. Moore. 


Ernest Palmer of Chicago, associate 


‘general counsel of the National Board, 


is one of the members of the summer 
session faculty of the law school of 
Northwestern University, which starts 
its course June 21 and ends Aug. 28. 
Mr. Palmer will lecture on the law of 
insurance. He is a graduate of North- 
western and holds the degree of master 
of arts and bachelor of law. On the 
faculty of the summer school are Jus- 


tice R. A. Burch of the Kansas su- 
preme court, Justice H. B. Dibell of 
the Minnesota supreme court and 


former Chief Justice Ira E. Robinson 
of the West Virginia supreme court. 
Mr. Palmer was chosen for the post by 
Northwestern University as a man well 
versed in the subject which he will 
treat. Mr. Palmer was recently elected 
alderman from the second ward in 
Evanston, Ill, where he resides, and 
has taken his seat in the city council. 


Mrs. Carroll Vinson, local agent at 
Houston, Tex., came in for some 
prominence last week, when the Hous- 
ton Post published on the front page a 
sketch of her career and accompanied 
the article with a recent photograph of 


Mrs. Vinson. Mrs. Vinson is well 
known to local agents in the south- 
west. She has taken an active part in 


insurance affairs in Houston, and is an 
enthusiastic member of the Texas As- 
sociation of Insurance Agents. She 
was a delegate from Texas to the Na- 
tional convention at Louisville last fail. 

Mrs. Vinson went into the insurance 
business when her husband lost his 
eyesight. She was induced to enter the 
insurance field through the influence 
of Col. E. M. House, a personal friend. 
She has built up a big business and now 
represents 18 companies. 


A. P. Skowrup of- Milwaukee, state 
agent of the Fidelity-Phenix, who be- 
comes associated with the Blatz-Kasten 
Agency in that city, is one of the ac- 
knowledged business getters in the 
field. He is a fine solicitor, an intelli- 
gent worker and knows the insurance 
business from one end to the other. Mr. 
Skowrup got his first insurance ex- 
perience in a local agency after grad- 
uating from a business college in Chi- 
cago. He started with the local office 
of Munger, Ebbert & Co. in that city. 
Later on he went with the western de- 
partment of the Hanover Fire, and 
































A. P. 


SKOWRUP 


while still young in the business con- 
nected with the Fidelity-Phenix, hav- 
ing been associated with the present 
company nearly all his business life. He 


,has always had an ambition to get into 


business for himself and has had this 
in mind particularly for the last few 
years. The Blatz-Kasten Agency was 
established in 1885 as the E. J. Tapping 
Agency. Mr. Tapping later on served 
as president of the National Association 
of Insurance Agents. In 1900 the name 
of the firm was changed to The Tap- 
ping-Riedeburg Agency. In 1914 new 
blood took charge and the name was 
changed to Blatz-Kasten & Co. Mr. 
Skowrup becomes an active partner in 
the firm starting May 1. The office has 
become one of the most active and ag- 
gressive ones in Milwaukee. <Asso- 
ciated with Mr. Skowrup are Gustav G. 
Blatz, Frederick Kasten and William 
F. Lynch. The firm consists of a 
bunch of live wires. 


Shirley E. Moisant of Kankakee, IIl., 
the well-known local agent and secre- 
tary of the Illinois Association of In- 
surance Agents, was elected alderman 
from the second ward of his city at 
the municipal election on Tuesday. 
Mr. Moisant had four years’ experience 
in the city council, serving as alderman 
from 1911 to 1915. 


The Republic Fire of Texas has 
offered an annual cash prize of $100 
for the best thesis on fire insurance to 
be written by any student in the Uni- 
versity of Texas this session. I. Ja- 
lonick, vice president of the Republic, is 
a prominent alumnus of Texas Uni. 
versity. Mr. Jalonick said that his pur- 
pose in offering the $100 prize is to 
Jay the predicate for taking two young 
men each year from that institution of 
learning and placing them in the fire 
insurance business. 


Fred A. Rye of Chicago, general 
manager of the Western Insurance Bu- 
reau and the Western Sprinkled Risk 
Association, who is captain of a com- 
pany in the Illinois National Guard, 
was called out to do military service 
at Kewanee, Ill., owing to the disturb- 
ance there. Captain Rye took his com- 
pany from Wilmette, Ill., and rendered 
excellent service. 


There was a state agent named Tate 

Who dined with a girl at eight—8 

They cleaned dish and plate, 

But I'll never relate, 

How much Tate, 

In their tete-a-tete ate at eight—8. 
GEO. A. MORIN, Chicago. 
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NINETY xyHARS OLD 


HALE AND HEARTY 


The Franklin Fire 


Insurance Co., of Philadelphia 
ELBRIDGE G. SNOW, President 


Organized 1829 


Charter Perpetual 











‘TODAY, even more than ever before, “The 

Franklin Fire of Philadelphia” stands for positive indemnity 
through the medium of insurance by reason of the fact that its 
liberal contracts are guaranteed by funds ample to meet without 
delay all obligations, and are also backed by a complete service 
organization and by a management well known for its practice 
of prompt and equitable adjustment and payment of loss claims. 
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STATEMENT JANUARY, 1920 


$5,300,191.85 
1,000,000.00* 
3,002,172.40 
1,298,019.45* 


*Surplus as regards Policyholders, $2,298,019.45 


Fire, Lightning, Automobile (Complete Cover in Combination Policy), Explosion, 
Hail, Marine, Profits and Commissions, Rents, Rental Values, Riot and Civil 


Commotion, Sprinkler Leakage, Use and Occupancy, Windstorm. 
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eo Oe Ct ea 1,912 342 50,152 11,889 6,340 BST BAO le RR RE ogo os bikc. G5 ss 65%. 076 8S iw aie wa ere eld See.  wléewans : ar 
Se RMTMEROT Sc Sie oles chs. Madea's! | <eaeea 10,389 5,205 292 Sw PEL. MMNPEARDOLUNIOMN TEES oo oop 5 is raled asec Wie afeter tigre, Siaretaieieieiars (Rs 91 12 
RE Sasa ee Se ee 5,152 3,004 49 tee REE Bio ce SO oe os CRAs ate Mk a 1,511 22 SOL bese 
Commercial Union 5,891 1,032 8,487 1,482 907 587 
Commonwealth 8,926 1,446 10,926 2,474 4,870 5,157 = — —s 
NSE Se 1,552 12 26,556 4,995 2,062 2 
Connecticut: 1... oi... 0s cs 8,727 3,705 19,877 440 10,816 4,067 . 
Continental |......2222222: 13°360 2556 33,032 9,588 15,471 6,196 V ] E W E D F R O M N E. W O 
County Fire, Pa........... 1,401 256 692 38 S09: > “seers 
Detroit KF & M............ 7,409 1,105 8,061 954 14,664 5,747 
Detroit National ......... 807 1,719 1,630 BOOS Aneoias, | i-iGuasee By G. A. WATSON = 
Dubuque F. & M. eae 7,308 10,977 19,645 4,154 18,789 6,380 ' h 
is Se Ae Se) ee i 5 IIL <i re Oe 6,478 1,558 BROKERS LOSING SOME BUSINESS i n imulating the pro- 
Fidelity-Phenix .........2. 11,780 2,946 32,572 8,660 125499 4'880 fe — = - With phe 3 
a eee eee 11,528 879 31,315 15,808 9,000 11,960 Since a number of the big companies uction OF side lines. 
Fireman’s Fund........... 7,765 4,632 18,417 10,746 16,127 10,954 | have established brokerage depart- troubles out of the way, field men are 
Fireman's, N. J............ 13,015 3,893 49,104 33,114 21,290 4,501 Spee : : able to offer their time to agents for 
Franklin Fire............. 5,022 1,904 19,679 6,525 27,045 26,290 | ments in New York and Chicago, the : ; he it. 1 
Girard F. & M............. 6.488 799 20,892 4°647 3.797 864 | regular brokerage offices doing a coun- | business getting purposes. As a result, lo- 
SOUPTNCIYMNER.. oc 5 osc vkslchate 10,836 923 15,492 7,382 11,528 5,245 | try-wide business have had a number | Ca! agents are finding that field men are 
Globe & Rutgers........... 18,665 47 32,629 8,668 12,592 4,912 ? sli eaigetidD k rime much more helpful te them than they 
Great American........--. 23.459 9,186 75,710 515046 50,078 8,774 | Of desirable lines taken away from | © sta 
REMEMD URN. 5250S eas Sloss 4 Shien 12,405 2,214 25,439 12,416 12,566 3,842 | them. The activities of the brokerage | WTe ! y- 
MERRIER 65 No oie 5 ois,0:0 5 oia8 31,641 50,013 134,198 47,169 65,708 += 36,420 | Gepartments of the companies have re- It is no longer necessary for the 
Hawkeye “Securities ees none none Ay Yr een 1,270 300 ited i d in income to many | SPecial agent to make an elaborate sur- 
RING owt ck wissen 21,752 29,115 88,007 44,560 49,507 8,454 | Suited in a decrease in income * | vey of the books, to carefully check up 
Home F. & Re ee 1,619 93 3,261 117 3,877 1,129 | hig eastern brokers. In placing busi- oe ’ 
Sen ee 3,980 none 9,727 383 1,848 95 | ness these days, such concerns are, | the register, to go over the accounts 
Imperial Assur............ 1,539 394 864 600 836 O06 | ovetore. aataretiy on the alert to gain | in detail, for the purpose of finding out 
Ins, Co. of North Am...... 13,901 1,857 47,819 41,471 14,958 4,031 | the Soir L : the exact financial status of the agent 
Ins. Co. State of Pa........ 6,319 1,544 23,955 12,862 13,796 11,583 | any possible advantage. For example, ; ; ’ 
RUSE UMNO > wins 5 is.9/0:5% 0s 0% none none OB ate 6. ween in placing lines on an establishment but the field man is now able to make 
iiwer, @ In, @GIObE.... 2.5 0.0205. testes SUAS - WSHOBE  sueclte  , emai havine branch offices in many states | Bis calls on a purely service. basis. 
Lumberman’s, Pa.......... 2,375 282 6,582 1,336 8,571 4,851 & eats asa aw When he gets into a town nowadays, 
Marquette National.,...... BOOe. “cee. 1,562 2,743 4,150 1,294 | and in towns of various sizes, they : F d 
i we Se ee si = res 6,530 eee : + oe seek to get the full commission when- he ~—e en ag 2 Ph oe 
MESRHOMICE, PA. co.cc os ccccce 4,550 2,674 12,134 6,7 ,40 4,28 " nee: r a. rerv ing e com y 
Mechanics & Traders, La... 4,153 ...... 6,02 6,786 3,276 iat. eget They make every a agent, not for the purpose of getting 
Mercantile, No » PORE See 1,706 219 8,243 1,324 5,127 493 | to avoid a division of commissions wi : tina teat 
Merch, Fire, N. Y.......... TT ake ae 14,310 3.677 S88.” bs the local agent. They like to save the | imto a row about an overdue balance. 
Michigan F.& M........... 3,734 158 15,422 9,215 4,114 1,594 | 5 percent which should go to the pol- | While this change has, of course, bene- 
Milwaukee Mechanics...... 5,429 15.026 20,540 8,366 16,775 Gattel eee t on the ground. With | fited the field man, the local agent 
Minneapolis F. & M........ 1,998 3,000 46,602 17,770 10,491 6,942 | Icy writing agent on the ground. should be broad gaased chong to et 
Minnesota Fire...........: O78. exe rs MBO? © ees 306 180 | this in mind, brokerage houses in deal- : $ gaug 7 Ae . 
National-Ben Franklin.... 4,844 6,929 15,127 21,397 11,758 3,156 | ing with company branch offices, will | that at the same time his position is 
National gaberty. EGR 16,264 1,373 39,828 14,823 45,617 23,735 | Otten suggest that if the company has | very. much improved under the new 
Nationa PT iin Keine s, tee |. eakoun-pehcew ” “Rada * me |) | tue cee pen. <n : ; ray cas 
Mational; Conn... 5.2... 12,373 5,950 36,465 24,168 27,650 7,832 | an agent in the town in which the risk | conditions. He is getting a better 
National Union, Pa........ 10,948 7,891 17,307 18,578 14,541 + 3,943] is located, but has no agent for an en xg hie = po pte — 
oe cL PP ne ee BOR.” a xe-es 9,454 2,071 Bree. aeites F ractica e rom the he men a 
ON Seog enes ghee Ae capes 3,705 1,738 5,689 1,969: | eee allied company, ee cn Miao a actually getting more 
New Hampshire........... 13,122 834 25,676 6,663 6,198 1,946 | be placed in the annex or other com- Z See 
BOO, CHUN. oo tcsssssses-. ic: | ree 2188 472 4662 1,422 | pany in the same group not represented | business, because field men are free to 
Niagara 26%: oh b's 6.6 6% % Aeed 10,923 31,864 _— ce vans see in the town, so that it will not be nec- give him the greatest possible amount 
gk ae 1 nas ee pee 5,975 421 4,68 3, 1,652 1,5 2 mies pe S cain H ; iti iums. 
Northwestern F. & M..... 2/948 915 36.150 50,834 4889 11843 | essary to pay the 5 percent commission | of assistance in writing new premiu 
Northwestern National 9,109 5,241 62,770 27,478 32,161 6,006 | to the local agent. Where the com- x ok 
«0 ther aumaese SokG is o16 ace we Dias 1,967 05 areas aatt 3,945 920 pany has no agents in the town in INTEREST IN NEW RULES 
Pacific Fire............02. i ar eae Bee which the risk is situated, the com-| 7 004) agents are interested in the re- 
PONNBYIVEMIO. 566.5300 0s 5:2 18,829 12,785 43,982 6,901 8,062 7,118 | pany is, of course, not called upon to | _ f 1 d k bs 
Phoenix, Conn <... 2... <<.0.00 19,901 3,827 BOE a bic 15,430 14,340 | remit the 5 percent that would ordi- vision of explosion and strike insur 
Providence Wash.......... {th ee 30,742 8,747 6,904 3,517 1 . he veaidéent awent. ead in | Me: The reductions were not as great 
OS Re eee 11,155 871 30,605 9,443 11,135 3,572 | Marily go to the reside gent, as were anticipated by a number of lo- 
BPUMAMOCB UPR i. 6 5.05.55 sss 3,557 633 3,729 188 14,285 8.329 | cases of this kind, the brokerage house uk aed Gah det th hi 
Rhode Island.............. 2,953 2,015 13,501 1,660 11,551 6,789 | handling the business receives the en- cal men who had contended that this 
Rocky Mountain Fire...... ......  ..... 2,417 1278 109 none tis raat ; form of insurance could be written at 
St. Paul Fk. & M......5.... 4,632 1,041 58,990 29,450 123,965 20288.) Ste Comms s102- k a much lower price. The companies 
NI AIRE Fo bas Se bis. c'g os'oh) wines a») erecpie sels foe wreeen. (lasaeae .'s meee In other cases, brokerage concerns id 1 ° eiictane 
emery, CORR. occ cccscce 9,985 2,418 42,558 9,470 28,814 17,659 will bring pressure to bear upon a com- evil ent y are uncertain as to DUSINESS 
Springfield F. & M......... 14,901 3,486 16.285 2,192 24,792 2460 | - nw to ave Sheek the extive eoumnie- conditions and feel that in covering ex- 
PORE, TOON ss. 66:06 soc 0 5,074 628 2,749 BE Geiisske | Beier any & heeth h plosion and riot they are exposing 
USS eee eer 1,492 Bea, eae SU 6,290 none | sion irrespective of whether the com- 1 f tiew tae 
aised B : ; : themselves to most far reaching haz 
US et 1 a aan Z ao ae ORG? Piocccee VecesGe 1," (ceed pany has an agent in the town in which : ; : 
EEUGRRRE cs So's. 05tbios 1,501 1,560 8,872 337 SDP <y.oce oo the risk is located or not. Brokerage — if a serious disturbance took 
GARMAN MORI sos roa.sc cS > sesso... (Lambe c 44,002 8,387 13,315 2,124 Het : oe ~ | place. 
Uunited States Fire....... 9,152 4,750 44,633 TE) ar MLS Pear concerns doing a big business some Under the new rules. both malicious 
PM INUOR o oo 5 cde mie eases 8,935 13,808 42,450 719 17,841 7,211 | time succeed in persuading managers : oo . 
ee ee 2 ee eee 5 eee ECE 9,139 1,586 1,420 24] of brokerage departments in Chicago and inherent explosions inust be cov- 
Western Alliance, Ill...... 1,652 60 3,454 148 ae 233 iN Vork + tee thein the tall ered. Heretofore property owners 
Bin Motor Canr.c¢-. 2 <<<. none none 794 | eoaeren se wo... | and New pt Me “ € eplit. to. the | could get an explosion policy with 
FOREIGN COMPANIES) a tae Paes or dnenne that many either the malicious explosion or inher- 
as . . a a - - 
Duluth Minneapolis _ St. Paul | such concerns have sustained has made | et hazard explosion cover or both. 
BORHB OS Cin oo re setae Coens $11,682 $ 178 $15,005 $ 8,933 $16,495 $11,845 |: A + Soe thew 36 watts She-tar- The riot and civil commotion rider 
British American.......... 2,135 805 10,292 1,299 43: 613 | it necessary for the : could be added. Hereafter the explosion 
Salendontan ....\003.5.-2.. 7,877 224 4,856 2,343 2,121 207 | ners and resort to every possible de- : & : “Hes : 
NN are so cg ons el eo oaotiteet wy kar biete Bese sheen Be. | cuttene ric in order to keep up premium re- policy will cover both malicious and 
EAT Cl Cee a 6.689 19,675 15.465 51,741 16,812 15,647 | Vi ay inherent hazards. The strike insurance 
Eagle Star & Brit. Dom.... 1,533 361 20,273 2,845 2,524 137 | Celp ae rider can be added. The rates on strike 
General, France........... 3,712 388 9.492 4,191 14,007 11,644 : : idetathe detemsed 
Pay SMO ENSDONY oso 5 di ackees  aecam os 3.662 685 2,537 120 | LITTLE TROUBLE OVER BALANCES | insurance are considerably decreased, 
Liv. & Lon. & Globe....... 9,558 3,168 36,349 18,485 26,851 5,140 ‘ The rates on property where there is a 
Loumon: Aggur. 3... 3.0, 5,432 644 9482 7,224 13,779 $.05¢ Field men say that there never was | strong inherent hazard have not been 
Sorilasiec rence to, eee 2,390 | 154 watt D368 7,964 5.652 |@ time when agency balances a ae decreased, such as cereal mills, flour 
Netherlands .............. 2,558 72 7.934 9368 10.928 11,266 | easier to collect. The old days of | mills, elevators, starch works and so 
No. British & Mercantile... 7.444 680 37,979 17,254 19,118 3,874 | worrying over past due acocunts are | gy The rules provide that there can 
y . 207 > 5 716 7 5 7 i ‘ a . ‘ 
Horthern Assurance Panna €.397 val oeeee $4726 aaee eth gone, temporarily at least. Even Brice be no cancellations on either side dur- 
Paialire. fo ke eee "307 8.943 1,197 3.851 2467 | chronic delinquents are giving field | ing the first 90 days of the policy. 
EASPIGOEAG. 90 05,202 <p ieseaeh eles 3,615 15 4,226 727 1,001 ane men very little trouble. The result has | after that time 30 days must be given 
ha wee 3068 530-7486 «10,841 —«13°R60 sass | DC thet many sapere sg Meo by either company or the assured, if 
ME k.ca5 ava ss un og tnt Ree 878 36,581 16,785 20,006 6,125 | been able to very materially change | cancellation is desired. 
RISD CANINE ston cd nhs odio feare's 5,703 535 11,684 4,407 Rats : oz their plan of operation. They are Pts 
Scot. Union & National.... 29,459 7,611 37,255 11,208 7,612 5,817 iv. h mor time to usi- 
Mixte; Mae. <....2 52502 cee 2'044 1,055 11456 779 2 Sa a able to give es 4 oh ractical as- | President W. B. Meikle of the Western 
Batt ayes eee ae 5,304 11,072 19,418 3,303 10,715 2,545 | ness getting, to rendering p > and British America has sailed for Eu- 
UI ry a8 5 shone 6 inte a ois vio 6 8,541 5,927 26,843 12,088 7,489 1,658 ' sistance to local agents, to talking to | rope on a business trip. 
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Tested Agency Helps 


HE six inch, two column advertisement, re- 
produced at the lright, is one of five which 
will be supplied in plate form to any agent of the 

















If one little pig should have colic, 

And old Mother Sow die of “flu”, 

Yet one have another pig ailment, 

And all of the others die too; 

Their owner’d still smile as you see him, 
Because he’s a wise sort of man, 

He has the whole outfit protected— 


Farmers Live Stock Insurance Company. 


These advertisements were 
prepared by an experienced 
advertising man and are to 
be inserted in daily or week- 
ly papers having circulation 
among the farmers in the 
territory in which the agent 
operates. 


Seventy-five agents in Iowa 
have used this series of ad- 
vertisements and found 
them profitable. They have 
served to introduce and ex- 
plain hog insurance and to 
create a favorable atmos- 
phere for the agent when he 
solicits. 


The plates are furnished free 
to agents. 


If the five advertisements 
are run serially over a pe- 
riod of five weeks the read- 
ers of the paper will begin 
to watch for them after the 
second one has appeared just 
as they watch for the comics 
in the newspapers. 


The furnishing of these 
plates is just one of the ways 
in which the Farmers Live 
Stock Insurance Company 
helps its representatives. For 
additional infomation ad- 
dress: 





Insured by the Farmers’ plan. 


A policy in the Farmers’ means money for you 
whether your pigs die in the hog lot or at the pack- 
ing plant. Why not have this protection? 


John Jones 
Agent 
FARMERS LIVE STOCK INS. CO. 


INSURERS OF HORSES, CATTLE, HOGS AND MULES 





—_— 


Farmers Live Stock 
Insurance Company 


I. J. Ketman, Secretary and Manager 


DES MOINES - - - IOWA 























Automobile Insurance Company 


of Hartford, Conn. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 
$2,000,000 


ASSETS 
$11,022,207.23 


LIABILITIES, EXCEPT CAPITAL 
$6,966,656.56 


SURPLUS TO POLICY HOLDERS 
$4,055,550.67 


FIRE AND ALLIED LINES 
Fire, Tornado, Rents, Profits, Lightning, Explosion, 
Commissions, Leasehold, Riot and Civil Commo- 
tion, Sprinkler Leakage, Use and Occupancy, Auto- 
mobiles, Aircraft, Floaters. 


OCEAN AND INLAND MARINE LINES 
Hulls, Cargoes, Merchandise, Specie, Builders’ Risks, 
War Risks, Registered Mail, Transportation, Motor 
Truck Contents, Salesmen’s Samples, Personal Ef- 
facts Floaters, Parcel Post, Tourists’ Baggage. 


Affiliated with 
AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 











Ei ATTENTION -—-KANSAS 
‘oti and ILLINOIS AGENTS! 


THE MID-WEST DEAL- 
Theft ERS’ POLICIES are the most 


complete and liberal. 


Special Rates which assure 


Windstorm big production for ‘‘ Live 
Wires.” 





ee No Company excels in Loss 
Liability Adjustments. 
Promptness and fair dealing 


Prop erly which pleases and bring addi- 


Damag e tional business. 
Collision saber in Automotive 
nsurance. 


The Mid-West Insurance Company 
(Reserve Mutual Corporation writing through Local Agents) 
WICHITA, KANSAS 
J. B. Henderson, Gen. Mgr. 
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UNITED STATES BRANCH 
206-208 BROADWAY 
NEW YORK, N. Y. 


FIRE 
TORNADO 
AUTOMOBILE 
SPRINKLER LEAKAGE 


HORATIO N. KELSEY 
United States Manager 





ESTABLISHED 
1862 CORRESPONDENCE SOLICITED 














| Peninsular Fire Insurance Company 


OF AMERICA i 
Grand Rapids, Michigan 


Capital $1,000,000.00 


Now Ready for Business 


FIRE : MARINE : AUTOMOBILE : TORNADO : HAIL 


Farm Property—Hail and Tornado on Farm Crops 


Local Agents wanted who will canvass for Hail Insurance. 


J. FLOYD IRISH, Secretary and Managing Underwriter COLON C. LILLIE, President 

















EDWARD MILLIGAN, President 

GEORGE M. LOVEJOY, Vice-President JOHN B. KNOX, Secretary 

THOMAS C. TEM ta GEORGE C. LONG, JR., Secretary 

HENRY P. WHITMAN, Ass’t Sectretary FRED C. GUSTETTER, Ass’t Secretary 
ARD V. CHAPLIN, Ass’t Secretary F. MINOT BLAKE, Ass’t Secretary 


Surplus to Policyholders . . . . . $11,740,470.60 
Total Losses Paid . .... .. . 95,259,732.00 


Cash Capital - Three Million Dollars 


Reinsurance Reserves .... . . . $8,213,006.94 

Reserve for Outstanding Losses and all 
Gree MERNEIEOS. 2) 5. ls 3) a) e. < 

a ey a ee ee 


Total Assets . ... 


Se ORC OMPANY 1,785,053.20 
: 8,740,470.60 


$21,738,530.74 


Y 











e in Chicago, Cook County and the Greater Metropolitan District. 
nspections QThis inspectorate very properly gauges the expectancy of fire Tisks 
and intelligently anticipates events before they occur. QThe undersigned 
; sells this talent to companies, agents, brokers and the business public, 
herewith tendering counsel to all State Insurance Officials, Legislative and Municipal Committees and 
= those who —— iusurance —_ ——— for the public weal. 
0 years in this field. —Dixit at Facit— 
Office with Knight, Smith & Co. fel W. P I E R © E 
Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 Independent Inspector and Fire Prevention Counselor 














= WYNNE & KINSELLA .. 
General Agents for Michigan 
NEW AMSTERDAM CASUALTY COMPANY 
Agents wanted in Michigan 
1554 Penobscot Bldg. : : : : 


CAPITAL $1,000,000 


Detroit, Mich. 














NATIONAL INSPECTION CO. 


108 So. LA SALLE ST., CHICAGO 


INSPECTION OF HEAVY RISKS 


J. G. HUBBELL, Mgr. H. B. CHRISSINGER, Asst. Mer. 








HENRY J. WOESSNER WM. L. DICKELMAN 
WOESSNER & DICKELMAN 
GENERAL AGENTS 
incomes Eenkangs Specializing in Floaters, Surplus and Excess Lines Fe ag 
af CHICAGO, ILL. Wabash 8128 























| AS SEEN FROM CHICAGO | 





PICK LOSS IS SETTLED 

The loss of Albert Pick & Co., the 
hotel supply house in Chicago, was ad- 
justed last week after considerable de- 
lay. Mr. Pick himself was absent from 
the city for some time and his return 
was awaited before the final decision 
was made. The insurance amounted to 
$2,103,750 and the loss was figured as 
$623,219, or about 30 percent. Owing 
to the fact that the assured took all the 
salvage that was stored in the Pick 
warehouse, the ultimate loss was about 
18 percent. The Underwriters Salvage 
Company took the worst water-soaked 
goods and got them in shape. It is 
likely that Pick & Co. will purchase 
some of this salvage, as it is in very 
fair condition. The fire started in the 
new warehouse, supposedly from a 
workman who had thrown a cigarette 
er cigar stub into some trash. On this 
floor there were over 2,900 mattresses. 
The main damage done was by water. 
Some 155 sprinkler heads went off in 
the old warehouse and the firemen also 
deluged the warehouse with water. T. 
J. Houston, the adjuster for Marsh & 
McLennan, was secured by the assured 
to represent them in the negotiations. 

x ok * 


WOESSNER TO GO TO COAST 

Henry J. Woessner of Woessner & 
Dickleman, local and general agents 
ir. Chicago, has returned from a trip 
to the Pacific coast and announces that 
in a short time he will locate in Los 
Angeles, taking up insurance in some 
capacity there. Mr. Woessner is ar- 
ranging for a holding company to own 
the Chicago local and general agency 
interests. The Iroquois Fire, in which 
he is interested, will proceed with its 
organization and he will arrange to 
represent it on the Pacihe coast. 


THRASHER HALL’S NEW POST 

Manager H. W. Russ of the Under- 
writers Adjusting Company of Chicago, 
announces that Thrasher Hal! of that 
city, the well known adjuster and 
writer on loss subjects and the law of 
insurance, has been appointed manager 
of the adjustment company’s branch 
office at Detroit. John D. Wiese, De- 
troit manager, returns to Chicago to 
become associated with the general 
office and relieve Mr. Russ of some of 
the details. Mr. Hall is one of the 
acknowledged loss authorities in the 
United States. He is the author of 
text books on insurance and now has 
in press a very valuable treatise on 
use and occupancy insurance. He is 
a man of fine capabilities and has an ex- 
tended knowledge of the business. 

x * x 


NORTH AMERICA’S PROMOTIONS 

The western department of the North 
America has appointed W. H. Riker 
and H. A. Miller as superintendents of 
agencies and H. R. Theimyer as super- 
intendent of the sprinklered risk and 
service department. Mr. Riker was 
formerly Indiana state agent and was 
brought to the western office as su- 
perintendent of the sprinklered risk and 
service deparement. Mr. Miller is su- 
perintendent of the automobile depart- 
ment. Mr. Theimyer has been con- 
nected with the service department for 
some time. 

JOINS THE WESTERN UNION 

The Hawkeye Securities Fire of Des 
Moines, Ia., has been.admitted to mem- 
bership in the Western Union. Presi- 
dent Howell attended the Union meet- 
ing at Philadelphia last week: 

* * * 


MADE SOLE GENERAL AGENTS 

J. W. Lovelette, the new general 
manager of the Iowa Automobile Mu- 
tual and the Iowa Mutual Liability of 
Cedar Rapids, Iowa, was in Chicago 
this week and announced that Hutch- 
inson & Cooley, who have been acting 
as sub-agents of the two companies in 
Chicago, have been appointed general 
agents of Cook county, they being the 





sole representatives. The so-called 
“Tilinois Department” at Chicago has 
been discontinued. Mr. Lovelette has 
been associated with the Integrity 
Mutual of Chicago and J. C. Adderly 
its president, for a number of years. 
He is a young man of fine experience 
and strict integrity. He states that 
Price, Waterhouse & Co. have been 
engaged as auditors of the company. 
He also has entered into a reinsurance 
agreement with the Mutual Syndicate 
whereby excess lines will be taken care 
of. Mr. Lovelette has therefore lined 
up the companies with strong interests. 
The Iowa Automobile Mutual writes 
fire, theft, collision and property dam- 
age on automobiles. The Iowa Mutual 
Liability not only writes automobile 
liability insurance but compensation 
and other general liability lines. 
* * * 


GET COOK COUNTY QUARTERS 


The western offices of the American 
Eagle and Continental announce that 
their joint Cook county department 
on May 3 will be moved to 401 McKin- 
lock building, 207 West Jackson boule- 
vard, it being under the management 
of George H. Coleman and Raphael 
DeClercq. These two men are lead- 
ers in the Cook county field, Mr. Cole- 
man having served with the Royal and 
Mr. DeClercq with the Queen for a 
number of years. Walter Samet, who 
has had charge of the Cook county 
department of the Westchester, will be 
associated with the department of the 
Continental and American Eagle. He 
is a specialist on Chicago and Cook 
county, having given this field his at- 
tention for the past 17 years. He will 
be executive special agent of the de- 
partment and will have charge of im- 
proved risks, as well as attending to 
other duties. Mr. Samet has long been 
regarded as one of the leaders in his 
line of work. 

L. J. Feeney, who-has been con- 
nected with the western department 
of the Continental as examiner, is 
transferred to the Cook county de- 
partment. M. D. Magnuson, the auto- 
mobile expert of the Continental’s 
western department, goes with the 
Cook county department. N. G. Ka- 
bateck, fire-prevention engineer and 
Dean schedule expert, who has been 
associated with the western depart- 
ment of the Queen, goes with the 
American Eagle and Continental in 
their Cook county office. They will 
give the department a strong personnel 
of “go-getters.” 

* x 

M. G, Kabateck, who becomes fire pre- 
vention engineer and Dean schedule ex- 
pert for the Cook county department of 
the American Eagle and Continental, has 
had an excellent insurance training. He 
was with the Queen for seven years, was 
for some time with the Chicago Board 
and graduated from Armour Institute. 
He is very well qualified for his new po- 
sition. 

* * * 

C. G. Kuechler, president of the Asso- 
ciation of Fire Insurance Examiners and 
in charge of the office work of the Cook 
county department of the North America, 
has been made associate Cook county 
manager with George G. Ebbert, man- 
ager. 

ne, ae 

F. W. Rose, for six years an examiner 
in the western department of the Hart- 
ford Fire at Chicago, has gone with the 
marine department of Fred S. James & 
Co., under Manager W. B. Overton. Ma- 
rine insurance is showing a rapid growth 
in Chicago and Mr. Rose will go on the 
producing end. 

- a. SK, - 

Manager George W. Law of the Royal 

arrived home this week, having spent 


x Oe “= 

The western brokerage department of 
the American Eagle, Continental, Fidel- 
ity-Phenix in charge of Assistant Secre- 
tary M. J. Moriarty will be located after 
May 1 in 401 McKinlock Building, 207 
West Jackson boulevard. Mr. Moriarty 
is now in the American Eagle office in 
the same building. 
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PACIFIC BRANCH OFFICE | 
219-221 Sansome Street | 










WESTERN BRANCH OFFICE 


Insurance Exchange Bldg. 








CHICAGO SAN FRANCISCO | 
Fire Rent Tourists’ Baggage 
Marine Sprinkler Leakage Salesmen’s Samples | 


Automobile Use and Occupancy ‘Transit Floaters 
Tornado Registered Mail Riot and Civil 
Hail Parcel Post Commotion 


Losses Paid over $183,Q0O00,O00O0 | 
| @ 


OLUMBIA 


Insurance Co., New Jersey 


—begs a glance of your eye to say that its 
service to the American Agent is now 
what it always has been---the best. 


Reputation—Service—F acilities 


FIRE DEPARTMENT MARINE AND AUTOMOBILE 


Head Office, 100 William St., NEW YORK abi eres 
Western Dept., Insurance Exchange, CHICAGO 27 William Street 
Pacific Dept., 222 Sansome St., SAN FRANCISCO NEW YORK 
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Wanted—Ten District Agents in Ohio 


for Ohio’s Real Automobile Coverage Contract 











Liability, Property 'Damage, Collision, Fire and Theft all in one 

policy or policy for any individual coverage except fire alone, and 

a special Automobile Accident Disability policy for chauffeur, 
owner and family collectively or individually. 











Old Line Stock Company, Capital, $200,000.00 





The Most Complete Automobile Coverage ever issued by one Company. 


"THE ALCO agency for Automo- 
bile Insurance in any of the Dis- 
tricts of its Home State will be a valu- 
able franchise. The Company will 
follow the same intensive plan of cul- 
tivation in each agency District that it 
has already adopted for Cincinnati. 


Our plan is definitely worked out and 
has been successfully applied to Cin- 
cinnati. Over 500 Automobile owners 
and dealers are now stockholders of 
the Company, three-fourths of the stock 
having been placed in moderately small 
lots, especially among members of the 
Cincinnati Automobile Club, which 
warrants our assumption that their 
Automobile Insurance and that of many 
of their friends will be placed with 
this Company. This means a large 
volume of business right from the start. 


District Agents now have the oppor- 
tunity of establishing similar relation- 


ships in their respective localities and 
thereby secure for themselves a pres- 
tige and advantage which will insure 
them a clientele that will be of untold 
value to their Agency. 


We want Ten District Agents in Ohio 
who can place in their immediate lo- 
cality $5,000 of stock in blocks of ten 
to one hundred shares, price $16 a 
share, and take charge of the Agency 
in their District. No promotion stock, 
every Director pays full price same as 
all others. 


The Insurancewise Agent will readily 
see the great advantage accruing to 
himself through this plan. 


Automobile Insurance opens up a won- 


derful field of operations for the live 


and progressive agent. 


The Company proposes to commence 
operations July Ist or before. 


If interested and you believe you can establish and supervise a large Automobile 
Agency in your territory, write 


American Liability Company 


Citizens National Bank Building, Cincinnati, Ohio 
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THOMAS TALKS AT CINCINNATI 


Lloyd-Thomas Company Official Ad- 
vises Agents of Conditions as 
to Increasing Values 


CINCINNATI, O., April 21—John 
J. Thomas, secretary of the Lloyd- 
Thomas Company of Chicago, spoke 
at the dinner meeting of the Cincin- 
nati Insurance Society Monday night, 
on “The Duty of the Local Agent in 
This Day of Rising Values.” It was 
the same subject on which Mr. 
Thomas addressed the Illinois local 
agents, but it was a measurably dif- 
ferent talk. It was not the finished 
analysis of the situation with respect 
to appreciated values that was the 
Illinois address, but it bristled with 
points that drove home to the auditors 
the responsibilities of insurance work- 
ers to their clients, and was filled with 
“punch.” 


Property Dollar and Currency Dollar 


Mr. Thomas caught the attention of his 
hearers at the beginning when he said: 
“There is a distinction between the prop- 
erty dollar and the currency dollar.” It 
was a new thought with most of them, 
and they grasped its significance when 
he added: “The property dollar is con- 
stantly changing in value, while the cur- 
rency dollar remains the same.” 

By way of illustration he said: “If 
you had put 100,000 currency dollars in 
a safe place in 1914, it would be the 
same amount today; but if you had put 
$100,000 in buildings and equipment in 
1914, it would be $240,000 now.” 





This paved the way to the presenta- 
tion of a brief table showing the rate 
and amount of appreciation of values in 
buildings and equipment, year by year, 
from 1914 to the present, The table fol- 
lows: 

A building equipped with lighting, 
heating and sprinkler system which 
would have cost $100,000 in 1914 would 
have cost in 

- 10.0 
12.7 
sone 
os Bae 
wo aoe 
- 27.0 


Why Increases Came 


The increase of 10 per cent in 1915, 
Mr. Thomas explained, was virtually the 
normal increase that had been going on 
for a number of years. Drastic labor 
conditions were responsible for the in- 
crease in the rate of appreciation in 
1916, and conditions were only a little 
less onerous in 1917. In 1918, construc- 
tion was only about 10 per cent of normal 
and labor deficiency was beginning to 
make itself felt. The increase to the 
early part of 1919 was due largely to 
deficiency in labor, as the man power 
of the country was largely in the army 
and in war industries; but the tremen- 
dous increase to the first of the present 
year was caused by “inefficiency of labor 
and increase in cost of materials.” 


Illustrations Are Given 


Emphasizing, by illustration, the ineffi- 
ciency of labor and increase in cost of 
materials which were responsible for 
this tremendous increase of 27 per cent, 
Mr. Thomas said: 

“A bricklayer in 1913 received $4 a 
day of eight hours, for which he laid ap- 
proximately 1,000 brick. Today he re- 





ceives $8 a day, and lays about 500 brick. 
Based on a unit of 1,000 brick, the cost 
today is $16, whereas in 1913 it was $4. 
In other words, the bricklayer receives 
twice as much pay for doing half as 
much work. 

“On the material side, there has been 
a general tendency by European coun- 
tries—frequently the governments them- 
selves—to buy up the entire available 
supplies of anything they might need for 
construction or reconstruction. For in- 
stance, England, last year, bought up 
practically all the quartersawed oak in 
this country at $95 a thousand. Today 
our own people are picking it up where 
they can, a little here and a little there, 
and are paying from $250 to $275 a thou- 
sand.” 

Function of Insurance 


Reverting to the differences between 
the property dollar and the currency 
dollar, Mr. Thomas pointed out that the 
function of insurance is to change prop- 
erty dollars into currency dollars, in 
event of fire, in which connection he 
said: 

“We all look after the currency dol- 
lar with diligence and care. Account- 
ants take careful note of its operations, 
and a severe penalty awaits those who 
misuse or lose currency dollars. Fre- 
quently the property dollar is neglected, 
and little is done to follow its changing 
value. 

“A fire loss, where there is insurance, 
changes property dollars into currency 
dollars at their equivalent based upon 
costs at the time of the fire. To es- 
cape loss, in case of fire, it is absolutely 
necessary for you to know the number 
of currency dollars there are in your 
property at today’s basis of value.” 


Duty of Agents 


Emphasizing the duty and necessity 
for the local agents to direct the atten- 
tion of their clients to these conditions, 
the speaker said that whereas property 
increased in value about 140 per cent 
from 1914 to 1918, the volume of insur- 





ance increased only about 6 per cent in 
the same time, and the changes of the 
last two years, although not exactly 
known, probably would show as great a 
discrepancy. 

Methods of arousing the interest of as- 
sured in this question were presented, 
including advertising matter and letters 
used by a large number of insurance 
agents and brokers. The influence of ap- 
preciated values on the coinsurance 
clause also was carefully explained and 
illustrated. One Chicago firm, appraised 
by the speaker’s company, had to in- 
crease its insurance 278 per cent in order 
to comply with its 90 per cent coinsur- 
ance warranty. This meant an increase 
of more than $400,000 in the volume of 
coverage. 


Methods of Appraisal 


In the course of the questionaire, Mr. 
Thomas explained the methods followed 
by the Lloyd-Thomas Company in arriv- 
ing at appraisal values, and he also en- 
tered exhaustively into details with re- 
gard to methods of figuring depreciation 
of a building. Neither the time factor 
nor the condition factor should be used 
exclusively, he said, but both should be 
taken into consideration. In this con- 
nection he outlined a ruling by the 
United States Internal Revenue Depart- 
ment, fixing the “utility life” of a frame 
building at 25 years, of a brick building 
at 35 years, and of a fireproof building 
at 50 years. 

Entering into the problem, he said, 
was the factor of type; also of obso- 
lescence; and he illustrated his meaning 
by figuring depreciation on a number of 
buildings, of various kinds of construc- 
tion, at varying ages. 


Much Building at Cleveland 


There is probably more building going 
on in Cleveland than in any other city 
in the United States, It is stated that 
within a few squares of Ninth and 
Euclid there are $30,000,000 of building 
projects going on or being arranged for. 


SUA AAA AAA 


Local Agency service based on intimate 
appreciation of Local Agents’ problems. 
Specialized Departments for Improved 
Risks, Farm Property, Brokerage, Motor 
Car, Marine and miscellaneous side lines. 


A knowing understanding of the automo- 


bile situation industrially and from an 
insurance viewpoint lifts the Niagara Auto- 
mobile Department above the ordinary in 
equipment for assistance to agents. 


THE 


NIAGARA 


Fire Insurance Company 


ESTABLISHED 1850 


123 William Street, NEW YORK 


Unusual facilities to serve Agents and 
Brokers in connection with the prevalent 
demand for Strike, Riot and Insurrection 
Insurance created by existing labor unrest 
and industrial disturbances. 


10M 


Every Niagara State and Special Agent 
maintains a service station at all times ac- 
cessible to Local Agents and conveniently 
located for prompt and efficient attention 
to loss adjustments and payments, au- 
thorizations and all Local Agents’ needs. 
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KEYSTONE UNDERWRITERS 


DEPARTMENT OF 


The United American Insurance Co. 
The Union Insurance Co. 


The Globe Fire Insurance Co. 
The Western Insurance Co. 
All of Pittsburgh, Pa. 
Combined Capital - $ 900,000 Combined Net Surplus - - - §$ 733,329 
Combined Assets-- 3,179,134 Combined Surplus to Policyholders 1,633,329 
HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA, 
(Reliable Agents Wanted in FISH & SCHULKAMP 


Pennsylvania, Ohio, Illinois General Agents for Wisconsin 
and Wisconsin.) Madison . Wisconsin 








CHARLES H. HARRADEN 


Managing Underwriter 


Buckeye National Fire 


Insurance Co. 
Surplus to Policyholders . . . . $149,508.34 


H. M. BARFIELD 
President 


H. S. BASSETT 
Secre' 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 








OHIO AND MICHIGAN AGENTS WANTED! 








EDWARD H. SHERWIN, President WILLIAM WALSH, Secretary 


TWIN CITY FIRE INSURANCE COMPANY 
MINNEAPOLIS, MINNESOTA 
The Company That Aims To Excel In Service 


Fire Tornado Farm Hail Automobile Tractor 


Travel in any direction and one will find 
building activity. There are large office 
and industrial buildings being erected, 
hundreds of houses and apartment 
buildings and structures of all kinds. 
Regardless of the price of material and 
labor the capitalists seem to feel that 
buildings will pay. So far the banks 
are not shutting down on loaning for 
buildings projects. 


Business in West Virginia 


Local agents throughout West Vir- 
ginia report business as going very 
strong these days. There is considerable 
building in progress in the state. At 
Montgomery there are seven or eight 
structures in process of erection in the 
business area aside from a number of 
dwellings that are being erected. West 
Virginia is comparatively free from 
reciprocal and mutual competition. The 
stock companies write nearly all the 
automobiles that are insured in the 
state. 





Knecht With Western Adjustment 


Charles F. Knecht, independent ad- 
juster of Dayton, O., who has been in the 
work for 23 years, has been appointed 
manager of the Western Adjustment in 
that city and will open a branch office in 
tune Dayin Luoat & Savings bullding. 





New Agency at Cincinnati 


CINCINNATI, 0O., April 21.—Walter 
Heinsheimer, who has been in the insur- 
ance business in Cincinnati for more than 
15 years, for the last two years as treas- 
urer of the Henry Insurance Agency Com- 
pany, has organized a new fire and cas- 
ualty agency, to be known as Heinsheimer, 
Roberts and Chambers, with offices at 504 
Johnston building. The location is only 
temporary, but this old building, which is 
to be razed in about a year, is the only 
office building in the city in which space 
is available. Associated with Mr. Hein- 
sheimer are Herbert Roberts of Baltimore, 
who has been with the home office of the 
New Amsterdam Casualty for several 
years, and James S. Chambers of Cincin- 
nati, for several years head of the securi- 
ties department of the Union Savings 
Bank & Trust Company, and later secre- 





tary-treasurer of the Werner Industries 
Company. Miss Nan Curran, for 12 years 
with the Shipley agency, will have charge 
of the surety department. The agency 
will write all lines of fire and casualty 
insurance. It will be general agent for 
the New Amsterdam Casualty in Hamil- 
ton county, O., and Kenton and Campbell 
counties, Ky. Its fire companies are the 
Safeguard of New York, one of the Lon- 
don & Lancashire fleet, and the National 
Reserve of Iowa. It will be first agent 
in Cincinnati of both companies. 





Will Continue Deatrick Agency 


Announcement is made that the agency 
at Defiance, O., conducted by Charles L, 
Dietrick, who died last week, will remain 
in the family and be conducted under the 
name of John F. Deatrick & Co. The 
firm is composed of Grace H. Deatrick, 
widow of the deceased manager, and her 
son, John F., Jr. 

Funeral services for Mr. Veatrick were 
held at Defiance Saturday, with several 
prominent insurance men from several 
states among those in attendance to pay 
a last tribute of respect. 


Hotels Must Have License 


COLUMBUS, O., April 20.—Effective 
May 1. every hotel and restaurant in Ohio 
must have a license issued by the state 
fire marshal or suffer a fine of $10 a day 
for each day it remains open after that 
date without a license. W. J. Leonard, 
state fire marshal, has issued a warning 
to the hotel and restaurant men that they 
must comply with the law and that cheir 
applications ought to be sent in without 
delay. 








New Companies in Ohio 


COLUMBUS, O., April 20.—Superin- 
tendent Tomlinson has licensed the Con- 
solidated of London, with John H. Gray 
of Columbus as state agent; the New 
England Fire and the State Fire of Des 
Moines. 





The Ohio state agency and the Ohio 
farm department of the North British & 
Mercantile have been moved to 306 Gasco 
building, Columbus, O. 














PIONEER 


Fire Insurance Company 


of America 


29 South LaSalle Street 
CHICAGO 














AN ILLINOIS 
COMPANY 








The Superior Fire Insurance Co. 
PITTSBURGH 


Incorporated 1871 


A. H. TRIMBLE, Prest. EDWARD HEER, Sec’y and Treas. 


Why not make room in your agency for a conservatively managed 
medium-sized American Company whose indemnity, treatment of agents and 
assured, will bear inspection for nearly half a century? 


Capital $400,000.00 Surplus to Policy Holders $730,417.59 
Assets $2,083,462.49 








THEODORE STEIN, JR. 


GENERAL AGENT FOR INDIANA 


GLOBE INDEMNITY COMPANY OF NEW YORK 
AGENTS WANTED IN INDIANA 


241-44 LEMCKE ANNEX INDIANAPOLIS, IND. 








Capital Fire Insurance Company of California 
Agents wishing to represent a high class pogressive company, apply to 
BIERCE & SAGE Co., Michigan State Agents 
219-220-221 Hammond Blidg., Detroit 
Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented 
Prompt Service Telephone, Cherry 5154 




















CENTRAL WESTERN STATES 














MICHIGAN FIGURES FOR YEAR 





Insurance Department Shows Total 
Premiums Were $18,786,144 and 
Losses $11,162,367 





DETROIT, MICH., April 20.—Ac- 
cording to a report just issued by the 
Michigan department, the total fire 
premiums written by companies operat- 
ing in Michigan in 1919 was $18,786,144. 
Losses paid were $11,162,367. The loss 
ratio was 59 percent . Mutual com- 
panies collected in fire premiums $1,- 
018,833 and paid out $588,456, with a 
loss ratio of 57 percent. Reciprocal ex- 
changes (fire and casualty) collected, 
$158,561, and paid out, $121,224, with a 
loss ratio of 76 percent. The total 
premiums in 1918 were $16,148,792 in 
1918 and losses $9,091,865. 

Operations of Michigan companies 
during the past year are shown to have 
been very favorable. Michigan fire in- 
surance companies collected $525,866 
in premiums, and paid out $241,943 in 
losses with a loss ratio of 45 percent. 
The loss ratio of other American com- 
panies operating in the state shows 55 
percent, while foreign companies had 
a loss ratio of 71 percent, giving the 
59 percentage for the average loss ratio. 

The primary school fund of the state 
was enriched in 1919 by $1,367,232.43, 
paid in taxes to the insuran¢e depart- 
ment, which costs the state annually 
$53,000 to operate. The department is 
itself self-sustaining, upwards of $50,- 
000, having been collected in fees and 
assessments. q 

Michigan owned and operated com- 
panies are exempted from taxation, so 
these large collections show the volume 
of business transacted in the state by 
companies incorporated under the laws 
of other states. 





KEEP EYE ON LUMBER LINES 





Indiana Field Men Find Present Condi- 
tions Are Such That They Will 
Bear Watching 





INDIANAPOLIS, IND., April 20. 
—Indiana field men are keeping a 
watch on lumber stocks on which their 
companies have lines. Prices on lum- 
ber used by wood-workers have prac- 
tically quadrupled on some grades dur- 
ing the past four years. In fact, deal- 
ers have pushed prices to such a high 
point that they have practically over- 
reached themselves. Because the price 
of building material has advanced to 
such exorbitant figures operations are 
being curtailed and this is beginning to 
have the effect of forcing down prices 
of certain grades of lumber. 

That prices of lumber are unreason- 
able, one special agent of a large fire 
company is convinced. He found that 
large orders of lumber, which were 
purchased by the government for war 
purposes at extravagant war-time 
prices in Michigan, were not used, but 
were bought back again by the original 
sellers at 50 per cent of the price paid 
by the government and now they are 
reselling this lumber at close to the 
prices which they were originally paid 
by the government. In this way they 
are making two exorbitant profits out 
of the same stock of lumber. 

Because of this unusual situation, this 
field man feels that there may possibly 
be some erratic movements in lumber 
prices and he is watching closely the 
— on which his company has large 
ires. 





Loss on Furniture Factory 


Spontaneous combustion in a vent pipe 
in the spraying room of the Hoosier Fur- 
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Caledoniz 2 


Insurance “o. 
of Scotland 


The Oldest Scottish 


Insurance Office 


Caledonian Bldg. 
50-52 Pine Street 
: New York 


CHAS. H. POST, U. S. Mer. 


R. C. CRISTOPHER, 
Asst. U. S. Manager 




















Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 
Organized 1864 
jucerens 
COMBINED STATEMENT 
Capital - - - - = = = = $ 250,000.00 
Assets - = = = = = = =  1,019,353.18 
Surplus to Policy Holders - 674,097.22 


Security Ins. Co. 
Organized 1881 





F.A. att ge Prest. 
‘ADAM BENUS, Sec’y 
F. C. BARTON, , hate Sec’y. 
R. B. HEATON, State Agt. 

















RELIABLE : 


FireInsuranceCo. 
of Dayton, Ohio 


INCORPORATED 1865 


Cash Assets, - - - - = = $1,091,990.00 


Net Surplus over capital and all liabilities, 687,535.00 


J. LINXWEILER, Jr.'Pres. WM.F. KRAMER, Sec. 
EDWARD J. WEISS, Special Agent. 








WHEELING FIRE 


INSURANCE COMPANY 
OF WHEELING, W. VA. 
Organized in 1867 
Cash Capital $200,000 
Assets $624,780 Net Surplus $151,269 


x f ene President 
RAUCH, Secretary 
WM. %. FASCHER, Supt. of Agencies 


E. A. KEELER 


714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 


Herrick & Auerbach, Managers 


Western Department 
Insurance Exchange Bldg., Chicago, IIl. 








INSURANCE LAW 
JOHN WEAVER 


901 CORN EXCHANGE 
BAN K BUILDING CHICAGO 











Charles Brock-Jones & Co. 
SPECIAL FACILITIES 
SURPLUS LINES 
PROMPT SERVICE 

Insurance Exchange, Chicago 








Ads of this size and style won’t 
build prestige for the advertiser, 
but they will do a lot of odd jobs 
for small fees. One inch, one col- 
umn wide, one time, $3.75. 

AD 





niture Factory at Goshen, Ind., April 17 
caused a fire and water loss of approxi- 
mately $50,000. The vent pipe in the 
spraying room became clogged with sedi- 
ment from paints and varnishes which 
pass through it and caused the explosion 
which set the roof on fire and opened the 
sprinkler heads. The fire was confined 
to the roof of the three-story factory but 
980 pieces of finished bedroom furniture 
were ruined when the sprinkler heads 
were opened and they were showered with 
water for several minutes. The fire was 
extinguished by the sprinkler system and 
the fire department only had to turn the 
water off in the sprinkler system when it 
arrived at the fire. There is no doubt 
that the sprinkler system saved the build- 
ing from a much greater loss from fire. 
The loss was fully covered by insurance. 





Indiana University’s Insurance Course 


Indiana University will open a school 
of finance and business in Indianapolis 
in the fall in connection with which 
there will be an insurance department 
and is designed to accommodate students 
who are employed during the day. The 
new school will be opened in a building 
owned by the university at the corner 
of Senate avenue and Market street. The 
list of subjects in the insurance course 
will be Insurance Problems, Investments, 
General and Applied Insurance, Business 
Statistics, Corporation Finance, Business 
Psychology, Business Law, Advertising 
and Publicity, Mathematics, Accounting, 
Public Speaking, Economics and English 
Composition. Dr, John J. Pettijohn, 
head of the Indiana University extension 
division in Indianapolis, has been as- 
signed director of the new school. A 
faculty of about 20 university professors 
and business experts will be organized. 
Five other courses, including General 
Business, Accounting, Commercial and 
Civie Secretaries, Marketing and Adver- 
tising. The school will be a part of 
the university’s extension work and a 
similar course will be offered at the uni- 
versity. 


Death of John P. Sheridan 


John P. Sheridan of Saginaw, Mich., 
for many years state agent of the Hart- 
ford Fire and founder and secretary of 
the old Saginaw Valley Fire & Marine, 
died a few days ago from the effects of 
eancer. He retired recently from the 
service of the Hartford. Mr. Sheridan 
was beloved by all who knew him, and 
during his life was a hard worker and a 
conscientious field man. The Masons had 
charge of the funeral arrangements. 


R. M. Critchell’s New Deal 


R. M. Critchell of Detroit, who pur- 
chased the insurance business of the 
Clemons, Knight, Menard Company of 
that city, continues the agency of the 
companies represented by the _ firm 
through his connection with Atkinson, 
Deacon, Elliott Company as special as- 
sociate and manager of the brokerage 
department, 


Many Indiana Hotel Losses 


INDIANAPOLIS, IND., April 21.— 
Losses in Indiana since the first of the 
year have been rather heavy. The ex- 
perience has been particularly bad on 
hotels. There have been serious hotel 
losses at Muncie, Logansport and to the 
Mudlavia Hotel at Kramer, Ind. Losses 
at Fort Wayne have been above the 
average. In fact, all over the state 
claims have been coming in at a much 
more rapid rate than during the same 
period last year. All field men report 
big premium increases, but the loss ex- 
perience has been much more unfavor- 
able this year than during the first 
quarter of 1919. 


General Motors Line Changed? 


It is reported in Detroit insurance cir- 
cles that the entire line of the General 
Motors Corporation has changed hands. 
It is rumored that the Detroit Insurance 
Agency has secured the entire control of 
the line. The premiums involved run up 
in the hundreds of thousands. 


Michigan’s 1919 Fire Figures 


DETROIT, MICH., April 20—According 
to the annual fire report of Commissioner 
Ellsworth, the fire loss in Michigan in 


1919 was $13,453,220 caused by 12,803 
fires. Property damaged by these fires 
was $235,549;719. The report of Mr. 


Ellsworth says that 75 per cent of these 
fires were preventable. Commissioner 
Ellsworth calls particular attention to 








the annual clean up week set for May 17 
to 22. 

The principal causes of fires are shown 
to be sparks on shingle roof, lightning, 
defective heating devices and children 
and matches. 


Terre Haute’s “Prevention Week” 


Chief Evinger of the Terre Haute, Ind., 
fire department has just completed a fire 
prevention week campaign of his own, 
during which every building in the city 
was inspected. As part of the inspection 
program, he took the entire central sta- 
tion engine company through one of the 
largest sprinklered buildings in the city, 
to familiarize them with the risk, and 
the inspection brought out several inter- 
esting conditions needing correction, one 
of which was the use of sprinkler heads 
for supporting electric lamp cords. Chief 
Evinger is one of the most enthusiastic 
fire prevention engineers in the state, 
and he has received official commendation 
for his co-operation with the state fire 
marshall in removing hazardous build- 
ing and other conditions within his juris- 
diction. 


Cyclone Hits Indiana Section 


A small cyclone visited Benton county, 
Indiana, April 19, and did considerable 
damage in the vicinity of Dunn and 
Dunnington. The roof of the Catholic 
church at Dunnington and the roofs of 
several residences were torn off by the 
high wind. The roof of the Fred Brau 
grain elevator was carried away at East 
Dunn, Ind., and six buildings on a farm 
near East Dunn were totally wrecked. 
Practically every small building at East 
Dunn and its vicinity was either de- 
stroyed or unroofed. 





Loss Department Manager 
16 years’ experience, 6 years execu- 
tive, desires connection of perma- 
nence where ability and hard work 
count. Address 56-W care The Na- 
tional Underwriter. 








SITUATION WANTED 


Capable man—30—12 years’ general ex- 
perience, accounting, auditing, cashier, <erv- 
ices available May |, Al references. Address 
57-X, care The National Underwriter. 








If you want to sell your 
agency, ask for bids. Ask 
through an ad of this sort. One 
inch, one column wide, one time, 


AA 








Wanted: By an American Com- 
pany, experienced field man for estab- 
lished Nebraska field. State fully 
qualifications and salary expected in 


first letter. Address 15H, care The National 
Underwriter. 








23rd Edition! 
Get it? 
Yes, 23rd. 


“Inter-Insurance” 


BY 
JOHN F. ANKENBAUER 
(You Know John) 


Want One? 


Send 50 cents to 


The National Underwriter 
175 W. Jackson Blvd. Duttenhofer Bldg. 
Chicago Cincinnati 


Wanted experienced account checkers in 
large western department of American 
fire insurance company, at Chicago. 
Apply in own handwriting and state 
salary desired. Address 52-S, care 
The National Underwriter. 








WA NTED State Manager- 


—ship for an Old 
Line Life company, Nebraska. Satis- 
factory referenees furnished as to char- 


acter and ability. Address 50- -Q, care The 
National Underwriter. 








WANTED—Typist with fireJinsurance 
experience by western depattment of 
old American company at Chicago. 
Apply in own handwriting and state 
salary desired. Address 53-T, care The 
National Underwriter. 








Wanted by Western Department of 
strong old American company 
ONE EXAMINER 
TWO MAP CLERKS 
Permanent and Excellent opportunity 
for advancement. Address 55-V, care 
The National Underwriter. 








Wanted an automobile special agent or a man 
who can make himself into one, a man with en- 
ergy and willingness to travel, a man with selling 
ability. Headquarters Chicago. Employer one 
of the oldest, one of the largest, one of the best 
American stock fire insurance companies. Give 
full details on experience and state salary wanted 


Address 54-N, The National Underwriter. 








Insurance Accountant Wanted 


By specializing automobile company in lowa. 
Answer in confidence concerning age, experi- 
ence and salary expected. Position open at 
this time for right man; act quickly. Address 
48-0, care The National Underwriter. 








WANTED Three map clerks 


and three assist- 
wanna & Lan- 
Ltd., 39 
CHICAGO, ILL. 





ant examiners. 
cashire Fire Insurance Co., 


S. La Salle St., 

















7 
eek is the cost of The 
National Underwriter by 


| 6c } 





the feature of prevention, in reference to 











annual subscription. 


AGENTS OFTEN LOSE A 
GOOD FIRE RISK 


to competitors by not submitting to the as- 
sured an estimate for equipping their prem- 
ises with AUTOMATIC SPRINKLERS. 
We will co-operate with agent and assured 
and submit figures showing sprinkler cost as 
well as insurance saving, and extend pay- 
ments over several years. 


Fire Prevention Company 
First Nat’l Soo Line Bldg., Minneapolis 
| 90 9KanasSyarpe Buildiug, s City, Mo. 








CONTROL 


Should you wish to obtain 
a controlling interest in the 
stock of your Company or an- 
other Company, we believe 
we are in a position to assist 
you. All correspondence 
strictly confidential. 


Address, E. W. Barrows, Mgr. 


INVESTORS BANKING SERVICE 
CORPORATION 


312 LAW BUILDING 
INDIANAPOLIS, INDIANA 




















THE NATIONAL 








UNDERWRITER 


























































Always Loyal To Our Old Friends 
Always Glad To Welcome New Ones 





Hail Capacity Everywhere 


The agents writing hail insurance through the Hedwall- 
Sundberg Company are able to write $40.00 per acre on 
dry land and $60.00 per acre on irrigated land no matter 
in which state they may be located. 


The Hedwall-Sundberg Company has the largest capac- 
ity in this respect of any hail office in the United States. 
THE TIME IS NOW AT HAND 


to write hail insurance. A very large volume will be written 
this season and it is very important to the local agent that he 
have a connection for the handling of his hail business that can 


guarantee absolutely UNEXCELLED SERVICE. 


Would you like to transact this profitable line of insurance 
through an office so equipped? 


Write for further information. 


PIONEERS—HAIL INSURANCE—SPECIALISTS 


The Hedwall-Sundberg Company 
ae. | ear Minnesota 


GENERAL AGENTS HAIL DEPARTMENT 
Peuidones, Washington Ins. Co. Westchester Fire Ins. Co. 


f Providence of New York 
nuance Insurance Company Hudson Insurance Company 
of Hartford of New York 





EDWALL— 
IGH CLASS 


UNDBERG 
ERVICE 


GUARDIAN conrany 
SALT LAKE CITY, UTAH 


Policyholders’ Surplus, $392,195.22. 
GENERAL REPRESENTATIVES 











Capital, $200,000.00. Assets, $537,135.06. 


STARKWEATHER & SHEPLEY......cccccccccccccccce Boston, Providence, Chicago 
RICKERT, MELLINGER & CO..Lancaster, Pennsylvania, New Jerse , Maryland 
PN po ot Be rr Detroit, Michi an, an Wisconsin 
CN Se. Sea ea ee eee eee Columbia, South Carolina 
Se he ME cp bocchoashanshecbsneecasssseceapaesasbcseacecieas seenee Denver, Colorado 


THE AGENCY COMPANY...... Salt Lake City, Los Angeles and San Francisco 


General Agents for the United States 
FOR AGENCY REPRESENTATION, ADDRESS ANY OF THE ABOVE, OR 


E. C. KOSMAK 


Secretary 








ORGANIZED 1854 


The Mechanics ‘wm of Philadelphia 


COMPANY 
JANUARY 1, 1919 


Cash Capital $600,000 Net Surplus, $655,162 
Surplus to Policyholders - - $1,255,162 


Eastern Department Western Department 
Tou DUNHAM 5. MONT ORE tec’ y NEAL BASSETT, Vice-Pres. & M gr 
ice-Fres 
. H. HASSINGER, Sec’y PHILADELPHIA, W. T. BASSETT, Asst. Mgr. 
CHICAGO, ILL. 


NEWARK, N. J. PENNA. 





ORGANIZED 1855 


‘company OF NEWARK 


FIREMEN’S 


Cash Capital $1,250,000 Net Surplus, $2,246,144 
Surplus to Policyholders - - $3,550,393 


Eastern Department Western Department 
D. H. DUNHAM, President NEAL BASSETT 
JOHN KAY, Vice-Pres. Vice-Pres. and Mgr 
A. H. HASSINGER, Secretary W. T. BASSETT, fom t Mgr. 


NEWARK, NEW JERSEY CHICAGO, ILLINOIS 








Got enough accident and health insurance? Want to sell more? A tip—read The Casualty Review, an illus- 
trated monthly magazine for accident and insurance salesmen. Full o’ pep! Full of ideas. Send ten cents for 
sample copy or a dollar for a year’s subscription to The Casualty Review, 1362 Insurance Exchange, Chicago. 
































Indiana Notes 


W. L. Leonard, Indiana special agent of 
the Phoenix of England, the Imperial and 
Columbia of New Jersey, has moved his 
office from 252 Lemoke Annex to 415 Le- 
moke building in Indianapolis. 


Josiah C. Smalley, 70 years old, a well 
known insurance agent, died a few days 
ago at his home at Lafayette, Ind. Mr. 
Smalley was well known in insurance 
circles in northern and central Indiana. 


The Warsaw, Ind., fire department has 
answered 33 fire calls since last August 
and has not been forced to throw a drop 
of water on any of the fires. Every fire 
has been extinguished with chemicals and 
the total loss for the 33 fires has been 
less than $500. 

An agency of the Phoenix of England 
has been placed with the Bridges-McGaw 
agency at Indianapolis, replacing the 
Columbia which they have _ heretofore 
represented. They are general agents of 
the Maryland Casualty and also represent 
the automobile department of the North 
America. 


F. Hugh Limpus, connected with the 
Security Trust & Savings Company at 





Shelbyville, Ind., for four years and for 
two years as secretary of the company, 
has resigned and will enter the insurance 
business at Shelbyville, writing general 
lines' of insurance. His resignation be- 
came effective April 17 and he will im- 
mediately enter the insurance game. 





Michigan Notes 


W. N. Achenbach, Michigan state agent 
for the Aetna Fire, has just returned from 
attending the funeral of his mother, Mrs. 
Pauline Ashenback, aged 80 years, who 
died last week at Memphis, Ind. She was 
buried at Louisville, Ky. 

E. C. Cummings, of the E. C. Cum- 
mings & Son Agency, at Carson City, 
Mich., has retired from the agency. Ira 
Cummings, the son, has taken over the 
agency. 





Mr. and Mrs.°* Boyd Castle of Quincy, 
Ill., are the parents of a daughter, born 
April 10. Mr. Castle is connected with 
the  Bastert-Miller-Castle Agency of 
Quincy. 
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WISCONSIN SHOWS BIG GAINS 


Returns of Stock Companies to State 
Department for 1919 Show 
Profitable Year 


A review of the returns made by the 
stock fire insurance companies, cover- 
ing fire and tornado premiums, and 
icsses to the Wisconsin department for 
1919 reveals an unusually profitable 
period. The total premiums of $13,416,- 
000 showed a gain of $1,400,000, while 
the losses incurred, $4,500,000, were less 
than in 1918, resulting in a reduction 
in loss ratio from 39.6 percent in 1918 
to 33.5 percent in 1919. 

Notable gains in premium receipts 
were shown, particularly by the com- 
panies writing farm property. The in- 
crease in Milwaukee premiums was 
only $180,000, which indicates the un- 
usual prosperity in the country and 
smaller towns. The _ Fidelity-Phenix 
still leads in premiums with $647,712, 
followed by the Hartford with $612,957. 
The Home passed the Great American 
and Springfield and is in third place 
with $367,033 to the Great American’s 
$345,014. The American of New Jer- 
sey, $344,264, made the greatest gain of 
any company and went up three 
notches; Springfield $340,500; North 
America $315,899; Aetna $298,454; Na- 
tional $286,479; Continental $285,147; 
Milwaukee Mechanics $297,787; Com- 
mercial Union $274,708; Phoenix, 
Conn., $265,938; Globe & Rutgers $247,- 
091; Westchester $234,431; Royal 
$233,907; Concordia $229,402; Fire 
Association $227,160; Boston $210,338; 
Northwestern National $200,530; L. & 
L. & G., $190,165; North British $186,- 
322. 

In Milwaukee many companies showed 
a loss in premiums, but the local compa- 
nies all made good gains. The total pre- 
miums were $2,626,000, a gain of $182,000, 
while the losses were $794,000, a ratio of 
30% compared with 39.6% in 1918. 

The Milwaukee Mechanics is still the 
leader, with premiums of $104,001, while 
the Concordia jumped from fifth place to 
second, with $86,934, passing the Hart- 
ford, $86,688, and the Phoenix of Con- 
necticut, $76,598. Northwestern National, 
$69,348, moved from eighth into fifth 
place; Springfield, $69,234; Queen, $59,281; 
Great American, $54,421; Aetna, $53,713; 
Globe & Rutgers, $53,164; Home, $52,680; 
Sun, $50,439; Royal, $48,999; Fidelity- 
Phenix, $47,116; North America, $45,738; 
Fire Association, $44,025. 

These figures are taken from Wilkin- 
son’s Insurance Chart, which has just 
made its twenty-first annual appearance. 


South Dakota’s Record 


The stock companies’ premiums in 
South Dakota last year were $4,143,160 
with losses $1,027,883. Of the two state 
companies, the Atlas National wrote $2,438 
and the Queen City $9,071. The outside 
mutuals wrote $183,350 premiums with 
$4,182 losses, The South Dakota mutuals 
wrote $260,824 with $60,932 losses. 

The state leaders were: Aetna $139,534; 
American $68,671; Commercial Union 











$115,359; Continental $126,599; Connecti- 
cut $84,301; Fidelity-Phenix $103,441; 
Great American $184,741; Hartford $222,- 
255; Home $369,728; Interstate Automo- 
bile $108,932; North America $106,239; 
Liverpool & London & Globe $99,497; 
Minneapolis Fire & Marine $140,338; Na- 
tional of Hartford $272,534; Northwestern 
Fire & Marine $125,885; Northwestern 
National $64,502; Royal $98,678; Security 
of New Haven $64,138; Springfield $140,- 
555; St. Paul $544,977; United States $82,- 
246; Merchants Mutual $77,536. 


Injustice in Hail Levies 

Bismarck, N. D., April 20.—One of the 
weaknesses in the operation of the state 
hail insurance law is shown in the tax 
levies made and the amounts distributed 
for hail losses. Counties in the eastern 
part of the state are paying in taxes 
more than they are receiving in hail 
loss payments, while counties in the 
western part of the state are receiving 
considerably larger amounts for hail 
losses sustained last year than they 
paid into the hail fund. 

The state has issued $3,456,447.64 
warrants to farmers who suffered crop 
losses due to hail last year. The levy 
for this purpose was $3,959,647.94, leav- 
ing approximately $500,000 in the fund. 
The fund was raised by assessing an 
indemnity of 3 cents an acre on all farm 
lands in the state and 25 cents an acre 
tax on all tillable lands, excepting such 
acreage as was withdrawn. 

Williams county received the largest 
sum for hail losses suffered during 1919, 
$696,112.20 having been paid by the state. 
Roulette county, in the eastern part of 
the state, received only $1,670.20 for its 
hail losses. In comparison with these 
widely separated amounts, Williams 
county alone had to pay $125,762.29 in 
hail taxes while Roulette county paid 
$40,559.82, aproximately 25 times as much 
as it received for losses. 


Hail and Tornado Premiums 


The tornado premiums in Minnesota 
last year amounted to $847,163 with losses 
of $399,258. The leaders in tornado were 
the Aetna with $45,509 premiums; Conti- 
nental $75,618; Home of New York $43,- 
363; Hartford Fire $61,712; St. Paul $70,- 
762. 

The hail premiums amounted to $540,- 
158 and the losses to $131,730. The leader 
was the Hartford with $136,086 premiums. 
The Home had $95,019; the St. Paul $47,- 
451; Great American $56,722; the Hawk- 
eye Securities came next with $26,632. 


The hail premiums in North Dakota 
last year amounted to $884,933 and the 
losses to $411,877. The St. Paul had 
$231,298 premiums and $84,313 losses. 
The Home came next with $187,562 pre- 
miums and $113,479 losses. The North- 
western Fire & Marine had $172,374 pre- 
miums and $85,076 losses, The Hartford 
came next with $128,803 premiums and 
$61,903 losses. 


Minnesota Premiums 
The United States companies had 
$2,640,189 fire premiums in Minnesota 
and $1,202,220 losses. The foreign com- 
panies had $751,730 fire premiums and 
$311y359 losses. The state leaders are 
Aetna, $209,695 premiums; Connecticut, 


$63,411; Continental, $50,467; Fidelity- 
Phenix, $67,355; Great American, $76,- 
671; Hartford, $217,638; Hanover, $74,- 
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979; Home, $164,347; Nor: America, 
$64,076; Minneapolis Fire & re, $69,- 
123; Millers National, $51 National 
of Connecticut, $149,725; North western 
Fire & Marine, $154,07 Springfield, 
$138,299; St. Paul, $320,373; mercial 


Union, $102,200; Liverpool & London & 
Globe, $265,515; Norwich Union, $51,606; 
Northern, $62,578; Palatine, $61,179; 
Royal, $50,367. 


Would Divide Duluth School Line 


DULUTH, MINN., April 20—Sixty- 
four fire insurance agents of Duluth have 
petitioned the board of education to ap- 
point H. M. Blackmarr of the F. I. Salter 
Company as fire insurance administra- 
tor for the public schools. 

Under the insurance men’s proposal, 
as advanced by James H. Harper, Mr. 
Blackmarr would receive 30 per cent of 
the school insurance in return for han- 
dling insurance and making inspections, 
and he would apportion the remaining 
70 per cent of the school insurance 
among the other agents in proportion 
to the amount of insurance they wrote 
in 1919, 


Change in Superior Agency 


SUPERIOR, WIS., April 20—Roy Agen, 
one of the best known insurance men in 
the northwest, has entered the partner- 
ship hitherto known as_ Sunderland, 
Evans & Shipp, the oldest agency of its 
kind in Superior, taking over the inter- 
est of James Shipp. The firm name has 
been changed accordingly, Mr. Shipp re- 
tiring to move to California. 

Mr. Agen was at first identified with 
the James H. Agen Company, formed in 
1887. Later he was connected with the 
general offices of the Springfield Fire & 
Marine at Chicago, returning to Su- 
perior to reopen his own offices, which 
he has since conducted continuously. He 
will consolidate his business with that 
now handled by the Sunderland, Evans 
& Shipp Company. 


Street Hunts Field Men 


Western Manager C. R. Street of the 
Fidelity-Phenix is in Milwaukee this 
week looking over the field talent pre- 
paratory to rebuilding his field force in 
Wisconsin, following the resignation of 
State Agent Skowrup and Special Agent 
McClure. 





Milwaukee Patrol’s Record 


MILWAUKEE, WIS., April 21—The 
value of efficient service by the fire in- 
surance patrols is often lost sight of 
when figuring up the losses at the end 
of the year. A glance at the last annual 
report of the Milwaukee Insurance 
Patrol, under the leadership of the vet- 
eran superintendent, Michael J. Curtin, 
emphasizes the fact that fire prevention 
as, well as the saving of property dur- 
ing a fire is one of the reasons for the 
favorable loss ratio which the companies 
have enjoyed for many years. 

The inspections made number 4,199 
and reinspections 452, making a total of 
4,651. Defects discovered and corrected 
total 356. 

There are three companies, fully mo- 
tor equipped, consisting of 21 officers and 
men. 

A total of 1,940 fire alarms were regis- 


the three companies responded to 1,178 
of them, making a total mileage of 
3,394 and spreading over 4,000 covers, 

The fact that the fire loss was only 
3 percent of the insurance involved 
speaks well for the good work done by 
both the fire department and the insur- 
ance patrols, a record to be proud of. 





Plans for Minnesota Convention 


The annual convention of the Minne- 
sota & North Dakota State Board 
will be held at the Birchmont Beach 
summer hotel at Bemidji, Minn., June 23, 
24 and 25. E. F. MacDonald of Minne- 
apolis, president of the association, has 
just completed the arrangements for the 
convention, Jacob Nelson, special agent 
for the American Eagle, who is chair- 
man of the committee on arrangements 
for the convention, accompanied Mr. 
MacDonald on his visit to Bemidji. 

The local committee on arrangements 
appointed by president E. A. Barker of 
the Bemidji Association includes Harry 
E. Reynolds, Eugene B. Berman, J. LeRoy 
Elwell, Walter L. Brooks, Ray H. Schu- 
maker and Homer C. Baer. Cne of the 
features of the meeting will be a sports 
program, including quoit throwing, arch- 
ery, fishing, swimming, trap shooting 
and other “stunts.” The visitors will be 
given an opportunity to visit the saw 
mills and other industrial plants in the 
vicinity of Bemidji. 





Milton H. Grannatt to Speak 


Milton H. Grannant of Chicago, re- 
cently appointed manager of the sprink- 
lered risk department of the New York 
Underwriters in the west, will speak 
before the Wisconsin Field Club in Mil- 
waukee on April 26. 


Wisconsin Notes 


Sturgeon Bay, Wis., is beginning the 
motorization of its fire apparatus. 

Oconomowoc, Wis., will construct 4,300 
lineal feet of water main extensions this 
year. 

The insurance partnership of Lackey & 
Robar of Delavan, Wis., has been dis- 
solved. The business will hereafter be 
conducted by Homer D. Lackey. 

Robert A. Brauer has resigned as chief 
of the Oshkosh fire department, effective 
April 30. He has been connected with 
the department more than half a century 
and is rounding out his 32d year as chief. 

The George Wilkinson Agency at Mon- 
roe, Wis., has leased the corner store unit 
in the Karlen block on the Public Square 
and will occupy it about June 1, together 
with the general offices of the Wisconsin 
Automobile Mutual, of which George Wil- 
kinson is secretary and manager. 

The Dick & Reutman Co., Milwaukee, 
has been incorporated with a capital stock 
of $30,000 to do a local agency and real 
estate business. The incorporators are 
John G. Reuteman, Adolph C. Dick and 
Henry Schloegel. Originally they were 
members of the Richter, Dick & Reuteman 
Co., which was dissolved upon the death 
of August Richter, Sr., several years ago. 


Dakota Notes 


H. E. Dady, for several years in the 
land business at Oakes, N. D., has opened 
an insurance office there. 

J. E. Bird, for several years a local 
agent at Watertown, S. D., died recently 
of heart trouble and his wife is continu- 





tered in the city and at least one of 


ing the agency. 
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FOLLETT HEADS IOWA POND 


State Agent for National Union Chosen 
Most Loyal Gander at Des 
Moines Meeting 


DES MOINES, IA., April 20 —O. W. 
Follett, state agent for the National 
Union and one of the most popular 
of the Iowa field men, was chosen 
most loyal gander of the Iowa Blue 
Goose at the annual meeting Friday 
night. Other officers are: Supervisor 
of the flock, Clyde Smith, Commercial 
Union; custodian of the goslings, W. 
A. Seely, United States; guardian of 
the pond, R. W. Haywood, National; 
keeper of the golden goose egg, E. D. 
Young, Aetna; wielder of the goose 
quill, W. E. Collins, Niagara; delegates 
to Grand Nest, John D. Carpenter and 





E. Sterling Freeman; alternates, O. W. 
Follett and Ralph Mackintosh. 


The attendance was large and the 
ganders were enthusiastic. A. A. Ingram 
of the National was splashed and two 
ganders were taken in on demits The 
Iowa Pond is going to Chicago next fall 
determined to land an Iowan on the grand 
nest team. Mr. Follett especially urged 


tend and root for an Iowan. K. L. Wall- 
ing of the Rating Bureau was named ¢s 
chairman of the music committee. He will 
organize a glee club for the grand nest 
meeting. 

J. C. Bauch was named to take charge 
of the midsummer outing at Okoboji, 
the date to be fixed by Mr. Bauch. It 
probably will be in July. It was decided 
to collect $2.50 from each member for a 
fund from which will be purchased test'- 
-monials for ganders who have been mem- 
bers for three years, should occasion re- 
quire. The distribution will be in charge 
of the loyal gander, supervisor of the 








flock and wielder of the goose quill. 





AreYouWriting Hail Insurance 
on Growing Crops? 


MaxY agents in southern territory are now writing a very good 

volume of hail insurance. We write it from the Gulf of Mexico 
to the Canadian line. Having devoted ourselves to this class of insur- 
ance for many years, our growth has been rapid. We have given our 
agents personal service and the very best of Company connections. 


If you want a hail agency worth while or if you desire any informa- 
tion regarding th2 writing of this c ass of insurance or need company 
facilities, drop a line to our nearest office and a special agent will call. 


Otjen & Taylor 


309 Bennett Building 
Colorado Springs. “olo. 


608 Boston Block 


Mi li inn. 
Enid, Oklahoma ee aay: 














INSURANCE 


06 e OMe. 
GROWING CROPS 


IN AN “OLD LINE” 
COMPANY IS A 
PROFITABLE LINE 
FOR YOUR AGENCY 











An Agency Is Open In Your Town 


and the first request from a responsible party will get it. 


The Season For Your Activity is Now On. 


STATE INSURANCE COMPANY, Des Moines, Iowa 


Third Floor Hippee Building 

















ARIZONA 
FIRE INSURANCE COMPANYS 


PHOENIX, ARIZONA 


CAPITAL 


$200,000.00 


EDGAR M. DAVIS 


VICE-PRESIDENT AND 
‘ GENERAL MANAGER 


CENTRAL DEPARTMENT 
COVERING 


ILLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGAN 


CHAS. P. HALL 
SPECIAL AGENT 


2019 INSURANCE EXCHANGE 
CHICAGO 

















every member of the Iowa Pond to at-|, 


“A Staunch and Reliable American Company” 


EST. 1880 — D. M. FERRY, JR., President 

: : @- , EE. J. BOOTH, Vice-President 

PEP ye F. A. SCHULTE’ 
Treasurer 

H. E. EVERETT 
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“39 Years of Honorable Indemnity” 


CASH CAPITAL, 000.00 
Surplus to Pelleghthders, soetee 


WM. T. BENALLACK, General Agent, Home Office Department, DETROIT, MICH. 


Assets, $2,159,730 Losses paid over $9,934,700 














ELMER F. BAGLEY & CO. 


ESTABLISHED 1895 
GENERAL AGENTS AND MANAGERS 


INSURANCE, INVES 
TOPEKA, KANSAS ’McPHERSON, KANSAS 






















THE NATIONAL UNDERWRITER 





April 22, 1920 








GEORGE E. FEENEY. 
EDWARD T. LYONS, Gecealiaty Cediainee 


» Presiden 


ON ga: ee 


Che Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


Surplus to Policyholders . 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


A. M. WAGNER, Supt. of Agencies 


$529,005.00 
344,529.00 








Established 1831. 
CASH CAPITAL, $100,000 


Madison Insurance Company 


Charter Perpetual 


A staunch, desirable Indiana company sama fire and 
marine covers, and specializing in excess li 
marine insurance. 


A HIGH STANDARD OF SERVICE ALWAYS 
Home Office: 108 North Delaware Street, INDIANAPOLIS, INDIANA 


H. H. WOODSMALL, President 


NET SURPLUS, $146,001.54 


nes and 








Insurance 


Cash Capital - 
Assets - - - + $10,208, 032 
Liabilities, incheding Capital - 7,638,598 


National Liberty 


of America. 


AACORPORATED UNDER THE LANS OF THE STATE OF NEWYORK 1H 1850, 
STATEMENT JANUARY 1 ,1920 


HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 


Gompany 


- $1,000,000 
Net Surplus - - - - $2,569,433 
Surplus to Policy Holders - + 3,569,433 








CAPITAL, $259,150 





THE INTER-STATE FIRE INSURANCE CO. 


SURPLUS TO POLICYHOLDERS, 
110 FORT STREET, WEST, DETROIT, MICHIGAN 


ASSETS, $643,392 
$322,523 

















INDEPENDENT ADJUSTERS 











ILLINOIS MISSGURI 
QUINCY ADJUSTMENT 
and SERVICE BUREAU 

Well’s Bl4g., Quincy. GEORGE C. GILL, Mer. 


ILL., WIS., IND. 
Cc. H. TAYLOR 
1885 -——“" o- eS Chicago 
‘a 
ADJUSTER OF FIRE LOSSES 


*tLLINOIS AND EASTERN IOWA 


Western Illinois Adjustment Bureau 
Cherry St., Galesburg, 
a. F. ae F. R. Hazlett ze Bartlett 
Fire aud Automobile Losses 


ILLINOIS 
ELDRIDGE H. SPERRY 
’ 606 & 7 Robeson Blidg., Champaign, II. 
(Western Union or Long Dist. Phone (Office 147, 
Res. 458) facilitates prompt service 


IOWA 











INDIANA 





ILLINOIS—Northern and Centra 

Ben. C. Cooper, | Insurance Adjustments 

Centra! Life Buildin TTAWA, ILL. Phones 9138 and 791 

Adjuster of FIRE WINDSTOKM LOSSES for Companies 
5 years in insurance work 


IND. ILL. KY. 
H. N. ODELL 
110 Upper Second Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
Marine Losses 








EASTERN ILLINOIS WESTERN INDIANA 
W. A. McMAHON, Adjuster 
Fire and Tornado Losses. Experienced. 


Efficient Service. 
Black Building Phone No. 77 Georgetown, It. 


SOUTHERN INDIANA. KENTUCKY 


H. L. MAURY 
ADJUSTER OF LOSSES 
612 Columbia Bldg. Louisville, Ky 


Prompt and 











Kansas Oklahoma Eastern Colorade 


WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 


Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 


NORTHERN MICHIGANJADJUSTMENT COMPANY 
Adjusters of Fire Losses 
206 Schirmer Bldg. 304 Federal Ave., Saginaw, Mich. 
MINNESOTA AND TRIBUTARY STATES 
J.-F. MAIN & COMPANY 
General Adjusters. 14 years experience. 
506 Palace Bldg.; Minneapolis, Minn. 
MISSOURI 
F. W. LITTLE,FJR., Adjuster 
FIRE and AUTOMOBILE LOSSES 
1025 New York Life Bldg. — KANSAS CITY, MO. 
Over 302 Years Experience 
KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
FIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUSTED 
HUTCHINSON - - = - 


NEBRASKA WESTERN IOWA 


Comrs eNTIAL ADVICE & ges go BUREAU 

H. Hatteroth, Attorn Manager. 
ademas reports. rjinvestigation = adjustment of 
all classes of claims. Cases handled in court neo- 
essary. 1418 First National Bank Building, 


OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING CO. 


Claims & Adjustments 























Ohio Bldg., Akron, O. Main 50, O. C. 266) 

WISCONSIN AND M. GHIGAN 

Fire Loss Adjustments Wi l Michigan 
Over 25 years’ experience. 


DAVID LAWSON 
Room 1, Cook Block hikos: 
Local and Long Distance Telep 


Wisconsin 
one 


' Prevention 





HOLD JOINT FIELD MEETING 





Missouri and Kansas. Associations 
Gather at Kansas City—Blue 
Goose Elects 


KANSAS CITY, MO., April 20.— 
About 125 delegates were in attendance 
at the joint session today of the Fire 
& Conservation Associa- 
tions of Missouri and Kansas. Ad- 
dresses were delivered by Superintend- 
ent Harty of Missouri, Superintendent 
Travis of Kansas and L. T. Hussey, 
state fire marshal of Kansas. 

Mr. Harty told the insurance men 
of the need in Missouri of a state fire 
marshal and expressed the hope that 
the office would be created at the next 
session of the legislature. He de- 
clared that conservation and = care 
would eliminate a large percentage of 
losses. Fully 50 per cent of the fires 
that now occur, he said, were due to 
nothing else than carelessness. 


Uniform Legislation Urged 


Col. Travis emphasized the need in 
all states of the nation of new insur- 
ance laws. He declared that the great 
difficulty experienced by all state super- 
intendents was having to conduct their 
offices under the provisions of antiquated 
laws. Col. Travis expressed the belief 
that a uniform law for governing insur- 
ance could be adopted in all states. 

“All superintendents are faced with 
same condition,” he said. “In most of 
the states the great percentage of in- 
surance laws were established from ten 
to 30 and 40 vears ago. They were 
created to meet conditions as they ex- 
isted then, Since that time there have 
been radical changes and revolutions in 
the insurance business. The industry 
has passed away beyond the limits of 
the laws that were passed years ago, and 
superintendents are striving with the 
problem of trying to conduct the affairs 
of their office and make them conform if 
pessible to those old laws.” 

Mr. Hussey reviewed the accomplish- 
ments of the fire marshal’s office since 
its establishment in 1913. He explained 
the operation and duties of the marshal 
and pointed out that the investigation of 
fires has disclosed many deficiencies in 
both the settlement of fire losses and 
the manner of filing claims. Many in- 
cendiaries have been traced by his office, 
Mr. Hussey said, and have been prose- 
cuted under the state laws. 


Blue Goose Meeting 


The session of the two associations 
gave way in the afternoon to a meeting 
of the Blue Goose of the two states. The 
meeting was purely a social one, about 
21 candidates being initiated. Officers 
ejected for the ensuing year are: 

Most loyal gander, E. M. Schoen, 
Kansas City; superviser of flock, Dwight 
Ford, Springfield, Kansas City; custodian 
of the goslings, John Battershill, Fire- 
men’s, Kansas City; guardian of the 
pond, W. I. Drum, Great American, To- 
peka; delegate to the grand nest, Frank 
L. Britton, North British & Mercantile, 


Atlas, 








Ruling on Hail Notes 


TOPEKA, KAN., April 20.—Companies 
writing hail insurance in Kansas must 
collect interest on premium notes from 
the date the policies are effective, ac- 
cording to an order issued by Superin- 
tendent Travis. They are not allowed to 
take notes bearing interest from the 
date of maturity, as has been the cus- 
tom of several companies. Under the law 
passed at the special session of the Kan- 
sas legislature last January, the super- 
intendent is given the same powers to 
regulate hail companies he has hereto- 
fore had over fire insurance companies. 





Will Increase Its Capital 


DES MOINES, IA., April 20.—The Re- 
insurance Fire of Des Moines proposes to 
increase its capital stock to $1,000,000. A 
meeting of the stockholders will be held 
at the home offices in Des Moines April 
27 to take the necessary steps. It is also 
proposed to amend its articles to provide 
that no marine insurance be written. 


Will Clean Up Des Moines Practice 


It would seem that the general agency 
situation at Des Moines will be cleared 
up following a _ recent conference at 
which complaint was made that a few 
companies were paying general agents 
high commissions and that these general 
agents were able to pay brokers in Des 
Moines as much as the regular local 
agents receive. Thus considerable busi- 
ness was diverted from the regular agency 
channels into the hands of so called 
brokers who are purely pluggers or side- 
line people who have been picking up a 
few risks here and there indiscriminately. 
Some of the companies determined to 
have a show down on the Des Moines 
situation before it got worse. 


Will Pay Under Protest 


General Counsel O. B. Ryon has ad- 
vised company members of the National 
Board that they pay under protest to 
Kansas the tax demanded upon reinsur- 
ance deducted in their former returns. 
The matter is to be tested in the courts, 
Checks of the companies are to be held 
by the department pending conclusion of 
the litigation. 





Iowa Notes 


Norman Densmore, pioneer Des Moines 
insurance man, died last week at his home 
in Des Moines at the age of 91. He was 
for years vice president of the Iowa 
Mutual Tornado. 

Cedar Rapids had a disastrous $150,000 
fire Thursday night when the O’Hara 
building was destroyed. This block is in 


the business section and many _ stores 
were ruined. The fire was kept from 
spreading with difficulty. 

The State of Des Moines has been ad- 


mitted to Kansas and is now writing in- 
surance in the Jayhawker state as well 
as in lowa, Illinois and Indiana. It seeks 
to enter other states. The State is spe- 
cializing in hail insurance. It was or- 


ganized in 1916. 

Two former service men, Forrest L. 
Rice and James N. Brier, have organized 
the Brier-Rice agency in Topeka, Kan., 


and 





























Topeka. The meeting closed with a ban- | juilaime this week, The new concern all 
quet and ball, feature automobile insurance. 
DALLAS’ FIRE LOSS RECORD | These and others give Dallas a modern 


Large Lines Being Written in Con- 
gested District—Experience Has 
Not Been Favorable 


DALLAS TEX., April 20.—For a pe- 
riod of years, the fire companies have 
had a rather unfavorable experience in 
Dallas. The inability-of some compa- 
nies to make money in the city is un- 
doubtedly due to the fact that the 
tendency seems to be to assume too 
much liability in the congested or con- 
flagration area. For a city with a popu- 
lation of about 165,000 Dallas has a 
very compact business district. A 
number of excellent fire proof struc- 
tures has been erected, such as the 
Great Southern Life building, South- 
western Life building, Southland Life 
building and Practorian building. 








up-to-date appearance. But after all, 


these buildings are merely fire walls 
between numerous, smaller, older’ and 
undesirable structures. 


The congested district of Dallas is 
spotted with old buildings, inadequately 
protected and dangerous to adjoining 
and surrounding buildings. Because no 
sweeping fire has occurred i in the down- 
town district, the companies are in- 
creasing their commitments each year. 
The coinsurance clause is not permitted 
by law in Texas, with the result that 
merchants are carrying insufficient in- 
surance to yalue, agents are assuring 
the companies that full insurance to 
value is being carried and the com- 
panies are continuing to write generous 
lineg. A few fire proof buildings, ex- 
cellent though they may be, do not 
constitute a safe congested district and 
should a conflagration visit the down- 
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Apply to your Agent for Insurar n 
EXPORTS and IMP(¢ ‘Ss 


PARCEL POST—Domestic and 
Foreign 


HOUSEHOLD FURNITURE and 
MERCHANDISE IN 
TRANSIT 


TOURIST BAGGAGE and 
PERSONAL EFFECTS 
Domestic and Worldwide 


SECURITIES and CURRENCY 
by REGISTERED MAIL 


Prompt and Efficient Service 


Insurance Company of North America 
Marine Department 


GEORGE L. McCURDY 
MANAGER 


1101-209 W. Jackson Blvd., CHICAGO, ILLINOIS 
Telephones: Wabash 1543—1027 


























FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION 

Assurance Co., Ltd., of London 
PALATINE 

Insurance Co., Ltd., of London 
COMMERCIAL UNION 

Fire Insurance Co., of New York 
UNION 

Assurance Soc., Ltd., of London 


CALIFORNIA . 
Insurance Co., of San Francisco 


WESTERN DEPARTMENT 


N. E. Cor. Clark and Monroe Streets 
hicago 
H. C. EDDY, Resident Secretary 











The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


Total Assets, 

Jan. 1, 1920 . . $4,055,050.19 
Capital Stock . ° 750,000.00 
Re-Insurance Reserve . 2,271,265.04 
Reserves of other 
P eogng . “% 332,712.26 

lus to Po 
aa Iders omer . .  1,451,072.89 

—Writing— 
Fire Tornado 
Sprinkler Leakage 





town district of Dallas, the loss to the 
companies would be enormous, as even 
the fire proof structures would be} 
badly gutted. 
However, there is a great deal of | 
very desirable business outside of the 
congested area of Dallas. The city is 
the center of the richest agricultural 
section of Texas. Within 100 miles of 
Dallas, there are 1,486,041 people, one- 
third of the entire population of Texas. 
It is the largest jobbing and manufac- 
turing city in the southwest, its jobbing 
business for 1919 approximating $270,- 
000,000. It ranks second in the United 
States in the distribution of agricul- 
tural implements and machinery. It is 


HENRY REIS, M. D. 


JOSEPH BERNING NAPOLEON PICARD 
resident Vice-President 


Vice-President ecy-Treas. 


DIRECTORS 
THOMAS E. GALLAGHER HENRY REIS, M. D. 
JAMES F. HOULEHAN JOSEPH BERNING 
DR. FELIX GAUDIN HUGH O'NEILL 


ANTHONY, MATRE 


NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 
FIRE INSURANCE COMPANY 


ASSETS OVER $1,400,000 CHICAGO 








the big distributing point for the en- 





tire southwest section. As yet Texas 
is not important as a manufacturing 
state, its wealth lying in its production 
of raw materials. This means that all 
of the big manufacturing concerns have 
large warehouses at Dallas from which 
their product is distributed. These 
buildings are all comparatively new, a 
majority are sprinklered, and they con- 
stitute the best class of insurance. 
Warehouses and storage plants are 
constantly being erected. 


INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


United States Branch, 92 William Street, New York 


E. C. STOKE, GAYLE T. FORBUSH, ARTHUR WALLER, 
United States Manager Associate Manager Assistant Manager 











Lyon With Limited Mutual 


Hunter Lyon, independent adjuster, 
formerly with Tarlton & Hines and later 
a member of the Tarlton-Lyon Adjust- 
ment Company, Houston, Tex., severed 
his relations with that firm April 15 to 
become associated with the United Mu- 
tual Fire of Houston and Burt & Steb- 
bins, general agents, as general ad- 
juster for Texas. Mr. Lyon needs no in- 
troduction to hundreds of local agents 
in the Texas field, where his capability 
as an adjuster is well known. 

This gives the United Mutual and Burt 
& Stebbins, general agents, the follow- 
ing field men: Kingston Pickford, Dal- 
las: J. B. Green, Sr., Bowie, Tex.; Sam S. 
Denman, Abilene, Tex.; A. E. Agrelius, 
Austin; R, E. Fones, Houston. 





Vincent May Succeed Inglish 


AUSTIN, TEX., April 20.—Upshur Vin- 
cent, now chief inspector for the Texas 
Fire Insurance Commission, may suc- 
ceed S. W. Inglish as state fire marshal 
when the latter goes to Dallas on May 1 
to become manager of the Texas Inspec- 
tion Bureau. Mr. Vincent has been mak- 
ing good as chief inspector and his 
name is being urged to Governor Hobby 
for appointment, with indications of suc- 
cess. 


January 1, 1920 


SECURITY FIRE INSURANCE COMPANY 
DAVENPORT, IOWA 
Assets, $955,247.71 Cash Capital, $200,000 
Policy Holder’s Surplus, $290,750.47 


The Iowa Insurance Department in its recent report says of the company: 


“The affairs of this company have been conducted along conservative and economical lines 
and its steady and | growth reflects credit upon the management.” 











INCORPORATED 1852 


MILWAUKEE MECHANICS’ 
INSURANCE COMPANY 


MILWAUKEE, WISCONSIN 
Now Is the Time to Write 


WINDSTORM INSURANCE 








Flanagan Goes With Aetna 


Harman Flanagan, who has been asso- 
ciated with his father, W. J. Flanagan, 
in the local agency business in George- 
town, Texas, has accepted the position 
of special agent of the farm department 
of the Aetna in the Texas field, and will 
take up his new duties May 1. 





Nisbet With Fidelity-Phenix 


Frank Nisbet, senior special agent for 
Trezevant & Cochran General Agency, 
Dallas, has resigned and accepted the po- 
sition of special agent for north Texas 
for the Fidelity Phenix, made vacant by 
the recent resignation of Dallas Smith. 





McCain Visits Southwest 








Use and Occupancy 
Automobile 


Rents 











DALLAS, TEX., April 19.—Assistant 
Secretary W. Ross McCain of the Aetna 
paid his first official visit to the Texas 
field last week, and during his stay here 





INSURANCE STOCKS 
BOUGHT AND SOLD 


Quotations Furnish 


BABCOCK, RUSHTON & COMPANY 


137 So. La Salle St. Central 8900 
CHICAGO 


was honored by a dinner given him by 
State Agent P. P. Tucker, at which were 
present many of his old friends and as- 
sociates of former days. The occasion 
was pronounced as being most enjoy- 
able. Mr. McCain carried with him a 
very pleasant remembrance of his Texas 
visit. 








Jalonick Looking Ahead 





ROSSIA INSURANCE CO. 


HARTFORD, CONN. 











FIRE and MARINE REINSURANCE, 


I. Jalonick, vice-president of the Re- 
public Fire of Texas, says that 1919 was 
a wonderfully satisfactory year in Texas, 
that his loss ratio will be around 17 or 
18 per cent, “but,” he said, “we are not 
going to spend our profits; we are going 
to lay them in store for the rainy day 
that is bound to come.” 

- Explaining his statement, Mr. Jalonick 
said: “Houses that cost $4,500 a short 
time ago are now being insured for $7,- 
500 because of the high cost of materials 
and labor. This abnormal condition can- 








not last. A day of reckoning is coming 











The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 


ASSETS - - 
SURPLUS TO POLIC CYHOLDERS - 


. $1,850,693.98 
- 1,128,562.31 


LICENSED IN 
Michigan, Ohio, Pennsvlvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable, Progressive Agency Company Representatives solicited 











Incorporated 1833 


British America Assurance Co. 
HEAD OFFICE—TORONTO, CANADA 
FIRE, AUTOMOBILE, EXPLOSION, RIOTS, CIVIL COMMOTIONS AND STRIKES 
United States Branch, Ist January, 1920 


NN ho inna ki Gok dhcekancdtbtanudcedsacchaediscncedacastasenncddtgcaseadacneataateeetes $2,297,358.46 
TRIN © on cgnccncuc damedansnecdhscusdedss cvacxdecgsss Geaokkestabedcencangiataataasate 1,517,850.59 
Seawrpelenens oo5 6 ocars sce caren ws 6 ee rue cas cds careers ensdesescedectiecaseccwesenceccncascnereagons $ 779,499.87 


Total losses paid in United States from 1874 to 1919, inclusive, $26,936,071.80 
W. B. MEIKLE, President and General Manager. 








AUTOMOBILE ADJUSTMENT BUREAU 


CHAS. W. PIPKIN, Manager 

Fire, Theft, Property Damage and Collision 

Losses Adjusted, Recover Stolen Automobiles 
Investigations of Any Nature 


“WE ARE NOT SATISFIED 14 Arlington Block 
UNTIL YOU ARE” 2 OMAHA, NEB. 
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AUTOMOTIVE 


Insurance Company 
Cash Capital $100,000.00 
Home Office: 
Mason City, Iowa 
Offers an attractive agency contract to IOWA and SOUTH DAKOTA 


AGENTS. _Insures Motor vehicles against the hazards of FIRE, THEFT, 
TRANSPORTATION, TORNADO and WINDSTORM 


E. H. WARNER, Secretary-Manager 
STANLEY K. WILLIAMS, Agency Supervisor J.H. BUNTEN, Special Agent 








Aggressive Representation Solicited 
GENERAL AGENTS 
Columbian National Fire Ins. Co. 
MARTINI-ROBERTS CO. sazesreivex'& 
Iowa Bonding & Casualty Co. (Nebraska) 
FIRE, TORNADO, AUTOMOBILE, HAIL and CASUALTY LINES 
IOWA, NEBRASKA and WISCONSIN 
Brandeis Theatre Bidg., Omaha, Neb. 


Insurance Exchange, Chicago, III. 

















Nothing but hail insurance—naturally the best service on 
this highly profitable, quick return line of indemnity. 


K.T. MARTIN & CO. 


FORT WORTH TEXAS 


The only exclusive hail insurance general agency in Texas. A low 


loss ratio for the seven years in business, a fine record on returns 
to agents, a reputation second to none among buyers of hail coverage. 








Write Hail and Cyclone Insurance 


Highest Commission Paid 


23 YEARS SUCCESSFUL BUSINESS—ALL LOSSES PAID IN FULL 


For Agencies Address As Follows 


TEXAS—Burt & Stebbins, Houston’ COLORADO-—E. J. Vieno, P. O. Box 1255, Denver 
Wi in, Illinois, lowa, So. Dakota, Wyoming, Nebraska, Idaho 


ST. PAUL MUTUAL HAIL & CYCLONE INSURANCE CO. 


805-806 Pioneer Bldg. ST. PAUL, MINNESOTA 











AUTOMOBILE INSURANCE ASSOCIATION OF:AMERICA 


Incorporated 
MINNEAPOLIS, MINNESOTA 
Minnesota’s largest Automobile Mutual writing full floater, Fire, 
Lightning, Tornado, Transportation, Windstorm, Theft, Property Dam - 
age and Collision. We specialize on term coverage and dealers’ insur- 
ance. Attractive rates and agency proposition. We want live agents 


in every town in Minnesota. 
A. J. Schunk, Supt. of Agents. 








The Union Mutual Fire Insurance Assn. 
of Emmetsburg, Iowa 


INCORPORATED 1897 
GEO. H. BAKER 


P. J. SHAW 
President Secretary 








Surplus te Poliey Holdere ever $160,000 


AMERICAN MUTUAL INSURANCE COMPANY 
Agents Wanted in Ohio, Indiana and IHinele 


FIRE, TORNADO, AUTOMOBILE and MARINE 
J. W.MeGINETY, Secretary Indianapolis 

















THE AUTO OWNER WANTS {i.brcct tutomobile insurance we write. 
THE AGENT WANTS THE SAME KIND 


That’s another reason! 


Mid-West Insurance Company 


WICHITA, KANSAS J. B. HENDERSON, 








and when it arrives, values, now inflated, 
will go down and there will be fire losses. 
We are preparing for that very day.” 


San Antonio Inspection Completed 


SAN ANTONIO, TEX., April 20.—In- 
spection of fire hazards of San Antonio 
has been completed. Most of the fire 
hazards found by the inspectors con- 
sisted of waste paper and excelsior in 
basements and elevator shaft pits. Fifty 
gallons of gasoline exposed in quantities 
of 20 gallons in two tubs and 10 gallons 
in another tub were found in a local 
tailor shop. The gasoline was used to 
wash clothing. The inspectors reported 
conditions generally improved since the 
last inspection. 





Start Clean-Up Campaigns 


Pursuant to the recent call of State Fire 
Marshal Inglish, clean-up campaigns 
have been inaugurated in more than 50 
Texas towns. Ranger is one of the first 
to give notice that a thorough campaign 
is to result in a “spotless Ranger,” and 
the people of that city are promising the 
cleanest oil town in the country. April 
28 is clean-up day there, but the good 
work will be continued until the city is 
thoroughly clean and as safe from fire 
and disease as is humanly possible. 





Miller Goes to New York 


W. C. Miller, for the past eleven years 
independent adjuster in Dallas, Tex., has 
been appointed manager of the farm de- 
partment of the Great American at its 
home office. Prior to his Texas experi- 
ence, Mr. Miller was special agent in 
Iowa for the Citizens of Missouri, and 
represented the Hartford and Citizens in 
the San Francisco conflagration in 1906. 
Mr. Miller is leaving for his new home 
in New York on May 1. 





Harrison With Fireman’s Fund 


Frank O. Harrison has been appointed 
special agent of the Fireman’s Fund in 
the south Texas field, with headquarters 
at Dallas. Mr. Harrison received his in- 
surance education in the general agency 
office of the Hartford Fire in Dallas, 
and for several years has been employed 
by the Fireman’s Fund as examiner and 
office manager. 





Lesch. Visits Southwest 


J. K. Leseh of Lesch & Cornell, west- 
ern manager of the farm department of 
the Home in Chicago, is in Oklahoma 








and Texas, visiting the field men and 
leading farm agents of the company. 





Changes in Easley Office 


DALLAS, TEX., April 21.—A. P. Hund- 
ley, formerly office manager for Nichol- 
son & Furnish of San Antonio, has been 
appointed special agent for George M. 
Easley & Co. of Dallas. John W. Patter- 
son is appointed special agent of the life 
department of the same agency. This 
office has enlarged its quarters by ac- 
quiring three additional rooms in the in- 
surance building. 





Wynne in Local Agency 


DALLAS, TEX., April 21.—J. C. Wynne, 
special agent of the Home, with head- 
quarters at Dallas, has entered the local 
business at Wichita Falls, Tex., as man- 
ager of the Lowry, Finch & Co. agency. 





Texas Notes 


D. D. McLary of Dargan & McLary, 
general agents of the Home at Dallas, is 
visiting the home office this week. 

Julian, Cochran & Carter have been 
appointed agents for the Hartford Fire 
at Dallas. 

Cisco, Tex., has received a new fire en- 
gine which cost $9,000. The addition of 
this apparatus is expected to reduce the 
key rate from 53 cents to 28 cents. 

J. Chester Wynne, formerly automobile 
special agent for the Home in Texas, has 
resigned his position with that company 
and will become office manager of the 


Lowry-Finch local agency at Wichita 
Falls, Tex. 
The Republic Insurance Company, 


Dallas, has taken out a group life insur- 
ance policy covering all its employes, 
numbering over fifty people. Ray Mc- 
Dowell, local agent at Dallas, secured the 
business. The insurance was placed in 
the Southwestern Life of Dallas. 

H. B. Savage, inspector in the Texas 
Fire Prevention Department, has recently 
completed an inspection of many north- 
east Texas towns and his reports to the 
State Fire Marshal show conditions in 
that section greatly improved over one 
year ago. 

New companies licensed by the Texas 
department include the Massachusetts 
Fire & Marine, Louis Reinhardt of Dallas, 
Texas agent; General, of Paris, James 
Cravens of Houston, Texas agent; Wash- 
ington Marine, Harry W. Crutcher & Co., 
Dallas, general agents. 

Glenn T. Herndon is being congratulated 
on the birth of a daughter, April 11. Mr. 
Herndon is connected with the George M. 
Easley & Co. general agency in Dallas, 
Tex. Another proud father is Special 
Agent W. Scott Clark of the Aetna, who 
is receiving felicitations on the advent of 
little Miss Mary Elizabeth Clark. 
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AGENCY MATTER INTO COURT 





Louisville Bank Representative Seeks 
to Enjoin Commissioner From 
Revoking License 





LOUISVILLE, KY., April 20.—The 
scrap between the state insurance de- 
partment and local fire underwriters on 
the one hand and the Fidelity & Co- 
lumbia Fire Insurance Agency, L. W. 
Botts, manager, on the other, in which 
the attorney general’s office at Frank- 


fort held that a bank could not handle 
.an insurance agency where any mem- 
.ber of the corporation other than the 


agent was interested in the profits, has 
taken a fresh turn. 

It was learned that the insurance 
commissioner planned to revoke the 
license granted to Botts. The latter 
filed injunction proceedings and _ se- 
cured a temporary restraining order on 
April 15. 

On April 17 the case was heard before 





Judge Stout at Frankfort, lawyers being 
in massed formation on both sides. The 
various arguments were heard and a 
decision will be made later. The in- 
surance department contends that oper- 
ating under the license granted would 
be a contravention of the law. 

The Stone & Gnau case, in which 
Stone & Gnau, local fire underwriters, 
were suspended from the Louisville 
Board, is at a standstill. The firm has 
made no effort to be reinstated as yet, 
although it is believed the matter will 
be patched up shortly. 





Kentucky Association to Meet 


Announcement has recently been made 
to the effect that the Kentucky Fire 
Underwriters Association will hold a big 
meeting at Olympia Springs, Ky., June 
17 and 18. Olympia is a big summer re- 
sort in eastern Kentucky, in one of the 
prettiest sections of the state. 


Plans for Union Fire & Marine 


NEW ORLEANS, LA., April 20,—The 
Union Fire & Marine, which is being 
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Automobile Insurance at Cost 


THE MERCHANTS’ & MANUFACTURERS’ MUTUAL INSURANCE CO. 
OF MANSFIELD, OHIO 


Net Cash Surplus Over $100,000 
Wide Awake Agents Wanted In 
OHIO, ILLINOIS, MICHIGAN AND PENNSYLVANIA 


Also Writing General Fire 
Paying 25% Dividends to Policyholders 


Write for Particulars G. W. DEYARMON, Sec’y 














Lima,Ohio. 
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The State Mutual Fire Association 
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HOME OFFICE 300-302 PAULTON BLDG. Fire, Lightning & Tornado 


FIRE 
INSURANCE AT First Class Busksess Solicited 
ACTU 








The THE LARGEST EXCLUSIVELY AUTOMOBILE. 
NATIONAL MUTUAL IN OHIO 
MUTUAL 


Insurance Co. 





Writing Full Floater, Fire, Lightning 
Windstorm, Explosion and Theft 











CELINA, OHIO Over thirty-one million automobile fire and theft 


insurance in force. 


























AL COST SIOUX FALLS, S. D. Residence Property 2 Specialty E. J. BROOKHART, ‘ : e ‘ 
A GOOD COMPANY + SATISFIED POLICYHOLDERS = SUCCESS Secretary Live Agents Wanted in Ohio and Indiana 
The Mansfield Mutual The Mutual Plate Glass Insurance Co. F Alli 
Fire I C Shelby, Ohio armers lance 
ire Insurance Co. Geostand 00 | C 
- sooner enema ae N L. A. DENNIS, Sec. and Gen’l Agent 
An Agency Company Incorporated 1873 ™ The ana [“— Specialising on Plate Glass Insurance. Net an Eaperinent. nsurance omp any 
Cash Assets wae $206,427.93 SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS of Kansas 
- 70.9. ; 
Net Cash Surplus $145,087. 00 $206,427.03 McPHERSON, KANS. Organized 1887 
mn ingent sets ° “ag o> | - aes R in Cash and 5 $610,000.00 
ToalRacuresot Comey “40007311 Richland Mutual Insurance Company | | suns ssomm —— Sirciy Mumal 
Total Lousee Paid = ~~ » *03'312.03 MANSFIELD, OHIO _ | | WANTED—First clase Adjuster; also 
Total Savings to Policy “Holders 606,683.69 Incorporated 1850 Assistant Manager. ts wanted in 
E. J. FORNEY, President J. M. COOK, Sec’y TOTAL ASSETS - - -Y- - - $2,486,445.48 unoccupied territory. 
Present Rate of gional be Policy Holders | ace NS, President BUSINESS CONFINED TO OHIO R. SMITH, Secretary 1.F_TALBOTT,Pres. C.F. MINGENBACK, Secy 
\ UMMI . 














LOST POLICY 


KNOX MUTUAL INSURANCE CO. 





CERTIFICATES | | !=cororse 1098 

Save work of cancellin rewriting 
lost policies, and poem Bee g of calculating 

earned premiums. No troublesome Cael 

tures to be obtained. Safer than pu 

out a second policy. Seaweed os by Can 


B. M. ALLEN, President 


SURPLUS OVER $200,000.00 
Business Confined to Ohio 


MT. VERNON, OHIO 


DAYTON 
Insurance Co., “ouio 


H. S. JENNINGS, Secretary B. C. COLEMAN, Secy. 














& Zimmerman, local agents yoo 
ey es ge been u 


1086 
7s sito $3 sco 28 $12 0 90 
THE NATIONAL UNDERWRITER 


ROUGH NOTES 
Chicage Indianapelie New York Cincinnati 


Total Cash Assets $344,207.54 





J. R. VERNON, President 


yy one Nearly Fifty Yousa of euneeee under A management 


cod THE OHIO MUTUAL FIRE INSURANCE CO. 
Losses BI sr ao A Or 


. Conservative and Careful 
Managemeut 


AGENTS WANTED 
Address Home Office. 


Net Cash Surplus $250,358.96 








J. AMBLER, Secretary 


Dayton Mutual Fire 














pore than 60,000 property owners 
STRENGTH ses222o== 
page Fire Association to insure 


cir own property and to combat 
the fire waste. To date they have seitieelited over $3,000,000 in losses paid, and 
an even larger amount in dividends and savings, while the Company has re- 
sources of over $1,000,000. Associated with the Northwestern Mutual are 20 


other strong mutual Insurance 
Northwestern Mutual 


companies. 
Fire Association 
Main Offices: Central Building, Seattle 


PF. J. MARTIN, Pres. 
a. K. DENT, Vice-Pres. 
M.D. L. RHODES, See’y. 























The greatest automobile state 
in the Union today is Ohio. 


The largest and strongest auto- 
mobile insurance company in 


Ohio is 
oe THE GREAT AMERICAN 


Full coverage automobile in- 
surance at reduced rates. 


sf ms , 





pena 


MANSFIELD,OHIO. 














| 


Ce ee ee 


ree a a ee en ae 






26 THE NATIONAL 


UNDERWRITER 


April 22, 192 














SNAPPY WORK! 


That’s the Hail Insurance Business. 
premiums are large. The season is now at its height. Agents are 
making money fast. Commissions last year were over 


$5,000,000.00 


That helps on the H. C. of L.—but it only helps those that write 
the business. They will be more this year and thousands of agents will 
earn in a few weeks as much as some agents clear in a year. 

If you have a hail insurance agency, get busy. If you haven’t, act 
quickly. Write to 


Omaha Liberty Fire Insurance Company 


The season is short, but the 


Home Office: 1817 Douglas Street Phone: Tyler 2621 
Omaha, Neb. 

ee es NE I On od awn cae aienes ssw ecus sAuaPebw tees eh Genes cecaemleveseheee $200,000.00 

ee ERT ION. bio vn Dicbic'shn5d5b4e4 hen np bos Albee nubs cies ais gesevbensceees ee $125,000.00 


Writes all classes of Town and Farm Insurance, including Threshing Machinery, Hail 
Insurance on growing crops, and Automobile Insurance, Fire, Tornado and Theft. 








COMPLETE! 


NY] > HE organization of the CRAVENS, 
DARGAN & ROBERTS renders a 
complete insurance service. Equip- 

ped with every facility for handling large 

lines as well as small, the representative of 
this firm has an overwhelming advantage. 

The lines written are: fire, tornado, hail, 

automobile, farm, casualty, surety, marine, 

life and livestock. 





712-720 MAIN STREET 


Agency openings in many cities and towns. 


Cravens, Dargan & Roberts 
HOUSTON, TEXAS 


Pioneer farm and hail writers of Texas 











A USEFUL AND DESIRABLE AGENCY COMPANY Ar Ni 
For Agents in Iowa, 
Kansas, Colorado, 5 WO 
Wyoming and \\ 

y PE yw FIRE, 


Nebraska eqn 
KC TORNADO, AUTOMOBILE, 
nh) ye FARM AND CITY PROPERTY 


\\\) 
\\\ Office: 1406 Farnam St., Omaha, Neb., 























WRITE HAILINSURANCE 


Establish your connections now for 1920 with | 


A. J. Shaw General Agency 


HAIL INSURANCE BUILDING, McPHERSON, KANS. 


Five high class stock companies covering the states 
of Kansas, Oklahoma, Nebraska, Colorado, 
New Mexico and Wyoming. 











Many of our agents made from $1000 to $2000 in commissions in 45 days in 1918 














THE CENTRAL STATES 


Fire Insurance Co. 


FIRE : FARM : AUTOMOBILE : TORNADO : HAIL 


Paid in Capital 
$205,600.00 


WICHITA 


Surplus to Policy Holders 
$385,897.97 


HOME OFFCE 


KANSAS 











| business heretofore 





launched by the interests controlling the 
Union Indemnity of New Orleans, with 
capital and surplus of $500,000 divided 
into $250,000 capital and $250,000 surplus, 
has been organized primarily to write a 
joint automobile liability, fire and theft 
policy with the Union Indemnity cover- 
ing all of the automobile hazards in one 
policy. The Union Fire & Marine will 
gradually write other lines in the terri- 
tory in which the company is planted, 
which will be in those states in which 
the Union Indemnity operates. That 
company is now active in Alabama, Ar- 
kansas, Louisiana, Mississippi and Ten- 
nessee and plans to enter Texas, Florida 
and Georgia within the near future. Its 
plans also include the entering of New 
York and Pennsylvania this summer, as 
well as California and adjacent western 
states. 

The promoters of the new company 
state that it is their intention to develop 
it along conservative lines, and with the 
agency force already established for the 
Union Indemnity, they are confident of 
securing a volume of business which will 
make possible a rapid expansion of the 
company. 


Oppose Farm Writing Near Richmond 


RICHMOND, VA., April 20.—Fearing 
that the deferred note plan might be 
brought to the suburbs of the city and 
jeopardize the city’s present cash sys- 
tem, the Richmond Exchange has adopted 
resolutions requesting the companies not 
to appoint farm agencies in the county 
of Henrico, of which Richmond is the 
county seat. It is pointed out that the 
territory now under supervision of the 
Exchange is within a circle of five miles 
from the city hall and that this area 
virtually cuts the county in two north 
and south, leaving the limited territory 
to the east and west in which farm poli- 
cies could be written. It is pointed out 
further that there is no stamping office 
supervision of rates and forms on farm 
business. Understanding of the local 
agents is that one company is already 
writing business in the county and that 
a number of others are contemplating do- 
ing so. 


Tornado Sweeps Three States 


BIRMINGHAM, ALA., April 21.—A dis- 
astrous tornado swept portions of Missis- 
sippi, Alabama and Tennessee last night, 
completely wrecking more than a dozen 
towns and: killing over 150 people. The 
entire town of Rose Hill, Miss., was de- 
stroyed and serious damage to property 
done at Philadelphia, Meridian, Aberdeen, 
Glenn, Ingomar and Baker, Miss. At 
Starkville the Bell School, seven miles 








out of the town, was razed. There 
were heavy losses also at Franklin, Ala., 
Collinsville, Ala., and Burwood, Tenn. 

Striking first apparently in Lauderdale, 
Miss., the storm swept a narrow path 
across the state. At the same time this 
storm was in progress a similar disturb- 
ance was reported from counties in 
northwestern Alabama, the extreme 
force of the wind being expended before 
the Tennessee line was reached, in Wil- 
liamson and Maury counties. 


Will Stay with the Home 


It was announced in one of the publi- 
eations that B. M. Beckwith of Atlanta, 
Ga., special agent of the Home’s farm 
department, was resigning to go with the 
North America. Mr. Beckwith will stay 
with the Home. He was farmerly a farm 
solicitor for the company at Cleveland, 
Tenn. 


Gets Two More Companies 


J. D. Kitchen & Bro., general agents 
of the Providence-Washington and the 
Virginia Fire & Marine, with headquar- 
ters at New Crleans, have just acquired 
the representation of the Boston and Old 
Colony Fire for Louisiana, Mississippi 
and Texas. 


Kentucky Notes 


W. G. Crawford, Greenville, Ky., has 
bought out S. D. Bradley, in the firm of 
Bradley & Crawford, local agents. 

The Louisville Board has moved to 
larger quarters in the Starks building, 
occupying part of the space formerly 
used by the Kentucky Actuarial Bureau. 

Ralph Hartshorn, who recently resigned 
as special agent for the North British & 
Mercantile, in Louisville, has gone to 
New York on a short trip, and will prob- 
ably locate in the East. 

W. T. Sweeney, special agent for the 
Queen, who recently resigned, is still 
handling Queen affairs, a new man not 
having been named as yet. However, he 
expects to report to Samuel L. Avery & 
Co. within a short time. 

John B. Faatz, Milwaukee, manager of 
the Northwestern Underwriters, while on 
a recent trip to Louisville, arranged for 
transfer of the agency from Henry H. 
Lang to Meddis, Moellmann & we nnessy. 
He was accompanied by Special Agent A. 
R. Marks, Chicago. 

The Travelers, Louisville division, has 
leased large quarters in the Starks build- 
ing, taking over an entire wing, including 
the old Louisville Board rooms, and part 
of the space of the Kentucky Actuarial 


Bureau, a room formerly used as a pri- 
vate office by George H. Parker; and a 
room that has been occupied by Milton 


Miller’s Royal office. Mr. Miller is mov- 
ing down to the eleventh floor. 











IN THE MOUNTAIN FIELD 











BEET SUGAR A BIG INDUSTRY 


Colorado Now Largest Sugar Produc- 
ing State in Union—New Fac- 
tories Being Built 


DENVER, COLO., April 20— 
Twenty years ago sugar beet seed was 
being distributed to Colorado farmers 
urging that they plant it and bright 
pictures were painted of the future 
wealth the sugar beet industry would 
bring to the state. Today Colorado is 
the largest sugar producing state in the 
Union. 

The development of the beet sugar 
industry in Colorado has opened up a 
very attractive field to the fire insur- 
ance companies. The sugar factories 
are all of very high-class construction 
and both the factories themselves and 
the sugar in warehouses are regarded 
as especially good risks. Much of the 
‘has been placed 
through brokers, but field men are 
making a drive to secure a good share 
of it, if possible, for the local agents 
in the beet sugar belt. With the price 
of sugar more than doubled during 
the past few years, it of course has 
been necessary to increase the amount 
of insurance carried on sugar in storage 
and there has been considerable com- 
petition for these increased lines. 


Labor Most Serious Problem 


The grave problem for the beet sugar 
industry of late has been one of labor, 
as the laborers in the beet fields must of 





necessity be cheap and the period of 
work, during the growing season, is a 
short one. Colorado is pleased to note 
that, pending further action by congress 
or by the secretary of labor, regarding 
the admission of laborers for agricul- 
tural pursuits, the commissioner general 
of immigration has been instructed to 
admit temporarily during the beet sugar 
season of 1920, agricultural laborers 
from Mexico and Canada, for the exclu- 
sive purpose of cultivating and harvest- 
ing sugar beet crops in Colorado and 
adjacent states. Provision is made at the 
same time for the return of such laborers 
at the conclusion of the harvest. So as 
in prior years, the long trains of Mexi- 
can laborers will be seen stringing north 
on the Santa Fe. Sugar beets are the 
only crop that is contracted for both as 
to price and place and time of delivery, 
before being planted, and during the fall 
months millions of dollars are paid to 
sugar beet raisers, making very “good 
times” in the towns in the particular 
neighborhood of the factories. 


Healthy Growth in District 


There is no district in which a sugar 
factory is located that has not shown a 
healthy growth along all lines. In addi- 
tion to the twenty or more such fac- 
tories now in operation in Colorado, the 
contract is let and contractors under 
bond to, have the new factory at Fort 
Lupton, Col., completed by Oct. 1. It 
will be a modern plant, of the 600-ton 
type, and will cost $1,000,000. The Holly 
Sugar Corporation announced that it has 
comtracted to build a 600-ton factory at 
Delta, Col., at a similar cost and to be 
completed in readiness for the fall grind. 
The necessary acreage is pledged at La 
Fayette, twenty miles north of Denver, 
and a factory assured at that point. 
Montrose has pledged 5,000 acres for a 
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factory and Fowler has ‘ust nopleted 


pledges for sufficient acresse, in an en- 
deavor to secure a factory at (} point, 
where the Borden Condens: viilk Com- 
pany is negotiating for a unt o. 
Many New Colorade & ries 
DENVER, COL., April -( ‘iy new 


plants are being erected by Colorado 
manufacturing concerns in various parts 
of the state. At Brighton the Brighton 
Hydro-Stone Company is engaged in con- 
struction of its main building, 75x200. 
At Boulder, the Western States Cutlery 
Company issued $30,000 stock for addi- 
tional improvements, which was over- 
subscribed 50 per cent in one day. Ma- 
chinery and modern equipment is being 
installed in the new building of the 
Arkansas Valley Concrete State Silo 
Company at Rocky Ford. The Delta 
Flour Mills will build at that point a 
new alfalfa mill plant, to be operated by 
water power. 

At Sterling the B. & B. Plow Com- 
pany has purchased five acres, on which 
it will build a foundry and machine 
shop at a cost of $150,000. At this point 
the Mullen interests will build a flour 
mill and elevator. At Fort Lyons, the 
Las Animas Milling & Elevator Company 
will erect a large elevator, warehouse 
and coal storage sheds, and the Weiss 
Milling Company is also erecting a $50,- 
000 alfalfa mill there, 

Sterling also has in process a ware- 
house for the Johnson Hide Company 
and grain storage tanks for the McAtee 
Mill & Elevator Company, in addition 
to increasing the capacity of its 
plant. A new creamery and ice plant 
will be built at a cost of $150,000. The 
Sterling Dairymen’s Association will ex- 
pend $60,000 for its new building and a 
large number of new residences are un- 
der way. The Longmont Farmers & 
Milling Elevator Company will build 
four large cement grain storage tanks 
at Sterling, three at Williard and also 
at Kennesburg and LaFayette. 


Colorado Canneries Sold 


The controlling interest in the chain 
of canneries in Northern Colorado has 
been sold by J. H. Empson, the “pea 
king,” to a syndicate of Longmont bank- 
ers and business men for $1,000,000. The 
company now owns and operates large 
factories at Longmont, Loveland and 
Greeley, with many receiving stations 
the pea hullers throughout the north- 
ern part of the state, and the new man- 
agement announces it will build several 
more factories. 

Construction work has been started on 
a new $100,000 canning factory at Delta 
and the Colorado Packing Company will 
build a $100,000 cannery at Loveland. 
Loveland is having a rapid growth. The 
Loveland National Bank is building a 
block to cost $150,000. Three store build- 
ings are going up at a cost of $60,000 
and as much more is being expended in 
new dwellings. 


Avery With Northwestern ‘National 


H. F. Avery, ex-mayor of Colorado 
Springs and ex-mayor of Clinton, Mo., 
formerly a local agent in Colorado 
Springs and later special agent for the 
American and the Milwaukee Mechanics 
in Colorado, has been appointed branch 
manager at Denver for the Northwest- 
ern National, succeeding J. A. Rice, re- 
cently resigned, to go with the Federal 
Fire of Colorado. Mr, Avery will take 
charge of the Denver office May 1. 


Loss on Alfalfa Milling Plant 


Cc. F. Wilson, independent adjuster at 
Denver, has in charge the loss on the 
Great Western Alfalfa Milling plant at 
Hillrose, Col., which was totally de- 
stroyed by a fire, thought to have been 
caused from sparks from a locomotive. 
The loss is $30,000, with insurance of 
$9,000 in the Aetna, Firemans Fund, 
Liverpool & London & Globe, and New 
York Underwriters. 


$1,000,000 Smelter for Denver 


The Mineral, Metal & By-products 
Company, a $20,000,000 corporation, will 
erect at Denver what it is said will be 
the largest electric smelter in the world, 
to cost $1,000,000 and to have an initial 
capacity of 500 tons daily. The plant 
will smelt every known variety of 
precious metal bearing ores, specializing 
on the working of low grade ores. The 
plant will include power plant, ore 
dressing plant, electrical retorts, a com- 
bination smelter and refinery and a 
chemical compounding plant. 

The Empire Zinc Company of Canon 
City will erect a new zinc oxide plant, a 


product not heretofore manufactured, at 
its Canon City works. 


Emory Goes to Chicago 


Treswell A. Emory, who for the last 
eight years has been an inspector for the 
Rocky Mountain Underwriters Association, 
has been appointed general inspector for 
the North British and allied companies in 
the central west and will make his head- 
quarters in Chicago. He succeeds Henry 
F. Badger, Jr., who has been transferred 
to the Pacific Coast department to take 
charge of the improved risk business 
there. 


Barringer Montana State Agent 


c. J. Barringer of the Western Adjust- 
ment & Inspection Company has been ap- 
pointed Montana state agent of the Twin 
City Fire of Minneapolis. He will have 
his headquarters at Great Falls. He suc- 
ceeds Charles Peterson, also of Great 
Falls, who resigned recently to go with 
another company. 





Colorado Notes 


The contract for new waterworks plant 
at Fleming has been let at a cost of 
$25,722. 

Fort Morgan will vote this month on a 
35,000 bond issue for improvements to 
its waterworks system. 

Hugo is voting on a bond issue of 
$45,000 for waterworks and $12,000 for 
additional capacity to the lighting plant. 

H. N. Kelsey, United States manager of 
the London & Scottish, visited Denver on 
his return from the Pacific Coast. 

Sam Clammer of Fort Collins, Col., has 
sold his interest in the Larimer County 
Abstract Company and will retire from 
the abstract and insurance business. 


A. T. Henry, Jr., of the leading Boulder, 
Col., local agency, suffered a fire loss in 
his home, but, pajama clad, was able to 
reduce the damage materially by the use 
of a Pyrene extinguisher. 

Building activity continues throughout 
Colorado. At Fort Collins, much building 
is being done, starting off with a fourth 
story and elevator equipment added to 
the Northern Hotel. The First National 
Bank at Rocky Ford will erect a $55,000 
building. The American State Bank at 
Brighton is erecting a new building to 
cost $25,000. The First National Bank at 
Boulder is building a new bank block at 
a cost of $100,000. Contracts have been 
let for a new hotel at Grand Lake. Ma- 
sons at Hugo will build a $30,000 temple 
this spring. Alamosa and Hayden are 
building schools to cost respectively 
$150,000 and $89,060. Work has begun 
on the new $50,000 club house of the 
Denver Motor Club at Idledale. At Col- 
orado Springs, G. G. Birdsall is building 
a $50,000 garage, the Pikes Peak Transfer 
& Storage Company will add a $100,000 
warehouse, while the Modern Woodmen 
will add a $60,000 assembly and a $50,000 
nurses home to their sanitorium. 





Mountain Notes 


D. Watson Robb has sold his insurance 
business at Great Falls, Mont., to the 
newly incorporated Lowery-Flowerree 
agency. 

Chalmers Hall of the firm of Hall & 
Hall, adjusters of fire and automobile 
losses, with offices at Helena and Billings, 
Mont., has associated himself with the 
agency of W. P. Matheson at Livingston, 
Mont. 

The Queensland of Australia has been 
admitted to Montana for direct writing 
and the Consolidated Assurance and the 
City Equitable, both of England, for re- 
insurance. The Guardian Fire of Salt 
Lake City and the St. Paul Mutual Hail & 
Cyclone have signified their intention of 
withdrawing from the state. 

The fourteen fires which occurred 
within a period of two weeks at Alamo- 
gordo, N. M., have been investigated by 
Adjuster Charles F. Wilson and he finds 
that all were set by one Carlos Espanoza, 
an 11-year-old lad who is described by 
Mr. Wilson as ‘fa pyromaniac in embryo.” 
He has been committed to a private insti- 
tution of the Catholic Church at Albu- 
querque. 


Agricultural Increases Capital 


The Agricultural has increased its cap- 
ital from $500,000 to $1,000,000 by de- 
claring a stock dividend of $500,000. The 
par value of the shares will be $50 in- 
stead of $100 as heretofore. The Agri- 
cultural is a thrifty organization and 
has had a period of deserved prosperity. 


Lloyd to Make Address 


Fred M. Lloyd of Chicago, president of 
the Lloyd Appraisal Company in that 
city, will give an address at the annual 
meeting of the Southeastern Typothetae 
Federation to be held in Nashville, May 
13-14. Mr. Lloyd will speak on “Ap- 
praisals for Printing Plants.” He has 





given the subject much attention. 





lowa National Fire Ins. Co. 


Des Moines 


FIRE—LIGHTNING—TORNADO and 
AUTOMOBILE INSURANCE 


An IOWA Company For IOWA Business 
IOWA Agents Wanted 
JOHN L. BLEAKLY, President 


FRANK L. MINER, Vice-President C. M. SPENCER, Secretary 
Cc. S. VANCE, Second Vice-President FRANK P. FLYNN, Treasurer 











F. R. Ormsby, Pres. G. F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy* 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Surplus to Policyholders $444,650 





Capital $300,000 





An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 








CHARTERED A. D., 1794 





GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres, 
H, W. STEPHENSON, Vice-Pres 


JOHN J. P. RODGERS, Sec’y and Treas. 
SAM’L P, RODGERS, Asst. Sec’y 





CASH CAPITAL _ $2,000,000 
TOTAL ASSETS SURPLUS TO >’ peace 


88 
FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, USE AND OCCUPANCY 
URANCE. AGENTS WANTED WHERE NOT REPRESENTED. 








Twenty-First Annual Statement 


NORTHWESTERN 


FIRE AND MARINE INSURANCE COMPANY 
MINNEAPOLIS, MINNESOTA 


January Ist, 1920 


Assets = ~ - - $2,081,672.23 
Liabilities ~ - ~ - 1,378,812.31 
Cash Capital - - - 400,000.00 
Net Surplus - - . 301,198.24 
Surplus to Policyholders - - 701,198.24 
Fire, Lightning, Tornado, Hail and Automobile Insurance 
OFFICERS 


C. T. JAFFRAY, President 
JOHN H. GRIFFIN, Vice-President and Secretary 
E. C. WARNER, Vice-President 


ISAAC HAZLETT, Vice-President 
a M. COLLINS, Treasurer and Assistant Secretary 
H. J. GIBSON, Assistant Secretary 








North American Fire Ins. Co. 


JOHN PETERSON, Secretary 


™% 20K. P. Block Des Moines, Ia. 
Excellent Opportunities Offered to 


HAIL writing agents in lowa, Minnesota, 
S. Dakota and Kansas. Losses adjusted 
promptly by our own adjusters with the 
assistance of local agents. 





RENGTHO Bi OF. a ce 





Write for agency and enclose this advertisement. 








The one big complete weekly newspaper of insurance, covering all the news of all 
lines of insurance in.all parts of the country—That’s The National Underwriter. 
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TOKI 


_H. W. MURRAY, Supt. of Agencies 


THE 


Marine and Fire 
Insurance Company, Limited 





United States Fire Branch 
J. A. KELSEY, General Agent 
80 Maiden Lane, New York 
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19 So. La Salle St., Chicago 











PROTECTION 


consider that equitable settlement of all claims 


promptly after shipwreck, fire or automobile 
accident, is just as much a part of our duty as giving 
@ receipt for payment of premium. 


The interests of brokers and agents are safe- 

by the personal attention of our officers and depart- 
ment heads, each of whom had established standing 
in the insurance field before joining us. 


The Importers and Exporters Insurance Co. 


Marine—Fire—Automobile 


17 South William Street 


NEW YORK 








i) Tra 
Jwmrance Compamy LEAKAGE, 
of Watettowwie N.Y! 
STUART MORGAN, State Agent, Michigan, East 
CASHMAN & EVANS, General Agents, Colorad 
N._ T. JULIAN, State Agent, Ohio and West Virginia, 





FIRE, MARINE, WINDSTORM, 
AUTOMOBILE, SPRINKLER 


RIOT AND 


EXPLOSION INSURANCE 


Lansing 


o, Denver 


Columbus 


F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 


O. T. 
E. S._F 
J. D. LA 


Exc., State Agent, [Illinois 


and Wisconsin, 


PRICE, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
REEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, 
TEER, 2127 Ins. i 


Nebraska 
Chicago 








Amer i can 
Fire Insurance Company 


Merchants 
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Kansas City - 





Missouri 


Capital and Surplus 


$250,000.00 
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DETROIT NATIONAL FIRE 


DETROIT 


& PHILIP BREITMEYER, Pres. 


Insurance Company 
41-43 John R. Street 


GEORGE K. MARCH, Sec. & Gen. Mgr. 


MICHIGAN 
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ASSETS, $250,000.00 


wy Chartered to write all classes of high grade excess 
) lines, including Ocean and Inland 
Marine Insurance. 


J. W. McGINETY, Manager and Attorney in Fact 








ON THE PACIFIC COAST 





RATE WAR NOW IN PROGRESS 





Two Towns in Southern Idaho Are 
Being Shot to Pieces by the 
Agents 


BOISE, IDAHO, April 21.—Rupert 
and Rexburg good towns in southern 
ldaho, are the scene of spirited rate war 
between board and nonboard agents 
and during which some of the former 
are not hesitating to raid the business 
of their fellow board agents. Policies 





are being written as low as ten cenis 


for three years, and one large line is 
said to have been written by one of the 
nonboard companies at premium of $1. 
Apparently all business in the two 
towns will be written for the next 
three years at rates so low that agents 
will have plenty of time to ponder over 
their loss of commission income. 





Coast Field Changes 


Milton S. Williams, for several years 
employed in the Butte office of the Pacific 
Board, has been appointed special agent 
for the North America and allied com- 
panies in southern Montana, with head- 
quarters at Butte. 

J. R. Maloy, who has been home office 
special agent of the Pacific States Fire 
at Portland, has been appointed special 
agent for the Geo. H. Tyson General 
Agency in western Washington, succeed- 
ing Will Atkinson, transferred to Spo- 
kane. 





R, H. Wood, who has been with a large 
Eugene, Ore., local agency, has been ap- 
pointed special agent for the Phoenix of 
London in Utah, with headquarters at 
Salt Lake. 





Aetna Men Promoted 
H. F. Mills, who has been agency su- 
perintendent for the Pacific branch of the 
Aetna, has been appointed assistant: gen- 


position of deputy assistant general 


agent. 





Gets the Mechanics 
The Chapman & Nauman Company, well 
known San Francisco general agency, 


eral agent. Fred H. Rhoads, also agency | 
superintendent, has been advanced to the | 


has been appointed to represent the Me- 
chanics of Philadelphia in California, 
Oregon and Washington. The agency 
already represents the British & Federal 
Underwriters, National Liberty and Phe- 
nix of Paris. 





W. A. Frazier Is Promoted 


Walter A. Frazier, special agent for 
the Benjamin Goodwin General Agency 
in eastern Washington and northern 
Idaho, with headquarters at Spokane, has 
been promoted to the post of superinten- 
dent of agents for the agency and will 
go to San Francisco. 





Barry With Pacific States 


B. L. Barry, who has been in the local 
agency business at Seattle, has been ap- 
pointed special agent for the Pacific 
States Fire in western Washington, suc- 
ceeding Percy Wickes, who resigned to 
become special agent for the North 
America and allied companies in Mon- 
tana. 





New Company Licensed 


The West-American Automobile & Fire, 
organized in San Francisco, has been 
licensed by the California department. 
It will write automobile, fire and theft 


as well as general fire lines. It has cap- 
ital of $250,000 and net surplus of 
$125,000. 





Gets the Peoples National 


Cc. B. DeMille of Seattle has been ap- 
pointed general agent for the Peoples 
National Fire at Washington, succeeding 
T. J. Cunningham, who becomes general 
agent for the Assurance Company of 
America. The DeMille general agency 
also represents the United Firemens as 
general agent. , 





Pacific Coast Notes 


The Wichita Great Western Underwrit- 
ers, of Wichita Falls, Tex., has been 
licensed in Oregon. 

The Green River opera house, one of the 
old land marks and the only building of 
its kind in Green River, Utah, was en- 
tirely destroyed by fire this week. 

Oregon, outside of Portland, suffered 
fire losses aggregating $57,000 in 20 fires 
during March, according to a summary 
prepared by A. C. Barber, state fire 
marshal. 
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ROCHESTER AGENTS IN PLEA 


Ask for Relief from the Salaried Offices 
That Have Been Estab- 
lished There 








ROCHESTER, N. Y., April 19.— 
Local agents of this city are greatly 
disappointed over the failure of com- 
pany managers to comply with their 
suggestion that a committee of execu- 
tives be appointed to thoroughly in- 
vestigate conditions here, and to af- 
ford a measure of relief to the purely 
commission agencies that are suffering 
from the severe competition of the 
salaried offices. While it is admitted 
that the managers might not favor 
placing Rochester in the “excepted 
city” class and granting it privileges 
similar to those enjoyed by Buffalo, 
they yet do feel that something should 
be done to ease the burdens they are 
now bearing. The salaried offices, they 
contend, are permitted to pay broker- 
ages in excess of those possible of 
allowance by the commission men, and 
that the latter are losing a great deal 
of desirable business in consequence. 
About ten companies now have sal- 
aried representatives here, made up for 
the most part of men who formerly 
acted as agents for various offices, but 
have been induced to devote their en- 


panies. A spirit of irritation has ex- 
isted among Rochester agents for some 
little time, and the recent failure of 
company executives to seriously treat 
their presentment has not tended to 














improve relations any. 


tire talent and energies to single com~ 


PASS TOWNER-GARDNER BILL 





New York Legislature Adopts Measure 
That Will Tend to Increase 
Company Taxes 





NEW YORK, April 20—The Town- 
er-Gardner bill has been passed by 
both houses of the New York legis- 
lature. It now goes to the governor. 
The main feature of the amendment 
will be to require foreign fire and 
casualty companies doing an automo- 
bile business to pay a tax on this busi- 
nes. It will also require foreign fire 
companies to pay a tax on their so- 
called inland marine business. There 
are now no provisions requiring such 
companies to pay taxes on this busi- 
ness. Superintendent Phillips says that 
the legislation is designed to compel 
foreign fire companies to pay a tax 
on all their premiums. The New York 
companies oppose the measure because 
of the retaliatory laws that will be 
brought into play in other states 
against New York companies. 





Philadelphia Garages Fire Menace 


PHILADELPHIA, PA., April 20.—Gar- 
ages lead all other establishments in the 
1919 fire record of Philadelphia. Fire 
Marshall Elliott has been investigating 
fire extinguishing equipments of public 
garages in the city and announces that 
many of these concerns are a constant 
conflagration menace. The fire marshal 
said: 

“There are 5,000 public garages in 





Philadelphia and only 2,000 of the pro- 
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prietors have obtained licens ne ab- 
sence of safety devices is a ippall- 
ing. An ammunition plart not be 
as dangerous to the corin as are 


some of these establishm 


Pennsylvania Agent Sentenced 


PHILADELPHIA, PA., April 23.—A 
term of not less than three years in the 
Eastern penitentiary or more than five 
years, coupled with a fine of $800 and 
costs was imposed by the Philadelphia 
court of quarter sessions on William S. 
Leib, who conducted one of the leading 
general agencies at Pottsville, Pa, and 
has been one of the political bosses of 
Schuylkill county. An appeal was taken 
to the superior court and Leib was re- 
leased in $5,000 bail pending disposition 
of the motion. He was convicted of is- 
suing forged state tax receipts and ap- 
propriating a check for $5,171 given him 
to pay taxes by the Merchants & Evans 
Company of Philadelphia. 


Pennsylvania Federation Delegates 


The Insurance Federation of Pennsyl- 
vania will be represented as follows at 
the United States Chamber of Commerce 
convention at Atlantic City April 26 to 29: 

National Councillor, President Henry H. 
Putnam. 

Delegates, J. B. Longacre, Robert M. 
Coyle, F. G. Rees, Philadelphia; J. W. 
Henry, James C. Murray, Pittsburgh; 
Charles H. Genter, Scranton; James F. 
Tenner, Erie; Harry I. Koch, Allentown; 
E. H. Bair, Greensburg; Anson P. Dare, 
Harrisburg. 

Alternates, S. H. Pool, Alfred G. Hare, 
George R. Packard, Philadelphia; J. E. 
Stone, George R. Sproull, Pittsburgh; 
W. L. Nicholson, Altoona; A. C. Mec- 
Lean, Sharon; W. P. Lewis, Huntington; 
W. B. Rankin, Bellefonte; J. H. Parnell, 
Indiana. 


Boston Board to Hold Luncheons 


BOSTON, MASS., April 22.—The Bos- 
ton Board, following the trend of many 
other local insurance and other business 
organizations, has inaugurated a _ series 
of luncheons for better acquaintanceship 
and the discussion of topics of mutual 
concern. Former State Senator Claude 
L. Allen, who acts as legislative counsel 
for the board, was on the program this 
week for a 15-minute talk on some of 
the reasons why business men should in- 
terest themselves in legislative matters 
and how they might make such interest 
effective. 





Westerners Address Blue Goose 


NEW YORK, April 20.—Following the 
meeting of the Western Union at Phila- 
delphia some of the western men jour- 
neyed to New York. Advantage was taken 
of the occasion by having a meeting of 
the New York Blue Goose. Addresses 
were made by Most Loyal Gander Ray- 
mond Waldron of the Delaware Under- 
writers and Supervisor of the Flock W. E. 
Mallalieu of the National Board and also 
by three visitors, C. R. Tuttle of North 
America, W. R. Townley of the Western 
and British America and James F. Joseph 
of the governing committee of the West- 
ern Union. 





William Street Club 


NEW YORK, April 20—One of the lively 
social insurance organizations of this city 
is the William Street Club, membership 
in which is composed for the larger part 
of agents and brokers. - At the annual 
meeting of the club, held a few days 
ago, the following officers were elected: 


President, George J. McKay; vice-presi- . 


dent, James Hylind; corresponding secre- 
tary, Harry C. Youmans; financial secre- 
tary, George Murphy; treasurer, Luke 
Feeney. 

Members of Executive Committee: For 
three-year term, Charles F. Onderly, 
Frank Gibson and J. J. Hartnett; two- 
yvear term, Frank J. Planding and George 
Shevlin; one-year term, Richard Kissam 
and Joesph Leffson. 

As evidencing their appreciation of the 
labors of retiring President Hartnett, 
the club members presented him with a 
handsome gold watch, suitably engraved. 





Pittsburghers Honor Ladies 


PITTSBURGH, PA., April 21.—The 
Smoke & Cinder Club of Pittsburgh held 
a meeting in honor of the ladies last 
week with nearly 100 members, their 
wives and friends present. It was the 
best affair of its kind ever held by the 
organization. There was in addition to 
the banquet singing by the entire as- 











Greater Capacity. for Lecal Agents 


Use our unlimited capacity and wide experience for placing additional lines of 
insurance beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed Underwriters at Lloyds and British Companies maintaining 
United States Deposits. Immediate telegraphic binders given. 


MARSH & McLENNAN 


Insurance Exchange, Chicago 














80 peiten ) 1615 California St. 114 Sansome St. 107 S. Fifth St. 901 Ford Bidg. 
NEW Y' DENVER SAN FRANCISCO MINNEAPOLIS DETROIT 
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FRED. S. JAMES GEO. W. BLOSSOM WM. A. BLODGETT 


FRED. S. JAMES & CO. 


New York San Francisco 
United States Managers 


General Fire Assurance Co.—Paris. Organized 1819 
Urbaine Fire Insurance Co.—Paris. Organized 1838 
Eagle, Star & British Dominions Ins. Co.—London. 1807 


Agency Superintendents 


123 William Street 
New York 


CARROLL L. De WITT P. A. COSGROVE 











RE-INSURANCE FIRE COMPANY 


DES MOINES 


P. J. CLANCY, President F. E. HATHORN, Secretary 


Began business January |, 1920. MRe-insurance contracts now 
being negotiated with standard companies. Correspondence solic- 
ited. Conservative underwriting. Experienced management. 





Reinsurance Only. No Direct Business Written. 














ANNUAL STATEMENT AS OF DECEMBER 3 ist, 1919 a p.. = S ponies, bine 
resident it. Secretary- i reasurer 
by 7 -aho on Ohio Real Estate - - - - $ arr ARCHIBALD KEMP a 
Bonds and iat : =e ec Psealines 1,265°460. Secretary-Treasurer and Managing Underwriters 
Cash in Office and in Banks OE ee a or 54,353.85 


Due from the Company's Agents 


Interest Due on Mortgages, Bonds, Bank Deposits 178,326 36 Cleve land National Fir e 


Total Assets -  $1,827,041.87 Insurance Company 


Total Liabilities - 1,420,548.70 
B i 406,493.17 
eeeieahmemtnia CLEVELAND-_~ - - OHIO 








LIABILITIES 
Reserve for Losses e niey-s - . $ 85,861.81 
Reserve for Policies in Force oa eee 476,420.97 RESULTS OF THE YEAR 1919 
Reserve for Taxes and Bills = = = = 18,685.92 INCREASE in Premium Reserve | oo) 6 ee 
Capital Stock = - ° ics 839,580.00 INCREASE in Assets ° 164,829.30 
Policy Holders Surplus $1, 246, 073.17 Total Liabilities $ 1420,548.70 INCREASE | in Net Surplus 4 36,260.83 

















KING. ALLEY & LAWRENCE 


96 Maiden Lane GENERAL AGENTS New York City 


Acceptable fire risks solicited from agents and brokers in all parts of the 
United States and Canada 














W. Department; 
IMPERIAL ASSURANCE COMPANY =ze2-—~°-- 
100 Wi St.. New York 
Pacific Department; 
Enables its Agents to take ~5 9 es of progressive movements and new features in 4 Sansome St., San Francisco 


insurance. The Imperial writes Use SP ence scat gp i Tornade, Profits, Rental and other special 
classes in addition to its regular Fire lines. This gives an Agent facilities to fully meet the requirements of his patrons. 
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-2» A Service to Local Agents 
OF THE UNITED STATES AND CANADA 


Earle C. Smith, Inc. 


51 Maiden Lane 


New Y ork 


Representing local agents, under contract, wherever situated; 
guaranteeing to them the SERVICE of a “branch office” in New 
York, the greatest insurance center in the country. 

Lines located in the territory of agents and controlled by 
brokers, will be SOLICITED from the latter and sent to local men 
for writing, together with all essential information pertaining 
thereto. 

Also surplus lines of agents PLACED with responsible companies. 

Accuracy, despatch and reliability assured and all correspond- 
ence treated with the utmost confidence. 


Full detailsconcerning the “service” and references FURNISHED 
UPON APPLICATION. 
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Automobile and Parcel Post 


Insurance 
Special Department Maintained 


for Purpose of Giving Expert 
and Efficient Service 


Local and General Agents Wanted 
Apply to 


Appleton & Cox 


Attorneys 


3 South William St. NEW YORK 


Representing Companies of Known Reputation 














Harrison bony Charles S. Dougherty 


' JOHN E. HOGAN 


Adjustments (Companies Only) 
INSURANCE EXCHANGE BLDG. , 
CHICAGO, ILL. . 


A Complete Automobile Claim Office 


PERSONAL-INJURY 
PROPERTY-DAMAGE 
COMPENSATION 


SURPLUS 
LINES anp 
FLOATERS 


COLLISION 
FIRE 


(SUBROGATION) THEFT 








Exceptional facilities for handling Surplus and difficult lines 
and unusual ferms of insurance in best American and Foreign 
companies and at Lieyds, London. 
Re-Insurance Contracts Drawn and Placed. 
YOUR BUSINESS SOLICITED; 
PROMPT ATTENTION 
F. R. THOMPSON 


Insurance Exchange Chicage, Il. 








The Wheeler, Kelly & Hagny Co. 
INSURANCE 
215 East Douglas Ave., WICHITA, KANSAS 


ALL LINES OF INSURANCE ENGINEERING DEPARTMENT 
HANDLED. IN CONNECTION. 














sembly and a program furnished by pro- 
fessional entertainers, all of which was 
followed by dancing. G. S. Petrik served 
as chairman of the entertainment com- 
mittee, and he and H. R. Briggs rendered 
a few vocal solos. 


Pennsylvania Federation Progress 


PHILADELPHIA, PA., April 13—Pres- 
ident Henry H. Putnam of the Insurance 
Federation of Pennsylvania, who has 
been in Pittsburgh since April 5, en- 
gaged in holding meetings in the offices 
of companies and agencies and building 
up the membership of the organization, 
writes the executive office in Philadel- 
phia that his efforts are meeting with 
very good and encouraging results. Sec- 
retary Albert N. Wold reports that the 
membership is steadily growing in Phil- 
adelphia and throughout the state, as 
many as 100 new members being secured 
in a week. 


Keep Gasolene Out of Sewers 


BOSTON, MASS., April 20.—State Fire 
Marshal Neal announces a campaign 
against garage owners who are allowing 
waste gasolene and oil to run into the 
public sewers. This condition is de- 
clared to threaten disastrous explosions. 
State Chemist Clark has found a great 
amount of oil and gasolene in the public 
sewers. Some years ago seven men were 
killed at the outlet of one of Boston’s 
sewers by an explosion of vaporized 
gasolene and it is realized such a thing 
may happen again at any time. Traps 
to catch the gasolene will be insisted on 
in all public garages. 


Bankers Enters New Jersey 


The Bankers Fire of Lincoln, Neb., has 
been admitted to New Jersey. It has 
already received a number of applica- 
tions for agencies in that state. It has 
assets of $1,000,000. The vice-president 
and managing underwriter, I. W. Rockey, 
is well known in New Jersey and 
throughout the east, as he was connected 
in an official capacity for a number of 
years with the New Jersey Fire. Secre- 
tary and General Manager H. W. Kenyon 
is also acquainted with many of the 
larger agencies in the east. 





Philadelphia’s Water Situation 
PHILADELPHIA, P., April 20.—Carle- 
ton E. Davis, chief of the Philadelphia 
Water Bureau, addressing members of 
the Philadelphia Chamber of Commerce 





at : luncheon, asserted: “Our water 
sup}ly at the present time is woefully 
inadequate. We are living on a vol- 
cano.” He estimated the daily waste 
of water caused by leakage as ranging 
fron 20,000,000 to 50,000,000 gallons. He 
said the Philadelphia public is using 
a per capita consumption of 160 gallons 
mostly on account of leakage. He an- 
nounced that improvements are under 
way costing $3,000,000 that will increase 
the supply in the central business sec- 
tion 50,000,000 gallons daily, but the 
consummation will not be reached be- 
fore the middle of 1922. In the mean- 
while Philadelphia faces a conflagra- 
tion possibility. 





Smith Reelected President 


NEW YORK, April 20.—Harry A. Smith, 
president of the National Fire, was re- 
elected president of the Factory Insur- 
ance Association at the annual meeting 
of the organization. At the same time 
A. G. Martin, United States manager of 
the Northern of London, was chosen 
vice-president. Manager H. L. Phillips 
presented his annual report, which was 
held to be one of the finest of its kind 
ever offered, and he was highly compli- 
mented upon its excellence. The associa- 
tion is in flourishing condition and was 
never functioning more effectively than 
it is at the present time. 


Eastern Notes 


A chemical engine and a pump motor 
truck have been added to the equipment 
of the fire department of Ridgway, Pa., 
at an outlay of $12,000. 

The borough council of Audobon, N. J., 
is perfecting plans to take over the two 
volunteer fire companies and establish a 
municipal fire department. 

Charles C. Hewitt, formerly special 
agent of the Colonial Underwriters in 
West Virginia and now special agent of 
the National of Hartford in New Eng- 
land, was married last week to Miss 
Laura Taliafero Graves of Boston. 

The first arson case in five years in the 
courts of Camden County, N. J., was 
tried on last Saturday and resulted in 
the accused, Dominick Gerard, being found 
guilty. The claim for loss sustained was 
$2,000 on a policy issued a few days 
before the fire. 

John A. Eckert of New York City has 
been appointed national ‘councillor to rep- 
resent the Insurance Federation of the 
State of New York at the annual meeting 
of the Chamber of Commerce of the 
United States of America at Atlantic City 
April 27-29. Stanley L. Otis was named 
as alternate. 
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WAITING FOR BUREAU ACTION 


No Further Automobile Changes Ex- 
pected Until After Atlantic City 
Meeting April 26 


NEW YORK, April 21—No more 
important developments in the auto- 
mobile situation are expected until the 
Western Insurance Bureau meeting is 
held at Atlantic City on April 26. At 
that time the members of the Bureau 
are expected to follow the action of the 
Western Union at its recent meeting 
and decide to assume jurisdiction over 
the automobile business. If the West- 
ern Bureau takes favorable action, defi- 
nite steps can be taken to bring greater 
harmony into the automobile field. It 
is possible that the present conference 
may be dissolved and a new organiza- 
tion formed to work under direct su- 
pervision of the governing committee. 

If, on the other hand, bureau mem- 
bers decide not to assume charge of 
the automobile business, it may bring 
about a further disturbance among au- 
tomobile writing companies.- As _ is 
known the Bostor and Old Colony 
have resigned fron: the Western Con- 
ference. The resignations become ef- 
fective 30 days after their acceptance. 
They have not yet been accepted and 
the management of the two companies 
has signified its willirgness to hold the 
resignations in abeyance until the West- 
ern Bureau meeting. If at that time, 
the Western Bureau decides not to fol- 
low the action of the Western Union, 
the two companies will withdraw from 
‘the Western Conference. This will au- 








tomatically dissolve the Western Con- 
ference and the dissolution of the 
Western Conference will mean the dis- 
organization of the National Confer- 
ence and a new automobile organiza- 
tion will thus be necessitated. 


COMMITTEE HOLDS MEETING 


Desires to Centralize the Control of 


the Automobile Business More 
Effectively 


NEW YORK, April 17.—The special 
committee of executives of companies 
writing automobile business met here 
this week, the committee having been 
authorized at a general meeting of 
executives April 7. The committee 
consists of R. M. Bissell, chairman, 
Hartford Fire; George G. Bulkley, vice- 
president Springfield Fire & Marine; 
Sheldon Catlin, vice-president North 
America; Douglas F. Cox of Appleton 


& Cox, New York; Milton Dargan, 
southern manager Royal; P. D. Mc- 
Gregor, western manager Queen; 


Daniel N. Gage, vice-president Auto- 
mobile of Hartford; W. R. Hedge, 
president Boston, and C. F. Shallcross, 
manager North British. 

The committee canvassed the situa- 
tion thoroughly, the consensus. of 
opiion being that automobile under- 
writing had been conducted apart from 
the regular business of companies and 
has not received the attention of the 
officials and managers that it deserved. 
It was felt that the control should be 
more centralized. It is likely that a 
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lished, in which the oc will 

have direct membershi { of 

working through confe is at = 
present. The committ meet 


again Friday of this week. The «ction 
of the Western Union in voting to as- 
sume jurisdiction over the automobile 
business may have an important bear- 
ing on the course the committee will 
take. 

The committee is consulting legal 
counsel upon several mooted points, and 
when this is had, further meetings will 
be held, and an effort made to present 
a definite policy that will consider the 
interests of the marine and the casualty 
as well as the fire insurance automobile 
writing companies. 





“Cheap Insurance” Concern Vanishes 


PHILADELPHIA, PA., April 20.—Pol- 
icyholders and creditors of the American 
Automobile Guarantee Corporation, which 
vacated its quarters in a Chestnut street 
office building in Philadelphia in the 
clouds of the night, are vainly seeking 
information of the whereabouts of the 
“cheap insurance” concern. Nothing was 
left in the offices except plenty of dust 
and the managers and employes have as 
completely disappeared as if they had 
dropped into a hole and puiled the hole 
‘in after them. 


Auto Salvage Corps’ Plans 

KANSAS CITY, MO., April 20.—The 
executive committee of the newly organ- 
ized Kansas City Automobile Salvage | 
Corps, composed of agents writing auto- 
mobile insurance in Kansas City, is en- 
deavoring to get the companies interested 
in an organized effort to check automo- 
bile thefts in Kansas City. It is the com- 
mittee’s plan that each agent should get 
from his company a statement of the net 
premiums on automobile business in 1919 
and that each company should contribute 
to a fund a certain small percentage of 
such premiums. It is estimated that a 
contribution of 1 to 1% per cent of the 
theft premiums received in Kansas City 
by all of the companies would maintain 
that service. The recovery of one car for 
each company would more than compens- 
ate that company for its share of the 
expense. 

It is the idea of the salvage corps mem- 
bers to make it possible for an agent of 
a company to whom a report of a stolen 
car is made, to give his report of that 
stolen car to some designated officer of 
the bureau with the necessary particulars, 
and proceedings will be put in motion at 
once for the recovery of the car and the 
arrest of the thief. The committee has 
made tentative plans for putting this part 
of the work into the hands of a detec- 
tive agency in Kansas City, which has 
had a special success in the past in the 
recovering of stolen cars. 

The executive committee is composed 
of Joseph J. MeGee, C. A. Bissett, Ray- 
nolds Barnum, George Oppenheimer and 
F. W. Wilbur. 


Did Not Get Manuals 


Inasmuch as the companies were un- 
able to send out any great supply of new 
collision rate manuals the agents have 
been continuing writing at the old rates 
for the time being. This delay caused 
much confusion. The National Automo- 
bile Underwriters Conference was author- 
ized to send out the rates to the fire 
agents and the National Workmen’s Com- 
pensation Service Bureau got out the 
rates for the casualty companies. Some 
agents got the rates and started to write 
at the new figures while others not re- 
ceiving them kept on at the old tariffs. 





Freeport As Reciprocal Center 


Freeport, Ill., has five reciprocals that 
are writing automobiles. Some of them 
have built up quite a business. The Econ- 
omy is the oldest, it covering fire and 
theft, the attorneys-in-fact being R. J. 
Stewart and H. H. Deery. This recipro- 
cal, which was organized about five years 
ago, is closely associated with the Re- 
liable which was organized last fall, Ed- 
ward Gilbert being the attorney-in-fact, 
it writing the liability, collision and prop- 
erty damage. The American with L. G. 
Younglove as attorney-in-fact has been in 
operation fifteen months and gives full 
coverage. The Samson was also Pate ee 
ized about 15 months ago with M. S. Burt 
and TT. Kitlinger as attorneys-i in-fact. 
This reciprocal writes fire and theft. The 





NOW ORGANIZING 
When Completed Will Have Capital of $1,000,000.00 


Will Do a Re-insurance Business Only 


Home Office , 
314-320 M. B. A. Building Mason City, lowa 
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American National Fire Insurance 
Company —_— 
Capital $500,000 


JOHN W. ZUBER, President JOHN A. DODD, Secretary 





Its Name Indicates Its Character. Progressive, Yet Conservative. 
Operating Along Sound Lines. 











F, C, VAN DUSEN, President JOHN D, McMILLAN, Vice-President 
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Minneapolis sazixe Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive 
question of its representation. 

The underwriters are former field men who had had long experience in agency operations. 

There are many striking features in the Minneapolis F. & M. which make it attractive. We can 
tell them to you. 


WALTER C. LEACH, Secy, 


agency applications and will take up with union offices the 








NORTH BRANCH FIR 


Incorporated 1911 Capital $500,000 


company, SUNBURY, PA. 
Net Surplus $160,493.14 Assets $1,392,556.14 


CITY Gwar’ OF PENNA., PITTSBURGH 


Incorporated 1870 Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 


PITTSBURGH FIRE conan” PITTSBURGH, PA. 


Incorporated 1851 Capital $200,000 Net Surplus $116,057.35 Assets $644,677.62 























Mid West Fire Insurance Co. 


314-316-319 Illinois State Bank Bldg. QUINCY, ILL. 
L. R. HETHERINGTON, Managing Underwriter 


Fire, Tornado and Automobile Insurance 
INSURANCE ON FARM PROPERTY Agents wanted in Illinois 


Why not have sufficient pride in a home Company to want to see it succeed ? 





























Strictly Fireproof 
NEW HOTEL 


BREVOORT 


Chicago, Illinois 


On Madison St., near La Salle 


One minute from the 
Insurance District 





66 Broadway, New York 


FE. F. PERRY CO., Inc. 


INSURANCE BROKERS 


SPECIAL FACILITIES, FORMS AND SERVICE FOR LUMBER RISKS 





HOME. OFFICE 
Trane Menis’ |= we LOUIS H. PARKER “gc 
Solicited MANAGING DIRECTOR FIRE. INS. CO. 








Mid-West, organized last July, is under 








“4 S24 Laurence R Adams, Sec’y and Mgr, 
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N. BLACKSTOCK, President EMIL JOHNSON, Secretary 
Incorporated Under Laws of California 


International Indemnity Company 


LOS ANGELES, CALIFORNIA 


AUTOMOBILE INSURANCE 
FIRE, THEFT, LIABILITY, COLLISION 
PROPERTY DAMAGE 


Assets Over One Million Dollars 








GEO. M. EASLEY & CO. 


General Agents—DALLAS 
“HE PROFITS MOST WHO SERVES BEST’’ 


Boston Insurance Co. 

Fire & Marine Und. Agency of 
Automobile Ins. Co. of Hartford 
Old Colony Ins. Co. of Boston 


Employers Liability Assurance 
Corporation of London 


Fidelity & Deposit Co. of 


Baltimore. 








THE BIGGEST EXCLUSIVE HOG INSURANCE COMPANY 
IN THE WORLD 


AMERICAN LIVE STOCK INSURANCE CO. (°Nes-“”) 


AN “AMERICAN”? POLICY MEANS PROTECTION 








The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan, Minnesota, Oklahoma, Missouri and Iowa 
THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 


Home Office: - - - Shelbyville, Illinois 
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the same management as the Bankers Mu- 
tual Life and Bankers Mutual Health & 
Accident. It writes full coverage auto- 
mobile insurance. The Economy has 


about 20,000 cars insured. All these re- 
ciprocals are active in their section and 
are confining their opeartions to the 
smaller cities and rural territory. 








LIVE STOCK 








INSURANCE 











COVERAGE FOR ALL ANIMALS 





Live Stock Insurance Should Be Sold 
to Protect Every Animal 
On the Farm 





Many agents, when live stock insur- 


| ance is mentioned, think of a form of 


protection, covering some particular 
class of animals. A majority of agents, 
who have handled live stock insurance, 
have specialized in covering either cat- 
tle, hogs or horses. The agent who 
specializes in selling live stock insur- 
ance to cover hogs, for example, thinks 
of live stock insurance as hog insur- 
ance. He does not take a broad view. 
Live stock insurance was originally de- 
signed to cover horses. Gradually the 
business expanded and became more 
comprehensive, until today nearly 
every animal on the farm can be cov- 
ered under some live stock form or 
other. One company even insures 
sheep. What a live stock owner wants 
is protection that gives him some peace 
of mind. There is little object in in- 
suring cattle, for example, and allow- 
ing the hogs and horses to go unpro- 
tected. Hog insurance has been the 
best seller in the live stock world, sim- 
ply because every farmer is perfectly 
familiar with the great damage that is 
done by hog cholera and other epi- 
demics affecting swine. The agent does 
not have to spend a great deal of time 
making the argument that hogs are 
subject to nearly all diseases, that they 
die quickly and that a disease usually 
effects an entire herd. 

There is just exactly as much reason 
why a farmer should insure his horses 
and cattle as there is for his taking 
out live stock insurance on his hogs. 
He should take out live stock insurance 
to indemnify him in the event of the 
death of any of his animals. They 
are going to die some day. Perhaps 








the hogs will go quicker than the 
horses or cattle, but a higher rate is 
charged. Perhaps a live stock owner 
may go along for five or six years 
with no deaths, but he will lose a cer- 
tain proportion of his herd through 
disease and accident over a_ given 
period of years. In other words, out 
of every 100 animals so many will die 
over a period of ten years. If the deaths 


do not come during the first three or four - 


years, they will occur later on. The 
loss will come and must be met. If 
live stock insurance is carried, the 
farmer knows in advance just how 
much his live stock losses are going to 
be. The amount of his premium fixes 
this. If he is uninsured, he cannot 
know in advance how heavy his loss is 
going to be in any one year. 





Hartford Live Stock in Montana 

HELENA, MONT., April 20—The Hart- 
ford Live Stock has been licensed in 
Montana. The Iowa State Live Stock, 
which has been operating in this state, 
has signified its contention of withdraw- 
ing from Montana. 





Capital Enters Kentucky 


The Capital Life Stock is preparing to 
enter the state of Kentucky. The license 
has been issued and Dr. Gaius W. Hub- 
bard, managing underwriter, announces 
that the spring offensive will soon begin. 
The Kentucky field is considered a very 
important one by the Capital. It has 


engaged the services of some of the best 


race horse men in the country and they 
will be a valuable help to policyholders 
who specialize in the breeding and racing 
of horses. Jt is expected that some im- 
portant appointments will be made in 
this field within a short time. 





Heavy Losses in Colorado Blizzard 


Stock men throughout Colorado suffered 
very heavy losses on live stock as a re- 
sult of the blizzard and snow storm in 
that state last week. The loss is esti- 
mated by some Denver underwriters as 
being in excess of $2,000,000. 





Cc. S. RENSHAW 
President 





FARMERS AUTOMOBILE INSURANCE COMPANY 


Home Office—Sioux City, Iowa 
CAPITAL—$100,000.00 


> The volume of our first eight months’ business (Fire and Theft) 
d exceeds the first year’s business of any other automobile in- 
surance company ever organized under the State Laws of Iowa. 


Operating in 


IOWA AND SOUTH DAKOTA 


N. J. HVISTENDAHL 
Secretary—Manager 











Agents 
Writing 
Hail 


Insurance 


following states entirely: 


Brandeis Theatre Bldg., OMAHA, NEB. 


Our territory for the Globe and Rutgers Fire Insurance Co. of New York (assets $33,687,274), 
and the Camden Fire Insurance Association of New Jersey (assets $6,075,176), comprises the 


Kansas, Nebraska, Colorado, Wyoming, South Dakota, Iowa. 


We offer wide-awake, up-to-the-minute service to agents writing hail insurance. 


REY NOLDS-MORRISON-RATHBURN CO. 


We also write Fire, Tornado, Automobile, Riot and Civil Commotion and Inland Marine Insurance. 


512 Main St., FREMONT, NEB. 








Agents wanted in 
ILLINOIS 
and IOWA 





NATIONAL LIVE STOCK INSURANCE CO. 


Cash Capital $100,000.00 
FLYNN BUILDING, DES MOINES, 


IOWA 


The Original 
Hog Insuring 
Company 
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CASUALTY COMPANIES 
WATCHING FIRE FIELD 





Majority of Then Likely to Branch 
Out Before Close of 
Present Year 


SAY IT’S BOUND TO COME 


Move Will Be Made Only for Protec- 
tion—Not -Worried Over Fire 
Companies’ Action 


BALTIMORE, MD., April 
From the statements of casualty execu- 
tives, the close of 1920 may find all 
casualty and surety companies, or at 
least a large majority of them, having 
fire and marine branch companies. 

A policy of “watchful waiting” 
seems to have been adopted by the 
casualty companies for the present. 
The companies are lying low, awaiting 
the results of the entrance of the fire 
companies into their field. However, 
the casualty men are not letting any 
grass grow under their feet, and while 
they seem to be sitting back and wait- 
ing, they all have plans formulated for 
the establishment of branch companies 
to handle fire and marine insurance. 


21.— 


Bound to Come About 


The head of one of the local casualty 
companies informed the writer that the 
entrance of the fire companies into the 
casualty line and the casualty com- 
panies into the fire end was bound to 
come about. 

“Tt is something that had to come 
about,” he said. “If you are in the, 
insurance business, you may as well | 
be in it right, with every form from | 
casualty to fire. However, the fire 
companies will not get our business, 
just as we will not get their business. 
They will get the ‘crumbs’ of our line, 





just as the casualty companies will get | 


the small stuff in the fire and marine. 
“Tf every fire company in America,” 
he continued, “formed casualty com- 
panies today and went after our agents, 
I doubt whether they would get 20 
percent of them. The casualty line is 
much more technical than the fire and 
this the latter companies will find out to 


their disadvantage. Agents and brokers | 


will not leave iheir present companies, 
who know the casualty business from 
A to Z, for the fire companies, who 
have no knowledge of the casualty 
line.” 

Stone States His Position 


John T. Stone, president of the 
Maryland, stated that his company was 
ready to enter the field with a fire and 
marine branch, if it was necessary for 
protection. 

“Tt is impossible at this time,” said 
Mr. Stone, “to make any definite state- 
ment regarding the effect the fire com- 
panies’ entrance into the casualty lines 
will have on our companies. But it is 
pretty certain that the fire companies, 
to make their casualty branches going 





ALFORD CHANGES COMPANIES 


Resigns Chicago General Agency of the 
Maryland to Take United 
States F. & G. 


O. P. Alford & Co., general agents 
of the Maryland Casualty and Mary- 


Jand Assurance at Chicago, have re- 


signed to take a general agency for the 
United States Fidelity & Guaranty, 
establishing headquarters at 181 West 
Quincy street, in the Old Colony Life 
building. The United States Fidelity 
& Guaranty recently established an- 
other general agency in the city with 


Stewart, Cator, Kessberger & Lederer, 


who swung away from the National 
Surety office. This puts the United 
States Fidelity & Guaranty in an ag- 
gressive position in Chicago. 

Mr. Alford started in the insurance 
business with the United States Fidel- 
ity & Guaranty in Baltimore in 1900 
and four years later became executive 
special agent for the company. In 
1906 he was appointed assistant man- 
ager of the Fidelity & Casualty at 
Pittsburgh and two years later was 
transferred to Chicago as superintend- 
ent of the surety department. He went 
with the Maryland Casualty in 1912 
and has built up its business to hand- 
some proportions. 

Alford & Co., aside from being general 
agents of the Maryland Casualty and 
Maryland Assurance, are Class 1 mem- 
bers of the Chicago Board, representing 
the County, Boston and New Hampshire, 
and have the Globe & Rutgers and Im- 
porters & Exporters for automobile busi- 
ness. Mr. Alford has a strong following 
among brokers and solicitors and is 
known as a business builder. He has a 
host of good friends who are interested 
in him. Vice-President Howard Bland of 
the United States Fidelity & Guaranty 
came on to Chicago from the home office 
and made the contract with Mr. Alford 
in a few minutes. 








concerns, will attempt to coerce agents 
|and men from the casualty companies. 
We may feel this to a certain extent 
; and should the occasion demand it, we 
“are ready to form a fire and marine 
| branch. We are not anxious to enter 
the fire and marine line, but we will do 
so if it is necessary to protect our 
| business.” 

The executive of one of the largest 
casualty companies in the country is- 
sued a warning to the fire companies 
regarding their venture into the casu- 
alty line, stating that in 1898 there were 
21 members of the Surety Association 
of America, while at this time there 
are only four of these companies left 
in the field. His statement follows: 


Casuaity Lines Highly Technical 


We are not greatly disturbed over the 
possibility of the fire companies enter- 
ing the surety and casualty fields. The 
surety and casualty lines are most tech- 
nical. They require experienced and 
highly trained men to conduct them suc- 
cessfully. 

Of course, if the law permits, the fire 
companies have the right to transact all 
lines of insurance, embracing surety, 
fidelity and casualty. This would, of 
course, include such dangerous lines as 
contract, appeal, supersedeas, release of 
attachment bonds, and bonds covering all 
kinds of financial guarantees, as well as 
accident, health, employers and general 
liability, workmen’s compensation, auto- 
mobile and burglary insurance; so that 





the surety and casualty companies are 


ORGANIZATION WON’T QUIT 


Associated Companies to Continue, 
General Manager Herbert M. 
Wilson Announces 


HARTFORD, CONN., April 20.— 


There has been considerable talk here 


during the past two weeks as to the 
future of the Associated Companies. It 
will be remembered that the Travelers 
Insurance and the Travelers Indemnity 
resigned as members last November 
and the Aetna Life and the Aetna 


Casualty & Surety a fortnight ago. 


These two companies were the main- 
stay without a doubt during the war 
and it was feared that the associated 
companies would have to dissolve 
when these four companies resigned. 
General Manager Herbert M. Wilson 
announces that the resignations of 
these companies is not to cause the 
dissolution of the Associated Com- 
panies and the business will continue 
with broadening fields. 

It was also announced by Vice-Presi- 
dent and General Manager Norman R. 
Moray that the Hartford Accident & 
Indemnity is not going to withdraw, as 
many expected, from the companies. 
Mr. Moray seems very enthusiastic 
over the future of the Associated Com- 
panies, whose business is the issuing 
of workmen’s compensation insurance 
on coal mine and prohibited risks. 

The Associated Companies originally 
comprised ten companies and_ has 
been operating for five years. At the 
annual meeting of the company on 
April 7 it voted that the membership 
should not exceed eight members. Mr. 
Wilson was elected general manager 
and John A. Arnold, from the insur- 
ance department of the state of New 
Jersey, was elected secretary-treasurer 
to succeed F. W. Lloyd of this city. 








not at all alarmed, provided the fire com- 
panies maintain the rates and rules 
which are so necessary in order to con- 
duct the business on a safe and sound 
basis. 


History of Surety Association 


I might mention, however, as a word 
of warning to the fire fraternity that in 
1898 there were 21 members of the Surety 
Association of America. At this time, 
April 17, 1920, there are just four of 
these left in the field, all the others hav- 
ing failed, been forced out of business or 
been liquidated. We might also point 
out that the fire business is, as a class, 
very much less difficult than the surety 
and casualty lines and hence very much 
more vulnerable. 

There are at present at least a dozen 
surety and casualty companies with suf- 
ficient financial strength and with plants 
already created and which are acknowl- 
edged to be greatly superior to anything 
existing in the fire line, who may enter 
the fire field; and it would be interesting 
to note that as an example one com- 
pany, through its agency and attorney 
force, have more than 16,000 representa- 
tives in the field, reaching not only the 
large cities, but every remote corner in 
the United States and Canada. Whether 
or not these companies decide to enter 
the fire business will, of course, probably 
depend entirely upon the situation which 
the fire companies forces upon them. 


B. L. Dowell of San Francisco has been 
appointed assistant manager of the Pa- 
cific’ coast department of the Columbia 
Casualty, the subsidiary of the Ocean 


MARYLAND CASUALTY’S 
ACTION A BOMBSHELL 


Withdrawal From Bureau Unex- 
pected—Creates Stir in Under- 
writing Circles 


HOPE FOR ITS RE-ENTRY 





Three Groups of Companies Hold 
Divergent Views Which Are 
Hard to Reconcile 


NEW YORK, April 20.—Had a Ger- 
man bomb exploded in the middle of 
William street it would not have cre- 
ated greater excitement in casualty un- 
derwriting circles than did news of the 
retirement of the Maryland Casualty 
from membership in the National 
Workmen’s Service Bureau, when the 
fact was officially announced from 
Baltimore. No previous intimation 
that any such move was contemplated 
had been given, the managerial asso- 
ciates of President Stone of the Mary- 
land Casualty feeling that as he was 
one of the committee of three mainly 
responsible for the adoption of the 
commission schedule by the bureau, his 
company would be the last to repudiate 
the arrangement, were such a policy 
later generally agreed upon. Managing 
underwriters, general, local and special 
agents and brokers are all exercised 
over the matter, and are anxiously 
speculating as to the next move, for it 
is appreciated that further develop- 
ments must occur, although along just 
what lines no one cares to predict. 


Three Angles to Problem 


When the general commission ques- 
tion was first considered by the bureau 
it was realized that the problem must 
be approached from three angles, in- 
volving the attitude of the companies 
having branch offices; of those follow- 
ing established general agency prac- 
tice, and the viewpoint of the one com- 
pany that called many of its district 
representatives “general agents,” and 
fixed their compensation accordingly. 
As representing these respective inter- 
ests, the bureau selected L. F. Butler, 
president of the Travelers; John T. 
Stone, president of the Maryland 
Casualty, and John R. Bland, president 
of the United States Fidelity & Guar- 
anty, as a committee to formulate a 
commission agreement that would be 
acceptable to all parties at interest. 


Travelers for Branch Offices 


The Travelers has ever favored the 
branch office idea, with salaried men 
in charge, and allowing the maximum 
commission to the business producers. 
In all brokerage cities, moreover, the 
company maintained special agents to 
assist the brokers in soliciting and 
handling their risks. These special 
agents were compensated either by 
salary or flat commission; in the lat- 








Accident. 
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sHY AT LIQUOR BONDS 
DRUGGISTS DOUBTFUL RISKS 


Wholesalers and Manufacturers Are 
Being Written Much More 
Freely Than Retailers 


Surety companies generally are ex- 
ercising great caution in writing the 
liquor bonds required under the new 
federal prohibition enforcement act, 
especially as regards retail druggists, 
who are required to give bonds in con- 
nection with the sale of liquor for 
medicinal purposes. A few companies 
are writing these bonds quite freely, 
and contend that there is no great risk 
involved, but many of the companies 
are requiring collateral for the full 
amount of the bonds, except in cases 
where the applicant’s financial stand- 
ing is unquestionable. 

Companies which wrote retail drug- 
gists under the old form are tightening 
up materially on their requirements, 
especially in view of the fact that 
many former saloonkeepers have gone 
into the drug business since the pro- 
hibition law became effective. It is felt 
that there is a considerable moral 
hazard in cases of this kind and in 
general there is much more temptation 
to violation of the law than was the 
case heretofore. 


Drug Business Overdone: 


The indications are that the retail 
drug business is now greatly over- 
done and that many of the men who 
went into that business anticipating 
heavy profits from the sale of liquor 
under prescriptions are finding that 
they cannot make as much money out 
of it as they expected to. This, of 
course, will increase the hazards in- 
curred. 

The most serious question in con- 
nection with such bonds is the uncer- 
tainty to what the attitude of the gov- 
ernment will be in case of violations of 
law. Announcement has been made 
that the permit of 46 Chicago druggists 
have been cancelled on account of such 
violations. If the government stops 
with the cancellation, the surety com- 
panies will, of course, not be affected, 
but there seems to be no definite policy 
outlined as-yet on that subject, and 
many of the companies fear that such 
cancellation might also involve a for- 
feiture of the bond. 


Writing Bonds for Wholesalers 


Bonds for wholesalers 
written much more freely, 
usually stronger financially and there 
is very little chance of an intentional 
violation of the law on their part, but 
in that case also it is somewhat uncer- 
tain as to what the government’s posi- 
tion would be in case sales were made 
to a retailer who was not authorized 
to handle the liquor. 

Manufacturers of toilet articles and 
other preparations, who use alcohol in 
their business and are required to give 
bonds that it will not be used illegally, 
are regarded as good risks, and in fact 
more business is being written on con- 
cerns of that kind than before, as the 
minimum bond which they are required 
to give is now $1,000 and many of them 
are using no more alcohol than they 
did under the old bonds for $100. 


Business from Former Distillers 


Distillers and brewers which have 
converted their plants to other uses 
are furnishing a very good amount of 
business, which is usually regarded as 
of a rather desirable character. Some 
of them are now manufacturing indus- 
trial alcohol, some are putting out soft 
drinks and still others are engaged in 
the manufacture of extracts in which 
alcohol is used. and bonds must be fur- 
nished in all of these lines. 

Plants which are used for the manu- 
facture of bitters, containing some per- 
centage of liquor or wine, are looked 
upon, however, with a considerable de- 
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gree of suspicion, as it would be very 
easy for them to put the percentage 
above the legal limit, in an effort to 
invade the field which was occupied by 
certain popular patent medicines, before 
the passage of the pure food act. 


Limit on Liquor Sold 


The size of the bond required is de- 
termined by the amount of liquor han- 
dled. Under the regulation first an- 
nounced a retailer was allowed to 
handle 237 gallons of liquor per month 
for each $1,000 of bonds. It has been 
stated in the newspapers récently that 
this amount has been cut to 100 gal- 





lons, but no official notice of such 
change has been received by the surety 
companies. 

None of the companies are at all 
anxious to write bonds for prohibition 
enforcement officers. A number of 
these officials have been called on the 
carpet recently for alleged collusion 
with law violators. In that case again 
there is a question as to what the gov- 
ernment policy will be in regard to 
liability on the bond. They also have 
the authority to make arrests and the 
companies do not want to assume any 
liability under suits for damages for 
false arrest. 
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DETROIT UNPROFITABLE FIELD 


Companies Cutting Out Some Lines 
There and Putting More Re- 
strictions on Others 


DETROIT, MICH., April 20.—This 
city is rapidly becoming unprofitable 
for burglary insurance underwriters, so 
much so that certain companies are 
cutting out altogether certain lines of 
burglary insurance, according to an 
analysis of the situation made for THE 
NATIONAL UNDERWRITER by H. V. Up- 
pington, resident manager of the Fidel- 
ity & Casualty. 

Unless the premises to be insured 
are equipped with a modern burglar 
alarm system or interior night watch 
service, the Fidelity & Casualty has 
instructed its agents to take no more 
risks in Groups 4 and 5, said Mr. Up- 
pington. Continuing he said: 

The burglary situation in Detroit has 
reached the point where many companies 
are seriously considering cutting out 
certain lines of burglary insurance alto- 
gether. The worst loss producer has 
been the mercantile open stock line. 
Some companies will not write this class 
of insurance at all. Others are putting 
many restrictions on the risks. 

Robbery and hold-up insurance is be- 
ginning to develop many losses. One 


company had three losses in Detroit in 
one week recently. For many years rob- 
bery 


insurance was a profitable line, but 
there is an excellent chance to lose 
money in Detroit under present condi- 
tions. In other cities in Michigan the 
situation is much better from an under- 
writing standpoint. 

This does not mean that other cities 
are free from burglaries, but they are 
not so frequent as they are in Detroit. 
The banks throughout Michigan are 
alive to the possibility of losses by day- 
light robbery and are taking out insur- 
ance to cover that hazard. Another line 
of insurance that banks are taking quite 
regularly is that to cover safety deposit 
boxes used by the customers of the bank. 
This hazard is not covered under an or- 
dinary bank burglary policy. Altogether, 
there never was a better time for an in- 
surance agent to solicit burglary insur- 
ance, always providing that he has a 
company in his office who will write it. 


Acetylene and Vault Doors 
While bank burglars have used acety- 
lene gas somewhat in robberies, it is 
stated by officials of the Diebold Safe & 


Lock Company that they have never 
burned through a door over one-half 
inch to one inch thick. Referring to a 


recent statement that a 12-inch steel 
door in a vault had been burned through 
at the Henry County Bank at Spiceland, 
Ind., it is stated that investigation 
showed that the door which was burned 
through was really one-fourth inch 
plate. The company feels that if bank- 
ers and the public at large should be 
led to believe that heavy steel vault 
doors could be burned through, a lack 
of confidence might be created, which 
would not be justified by the fact. 


Want the $500 Policy 


Probably 90 or 95 per cent of the in- 
surance salesmen would welcome a re- 
turn of the $500 burglary policy even at 
greatly increased rates. The $500 policy 
met with popular approval, especially 
where householders possessed compara- 
tively small values in jewels and furs. 
A $500 policy would amply cover the big 





——— 
majority of householders. The 
panies undoubtedly lost money 
$500 contracts but the salesmen claim 
that with adequate rates there is no 
reason why a profit should not be made, 


com- 
on the 


Bandits Get Boston Payroll 

BOSTON, MASS., April 20.—A_ special 
guard was killed and an aged bookkeeper 
perhaps fatally wounded in a daring auto- 
mobile bandit raid on the paymaster of 
Slater & Morrill, in South Braintree. The 
bandits escaped with some $25,000 of pay- 
roll money. The company is protected 
from loss by $20,000 insurance in the 
Travelers Indemnity under a paymaster’s 
holdup policy. 





Loud Wail on Rates 


The Buffalo agents are up in 
against the new automobile rates 
have been put out by the National Work- 
men’s Compensation Service Bureau, Buf- 
falo being put in a higher rated class. 
Cleveland, O., agents have also come out 
with a loud protest. Both cities take a 
higher rate than Chicago for instance. 
The combined experience, however, shows 
that both cities have had extremely high 
loss ratios. 

The Buffalo Association of Casualty 
Agents held a meeting and decided that by 
placing Buffalo in territory 3 it makes 
its rate unjust. The association sent a 
telegram to the companies saying that 
few companies have advised agents of 
the change of rates and no manuals had 
been received by many agents. The asso- 
ciation said that some companies have 
advised their agents to ignore the new 
rates until further instructed. It is also 
stated that some of the leading manu- 
facturers and financial men are advising 
the organization of a mutual on the 
ground that the new rates are uncalled 
for and unjustified. The agents have 
agreed not to get the new rates until the 
situation is cleared up. 


arms 


Union Indemnity to New States 


NEW ORLEANS, LA., April 20.—Under 
the program of expansion which is made 
possible by the increase of its capital to 
$2,000,000, the Union Indemnity expects 
to enter Texas, Florida and Georgia at 
once to write all lines of casualty and 
surety business. The company is now 
operating in Alabama, Arkansas, Louis- 
iana, Mississippi and Tennessee and has 
established a satisfactory agency plant 
in those states, 

Officials of the company plan to grad- 
ually extend its territory, and expect to 
go into New York and Pennsylvania 
during the coming summer, as well as 
into California and adjacent western 
states. Subscriptions for the additional 
$1,000,000 capital and surplus of the com- 
pany were opened March 31, and within 
ten days voluntary subscriptions of more 
than $700,000 were received. 





London Guranantee’s Dividend 


The London Guarantee & Accident has 
declared a dividend for the last half of 
1919, bringing the total for the year up 
to 871% per cent as compared with 62% 
per cent paid in 1918. The directors have 
announced a readjustment of the capital 
by splitting the £5 ordinary share with 
£2 paid into £1 shares with 8 shillings 
paid. The shareholders are given a bonus 
by crediting the new shares as fully paid. 
The directors then voted that the capital 


of the company be doubled, making it 
£500,000. 
The Columbia Casualty has_ been 


licensed in Tillinois and will be under the 
jurisdiction of Manager J. C. Callender 
of Chicago, who has the Ocean. 
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MANY OPPOSE CHANGE 


NON-CANCELLABLE POLICY UP 





Majority of Companies Writing Health 
and Accident Not in Favor of 
that Contract 


BALTIMORE, MD., April | 21— 
There is little likelihood of a majority 
of the casualty companies’ writing 


health and accident adopting a non- 
cancellable policy, according to local 
underwriters. In basing their opinion, 
these men give as their reason two 
points: 

First—That the public’s interest at 
this time does not warrant the issu- 
ance of a non-cancellable policy. _ 

Second—That the rates at this time 
are too low to allow the companies 
to put out a policy of this sort, if they 
wanted to. 

The consensus among local compa- 
nies is that they are pleased that they 
kave no non-cancellable policy on the 
market at this time in view of the war 
between the Travelers and the Pacific 
Mutual. The companies are not desir- 
ous of having a rate war and, if they 
should decide to adopt a policy of this 
sort, it will be after ‘the trouble be- 
tween the two companies has ended 


Two Kinds of Policies 


In the opinion of W. B. Hill, man- 
ager of the United States Fidelity & 
Guaranty accident and health depart- 
iment, the non- -cancellable policy issued 
by the companies that carry this pol- 
icy, with the exception of the Massa- 
chusetts Life, is not a real non-can- 
cellable policy, inasmuch as it only 
carries the insured up to the age of 60. 

The policy of the Massachusetts Life, 
which incidentally was the first non- 
cancellable policy issued, was compli- 


mented very highly by Mr. Hill, who 
declared that if the.U. S. F. & G. ever 
issued a non-cancellable policy, which 


was very unlikely at this time, it would 
be modeled after the one issued by the 
Massachusetts Life. 

“A policy that carries a man until he 
reaches the age of 60,” stated Mr. Hill, 
‘Gs not a real non-cancellable policy. 
Nine-tenths of our risks are carried to 
this age and the tenth that is dropped 
is done so very reluctantly by the com- 
pany. 

Life Companies Have Advantage 


“The Travelers, Pacific Mutual, the 
Equitable and the other life compa- 
nies writing a casualty line are much 
better equipped to write a non- -cancel- 
lable policy than companies just writ- 
ing the casualty line. The life compa- 
nies have their physical plant well 
organized and they are equipped to 
handle the examinations necessary in 
this sort of a policy. 

“The U. S. F. & G. is ready, should 
it adopt such a policy, to organize a 
physical plant, just as this company 
has formed other things when they 
were needed, but I do not believe that 
we will write a non-cancellable policy, 
at least for a good many years. 

“T have spoken to a large number 
of our health and accident agents and 
only a very few favor this policy. The 
majority are very much opposed to it 
and declare that the public is not in- 
terested in it.” : 

Richard H. Thompson, vice-president 
of the Maryland Assurance, is also of 
the opinion that the time is not ripe 
for the non-cancellable policy. 

“The rates at this time,” declared 
Mr. Thompson, “are too low to allow 
the companies to issue the non-can- 
cellable policy. When the rates steady 
up a bit. the companies, in my opinion, 
will think more about adopting this 
policy.” 

“In the opinion of Mr. Thompson, 
the life companies writing the non- 
-ancellable can bury this policy in their 
life department and use this policy as 
a means of securing added life busi- 
ness. 
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Has Many Problems to Meet 


THE resignation of President Joun T. 
STONE of the MaryLanp Casuatty from 
the NATIONAL WorKMEN’sS COMPENSATION 
SERVICE BuREAU, came as a surprise to 
the members as they supposed that the 
recommendations made by the special 
committee that was appointed to bring 
in a program that would meet with gen- 
eral approval, was satisfactory as far as 
a compromise arrangement can be satis- 
factory. President Stone is an independ- 
ent thinker and is accustomed to give 
expression to his views without fear. 

The NationaAL WorKMEN’s COMPENSA- 
TION BurEAU has been confronted with 
many difficulties in regulating commissions 
and the number of maximum commission 
agents companies may appoint because of 
the difference in policy of the various 
company groups. First we have the sal- 
aried branch offices, next we have the 
purely commission general agency com- 
panies and then a combination of the 
two. To harmonize the various differ- 
ences and to present a platform on which 
all will stand and feel that there is no 
discrimination is a problem indeed. 

The question probably interesting Mr. 
STONE is the commissions paid on large 
premium risks. There has been a feeling 
in casualty circles that commissions 
should in some manner be graded so that 


Automobile Collision Rates 


AN interesting feature in connection 
with the new automobile rates is the 
higher premium charge on new cars 
than older ones. The experience of 
companies shows that the collision loss 
ratio on a new car is much higher than 
the older ones. Some of the under- 
writers say that this is due to the fact 
that the new car in a jam means a 
claim, whereas an older car having the 
same experience might not call for a 
claim because the owner would not 
insist on a dent or bad scratch being 
repaired. 


the large premium risk would not have 
to pay the same percentage of commis- 
sion. It is granted that in the lower 
premium risks where much time is in- 
volved the agents are entitled to the full 
commission rate. When it comes to a 
high premium risk a number of company 
officials and indeed a large number of 
agents take the position that the percent- 
age of commissions should be reduced. 
This would be one of the factors em- 
ployed to successfully combat the com- 
petition of mutuals, reciprocals and state 
funds. The employer with a large pay 
roll is inclined to protest against the large 
commission that goes to the broker and 
agent. He feels that he can just as well 
save this and hence leans toward the 
mutual or reciprocal and indeed may be- 
come a self insurer. 

It is acknowledged that the bureau has 
an almost insurmountable task to enforce 
rules which will lend themselves with 
equal fairness at all times to all parties 
at interest. However, most of the com- 
panies have felt that the lid should not 
be pulled entirely off so far as the pay- 
ment of commissions and the limitation of 
maximum commission agencies is con- 
cerned. If this be done the point is made 
that competition would run along rate 
lines and eventually chaos might follow. 


Probably, however, the higher new 
car loss ratio is due to the fact that 
many new. drivers try out new cars. 
They are inexperienced, have not con- 
fidence in themselves and hence allow 
the car to get in a position whereby 
it is damaged. Furthermore, an ex- 
perienced driver in driving a new car 
has to find himself and get accustomed 
to the machine. The higher loss ratio 
is undoubtedly due for the most part to 
the new driver and the old driver get- 
ting accustomed to the new machine. 
The new car loss ratio is very high. 








PERSONAL GLIMPSES OF CASUALTY MEN 














Holcombe G. Johnson of Johnson & 
Adams of Washington, D. C., south- 
eastern managers of the Continental 
Casualty, has been selected a member 
of the board of directors of the Com- 
mercial National Bank at Washington. 


Edward C. Huhnke has been elected 
secretary of the MacGregor-Bradley 
Company, general agents for the Mary- 
land Casualty at Duluth, Minn. Mr. 
Huhnke has been with the MacGregor- 
Bradley for the past eight years, and 
rm just acquired an interest in the 
rm. 


D. H. Cook, vice- “president and super- 
intendent of agencies of the American 
Surety of New York, is making an in- 
spection tour of the western agencies 
of the company. He was in Milwaukee 
the latter part of last week and in Chi- 
cago the first two days of this week, 
going from there to Detroit. 

P. F. Garnett has resigned as execu- 
tive special agent of the London & 
Lancashire Indemnity to associate with 
Bailey & Colline of Dallas, Tex., as 
Manager of the compensation and 


eastern departments of the Millers In- 
demnity Exchange. 
are also managers of the 
Union Fire, which company they pro- 
moted. Mr. Garnett was a field man 
for the National Workmen’s Compen- 
sation Service Bureau, and also man- 
aged the Oregon State Fund for a time. 
He knows the casualty business in its 
every angle, and has a fine reputation 
as a successful agency manager, as well 
as a direct producer. The opportunity 
offered him in Texas is a very excep- 
tional one, and will afford full scope to 
Mr. Garnett’s abilities. 


Frederick Richardson, United States 
manager of the General Accident of 
Scotland, who has been abroad for sev- 
eral months, arrived home April 17. 


H. O. Beatty, vice-president of the 


Lion Bonding & Surety of Omaha, is 
a versatile man in many ways. He is 


an expert on the surety business and 
furthermore he has the faculty of grind- 
bits of 


ing out some epigrams and 


Bailey & Collins j 
Fidelity | 


latest epigrammatic output is as fol- 
lows: 

Anyone can catch bullheads, but it takes 
skill to catch trout. What is your ambi- 
tion, bullheads or trout? 

About the only thing the “cant’s” in a 
community accomplish is the necessity of 
maintaining a poorhouse. 

The highway to Success is paved with 
Constant Effort laid upon a base of Hard 
Work. 

It takes years to build up a reputation 
but only moments to destroy it. 

Counsel in the heart of man is like deep 
water; but a man of understanding will 
draw it out. 

The employe who is always watching the 
clock sits very near the “blue envelope.” 
Thought is the most potent force in the 
universe. If you think intelligently, think 
hard enough, and think to a definite pur- 
pose, you can accomplish your purpose. 
Right thinking produces the proper effort 
to accomplish the results desired. 

A good reputation is one thing in this 
world that you cannot build with a ham- 
mer. The knocker always attracts suspi- 
cion to himself. 

Service is like happiness, 
give the more you have. 
The place for the contractor to look for 
service is at home among friends, and not 
among a set of “pipe dreamers” in New 
York. Those “P. D.’s’” cannot help him 
promote work or afford him any influence 
in securing him desirable contracts. 
Knocking pays small commissions and 
no dividends. Boosting pays large commis- 
sions, big dividends and gives you an in- 
terest in the net profits besides. 

Whoso stoppeth his ears at the cry of 
the poor, he also shall cry himself, but 
shall not be heard. 


the more you 


The American Surety is enlarging 
its building in New York at 100 Broad- 
way at a cost of $2,500,000. The addi- 
tion will be erected on the site of the 
present Schermerhorn building. 

M. Haines, superintendent of the 
liability department at the head office 
of the London Guarantee & Accident 
in Chicago and one of its underwriting 
supervisors, has been appointed super- 
intendent of agents. Mr. Haines has 
grown up in the London office. He 
started there 13 years ago, getting $9 a 
week. By his perseverance, intelligence 
and industry he has risen to one of the 
commanding positions in the office. Mr. 
Haines is an authority on compensa- 
tion and casualty lines. His new work 
will involve chiefly the development of 
new business. He will work in connec- 
tion with the general agents, especially 
the new ones. In many of the states 
the London Guarantee has adopted the 
plan of appointing a general agency 
covering a more limited territory than 
has been its practice in the past. Mr. 
Haines therefore will be of great assist- 
ance in cultivating new business in 
these sections. 


Wm. H. Hansman, associated with 
John McGillen & Co. of Chicago, gen- 
eral agents of the Fidelity & Deposit, 
has resigned and on May 1 will become 
connected with the Chicago branch 
office of the United States Fidelity “& 
Guaranty, where he will serve as 
counter man and office manager. Mr. 
Hansman is one of the active young 
men of the city, who is well liked. Be- 
fore going into the army service he 
was treasurer of the Surety Under- 
writers’ Association of Chicago. 


Warren Griffith, agency superintend- 
ent of the Continental Casualty, has 
returned to Chicago after an extended 
trip through the Canadian northwest, 
where he appointed a number of gen- 
eral agents for the company. 


George M. Farnsworth Resigns 

George M. Farnsworth of Des Moines, 
Iowa general agent of the Aetna Life and 
Aetna Casualty, has resigned. He will 
continue with the organization without 
supervisory duties. John G, Little of 
Kansas City succeeds him. 


Casualty Notes 

Frederick H. Meade has been appointed 
special agent for the Royal Indemnity in 
western New York. 
W. Irving Moss, president of the Union 
Indemnity of New Orleans, is in New 
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TRAVELERS MEN MEET 
INDIANA AGENTS CALLED IN 


Numerous Points Are Brought Out 
by Talk of the Home 
Office Men 


Home office and agency men of the 
Travelers and the Travelers Indemnity 
mingled in a two-day convention at 
Indianapolis, Thursday and Friday of 
last week. From the home office were 


present Assistant Secretary F. H. 
Landon of the life department and 
Agency Assistant J. A. Coffman; As- 


sistant Secretary J. R. Lacy of the 
accident department and Agency Jn- 
structor D. J. Bloxam; Superintendent 
Wm. F. Chamberlain of the group de- 
seodinin Assistant Superintendent of 
Agencies Wellington Potter, Superin- 
tendent Dudley Gray of the business 
extension bureau, Agency Assistant A. 
L. Maddock of automobile lines and 
Rodney R. McCathran, agency assist- 
ant of the Travelers Indemnity. 


Instructive Talks 


Thursday morning was devoted to 
accident lines and Thursday afternoon 
to group insurance and the new auto- 
mobile rates. Assistant Secretary 
Lacy, Superintendent Chamberlain and 
Agency Assistant Maddock gave very 
instructive and valuable talks on the 
subjects of their respective depart- 
ments. Particular interest naturally at- 
tached to the thorough analysis by Mr. 
Maddock of the new automobile rates. 

Friday morning was devoted to a 
life session, home office representatives 
Landon and Bloxam being the speak- 
ers. The afternoon was devoted to 
multiple lines and the classes of busi- 
ness written by the Travelers Indem- 
nity. 

Introduce the Managers 


This convention also served to in- 
troduce the two new state managers, 
W. W. Willis of the life and accident 
department, who was recently trans- 
ferred to Indiana from Atlanta, Ga., as 
manager of that department for the 
state, and Frank D. Chandler, who 
also was recently sent from Troy, 
N. Y., to take charge of the compensa- 
tion and liability department and the 
Travelers Indemnity business in In- 
diana. 

Discussions were led by Agents Al- 
len Reager of the Travelers, Louisville, 
Ky., branch, Wm. D. Scoble of Rich- 
mond, Ind., and Jean Henri Nicholas 
of the Indianapolis office. 





Plate Glass Rates Increased 


NEW YORK, April 21.—Rater W. F. 
Moore has promulgated the new plate 
glass insurance rates, which are about 
33% per cent higher than those now ob- 
taining. The rates, which are effective 
for new business on May 1 and for re- 
newals June 1, apply to the entire coun- 
try, save California, where the advance 
is slight, and to Oklahoma and Cook 
county, Ill., for which new tariffs were 
promulgated a short time ago. Since the 
present rates were issued the price of 
plate glass has increased fully 60 per 
cent. 





Investigate Pennsylvania Law 


A commission of the Minnesota legis- 
lature was in Harrisburg recently in- 
quiring into the operation of the Penn- 
sylvania compensation law as it affected 
‘Stock insurance companies. Commis- 
sioner Donaldson and members of the 
Pennsylvania federation conferred with 
the visitors upon the general subject. 





Marcy Takes Up New Work 


SAN FRANCISCO, CAL. April 21.— 
George D. Marcy, newly appointed man- 
ager of the Portland, Ore., branch office 
which the Lion Bonding & Surety is es- 
tablishing to supervise its business in 
Oregon and Washington, passed through 
San Francisco this week enroute to take 
up his new work. Mr. Marcy has been 





derwriter for his company. 
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The Lion Bonding 
-& Surety Co. 


Home Office: OMAHA 


Takes a keen pleasure in announcing to 


ALL AGENTS 


IN THE STATES OF 


( INDIANA SOUTH DAKOTA UTAH 
MINNESOTA ILLINOIS CALIFORNIA 
IDAHO MISSOURI KANSAS 
MONTANA . OKLAHOMA NEBRASKA 


THAT IN ADDITION TO OUR OTHER LINES 


WE ARE NOW WRITING 


A Full Coverage 
Automobile Policy 
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Liability Property Damage Fire Collision 


LET US SHOW YOU THE ADVANTAGES OF REPRESENTING 
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The Gem City Life Insurance Company 
of Dayton, Ohio 


Life—Health—Accident Insurance 
Up-to-Date Policies Up-to-Date Agency Contracts 
For particulars, write 


Home Office 
I. A. Morrissett, Vice-Pres. and Gen’! Mer. 








Protect Your Business 


BY SELLING 


Automobile, Plate Glass and 
Accident Poltctes 


OF THE 


AMERICAN CASUALTY COMPANY 


Chicago Branch Office Capital - - -- - $ pry 00 
959-961 Insurance Exchang Assets - - - - + - 1,203,668.60 
FRANK W. GREEN, Resident Manager Seaples to Policyholders 688, 412.14 








GEORGIA CASUALTY COMPANY 


Surplus and Reserves to 
Policy Holders, $2,030,162.08 


Compiled Under Laws of New York, Pennsylvania and Georgia 
* 


MACON GEORGIA 














MARYLAND CASUALTY’S 
ACTION A BOMBSHELL 


(CONTINUED FROM PAGE 33) 
ter case 17% percent being paid upon 
the average. Through its office in this 
city the Travelers last year wrote close 


to $10,000,000 in premiums upon com- 


pensation and liability business. It had 
nearly 30 special agents working solely 
upon a commission basis, in addition to 
a number of salaried men, and it is esti- 
mated nearly 65 percent of its writings 
were the result of their activities. 
These men canvassed among the 
large brokers, taking hold of a skele- 
ton proposition submitted to the lat- 
ter by the assured, and developing it 
in its minutest detail, so that the broker 
was able to present to his client the 
result prepared by highly informed 
special agent, who has made an inti- 
mate study of compensation and liabil- 
ity indemnity; who knew just what 
form and to what extent coverage 
should be granted upon any class of 
hazard, and who could figure to the 
fraction of a cent its cost. For busi- 
ness thus influenced to the company 
the special agent usually divided his 
commission with the broker, paying 
from 5 to 10 percent, according to the 
character and size of the risk. As a 
rule the big brokerage offices greatly 
appreciated the effort of the special 
agent and were quite content to pay for 
the service, without which in many 
cases they realized the business might 
be lost to them altogether. Under the 
new commission arrangement of the 
bureau no provision is made for special 
agents, and these must now seek lines 


direct, or connect with brokerage 
offices, and place business wherever 
they see fit. 


General Agency Companies 

The general agency companies are 
those, like the Maryland Casualty, that 
have apportioned territory to representa- 
tives who are expected to intensively de- 
velop it, paying all expenses incident 
thereto out of the commission allowed 
them. This usually ran about 10 per cent 
beyond that paid district agents or local 
solicitors, the ‘excess going for official 
rental, clerical hire, special agents’ sal- 
aries, railway fares, advertising and the 
incidental expense attached to the proper 
development of a sizeable field. 

The number of general agents a com- 
pany might employ depended largely 
upon the character of the particular ter- 
ritory. Thus, in the Empire State, with 


its large centers of population and 
heavy manufacturing industries, seven 
general agencies were permitted; 
whereas, in sparsely settled fields like 
Idaho or Wyoming, perhaps but one 
would be allowed. 

The United States Fidelity & Guar- 


anty seemingly favored appointing gen- 

eral agents wherever and whenever it 

may fit and has hundreds of such. 
Companies Submit Ideas 

After the special committee had talked 
over the commission question in a gen- 
eral way, the membership companies 
were asked to submit their ideas as to 
the number of representatives each 
office should be allowed under the gen- 
eral agency rule. President Bland sug- 
gested 560, which was just about 400 
more than majority sentiment favored, 

Despite this wide divergence of views 
the committee was later able to submit 
a report. 

President Stone of the Maryland Casu- 
alty has always been an organization 
man, hence the thought is expressed that 
despite his present very positive atti- 
tude a means will be found of inducing 
the re-entry of the Maryland Casualty 
into the Bureau fold. The dissolution of 
the organization at a time when general 
business is in its present feverish state, 
and when united action is highly im- 
portant, is unthinkable; nevertheless, it 
is recognized that to secure the co- 
operation of the Maryland Casualty 
again a marked change in front is essen- 
tial, and the prevailing thought is that 
such revision of attitude on the part of 
the Bureau may be looked for. 


Will Resume Compensation 


The United States Fidelity & Guaranty, 
which discontinued writing compensation 
business in California in May, 1917, will 
resume this line as soon as the necessary 
license has been received from the state 
insurance department. 


CASUALTY AND SURETY CLUB 





Eleventh Annual Banquet in New York 
Was a Conspicuous Event with 
Many Speakers 





NEW YORK, April 20—The Elev- 
enth Annual Banquet of Casualty & 
Surety Club of New York was held 
tonight, with 200 members and guests 
present. 

Speakers of the evening were M. B, 
Trezevant, manager insurance bureau, 
Chamber of Commerce of United 
States; Edward James Cattell of Phila- 
cdelphia; James W. Gerard, former am- 
bassador to Germany; Capt. Hugh S. 
Martin of the United States Secret 
Service, recently returned from work 
in Russia; Dr. Lewellyn Jordan, who 
has charge of Bonding Department of 
the United States treasury; Mr. Cat- 
tell, who is a well-known after dinner 
speaker, amused and thrilled his audi- 
ence ee Png witty and humorous re- 
marks. Gerard, in a general way, 
spoke of oes in European coun- 
tries, and proved most interesting in 
relating his experiences in Germany. 
Mr. Trezevant outlined work of the 
Chamber of Commerce in connection 
with insurance. 

Capt. Martin spoke at length on 
bolshevism and its ever-growing tend- 
ency. He emphasized the need of 
weeding out of the radical element in 
this country. 

Dr. Jordan stated his position on 
the federalization of the business, he 
being against it, with the exception 
that it be only with the strictest com- 
petition with private companies. 

William B. Mann presided as chair- 
man and officiated in his usual able 
way. 








EXECUTIVE, 


age 34, capable of assuming supervision 
accident underwriting, collections or 
cashier duties, now branch cashier with 


one of the largest companies, is open 
for proposition. Address 58-¥, care The 
National Underwriter. 








Adjuster wanted, Casualty Com- 
pany. Opportunity for advance- 
ment. State age, qualification, 
and salary wanted. Address 51-R, 
care The National Underwriter. 








Par pe SUPERVISION 


R. L. NASE 
Adjuster for Casualty Companies 
1109-10 Mutual Bldg., Richmend, Va. 
Lial Compenea‘ er) oy 
entionys ee ointe and No. Carolina 











MERICAN LIABILITY 






one) 07-4 me 4 


*@ Disability Insurance 
W. R. Sanders, General Mgr. 

AIL Classes citizens Nat'l Bank Bldg., CINCINNATI, OBIO 

$100,000.00 Insurance Department Deposit 


Occapations 

















CASUALTY & SURETY 
ILLINOIS 








ee SURETY COMPANY 
The Rookery 
Surety Bonds of every description 
JOYCE & COMPANY, Inc., General Agente 


CHICAGO 








"HOTEL WISCONSIN: 
Big Hotel of Milwaukee 


HEADQUARTERS for INSURANCE MEN : 
500 Rooms-400 with Bath 
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Premiums and Losses by STATES and 
by CLASSES OF BUSINESS IN 1919 

























































































| ARIZONA 
_ 
Prems. Losses 
Arizona Mut Auto 
COMMNEIE Set Aalgcecs's 5,336 
Lit GENES oe hc atic ets 63,137 
Fire and Theft..... 47,419 
Auto. & T. P. Dam. 4,924 
PROGR s ‘sci al6.2 set 48 121,816 
Equitable Life, N. Y. 
BG 6 oe ie ve OO 
ERQUNENI, alginie mack sane x 17,809 20 
yo Nr ee 37,489 20 
Employers’ Mut Indem 
VAGWUNES <0 occ 00 - AC. | Seal SNe 
Workmen's Comp.. 77,850 33,077 
Plate Giese 22. e es ae. & wales 
TOU he cees yeets 81,209 33,077 
MISSOURI 
(= ——- -- co 
Columbian Natl, Mass. 
PE CTINE fou oe es bas 53,552 17,098 
PORT fos ectalyncwas 24,390 12,715 
40) Sears 77,943 29,813 
Mo. State Life 
pe eer ree \ > Sree 
PIGEON feiss ctsc ce cst aon «bee 
bo a ree Suen . wodae 
National, U. S. A. 
Acci. & Health..... 63,616 26,267 
Occidental Life 
Acci. & Health ..... 176 69 
American Bonding & Casualty— 
BOCHIOEE 64.45 Siewd . 48,600 12,749 
WIGREOM oviee 6 eA% sds 8,435 4,412 
FO ae 23,090 13,928 
BIGGUCS cos vias 00 see 7,650 13,554 
Surety ..... ovesescse Meeees 25,375 
PIStG -GIGRS cise. cc 7,092 20,211 
Burglary and Theft. 10,079 11,066 
Auto & T. P. damage _ 12,586 12,742 
TOCAIS «cscicecccs  LEGORS 114,037 
] 
| MONTANA 
I } 
Western Acci, & Ind. 
Accident and health. 5,860 5,748 
a —486 —sy 
ig 1) 5 2 er eraeee 6,454 810 
Te TT Te 35,397 668 
PIQUE: MINES .0.6802%- 5,226 4,309 
Burglary and theft. 3,393 15 
OGG ba3 6008-6 Fo 5,845 11,461 
RHODE ISLAND | 
Ul : rn nan jad ) 
Aetna (Ac, Dept.) 
POCIGGING 0:6 ee 0S Rs 22,043 2,742 
| a ee eee 8,141 5,212 
EARUEMCY 5 occ ctcces 49,139 29,459 
Workmen’s comp’n.. 54,318 21,992 
cere 33,641 59,405 
Aetna Cas. & Surety 
Pt a eee a ee eS 
Auto & T. P. damage 17,887 15,1438 
Burglary and theft. 5,378 60 
a! eee Meee”) sis eheees 
Fly wheel ..... wees Cae. Ghecus 
RAGWENES 6 i0. Perce’ 10,101 3,723 
PIOUS BIGG8 66 6% 3,754 1,767 
SOPIMMIGT 6 cs ricccus 2,941 99 
Pee eee Galt. “<€éseea 
Workmen’s comp’n.. 6,593 918 
Co ae ae 62,703 23,147 
Amer. Credit Ind. 
CYGGIC Gnsniaet ue ts. ween > eek 
Amer. Mut, Liab. 
Auto & T. P. damage 13,803 2,992 
Pe errs 53,222 1,405 
Workmen’s comp’n.. 241,432 65,033 
ORME Sides waaes és 308,457 69,430 
American Surety 
Burglary and theft. “a. = §««eccmn 
DIGGS oc diewice ee ieee 17, 558 414 
SURI 6 ai.t ke bi Voew 34,933 4,154 
VOC MeScsceaceess 57,489 4,568 
Boston Casualty 
Accident and health. 303 368 
Brotherhood Accident 
Accident and health. 1,105 508 
CoVlb’n, Nt. (Ac. D.) 
AEOEIING 6 6 is0. 0 4 .8:6% 10,571 3,167 
PRONE oe Se oc ses ,08 3,701 
GSR ree ‘ 17,659 6,868 
Commercial Cas, 
ELCOMIIIIE << & x 3's 6 4:46.80 ,615 2,530 
Auto & T. P. damage 1,817 ‘ans 
Health 4,476 1,071 
Liability 4,386 82 
Plate glass 1 Sere woe 
Totals 15,429 4,426 
Commonwealth Cas. 
Accident and health. 921 44 


Conn. Gen. (Ac. Dept.) 
FUGOEGOING (6 docs 66 Ses 


Prems. 
Health aaa ee ear 1,484 
WIN chee dee eens 3,852 
Continental Cas. 
DO EEE See 16,499 
Auto & T. P. —s 1,217 
MUMNUNEL < ia «tle d Redes 8,376 
pe errr ree 5,246 
Workmen’s comp’n.. 5,319 
er rare 36,657 
lSastern Casualty 
Accident and health. 2,927 


Employers’ Liab. 
pe ae ee 4,794 
Auto & T, P. damage 21,869 





Burglary and theft. 6,726 
PRI T  0 6 ew Bowe we 388 
Fly wheel ....... Pr 10,294 
NGI 6 0.48 Ke 64S 08 2,642 
PA rae 89,533 
Plate SIGSS ...ccecce 1,228 
Steam boiler ....... 7,756 
Workmen’s comp’n.. 190,912 
RORGNE Sis weet eens 336,142 
Eq. Life (Ac, Dept.) 
ACCIGENE ..ccccscecs 685 
WIOBIEN sk-ck nse 145 
"ECG Cb cicaow kes 830 
Federal Mut. Liab. 
Auto & T, P. damage 3,745 
EAMDERIEY 5.64.0c.0:6 000% 20,770 
Workmen's comp’n.. 74,941 
OGM 2i¢4b tee cese 99,456 
Fidelity & Cas. 
yo | ee rere 10,399 
Auto & T. P. damage 5,968 
Burglary and theft. 4,508 
PUGGMSES os ceeds eew'os 269 
Fly wheel ......... 13,177 
ii eran 13,184 
MEMMENLEY 6 co 0 cece cue 26,204 
Plate glass ........ 3,228 
Steam boiler ....... 3,053 
SUPSty ccccccccceses 193 
Workmen's comp’n.. 6,005 
WOGRES 6.006566 K0 0 86,188 
Fidelity & Deposit 
BOCCIGGRE 2.4 cccvcces —13 
Burglary and theft. 604 
WIGGRIEY co ddec aca es 9,572 
BOOGIE ceccccccusace 6000s 
pO Ss See —3 
Plate glass ......--. —30 
a RO Oe aa ee 15,270 
"TOURS incets vee ude 25,400 
General Accident 
Accident ...cccccece 3,832 
Auto & T. P. damage 5,402 
Burglary and theft. 299 
Health ‘ 1,846 
Liability 19,109 
Workmen’s comp’n.. 6,281 
Totals ...ccsceres 36,522 
General Indemnity ¥ 
Burglary and theft. 165 
Globe Indemnity a 
Accident .....ccceee 3,250 
Auto & T. P. damage 13,004 
Burglary and theft. 1,167 
DIGGULY .ccccccoccece 1,517 
UC) aoe 1,308 
Liability ..... ‘ieee 44,089 
Piste SBIMSS 2. cciece 491 
Steam boiler ....... 215 
WENUES orecckceesess 5,412 
Workmen’s comp’n.. 5,284 
B.C Ore rae 76,737 
Great East. Cas. 
MMCMIORE 6 cbs ceccees 4,501 
Auto & T. P. damage 4,726 
Burglary and —_— 299 
PROGID occ cccsecse 8,363 
Dale bality 2. cccccccss 13,510 
Plate glass ......... 8,134 
TEOUMEN  Saicweucoes 39,533 





























Prems. Losses Prems. Losses 
Guar. Co. No. Am, Loyal Protective 
a ae Pere i) gee a ee Accident and health. 5,800 2,252 
Hart, Steam Boiler Mfrs. Liability 
Steam boiler ....... 27,982 407 | Auto & T. P. damage 684 788 
Liberty Mutual ERED ah tats occas 5,114 1,397 
Auto & T. P. damage 1,549 175 | Workmen’s comp’n.. 42,737 33,351 
A eee 7,263 236 oa ee ea 4 35 35,536 
Workmen’s comp’n.. 86,946 28,853 | Maryland Cas. 
TOKIO caesicecsens 95,758 29,264 | Accident ........... on oT 
Lloyds Plate Glass Auto & T. P. damage 13,846 6,746 
PISte MIAME oi 5.c0< 00 ° 9,082 2,598 | Burglary and theft. 4,047 4,089 
Lond, & Lane, Ind. Pe Meevdtesctanees 359 
ACCIGGHE < vc ccesees ere ae Fly wheel 1,234 «sae 
Auto & T, P. damage 3,867 4SS6G U EAMMIUCY v2 bc vace ces 41,982 872 
Burglary and theft. Wc “ereaee Plate glaas ....s.-- 2,172 643 
PT MEMENES 66 ¢Ces t6.6 ile | sees Steam boiler ....... 3,011 1,200 
Losses } Liability ........... 8,728 292 | Sprinkler .:........ Oe cee 
wees Plate glass ......... 189 rig. Se pepe Cr eo 

1,225 } Surety ..........00. C7 yma SNR Workmen’s comp’n.. 49,743 15,534 

Workmen’s comp’n. 100 50 _. rear 122,305 55,084 
3,352 EEE «0-0 a0 6 0.4¢'e 13,917 5,397 | Md. Assur. (Ac. Dept.) 

65 Lond. Guar, & Ac. REETOORS 0 nscnceode 3,872 222 
ee aw | ee 2,160 rc 06) COC Eee 1,955 342 
1,934 | Auto & T. P. damage 9,662 3,804 | Masonic Protective. . 5,827 565 
1,618 | Burglary and theft. 1,980 831 | Accident and health. 4,919 1,068 

pi a Ro ae Gree ©. dseben Mass. Accident 
EMNNEEE dae 04.64 6.08 6:0 2,311 1,245 | Accident and health. 24,491 9,625 

TOG SAUENET oe ke 6- oc ccéas 35,555 14,540 | Mass, Bonding: 

Steam boiler ....... CaG'  — dsivene Accident and health. 3,691 1,100 

195 | Workmen's comp’n.. 32,923 10,700 | Auto & T. P. damage 6,141 3,237 
6,618 ROUGE” << iias.gasces 92,269 31,364 | Burglary and theft. 353 261 
3,397 
2,510 
098 Indemnity C 

20,831 The American Credit-indemnity Co. 
75:166 of NEW YORK 
113,132 
CREDIT INSURANCE ONLY 
an E. M. TREAT, President 
sos The American’s Unlimited Policy not only provides absolute protection against abnor- 

646 mal loss on all outstanding covered accounts, but serves to prevent losses. 

394 If you are a manufacturer or jobber, write for the full particulars of this service. 
aman 
ar eis 415 Locust St., St. Louis, Mo. 91 William St., New York 

a OFFICES IN ALL PRINCIPAL CITIES 
ia R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 
"224 
'2,199 
13,168 
2,378 


|| AMERICA 
~~ T INDEMNITY 
j|| COMPANY 


This Company was examined by the New York 
Insurance Department as of June 30, 1919. 


The examiners stated in part: 


RESERVE FOR LOSSES 
“The Company’s estimates covering the 
po naa of insurance it writes were found 
to be very conserative, and ample provis- 








2,951 (GALVESTON, TEXAS) ion has been made to meet its liability.” 
1,202 || Cash Capital - - $ 600,000.00 RESPONSIBLE AGENTS WANTED 
1,979 || Assets—Over - - 2,000,000.0 ©. WHERE NOT REPRESENTED 
3,184 

711 
8,060 


529 Accident Re-Insurance Underwriter. 


¥ Re-Insurance 
91|| Excess Re-Insurance 
.. || Catastrophe Hazard 11 So. LaSalle St. 


DEE A. STOKER 


RE-INSURANCE UNDERWRITER 


CHICAGO 
Employers Indemnity Corporation 











18,867 
282 
2833 |1[- sounn | THE METROPOLITAN CASUALTY 
1.73 || | ENTERPRISING Hlome Offce: 47 Cedar St, New York City 
6,388 poem PLATE GLASS, BURGLARY, ACCIDENT 
site HEALTH INSURANCE 

















H. B. Miller, Pres. 








Write us. 


Home Office, Mattoon, Illinois 


WHY WE GROW 


T. S. Lyons, Vice-Pres. 


A. S. McKellar, Vice-Pres. 


Our new Policies containing real selling features, and our 
Prompt Service and assistance to Solicitors are among the 
Reasons for our growing Agency Organization and business. 


You don’t have to be from Missouri to be shown. 


Lincoln Bancroft, General Manager. 


Farmers and Bankers Accident and Health Company 


F. B. Gore, Secy. 
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Prems. a 
WIMENES oo 5 cect 2,579 
e . Thibitity <2. ook. voc 25,505 
EMPLOYER’S LIABILITY |)" 
~ pd SE OEE ef 4 
orkKmens compn.. 
° po RN SP a 46,263 
Assurance Corporation, Ltd., of London, England Bh nee MIE = 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 88 Broad St., Boston, Maes. ee 338 peon 
— . ° Let * Ley SU ee 143 sabi 
Original and Leading Liability Company—All Forms of Liability Insurance Plate Gia 5 4,074 Liat 
RUNES ae contin ara 5,314 ie aoe 
The Most Advanced and Practical Personal Accident and Sickness Policies Mutual Boilers at 
Steam boiler ....... 8,584 % Stea 
UNITED STATES ASSETS, $14,776,570.68 SURPLUS, $2,490,853.08 eawant Pinko Ghées is ara! 
THOS. E. HANLON, Gen. Agt., Ohio Ky., W. Va. Tenn., First National Bank Plate glass ........ 1,894 Ka Team 
Building, Cincinnati; STONE, STARKORD & STONE, Gen. Agts. Ind. and Ky., National Surety we Auto 
Lemcke Annex, Indianapolis, ind; GEO. A. GILBERT, Res. Mgr. Ili. and Iowa, Ins. | Burglary and theft. 15,876 is Fly v 
Exchange pide: Mer. Iil.; CHAS. H. GARRISON, State a Mich., Majestic Bidg., BAORICY \6'oe 5 os cae 14,905 % Auto 
Detroit; DURAND, Gen. Agt., Wisconsin, Wells dg., weakens SUPCLY oo See ticom es 9,043 S To 
HIRS' HB ERG 1 Co. Gen. Agts., meng Exchange, St. Louis; G GROVES BROS. Totals .....sceees 39,824 ‘¢ Ocea 
INS. AGENCY CO., Gen. Agts., Commerce B ldg., Kansas City, Mo.; LOVE-HASKELL New Am. Casualty % Acci¢ 
COMP. PANY, Gen. Agta Woodmen of the World Bldg. sig omana, Neb.; JAMES & GAG Ce. 500 Ds Liab! 
en. er-NC “ A er > ‘ ag » ¢ r “e de 
nec hiaRgln ne apnea! aaa a * CAPITAL ONE MILLION DOLLARS — fS Plat 
RUMOURS <.25 55. dsc 1,686 — P ‘ Stea 
Fearne ieee Paid in Full and Deposited in Securiti 
eee ee 5 with Insurance Department of lows yoo 
Plate glass... 664... "971 ‘ Teal 
oe rE 2,898 Dy % Aute 
W is men s comp’n.. a2 ; ; BS Fidelity and Surety Bonds, sg " k 
ag eee a eae ‘ k{ Burglary Insurance, 3 ‘Acc! 
ENERAL ACCIDENT ¥, J. Plas & 8G. D Wakes Comets, (ee 2 
Burglary and theft. 584 x orkmen s Compensation, bo Hea 
FIRE AND LIFE Plate glass ......... 6,714 4 Automobile and Other @ “= 
x Tehass ee 7,298 ®. Public Liability Lines. % Ue! 
ASSURANCE CORPORATION, LTD. ————— ame 5 % Acc 
,; No. Amer. Accident - DB EXPERT SAFETY ENGINEERING q Pla 
= = one gE A a 2,935 . and INSPECTION SERVICE B 
- APPVACE — co <5 cok. 3 453 x 
Accident— Health— Burglary — Liability — Auto- Auto & T.P. damage 3,300 % $ 
b : Burglary and theft. 1,243 Ri HOME OFFICE: % 
mobile—Teams—Elevator—Workmen’s ee  actpeeee see 715 Locust Street, S £ 
Be WO <6 ons oe és 5,056 
Compensation Health a $8 a 36 DES MOINES, IOWA W 
Liability .. Pe 14,060 
pa = PAMES BUNS ow cscctes 66 
Steam boiler ....... 1,125 Sy EMORY H. ENGLISH, Pres. Cc 
FREDERICK RICHARDSON, _ United States Manager “san. ae ee 
Pac. Mut. (Ac. Dept.) 
General Building 4th & Walnut Streets Accident Rian 6,708 TeNiTaviiavi/exi 
BRIENY Ss. oo ae eies 527 
PHILADELPHIA go 10,981 
Peerless Casualty 
Accident and health. 3,565 
Preferred Accident cc 
Accident .......s0.- 4,373 9 i . 
— | Auto & T. P. damage 9,701 3,316 H 7 
Burglary and theft. 1,906 256 J I F F » fe al 
ANNOUNCING THE CONTINENTAL’S NEW ee. | p 
NON-CANCELLABLE DISABILITY INCOME POLICY on 2 eagle ea he Sie PEN a, 
j j Totals ........... 49,891 18,053 Hy 
(a) = increases the sale of Life ros bn sane: ne He c 
Acci eRe ease ous 92 RS Pre a ” 
nsurance 4 - Auto & T. P. damage 17,578 7,006 The word “Jiffy” de- . 
(b) It increases the sale of Commercial Burglary and theft. 5,314 1,465 notesspeed and action t 
Accident and Health Insurance. Fly wheel .......-; 2,514 wane i 6 The shape and _bal- 
ea ere a ee o,f 0,91S | . 
YOU ARE INTERESTED IN EITHER. Eanbinity 0.2 +s 2. e674 17,873 prot aggae ns ~~ : 
$ ° PAE BRRe nose ase" 9 it . 
Write or telegraph for particulars. Steam boiler ....... — 93 rt sg Ree aie - on | 
Re ee ee ee SS ee a | a 
CONTINENTAL CASUALTY COMPANY Workmen's aaee.. seee er ciatea properly daoul 
: pe ERR ee Sarees 5,7 51,427 
H.G.B. Alexander, President Southern Surety pi and balanced pen 
. a . P ° MINGHCY. oo cs cxisic” PRS ee _ : 
General Offices: Chicago, Illinois 8 A a 6,071 ii 7 =Prices from $2.50 up 
: . : To Pea ee 6,409 9 i fp > 
The CONTINENTAL is an American Company with |]| stasaara Accident : > iN — without a 
2 : ABRIGORE Sicicueoacss 2,315 172 H ° 
a national reputation ° ponong P. damage 7444 1/092 — 
“ 2G q Ree ° ° 
au... eee 1,536| fq  Senu for descriptive 
Workmen's ¢ n.. 9'932 1,485 | 
Petal. : : mosinie 5 38,432 51304 matter. 
Travelers (Ac. Dept.) 
Accident Ringe: 55,715 17,176 JIFFY PEN CO 
Xu GR ears, are Oe 21,82 o > 
° be Sent vs hc 138,874 87.876 Dept. No. 2 
Workmen's comp'’n.. 258,2 106,689 i 
ncome Insurance Specialists ||‘ ee BE] PP seers Se 
Travelers Ind. Sioux City, lowa 
PaSCTS 13. 50500 4 wan 2,166 543 
Auto & T. P. damage 52,181 28,194 
Burglary and theft. 1,796 30 eae 
Opportunities for Sal in F S S os guaieeieed ies 1,089 1,943 
= Re eee ,0F ,947 
pportunities for Salesmen in Forty-Deven States org 7 eee 44 309 


Steam boiler ....... 1,347 


Address H. A. LUTHER, 2nd Vice-President To ee ain A M E RI C A N 


U. S. Casualty 















































~ > BUECIUSOE os. Ges cen > 1,338 143 
2 Auto & T. P. damage 2,477 457 
merican CCl ent nsurance 0 Burglary and theft. Soe eee 
e Oy SE cau or 1,270 212 
209 South [oe Spite “ut ~~ COMPANY 
PEO IS «6/aa2s-4,4 60 
9 ut LaSalle Street, CHICAGO Workaenn comp’'n.. 9,325 3,888 ‘ 
: RUGS oye, J a's. -6.5 0 23,003 6,460 OF 
U.S. Fid. & Guar. 
CN Peer eee 
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FOUNDED 1889 BURSEY oes cnet aD e86 at 
INDIANAPOLIS be wr sg comp’n.. > rs wees 
UME wa aw 640 wtlss 5,16 2, 
Specializing on monthly Premium Health and Accident » a apr ses SURETY BONDS 
with non-classification of risks. Benefits paid weekly. U. 8. Mutual Liab. eee oe 
Policy includes $100.00 funeral benefit. aioe, see ser F BURGLARY 
. Auto & T. P.d 11,824 5,557 
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i WASHINGTON 
Prems. Losses 

Fidelity & Casualty 
Acci@emt ...6Fi.5 6% 18,903 6,376 
MROGIUM, dn case aus tot * 8,642 3,579 
eNO are ee "8,670 3,558 
1 gl ee eee 4,042 79 
MUTOCS .ctevwoads ob 0% 11,033 —4,916 
Pete MiNee 6 oie ac. 6,66 4,990 
Steam boiler ....... 19,051 1,197 
Burglary and theft.. 9,149 1,983 
Team and vehicle... 43 15 
Auto liability ...... 21,216 3,738 
Fly wheel .......... ., ares 
Auto & T. P. damage 5,866 4,490 

., rere 4,019 25,800 
Ocean Acci, & Guar. 
Accident and health. 5,674 11,689 
SARMIOIEN ibs cwctc ces 60,719 3,920 
Dg a ee eae 1,127 1,050 
ig VS rae 2,235 1,409 
Steam boiler ....... ae) 5 ewesees 
Burglary and theft. 5,269 3,402 
Auto liability ...... 27,189 13,383 
Team and elevator... 2,960 24 
Auto & T. P. damage 9,193 4,726 

POU 2 6sScumdees 14,413 39,821 
Aetna Life 
Cre 78,217 35,031 
ON ae arr ee 19,265 8,130 
A ee re 458,392 101,841 

ORME A oikie-k 6 ofek68 555,874 145,002 
U. S, Casualty 
ROCIOIIEE 43.00% 5600s 4,571 3,921 
ny crea 2,088 1,125 
Plate glas® .......e. 763 114 


























rems. Losses 
Burglary and theft. 1,442 519 
Auto liability ...... 14,623 8,494 
Auto & T. P. damage 31,318 17,217 
International Indem. 
Auto & T, P. damage 15,115 1,569 
Mason Co. Abstract & Title 
PRR Ges a's 0c 0 i bina cie yy) mee Pa . 
oe Title 
Geace a ORC e ere 4 45,514 309 
i Mut. Cas, 
Liability Auto ..... 11,385 401 
Auto & T. P. damage en.) »wteewe 
UME s Sank Gig acal are 15,956 401 
National Surety 
(a. aaa 37,747 40,220 
SITs 6s, ce. ae onion 114,277 5,448 
Burglary and Theft. 5,598 4,461 
TEE 6 ben cecees 157,622 50,129 
| 
WISCONSIN 
General, Wis. 
Pranee Greee 2. kc cs Re Kueues 
Auto. Liab. 
Liability, Fire, Theft 
and Collision ... 97,431 24,313 
Employers Mut., W is. 
Workmen’s Comp... 1,198,171 469,262 
Master Plumbers, Ltd. 
Workmen’s Comp.. 17,021 4,627 
Thresherman Natl., ‘Wis. 
Workmen's Comp.. 22,339 3,041 
Wis. Auto Mut. 
eee 3,839 35 
Auto & T. P. damage 15,359 3,521 
MUG GAS i ccenees 19,198 3,556 
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THE TRAVELERS 


INSURANCE 
COMPANY 


HARTFORD, 


INDEMNITY 
COMPANY 


CONNECTICUT 


Multiple Lines—Multiple Sales 


All men are prospects for several lines of insurance. The 
agent or broker who can supply the multiple needs of the 
public possesses the broadest and most remunerative field 


for his effort. 


Life, Accident and Health, Compensation and 
Liability, Group, Automobile, Steam Boiler, 
Engine, Plate Glass, Burglary Insurance. 
We offer direct contracts to reliable men, affording them a 
broad opportunity to increase their income and make 
certain of their future. 


Travelers’ policies guarantee satisfaction to both seller 


and buyer. 








WRITE DISASTER COVERAGE 


Compensation Rating Board of New 
York Reverses Its Ruling on 
the Subject 


NEW YORK, April 20.—Excess 
coverage to self-insurers in this state 
on workmen’s compensation is now 
authorized to members of the Com- 
pensation Rating Board. There has 
been and is much difference of opinion 
among the companies as to the ethics 
of writing this coverage. Most of the 
companies contend that it encourages 
employers to become self-insurers if 
they know they can protect themselves 
against the disaster hazard. On the 
other hand some underwriters say that 
if they have an opportunity to write 
this coverage they’ could demonstrate 
their service and quality of indemnity 
to the assured, which in time would 
result in concerns abandoning self-in- 
surance and taking full coverage. 

Some companies say it is the busi- 
ness of the insurance companies to give 
the public what it desires and charge 
the proper rates for the indemnity. Ex- 
cess covers have been written by a 
number of members of the Compensa- 
tion Rating Board. The legal com- 
mittee therefore has modified its previ- 
ous ruling and is permitting companies 
to write this cover. 


Hatch Made Manager 


NEW YORK, April 20.—Dr. Leonard W. 
Hatch has been appointed manager of the 
State Insurance Fund. For 12 years he 
has been in charge of the Bureau of Sta- 
tistics and Information for the State In- 
dustrial Commission. Dr. Hatch was for 
two years a teacher of economics at 
Columbia and Bowdoin. 


Indiana Liberty Mutual 


Through a typographical error the 
premiums of the Indiana Liberty Mutual 
on compensation business in Indiana last 
year were shown as $12,860. It should 
have been $62,860. 





No Compensation for Fight 


According to a ruling filed by Commis- 
sioner Gerge B. Chandler in Hartford, 
Saturday, a workman, if injured as the 
result of a fight with a fellow employe, 
although the fight had started as a result 
of an argument concerning work, the in- 
jured party is not entitled to compensa- 
tion. The commissioner agreed that the 
injury arose in the course of the claim- 
ant’s employment, but denied that it also 
arose out of the employment. 





TEXAS INDEMNITY’S NEW PLAN 


Would Amend Charter So As to Write 
Compensation Business on As- 
sessment Plan 


AUSTIN, TEX., April 20.—The 
Texas attorney general has approved 
and the insurance department has filed 
an amendment to the charter of the 
Texas Indemnity of Galveston, increas- 
ing its capital from $25,000 to $100,000. 
This enables the company to write 
business in other states, for, under the 
Texas law, a company having a capital 
stock of less than $100,000 could not 
operate in other states. 

Another amendment was submitted 
making an important change in the pur- 
pose clause of the company’s charter, 
which is being held in the attorney 
general’s department for investigation 
of its legal aspects. Originally the com- 
pany was chartered to write industrial 
health and accident insurance. The 
amendment proposes to have it write 
liability insurance on the assessment 
plan, which brings up the legal issue as 
to whether a capital stock concern can 
operate under the assessment system. 
If this amendment is adopted the com- 
pany wlil be able to write workmen’s 
compensation insurance in competition 
with the Texas Employers’ Insurance 
Association, which uses the assessment 
plan only. 

The Texas Indemnity is an offspring 
of the American Indemnity, writing the 
workmen’s compensation for that finan- 
cial group. 


Casualty Notes 


The International Indemnity of Los 
Angeles, the Western Casualty of Den- 
ver and the Norwich Union Indemnity 
have been licensed in Oregon. 

W. J. Mitchell succeeds R. L. White as 
general agent of the Continental Casualty 
at Little Rock, Ark. Mr. Mitchell has had 
about eight years’ experience in selling 
disability insurance. 

c. G. Axtmann, formerly manager of 
the Detroit branch of the Workmen’s 
Compensation Bureau and more recently 
general manager for the Detroit Assur- 
ance Agency, has just been appointed De- 
troit representative of the American 
Mutual Liability Co. of Boston. 

Truman H. Miner has resigned as su- 
perintendent of claims for the Georgia 
Casualty at its Chicago office and will be 
succeeded by William W. Heise, who has 
been his assistant for three years past. 
Mr. Miner plans to enter the general 
brokerage business in Chicago. 

John D. Frazee, formerly with the claim 
department of the American Surety at 
Chicago, and now assistant manager of 
that company at Des Moines, was married 
at Des Moines April 11 to Miss Clara 
Conrad. Mr. Frazee and his bride were 
in Chicago last week on their honeymoon. 


Surety Producers of America 


“THE KEY 


HERE’S 
TO MORE BUSINESS” 





FIDELITY AND DEPOSIT COMPANY 
OF MARYLAND 
BALTIMORE 








THE PROVIDENT LIFE and ACCIDENT 
INSURANCE CO. ° 


CHATTANOOGA 


SERVING INSURERS FOR MORE THAN THIRTY-TWO YEARS 





Lines Written: Commercial—Monthly Premium—Grou 
& Health Insurance. Ordinary an 


Railroad Instal t—A 


TENNESSEE 





Intermediate—Non 





ATTRACTIVE AGENCY OPENINGS IN SEVENTEEN STATES 





1919 PREMIUM INCOME OVER $1,100,000 


-Participating Life Insurance. 

















Chas. L. Nicholson, President 


THE INTER-STATE SURETY COMPANY 


Harry R. Wood, Seerelary 


REDFIELD, SOUTH DAKOTA 


DEPOSITORY, FIDELITY 
WAREHOUSE 


WE ISSUE 


BOND S JUDICIAL, OFFICIAL and 
MISCELLANEOUS 


PLATE GLASS and BANK BURGLARY INSURANCE 
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Automobile Casualty Insurance 
OUR LEADER 


We Also Write 
Fidelity and Surety Bonds; Plate Glass, Burglary 


J.C. O.. MORSE, President WICHITA, KANSAS 


**CONSERVATIVE BUT AGGRESSIVE’’ 





tion” 








The Sign of Good Casualty Insurance 


LIABILITY 
ACCIDENT 
HEALTH 
AUTOMOBILE 
TEAMS 
COMPENSATION 


BURGLARY 
CREDIT 

BOILER 
LANDLORD'S 
ELEVATOR 

GEN’L LIABILITY 


ESTABLISHED 1865 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 
Head Office, Chicago F. W. LAWSON, General Manager 


CONEKLING, PRICE & WEBB Gen. Agts. Illinois, Mo., Ind., 


Dee, As GRAN SUOMPANE.. Scccccsces Northwestern Managers, 
RAYMOND & RAYMOND General Agents, Southern Michigan, Journal Bldg., Detroit 
ALFRED PAULL & SO) General Agents, West Virginia, Board of Trade Blidg., Wheeling 
MAXSON, PERDUE & ae jen, Agts., Northeastern Ohio, Leader-News Bldg., Cleveland 
0. C. ee. & i Gtn. Agts., So. Ohio, 1217-18 First Nat. Bank Bldg., Cincinnati 
HANSEN & RO sh., 214 Tacoma Bldg., Tacoma; 1708 L. C. Smitn Blidg., Seattle 
THE MER Gen. Agts., Co., Produce Exch. Bldg., Toledo, Ohio 
Dist. Agts., Savings Bldg., 


1423 Insurance Exchange, Chicago 
328-336 Security Bank Bldg., Minneapolis 





Li 
ma, Ohio »,\ 








Assets $1,175,707 


Behind the Contracts of the 


‘American Reinsurance Company 


‘HANOVER BANK BUILDING 
NEW YORK CITY 


HENRY W. IVES & CO., Underwriting Managers 


stand solidly invested assets in excess of $1,100,000, ample 
reserves and an enviable reputation for fair dealing. 


REINSURANCE EFFECTED IN 
COMPENSATION, PUBLIC AND GENERAL LIABILITY, HEALTH 
AUTOMOBILE AND BURGLARY LINES 
UNDER EQUITABLE CONDITIONS 








PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 
and Surety Bonds 





Rega oUt Eeteeeagninte 
Republic Casualty Co. 
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ACCIDENT AND HEALTH 








Southern Industrial Insurance Confer- 
ence Also Takes Up Question of 
Claim Frauds 


A tax plan under which a levy would 
be imposed on surplus investment in- 
come in lieu of all other federal taxa- 
tion of insurance was urged in resolu- 
tions adopted by the Southern Indus- 
trial Insurance Conference at its mid- 
year meeting in Washington, D. C., 
last week. The conference also voted 
to discontinue until next fall the sani- 
tation campaign which it has been con- 
ducting under the guidance of Dr. 
Charles Loeber. 

Ways and means to curb fraudulent 
health claims came in for extended 
consideration, the subject being brought 
up in an address on “Claim Co-opera- 
by W. R. Lathrop, secretary- 
treasurer of the conference and of the 
Southern Life & Health of Birming- 
ham, who told of an_ epidemic 
of excess claims in Birmingham. 
He declared that through the or- 
ganization of an association of health 
and accident superintendents for the 
exchange of information on claims the 
claims ratio was reduced from more 


than 60 percent to 30 percent within a 


short time. 


The subject was discussed freely by 
speakers from the floor, including Vice- 
President.R. H. Dobbs of the Industrial 
Life & Health of Atlanta, Vice-President 
A. B. Langley of the Carolina Life, Presi- 
dent S. B. Coley of the Durham Life, 
T. T. Phillips of Jacksonville and P. M. 
Estes, general counsel of the National 
Life & Casualty of Nashville. The dis- 
cussion ended in the appointment of a 
committee composed of Messrs. Langley, 
Dobbs, Coley, Lathrop and Charles D. 
Clarke to study the subject of claims co- 
operation and present a report for ac- 
tion by the conference at the annual 
meeting in October. 

The conference also voted to give more 
attention to state legislation and ex- 
pressed itself in favor of the enactment 
of state laws requiring all insurance 
companies that organize in the future to 
have $100,000 capital and a working sur- 
plus of not less than $50,000 

The meeting, which opened Thursday 
morning and closed Friday evening with 
a banquet, was featured by instructive 
talks and capable speakers, including 
Manager M. B. Trezevant of the insur- 
ance department, United States Chamber 


NEW TAX PLAN IS PROPOSED 





of Commerce, and Henry Moir, vice 
president of the Home Life of New York! 
and president of the Actuarial Society of 
America, who discussed taxation of life 
insurance companies, 3 


Travelers Starts Contest 


HARTFORD, CONN., April 20.—The 
Travelers announces a contest for new 
accident risks beginning April 12 and 
ending June 26, business to be paid for 
not later than July 24. The leaders in 
the contest will visit the home office 
probably early in September at the coms) 
pany’s expense. 

The contest, a unique one in its way,| 
has been called the “Tower Contest” by 
Vice-President Bernard A. Page. Mr, 
Page will take the 20 agents having the 
largest volume of premiums and 20 more 
agents writing and paying for the larg- 
est number of new risks to visit the 
Travelers tower in this city. 

A bonus of 10 per cent will be paid to 
each agent or broker, who, during the 
period of the contest writes not lesg 
than five new accident policies. The 
bonus will be paid only on premiums on 
accident policies written on new risks,” 
i. e., risks not now carrying accident 
insurance in either of the Travelers’ 
companies. 


Western Companies Join Bureau 


BALTIMORE, MD,, April 21.—Three 
western companies have been elected 
members of the Bureau of Personal Ac- 
cident & Health Underwriters this week. | 
They are the Standard Accident of De-7 
troit, the General Casualty & Surety of 
Detroit, and the Lincoln Accident & Life 
of Lincoln, Neb. The three new members 
make a total of seven that have been 
elected to membership since the meeting ® 
of the Bureau on Jan. 28 and bring the ™ 
total membership to 29. A 


Great Western Holds Convention 


DES MOINES, IA., April 20.—Agents 
for the Great Western Accident of Des | 
Moines held a successful meeting in Des 
Moines last week with 200 representa- 
tives from all parts of the country in at- 
tendance. Commissioner Arthur Savage = 
welcomed the men to the meeting and 
there were important addresses and dis- 7 
cussions for three days. : 

Agents have named the meeting the 
Million Dollar Club and expect to write 
at least that much in premiums in 1920 
with some to spare. A big list of prizes 
was announced, including two Ford cars 
and $2,000 in cash. The Gola club, com- 
posed of the ladies of the home office, 7 
presented an entertainment one night — 
which was a pleasant feature of the con- 
vention. 
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FIDELITY BONDS BEST LINE 


Furnish Big Bulk of Surety Companies’ 
Business Just Now in Chicago 
and Middle West 


The general business of the surety 
companies in Chicago and the middle 
west continues unusually good, with 
fidelity bonds furnishing the big bulk 
of the business. Two reasons are as- 
signed for the heavy bulk of fidelity 
bonds now being written, one factor be- 
ing that business men generally are 
getting better educated to the neces- 
sity of being fully covered along that 
line, just as they are in the fire insur- 
ance or any other line. The general 
expansion of business also has con- 
tributed materially to the increase. 
Much of it is due to the increasing of 
old lines in establishments where more 
people are now employed and larger 
amounts of money handled. 

Contract bond business, which was 
quite good during January and Febru- 
ary, seemed to stop entirely about 
March 1. This was not due to a sus- 
pension of building work, as there is a 
considerable amount of building going 
on, especially in the factory district 
of Chicago. More and more of the 





contracts, however, are being taken on™ 
the cost-plus basis. Contractors are _ 
unwilling to undertake work at an up- 

set price in view of the uncertainty as 
to material and labor costs, and espe- 

cially the labor situation. Many of the § 
contracts now contain a provision that 

if there should be any increase in wages 

during the contract period, the price 

would be raised accordingly, while if 
there is any decrease, the building 

owner will get the benefit. Some Chi- 

cago offices report a bigger volume of 7 
bond contract business during the first 
quarter of the year than for the corre- © 
sponding period last year, but prac- ~ 
tically all of it was written during the © 
first two months of the quarter. 


Rate Is Reduced 


The United States Fidelity & Guar- 
anty announces that it has decided to 
reduce its rates on fidelity bonds and 
employes of banks with capital of less © 
than $25,000 to 25 cents per hundred dol- 
lars per annum, Books on statutory 
forms where a special rate is provided = 


and bonds of employes on private bank- 


ers or stock brokers will be written at 
the old rate. The United States Fidelity 
& Guaranty says that its experience ~ 
proves that bank business of this class 
cannot be profitably written at either 
the old or the new rate. 
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PAUL veel 
From‘ $40.00 Grocery Clerk to a $600.00 Life 
Insurance Manager Is His Record in 3 Years 


ORTY DOLLARS a month did not satisfy Mr. Hawkins. He was then 

21 years old and married. He was convinced on the Life Insurance Busi- 
ness and carried a policy in the PEORIA LIFE. He turned to them for a 
contract. H2 got it. When told that he could have his old job back in 
three months when he failed, he just gritted his teeth and renewed his 
determination. 


He worked—he planned—he used his head—he made more than his former 
salary the first month—each succeeding month was better. Today Paul is 
District Manager—has a big agency which in five years will make him inde- 
pendently rich. And he is now only 24 years old. Every year he has 


been a member of our Two Hundred Thousand Club. PEORIA LIFE is 
proud it made for him the chance. 


HAPPY—Why, man, he’s the happiest fellow you ever saw. Success makes us all that way, doesn’t it? 
We have room for alot of Hawkins’. ARE YOU ONE? 
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BRAKES BEING USED 
IN CHECKING AGENTS 


Some Companies Find It Necessary 
to Slow Down on New 
Business 


ARE NOW COUNTING COST 


When Full Reserve Is Put Up the 
Surplus Is Drawn on 


Heavily. 
NEW YORK, April 20.—Undoubt- 
edly one of the big questions before 
life insurance executives, especially 


companies that are putting up the full 
legal the first year, the 
amount of business that can safely be 
written this year without eating too 
far into the surplus. 
edented production, together with the 
high mortality ratio, forced most of 
the participating companies to reduce 
their dividends. A further great amount 
cf new business this year may be un- 
wieldy, especially if the surplus is to 
be called on to build up such large ad- 
citional reserves. _ be 

The companies using the preliminary 
term plan are not affected nearly so 
much as they can use the first year’s 
premium for expenses and not draw 
on the surplus. Even in some of these 
companies, however, where has been 
considerable agency building and 
organization work there is a drain on 
the surplus funds. The smaller and 
younger companies have not this prob- 
lem of financing their business before 
them in nearly as formidable a way as 
the full reserve companies. They are 
running along easily, and while they 
are not using artificial methods to stim- 
uate business, yet they can take care 
of what they will write this year. 


reserve 1S 


Last year’s unprec- 


Mortality Was High 


The mortality ratio from pneumonia 
the first three months was quite high, 
especially on younger ages. This un- 
doubtedly caused solicitude, because it 
called for an extra drain on the free 
surplus, the death rate running far 
above the expected. Undoubtedly the 
last nine months of the year will even 
up the loss ratio, so that by Dec. 31 the 
year’s figures will show a thoroughly 
normal percentage. 

The executives that have mapped 
out a definite production program this 
year are adopting different means of 
holding business down within the cir- 
cumscribed limits. Companies do not 
want to decrease their dividends any 
more, and if possible want to restore 
them at least to a more attractive fig- 
ure than at present. The non-partici- 
pating companies are using the de- 
creased dividend action with terrific 
force in competition, and this is hav- 
ing its effect. The participating com- 
panies, therefore, do not want a‘ fur- 
ther dividend decrease if it can be 
avoided, and desire on the other hand 
to get back to normal or at least nearly 
so. The non-participating onslaught is 
being felt in all sections. Most of the 
younger and smaller companies are 
non-participating, and they are employ- 
ing the decreased dividends in every 
possible way to further their cause. 
Undoubtedly these arguments are hav- 
ing their effect. 


Arrange for Agency Quotas 


Some of the large companies are 
already arranging agency quotas stat- 
ing what amounts can be written this 
year. The general agents will be told 
that they cannot exceed the amount 
given. This is certainly a new expe- 


CAPITAL IS INCREASED 


et 


EQUITABLE OF IOWA ACTION 


Company to Add $200,000, Making 
Total Amount Paid In $500,000. 
Dividends Unchanged 


In order to increase the margin of 
safety supplied by the stockholders in 
due proportion to the growth of its 
business, the Equitable Life of Iowa 
has, by the action of its board of 
trustees, authorized an increase in the 


paid-up capital stock of the company 
of $200,000; such stock to be paid in 
full in cash not later than July 1, 1920. 

This will make the amount of capital 
stock fully paid in $500,000, which, in 
addition to the surplus of the company, 
is a margin of safety to guarantee the 
fulfillment of all obligations of the 
company; and, accordingly, the security 
of policyholders will be strengthened 
by the entire amount of the new stock. 

The dividends on the stock will con- 
tinue at the same reasonable rate as 
for many years in the past, and, ac- 
cordingly, on July 1, 1920 a semi- annual 
dividend of 3% percent will be paid on 
the stock that was outstanding at the 
beginning of the year. 

Since Jan. 1, 1920, the company has 
been writing new business at the rate 
of $80,000,000 for the current year. 


have been stretched as far as possible 


with the hope that the agents would 
make a mighty effort to reach the 
peint. Now allotments are to be made 


to keep production down to a point 
‘figured out to be safe. lncertainty 
ts to what the companies will do in 
the matter of shutting down on pro- 
duction is having an unsettling and 
disturbing effect not only among the 
general agents, but the agents. Gen- 
eral agents with an organization on 
their hands are fearing that the lid will 
be clamped down for some four to 
eight weeks at the end of the year. 
General agents therefore are unable to 
figure on the future with any degree 
of certainty. They hesitate to put on 
more men, not knowing whether they 
will be asked to curtail production next 
November. 


Golden Day in Insurance 

This, of course, is the golden day in 
life insurance, and many general agents 
consider it an opportune time to build 
up their organization. One of the com- 
panies has already inaugurated a rule 
that no new agents shall be sieaikied 
this year unless an agent drops out 
of the ranks entirely. In other words, 
this company is reducing its produc- 
tion by cutting out part-time agents 
and not allowing any new full timers 
to be appointed unless they are to fill 
a gap. 
Naturally the attitude of the bigger 
legal reserve companies in putting on 
the brakes is having a good effect on 
the smaller companies, because it 
Wieans that they will receive consid- 
erable brokerage business and gather 
up a number of risks that have been 
worked up by the agents of companies 
that are limiting their production. 


More Rigid in Selection 


A number of companies are more 
rigid in their medical selection and are 


not taking border-line cases. This 
gives them an opportunity to select 
their business more carefully. The 


companies entered the year feeling that 
the rate of increase would not be as 
great this year as it was last. How- 
ever, the pace is keeping up. There 
is still a big amount of life insurance 
teing written. The companies are be- 
ginning to go over their records, count 
the cost and see what it will mean if 
the present rate of increase keeps up 





rience. Agency ore ng in the past 


the rest of this year. 


CLAIMS ARE NUMEROUS 
NUMEROUS CASES ARE SEEN 


New York Life Shows Desirability of 
Having Total and Permanent 
Disability Clause 


The 
three 


New York Life announces in 
months it has approved 85 
waiver of premium claims under the 
total and permanent disability clause. 
This shows that there are a number 
of claims that bring the clause into 
operation. Here are a few cases that it 
selects to show the wide range of the 
operation of the clause: 


A grocer, 


36 years old, of Washburn, 
Tl1., 


took policies No. 4,489,883 and 4,798,- 
112, in 1913 and 1915, in favor of his 
wife. He was apparently in good health. 
Something happened. There was a crash 
in the system somewhere and paralysis 
of the limbs laid him low. Unable to 
work, he has not lost his insurance. Pay- 
ment of his current premiums, $61.43, has 
been waived. In the old days a blessing 
like this was not possible. 

A Brooklyn tailor, in 1913, then aged 
44, took policy No. 4,466,176 for his wife. 
He is now in a Californian sanitarium 
suffering from tuberculosis and his cur- 
rent premiums are being waived by the 
company. 

A Montreal stenographer, 


20 years old, 
earning $15 to $18 


a week, policy No. 
6,090,371, insured in 1917 in favor of her 
mother. Healthy at the time, she is now 
insane, but the company will keep up the 
policy for the mother according to its 


terms, as long as the daughter is men- 
tally incompetent, and in addition will 
pay a yearly income equal to one-tenth 
of the amount of the insurance. Isn't 
that real life insurance? 

A Clayton county, Iowa, farmer, age 
21, insured in 1912 under policy No. 


4,418,109 for the benefit of his father and 
mother. The company is waiving pay- 
ment of current premiums on account 
of disability due to tuberculosis. 

A Jefferson, Wis., teacher, 25 years old, 
took policy No. 6,226,252 in 1917 in favor 
of her mother. Waiver of premium was 
authorized on account of pulmonary 
tuberculosis following shock and nerv- 
ous breakdown at loss of her brother on 
the ill-fated Tuscania. 

Disability waivers are made when the 
breakdown is total and complete and is 
presumably permanent. How fortunate 


these policyholders are in having taken 
insurance with this beneficent provi- 
sion! Think of the children, wives, 


mothers and fathers who are buoyed up 
by the thought that a life company is 
caring for these policies. Disability and 
double indemnity features should be 
taken by all who can get them. They 
cost but little extra. They pay for them- 
selves in the added sense of security. 


Prospects Good in South 


Superintendent of Agencies A. M. Hop- 
kins of the Philadelphia Life, upon re- 
turning from a trip through the com- 
yany’s southern territory, expressed great 
elation because the prospects everywhere 
were “glorious.” He stated that the three 
general agents recently added to the staff 
of State Agent C. P. Wilkins, Roanoke, 
Va., are establishing a record as prolific 
producers; also that the Gordon Insur- 
ance and Investment Company of Monroe, 
N. C., state agents for North and South 
Carolina, is doing excellent work. 


Superintendent Hopkins accompanied 
Mr. Gordon in visiting all of the general 
agiencies in the two states. Enthusiastic 


meetings of the agents were held at each 
point and pledges were given that the 
April production in honor of Manager of 
Agencies Maloney would not be less than 
$2,000,000. Appointments were made in 
the two states of seven new general 
agents. 


Lincoln National Expands Offices 


The Lincoln National Life has taken 
over four entire floors of its home office 
building in Fort Wayne, Ind. The sta- 
tistical department has been moved to 
the fifth floor of the building, where it 
will occupy two large rooms, thereby 


giving added space for the needs of the 
actuarial, 


underwriting and medical de- 





partments. 


SOME OPPOSE CUTTING 
OFF ALL PART-TIMERS 


Company Officials Express Opin- 
ion That Any Radical Action 
Would Be Unwise 





FOR QUALIFICATION LAW 





Charles Hommeyer of Union Central 
and T. W. Appleby of Ohio 
National Give Views 


CINCINNATI, O., April 21—“It is 
hardly feasible, in my judgment, to 
draw a rigid line on the basis of whole 
time or part time in life insurance 
said Charles Hommeyer, as- 
sistant superintendent of agents for the 
Union Central, commenting on the 
movement taking shape in the National 
Association of Life Underwriters to 
bar the part-time man. “Undoubtedly,” 
he added, “there are a large number of 
men who are parasites on the life in- 
surance business, who ought to be 
eliminated; but by no means all of 
them are part-timers. There is among 
a very large number of men who 
are on record as whole-time men; 


; but 
they do not work, and are no credit to 
the business.” 


Mr. Hommeyer is of the opinion that 
it would be well for the states to draw 
a more rigid line in defining the qualifi- 
cations of life insurance agents; and he 
believes it would be feasible, and cer- 
tainly more practical, for the associa- 
tion to get behind a movement to bring 
about such regulation by the states, 
rather than to try to bar part-time men 
entirely. 


ee 
service, 


them 


Some Part-Timers Valuable 


He cited the case of a postmaster in 
a little Tennessee town of 1,000 popu- 
lation, in a county of only 7,000, who 
sent in 35 applications during March 
for a total of $132,000; and also the case 
of a fruit farmer at Rochester, N. Y., 
whose paid-for business in March was 
$85,000, with 17 or 18 applications. 

“Would it be just to these men? 
Would it be good business for the com- 
pany? Would it be fair to the insuring 
public to cut them off?” he asked. “Sup- 
pose the New York Association were to 
adopt a resolution—as it has a perfect 
right to do—eliminating from member- 
ship all general agents who have part- 
time men in their agencies. Our gen- 
eral agent up there has been a member 
of the executive committee for years 
and I believe is an officer of the asso- 
ciation. He would have either to can- 
cel the contract of a very capable man 
of high character and repute who has 
written good business in large volume 
every year for more than 25 years, or 
sever his own connection with the as- 
sociation of whose official life he is a 
part. Would there be any justice in 
adhering to either alternative?” 


Calls 40 Per Cent NewPreQucers 


Mr. Hommeyer expressed the opin- 
ion that at least 40 percent of the men 
Jicensed as agents of the larger com- 
panies represent zero as tangible or 
traceable factors i in production. “But,” 
he added, “they are mostly representa- 
tive, influential men in their commun- 
ities, from whom the general agent ob- 
tains leads, to whom he goes for in- 
formation, by whom he is introduced 
‘and recommended to prospects, so that 
—in his opinion at least—they consti- 
tute an asset to the general agency. 
.Probably a good many of them would 
be cut off, but the general agents feel 
so strongly that they are an asset that 
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or recommendations that the contracts 
be renewed.” 

Regarding the other upward of 60 
percent, Mr. Hommeyer says that study 
of the production record indicated that 
more than half must be part-time men; 


“for,” he said, “they could not possibly 
live on the income from their life in- 
surance production.” 

Probably 25 percent may be regarded 
as full-time men, in his opinion, be- 
cause between 80 and 90 percent of the 
business is produced by about 25 per- 
cent of the agency force. He whined 
out, however, that it is quite possible 
for a policy to be credited to one agent 
who nevertheless may be using one or 
more of these other men, in one way 
or another, to influence the business. 


Give More Attention to Character 


More attention should be given to the 
character of the men under contract—to 
their practice and conduct in carrying on 
the business—than to the question 
whether they give all their time or only 
part of it to life insurance, in his opin- 
ion. “The life insurance man should be 
of good character and good repute,” he 
said. “No man should have a contract 
who is not willing to advertise himself 
as a life insurance man, and, generally 
speaking, to make it his predominant 
business. 

“There is no logical reason—and it is 
no credit to the business—why a man 
should be licensed year after year as an 
agent when he has no record of produc- 
tion. It is perfectly right and just for a 
man in another line of business—say a 
school teacher, a small merchant, a 
farmer or a street car conductor—to give 
part of his time to the writing of life 
insurance until he sees whether he can 
grow into it. He should be given a 
chance to grow into it, but by the end 
of the second or third year he should be 
able, before having his license renewed, 
to show a record of consistent and sub- 
stantial production, to have a place of 
business, to advertise himself as a life 
insurance man, and to establish the fact 
that life insurance is his predominant 
business.” 





Appleby Takes Similar View 


T. W. Appleby, secretary and manag- 
ing underwriter of the Ohio National, 
emphasized the necessity of the part-time 
system to the young company. Mr. Ap- 
pleby has an exceedingly efficient agency 
plant. For more than a year, a consis- 
tently increasing volume of production, 
month by month, has been written by 85 
per cent of his agency force. This is 
almost entirely a part-time force, largely 
in relatively small communities; and yet 
the record for the last 13 months, taken 
from the monthly tabulation of new 
business, shows an extreme fluctuation 
of only 2 per cent in the proportion of 
producing agents, with a variation rang- 
ing from % per cent below to 1% per 
cent above 85 per cent of the total num- 
ber of agents. 

Mr. Appleby’s views, therefore, coin- 
ciding almost exactly as they do with 
those of Mr. Hommeyer, are predicated 


on a radically different experience. Mr. 
Appleby said: 
Needed by Young Company 
“From the young company’s. stand- 


point, part-time men seem advisable for 
the reason that if we are conscientiously 
and honestly trying to ‘build’ our agency 
plant rather than to transfer somebody 
else’s plant to ours, we necessarily must 
deal with men in other lines of business 
who are on salary and who are unwill- 
ing to give up their present employment 
to undertake something about which 
they know nothing. They look upon it 
as an experiment, and of course it is; 
and in order to get them started in the 
business of life insurance we must give 
them considerable latitude. 

“Some of our very best men have been 
developed from the small merchant who 
works part time; we have been able to 
develop some good solicitors from among 
street car conductors; from among farm- 
ers, who will work during the winter at 
life insurance and in the summer g0 
back to their farms; from among school 
teachers, some of whom write life insur- 
ance during their summer vacations; 
from among stock buyers, who will inci- 
dentally write some life insurance. We 
have been able to develop some splendid 
producers from among these classes. 


Won't Give Up Present Employment 


“Other men, selling and buying com- 
modities in the rural communities, can 
be induced to consider life insurance on 





derwriters’ Association of Chicago, 


not taxable as income. 


in reality a replacement of capital. 
that a failure to exempt is equivalent to an 
the question is the law of insurable interest. 


fire and marine insurance. 


of “gain” 
demnity alone. 

Major Marshall's law 
destined to settle the question. 
merits of the question. 


earned by the corporation, 


NCOME taxation is comparatively 
| new in this country. The first fed- 

eral income tax law appeared during 
the Civil War and survived the war 
but a few years. 
In 1894 a comprehensive income 
tax law was passed by congress, but 
before it was enforced the case of 
Pollock v. Farfners Loan & Trust Co. 
was decided by the supreme court, 
holding that the constitution gave con- 
gress no power to levy an income tax. 
Not until 1913 was the constitution 
amended to give congress this power. 
The recent acts with which we are all 
familiar followed this 16th amendment 
to the constitution. Income taxation is, 
therefore, comparatively new, and as a 
consequence, we have but little prece- 
dent to aid in the construction of the 
statutes congress has passed. 


Decision by Federal 
Court Needed 


Until decisions in the federal courts 
are obtained, we will not know how far 
the schemes we have recently seen so 
much of can go in evading or re- 
ducing the tax, the extravagant adver- 
tising, the gift and declaration of trust 
to avoid the profit upon the sale of 
property, the sale of property by in- 
stallment contract to avoid a large 
profit during the year, and similar 
ingenious arrangements so often in- 
cuiged in. And until we have decisions 
of the federal courts we cannot know 
the meaning or applicability of numer- 
ous provisions of the present law not 
clearly framed or appearing to exceed 
the power of congress. 

The provision of the present law 
which is responsible for this paper is 


TAXING PROCEEDS OF POLICIES 
PAYABLE TO CORPORATIONS 


BY THOMAS L. MARSHALL 


The address of Maj. Thomas L. Marshall of the Chicago Bar before the 
this weck, ! 
legal principle and judicial precedent, demonstrating that corporation life insurance is 


Major Marshall makes clear that the proceeds of life insurance paid to a corpo- 
ration on the life of an active official of the corporation is of the nature of indemnity, 
Almost in a sentence he sweeps away the fallacy 


business, it sounds in indemnity alone, not unlike the indemnity obtainable through 
The address proceeds from an-elucidation of the legal doc- 
trine of insurable interest to a consideration of the legal meaning of income. 
the decision of courts of last resort, it is made clear that income is always some form 
derived from capital, from labor, or from both combined. 


firm, Zane, Morse & Marshall, is now conducting a case 
This address will reveal to the life underwriter the 
It should give high hope that the present ruling of the treas- 
ury department, that corporation life insurance, when paid, shall be taxed as if income 
will not sustained when considered by the courts. 


Life Un- 


is a masterly presentation, through 


inclusion. He shows that at the basis of 
Where that insurable interest rests in a 


From 


It is never in- 


the exemption from the tax of the pro- 
ceeds of life insurance*policies paid to 
individual beneficiaries. The unfortu- 
tate circumstance about this provision 
is that no reference whatever is made 
to beneficiaries who are corporations. 
The exemption is of individual bene- 
ficiaries, which does not include cor- 
porations. 

From this language, the commis- 
sioner of internal revenue concludes 
that the proceeds of life insurance pol- 
icies paid to corporations constitute in- 
come and are taxable as income. 

If this construction is correct, this 
branch of life insurance in all likeli- 
hood has been destroyed, for a corpo- 
ration could scarcely be induced to 
take a policy upon its president with 
the prospect of paying 50 percent of 
the proceeds as income tax. And any 
plan to take the insurance in the name 
ct a trustee acting for the sharehold- 
ers, it is believed, would scarcely be 
practicable. 


Point Overlooked 
by Revenue Officials 


The point, however, overlooked by 
the commissioner of internal revenue 
seems to be that the proceeds of insur- 
ance policies do not in every case con- 
stitute income. Even if the proceeds of 
a policy paid to a corporation do not 
fall within the exemption, they are not 
income, unless they fall within the 
general provision defining income. 

Do the proceeds, therefore, come 
within the general classification of 
“gains or profits and income derived 
from any source whatever”? 

It is unnecessary to consider whether 
such proceeds come within the words 








not give up their present employment at 
all; and consequently would be lost to 
the business. 

“It also is made very necessary for the 
younger companies to use part-time men 
because of the fact that some of the 
older and larger companies have part- 
time agencies in every cross-roads town, 
and we must accord the same privileges 
in order to transact business in those 
communities. 

“We are believers in part-time life in- 
surance men where (and when) the men 
are representative in their communities, 
because as a rule they write very high 
class business. There is no question 
whatever about the ‘nets,’ and as a whole 
they give a constant influx of new busi- 
ness in medium-sized policies that are 
above the average in character, 


Situation in Urban Communities 


“In the urban communities it is dif- 
ficult for us to get full-time men in 
competition with the older and better- 
established companies, and even when we 
do get full-time men established, there 
are two or three of the older companies 
that are constantly after them, which 
makes it difficult for us to hold them. 

“Of course, our preference always 
would be for men to give their entire 
time -to our business; but they must 
grow into that, and many of them do. 
There is no question that it is better for 


their time exclusively to life insurance, 
as only in this way can the profession be 
dignified as it deserves, and take its 
rightful place alongside the other high 
class businesses of the community.” 


What Is Whole-Time Man? 


What constitutes a whole-time man? 
How many life insurance agents, so 
classified, are really whole-time men? 

Of course it is realized that the aver- 
age man cannot solicit life insurance 
business eight hours a day, or six hours 
a day, or in any other way adapt his 
activities to a “union labor’ schedule. 
There are a few men who do it, or come 
near doing it; but they are the excep- 
tions. 

There is, however, a general belief 
among company executives—and many 
successful agents admit it as a fact— 
that the average agent does not really 
put in half his time in life insurance 
work, either actual solicitation or the 
classification and development of his 
leads. The great majority of them, ac- 
cording to these men, work without a 
definite daily program, with the result 
that their production has wide fluctua- 
tions, a large measure of which could be 
eliminated. 

The question naturally arises: Are 
these men really whole-time men? 
Which brings up the further query: 








a part-time basis, whereas they would 





the business to have men in it giving 


Have they any right to be classified as 





of the constitution, “incomes from 
whatever source derived,” although 
probably it is the same question. 


General Definitions 
of Income Given 


The courts have given us some gen- 
eral definitions of income which, how- 
ever, are in quite general terms. The 
definition most frequently referred to 
is that found in the case of Strattons 
Independence v. Howbert, 231 U. S. 
399, in which the supreme court de- 
fined income as “the gain derived from 
capital, from labor, or from both com- 
bined.” This definition has been fre- 
avently cited, and recently by the su- 
preme court in the Stock Dividend 
case, McCumber vy. Eisner. 

The supreme court has held that ali- 
mony is not income because it arises 
neither from labor or capital, but from 
the marriage relation. Such was the 
holding in Gould v. Gould, 245 U. S. 
151. 

And it is fundamental both in eco- 
nomics and in the law that a distinc- 


tion is to be drawn between capital 
and income. Every sum of money re- 
ceived by a person is not income. 


When a person repays a loan of $10,- 
600, the recipient is receiving capital, 
and not gain or income; and when a 
person sells his house, the sum he re- 
ceives is capital and not gain or in- 
come, provided he has not profited in 
the transaction. If there has been a 
profit in the transaction, the gain or 
income is the excess over the orig- 
inal purchase price or the 1913 valua- 


tion, and not the entire amount re- 
ceived. The mere conversion of capital 
values into money is the conversion 


inerely of capital and of itself 
not produce gain or income. 


does 


Decisions of U. S. 
Supreme Court Cited 


As expressed by the supreme court in 
Doyle v. Mitchell Bros. Co., 247 U. S. 
179, a case involving the cutting and 
sale of timber, “We must withdraw from 
the gross proceeds an amount sufficient 
to restore the capital value that existed 
at the commencement of the period un- 
der consideration.” 

Or, as expressed by the supreme court 
in the case of Southern Pacific Co. v. 
Lowes, 247 U. S. 330, “We must reject 
in this case, as we have rejected in cases 
arising under the corporation excise tax 
act... the broad contention, submitted 
in behalf of the government that all re- 
ceipts—everything that comes in—are in- 
come within the proper definition of the 
term ‘gross income,’ and that the entire 
proceeds of a conversion of capital as- 
sets, in whatever form and under what- 
ever circumstances accomplished, should 
be treated as gross income.” 

This distinction between capital and 
income is fundamental to a discussion of 
practically all income tax questions. 





Law of Insurable 
Interest Outlined 


To determine whether the proceeds of 
life insurance policies constitute income, 
we must go back to the fundamentals 
of life insurance. In the first place, a 
discussion of the question involves a 
clear understanding of insurable inter- 
est. 

Life insurance itself is scarcely so old 
as is the law of insurable interest. The 
first insurance was marine insurance, but 
even in 1746, when marine insurance was 
practically the only form known, a 
statute was passed by George II which 
clearly provided that policies issued 
without a proper insurable interest 
should be void, 19 Geo. II, chapter 37. 

“Any insurance made upon ships or 
upon goods, merchandise, interest or no 
interest, or without further proof of 
insurance than the policy, or by way of 
gaining or wagering or by benefit of 
salvage to the insured, shall be void.” 

Life insurance at that time was prac- 
tically unknown. In fact in France life 
insurance was illegal until 1820, upon 
the theory, as the French expressed it, 
that 

‘Man cannot be estimated at a price, 
and the life of man is not an object of 
commerce, and it is odious that a death 
shall form the matter of mercantile spec- 
ulation.” 


However, we find in England an early 
statute passed by George III, 14 Geo. III, 





such? 


chapter 48, which prohibited life insur- 
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ance without an insurable interest, and 
even provided that the name of the bene- 
ficiary must appear in the policy. 

From the time of these two statutes 
it has been held that insurable interest 
is essential to the validity of any kind 
of insurance. The obvious reason for 
requiring insurable interest is to pre- 
vent mere wagering contracts, and in 
the case of life policies, also to prevent 
one person having a financial interest in 
the termination of someone else's life. 


Less Difficulty 
About Fire Policies 


In the marine or fire policies, the esti- 
mation of the amount of insurable inter- 
est has never been difficult, and it has 
been a comparatively easy matter for 
the courts to determine when a policy 
should be held void because exceeding in 
amount the actual interest in the prop- 
erty. The value of the cargo or of the 
building could be estimated with consid- 
erable accuracy, consequently it was the 
natural holding of the courts that if the 
value of the cargo destroyed or of the 
building burned was less than the face 
of the policy, there could be no recovery 
beyond the actual loss. In other words, 
the normal contract is purely a contract 
of indemnity. In these cases it was im- 
possible for the proceeds of a policy to 


result in a gain to the insured, for the 
insurance company did not have to pay 
any amount in excess of the loss. It may 


be said that the fire insurance policy or 
the marine policy places a valuation 
upon the property insured and the pro- 
ceeds of the policy therefore amount 
merely to a return of the capital invested 
in the property. The payment of the 
policy is only a change in the form of 
capital, and there is no gain in the ex- 
change. For these reasons the proceeds 
of fire and marine policies have not been 
regarded as income within the meaning 
of any of our income tax statutes. 

Fundamentally, insurance of all kinds 
is sustained by the courts and by the 
sentiment of the people because it is in- 
demnity and is a means of mutual pro- 
tection against loss which the individual 
cannot well bear. 


Distinction Between 

Classes of Insurance 

Assuming that the proceeds of fire and 
marine policies and of other indemnity 
contracts are not income, does it follow 
that the proceeds of life insurance poli- 
cies are not income? 

In the distinction between the life in- 
surance policy and the marine and fire 
policies has arisen the difficulty which 
is before us. Life insurance has been 
carried far beyond mere indemnity. In 
the first place, in the case of life policies 


the law of insurable interest has been 
greatly expanded. We do not always 


consider in determining insurable inter- 
est in life insurace whether the life in- 
sured is really worth the valuation 
placed upon it. It often happens that 
even a man’s best friends would not 
value his life as high as the amount of 
life insurance he carried. Furthermore, 
a man may take out a policy for any 
amount upon his own life and then as- 
sign the policy to some other person 
who has no insurable interest whatever 
in the life. At least such is the holding 
of our Illinois Supreme Court in Hawley 
v. Aetna Insurance Co., 291 Ill. 28, and 
some time ago of the United States Su- 
preme Court in Grigsby v. Russell, 222 
U. S. 149. The reason for this extension 
of the old law of insurable interest, we 


believe, is obvious. The building cov- 
ered by a fire policy can be _ readily 
valued. A life is not so susceptible of 


even approximate valuation, The result 
is that practically no effort is made ac- 
tually to value the life, but insurable 
interest is determined upon more gen- 
eral principles, and so our Supreme Court 
of the United States reached the follow- 
ing definition of insurable interest set 
forth in the case of Conn. Mutual Life 
Ins. Co. v. Schaefer, 94 U. S. 457: 
“Indeed it may be said generally that 
any reasonable expectation of pecuniary 
benefit or advantage from the continued 
life of another creates an insurable in- 
terest in such life. The essential thing 
is that the policy shall be obtained in 
good faith, and not for the purpose of 
speculating upon the hazard of a life in 
which the insured has no interest.” 


Life Insurance 

Not Mere Indemnity 

This general definition of insurable in- 
terest as applied to life policies is ob- 
viously far more liberal than the defini- 
tion of insurable interest as applied to 
contracts of pure indemnity. The policy 
of the law has apparently been not to 
confine life insurance to mere indemnity, 





for lives cannot be accurately valued, 
and the law has desired to favor the 
contract of life insurance. 

But even in the insuring of lives there 
are cases when the value of the life to 
the insured is susceptible of fairly ac- 
curate valuation. I have in mind cases 
dealing with the insurance by a creditor 
of the life of his debtor. In such cases 
the amount of the policy must be re- 
stricted to reasonable limits determined 
by the amount of the debt. For example, 
the case of Cammack v. Lewis, in the 
United States supreme court, 15 Wall 
653, involved a policy of $3,000, upon the 
life of a debtor taken out by the debtor 
and assigned to the creditor. It was 
held that the creditor had no interest 
in the policy beyond the amount of the 
debt and the balance was paid to the 
estate of the creditor. Some of the state 
courts have gone so far as to hold that 
when a creditor takes a policy upon the 
life of his debtor the policy is purely 
one for indemnity and that the insurable 
interest cannot exceed the amount of in- 
debtedness to be secured. Such was the 


holding of the Georgia court in Ex- 
change Bank of Macon v. Lob, 104 Ga. 
446. However, the contract is appar- 


ently not purely one of indemnity, for 
the supreme court of the United States 
has held that if the debtor dies after 
such a policy is taken out and the 
original insurable interest thus ceases, 
the policy is, nevertheless, still valid in 
the hands of the creditor and the credi- 
tor may recover the full amount of the 
policy provided he keeps up the premium. 
Such was the holding in the case of 
Bank of Washington v. Hume, 128 U. S. 
195. 


Courts Do Not Try 
To Value Life 


The law is, therefore, quite clear that 


life policies differ materially from marine ' 


and fire policies in that in the case of 
the ordinary life policy the court will 
not try to value the life, but will only 
require that there be some reasonable 
expectation of pecuniary benefit to the 
insured. However, in those cases where 
the value of the life can 
ascertained, the amount of insurance to 
be carried on the life of the debtor is 





be definitely | 


limited practically to the amount of the 
debt, the reason being that the value of 
the life to the insured can be ascertained 


with some degree of definiteness. Conn. 
Mut. Lif Ins. Co. v. Schaefer, 94 U. S. 
457, 


Question of Corporation’s 
Insurable Interest 


Coming to the question of insurable 
interest of a corporation in the life of 
its president or other officer, we find 
that the supreme court of the United 
States has never passed upon the ques- 
tion and that the first court to give the 
matter any consideration was the su- 
preme court of New Hampshire in 1903 
in the case of Mechanics Nat. Bank v. 
Comins, 55 Atlantic 191, in which the 
court said: 

“And no good reason appears why a 
stockholder or creditor, the value of 
whose investment may be reasonably 
said to depend upon the life or health 
of the man at the helm, should not have 
an insurable interest in his life, the same 
as one who invests money in a partner- 
ship, relying upon the skill or experience 
of his copartner, has an insurable inter- 
est in the life of the latter, or one who 
equips a mining expedition has an in- 
surable interest in the life of him to 
whom its management is committed... . 
In such case the essential thing is that 
the policy should be obtained in good 
faith and not for the purpose of specu- 
lating upon the hazard of life.” 

This case in New Hampshire was fol- 
lowed by three cases in Ohio, one in the 
supreme court of Ohio, the case of Keck- 
ley v. Coshocton Glass Co., 99 N. E. 299. 
The Ohio cases were followed by two 
Virginia cases in 1914. Mutual Life In- 
surance Co. v. Board Motor Truck, 80 
S. E. 565, Mutual Life Insurance Co. v. 
Board, Armstrong & Co., 80 S. E, 565. 

The supreme court of Tennessee has, 
within the last year, held similarly in 
the case of Wurtzberg v. New York Life 
Ins. Co., 203 S. W. 332. 

“We think these cases are sound. A 
corporation is often quite dependent upon 
the services of particular officers for its 
prosperity. Under such circumstances a 
corporation has an insurable interest in 
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BOUT 90 companies are still writ- 
ing or have written some form 
of deferred dividend policies. The 
Unique Manual-Digest shows the 
amount of this business in force on Jan. 
1, 1920, and also the amount of re- 
serves or surplus set aside for deferred 
dividends. There are a number of 
companies which do not set aside in 
their statements any amount for de- 
ferred dividends but pay them out of 
their general surplus. In the table 
shown herewith the space for this item 
for such companies is left blank. 
Years ago practically all companies 
treated deferred dividend accumula- 
tions as general surplus; now, it will 
be seen, most companies carry deferred 
dividends in special funds. At one time 
the deferred dividend plan was per- 
haps the one most generally followed 
by participating companies; today, of 
the 90 companies listed, perhaps not 
more than 10 or 15 are now writing it. 
Many companies have only a_ small 
amount still remaining on the books. 
The figures follow: 





Amt. Set Deferred 

Aside for Dividend 

f Deferred Business 
Company Dividends in Force 
Ammer Cents 63565 s ck $4,400,788 
American, Ia. ...... 834,119 
Amer, Natl., Tex.... 6,508,750 
Melantic;, Wa. occas 3,764,370 
NEE P29 S bist Sag wo 28,362,085 
SAMMAINIONG: 65. o-6.0-s 248,750 
Bankers, Neb. ...... 3,915,621 80,497,962 
Bankers Res., Neb.. 81,624 26,675,651 
Beneficial, Utah .... 241,132 7,541,450 
BSOPRBMIPC 6.056.655 00% 407,716 27,356,386 
gt Se ee 1,026,551 
RRMNEEL os 95/5 We Gis 05 ale 4,187,330 46,757,079 
Capitol, Colo.: <6:..... 26,000 2,176,500 
TOGA, ALL. oes 8 os 647 33,000 
ORES BORON ices. Gets es 7,025,963 
COMET AI A. eo iciekiss os 273,590 3,676,96 
Central States,;-Mo..  .....- 1,162,980 
CIO ORMNIN lors ste st hcows 2 beltewhee 240,250 
Clover dear ti @iCe.. a. ee 129,000 
AONE, ON Be oe as swbeeee 1,298,000 
Columbian Natl. ... 200,000 8,836,570 
Columbus Mutual .. | a eT 
Commonwealth, Neb. ...... 13,680,000 
Continental, Mo. 77,316 4,388,700 


*Annual apportionment. 





Re RY eee 
Equitable, N. Y.....54,300,085 316,435,321 


POrimece, COO, 228s 5 howe 378,500 
Farmers & Bankers. __......... 108,500 
ROGOPAL. EM, «oso 500.0% 94,076 8,689,687 
Fidelity Mutual .... 1,717,198 22,488,339 
Fidelity Res., Neb.. Npoee aes 
Mort Worth, Temi sc. -s2erxs 76,000 
Gp cet hc ge & | eae 258,745 10,009,049 
oe) 4 BO 3 SR eae 16,841 191,500 


634,000 
22,828,953 


CUSPaRty, TR. cic. 
Ct SG Ai Agere ee 


10) 1a eee ae 29,829 5,858,212 
TNUCTHMOUNTBIN . i2e6k | odes 2,136,200 
International, Mo. .. t,0e4 = i wees 
Jefferson Standard.. 496,074 14,399,234 
Jonn Hancock .....0. 145,961 11,686,508 
Mateta Cie ova cscs 66,826 3,012,600 
LP eg 121,665 3,267,790 
EEC OF VE isos. sae 225,000 11,993,574 
Lincoin Natl. ...... 9,996 7,267,174 
pS as | ere 190,055 16,000,000 


Maryland 





Michigan Mutual... 167,041 3,589,643 
Midland Mutual, O.. 331 12,503 
Minnesota Mutual .. 195,092 2,873,279 
Missouri State ..... 491,670 23,414,5 
Pere, NOY. ia :s ces 46,859,769 367,679,925 
Mutual Trust, Ill. ... 61,297 634,192 
National, U. S: A... 512,994 25,127,629 
National, Vt... ..i:..» 3,748,905 19,633,22 
New Eng. M. (5 yr.) 186,152 10,907,507 
NGW TOT si cecas 88,157,964 621,769,399 
North Amer.: Neb. s.- sssacn 6,165,000 
Northern, Wash. 60,000 5,798,033 
NW. WW. SEOEUAL 6 3. ie 828,322 8,169,783 
RES We NR once as 43,007 2,440,029 
a ere 31,138 3,495,500 
Pacific Mutual ..... 2,970,879 27,630,636 
Penn Mutual «062.5% 10,310,761 46,857,908 
Philadeipnia. .....%% 52,765 1,415,523 
Phoenix Mutual .... 1,043 36,000 
FRUGCHCIAl b:6:0.<.s-di0-00 8,404,885 566,865,416 
Seementer, IR, és vic ae eT 
REMONGO 56 cis ns 0 ws 131,582 14,081,465 
SOBEIVG IGOR 6. os0G + ee 2 a's 3,171,211 
NE 5 6s nade et” a 6k hee 7,072,453 
SN bok dig Cheese Stee 9,249,230 
SOCwreey Ti. wear eee 2,542,000 
Security Mut., Neb... ...... 10,854,850 
Security Mut., N. Y.. 64,598 11,397,220 
Southern L. & T. ... 180,606 2,891,145 
Southwestern, Tex... .....- 2,086,516 
Standard, Til. *. 0... 35,569 5,515,446 
RIS MME osc cb Sc | doe mace 16,990,670 
State Mutual ....... 158,092 7,265,663 
SABER UG. ie .o law 4 :ds0r 10,796 263,200 
SOTERA AINS siete 5i8 ioe SOUS GEL... caiaescare 
MORI ios os als vch ronda Wl sme Ri ee 6,238,000 
EOlLCEO-TTAVGIONS: ...6;, -esbcas 1,096,500 
PW OMOIE <<. uaa's Sees 423,506 5,080,862 
TITOM COME 55S sce 60's 5,057,603 19,431,590 
TOM UCU «6.5 4 3 5+. ole tie 8,192,105 
WORC CORR oe. ecw< 136,200 7,753,049 
Western, Ih. 6 ..6c0% WIIOO Siew ore 








the life of such an officer as the term 
‘insurable interest’ is defined.” 








Same Measure of 
Value Not Applied 


Not until recently has it generally been 
conceded that a corporation has an in. 
surable interest in the life of its pregj. 
dent, upon whose life the success of the 
business may be said to depend. 

The above cases have not considered at 
all the question as to how great a valua- 
tion may be put on this life, and it is 
hardly expected that the courts will al- 
low the same liberality in the valuation 
of the life of the president of a corpora. 
tion that is allowed in the valuation of 
a husband or a member of one’s family 
who takes out ilfe insurance. It is not 
unlikely that the courts will follow the 
analogy of the debtor and creditor in- 
surance and will not allow an extrava- 
gant valuation of the officer’s life to the 
corporation. In other words, the insur. 
ance by a corporation of its officer’s life 
is more nearly a contract of pure indem- 
nity than is the ordinary life insurance 
policy. It is to be noted, however, that 
the state cases which have passed upon 
the question have held that the policy 
does not fail merely because the presi- 
dent resigns. In this holding they but 
follow the analogy of the debtor and 
creditor cases and are doubtless correct, 


One May Be Taxable, 
The Other Not 


It is logical, therefore, that we may 
have two different cases, in one of which 
the proceeds of the policy may be tax- 
able and in the other of which there 
should be no tax. 

If a corporation takes a policy for 
$20,000 upon its president and a year 
later the president resigns, but there- 
after the corporation continues to pay 
the premiums and, finally, upon the death 
of the former president, receives the 
amount of the policy, there is much to 
be said for subjecting to the tax the pro- 
ceeds or the difference between the pro- 
ceeds and the cash value or the sums 
paid as premiums. In such a case, the 
corporation has profited if the amount 
received is more than was paid out, for 
the reason that the president had left 
long before and the corporation had al- 
ready lost his services. 





Transaction Is 
Practically Pure Indemnity 


Where, however, the policy was taken 
out with a fair valuation at the outset, 
and where the officer continued until the 
time of his death in the management of 
the corporation’s affairs and was no less 
essential to its success at the time of his 
death, we have in the bona fide case a 
transaction which is practically pure in- 
demnity, and we have a_ transaction 
where it cannot be said that there was 
any gain to the corporation in the death. 
In such a case the very fact that the 
corporation took a policy of insurance 
seems to render absurd the statement 
that it has gained by the death. In such 
a case the analogy to the fire policy 
we believe is very close. It may be said, 
of course, that in the case of a building 
there could be a deduction for the loss 
of the building burned whether or not 
a policy of fire insurance were carried 
on it, whereas the loss of a valuable life 
is an intangible thing and cannot be con- 
sidered under the income tax law as a 
deductible loss for the reason that we 
cannot value it. This distinction, how- 
ever, seems to fail if we consider that a 
life insurance policy taken out by a cor- 
poration upon its officer’s life is a rea- 
sonable valuation of that life and prob- 
ably must be a reasonable valuation of 
that life in order to be enforcible and 
not to be subject to attack for lack of 
insurable interest. 


Not Income If 
Officer Retains Position 


It would seem, therefore, that in insur- 
ance policies, where the life of the 
officer is reasonably valued and the 
transaction is bona fide, the proceeds 
should not constitute income if the offi- 
cer was still in the position of authority 
at the time of his death. Where the 
death and the loss are coincident the 
case seems to be analogous to the case 
of an insured dwelling, and the pro- 
ceeds of the policy it is believed should 
be considered to constitute merely the 
return of the capital and not to consti- 
tute income, 

In the rulings of the commissioner of 
internal revenue we find a ruling under 
the act of 1918 to the effect that sums 
received in settlement for personal in- 
juries do not constitute income. The 
analogy to the present case is rather 
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Round and Round— 


we may 





be tall Like a merry-go-round 
: And when you’re through 
ne Where have you been ? 
there- 
e death It is “the little fellow” in life insurance salesmanship who just keeps 
es the ° e e ee e ° ° 
he pros going “round and round” in his solicitation of business. He gets dizzy and 
he pro- that is about all. Finally he loses his hold and drops off altogether. 
Se, the 6 ee e 
mou He might have become an efficient salesman if he had been set on 
nad a the upward path instead of being boosted on the life insurance merry- 


go-round by some short-sighted friend who pointed out only the bright 


lights in the business realm of insurance. Maybe some other profession 
gained a mighty good man when our misguided brother dropped out 
of the life insurance field. 

Systematizing the energies of its agency force is a specialty with 
The Lincoln Life. From the day he takes arate book, the Lincoln Life 
agent is signed up for Lincoln Life service. It is a personal touch 
which never departs from those who work WITH the Lincoln. 


ae Every new agent starts under the direction of a trained field man, 


2 said, 


Tos who goes with him and teaches him the principles of proper approach 
ie and the methods of gaining good prospects. The agent is given to 
understand that Lincoln Life is backing him up and is eager to help 


him with his particular sales problems. 


Lincoln Life agents are kept off of the fatal merry-go-round. They are 
aided along the pathway which “gets some where” in the business world. 


It pays to— 
Ginicur (paw me (LINCOLN) 


The Lincoln National Life Insurance Company 


‘“‘Its Name Indicates Its Character’ 





Lincoln Life Building Fort Wayne, Indiana 


NOW MORE THAN $118,000,000 IN FORCE 
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St. Johns, Kansas, February 25, 1919. 
Bankers Life Insurance Co., 
Lincoln, Nebraska. 

Gentlemen: Your local agent, P. O. Seevers, today handed 
me a check for $6043.75 as the cash settlement for my fifteen 
year policy with you. My annual premium was $321.75, so 
that in the fifteen years I paid in a total of $4,826.25, thereby 
drawing out $1,217.50 more than I paid in and had my policy 
of $5,000.00 besides. 

Yours truly, 


1397. NELSON C. ADAMS. 


FIFTEEN PAYMENT POLICY 
Matured in the 
OLD LINE BANKERS LIFE INSURANCE 
COMPANY 


of Lincoln, Nebraska 


Name of Insured..................Nelson C. Adams 
Residence.......................St. Johns, Kansas 
Amount of Policy........................$5,000.00 
Total Premiums Paid Company........... . $4,826.25 


SETTLEMENT 
Total Cash Paid Mr. Adams...........:...$6,043.75 
And 15 Years’ Insurance for Nothing 


We have some ‘good territory open. If interested in a 


General Agency contract, write 


BANKERS LIFE INSURANCE COMPANY 


Lincoln, Nebraska 




















NATIONAL 
FIDELITY 
Lar c, 


INSURANCE COMPANY 


Sioux City, Iowa 


PROGRESSIVE 
MODERN POLICIES 
OPEN TERRITORY IN FOUR STATES 


GROWING 





Applications for general or district agencies cordially 
invited. 


WRITE TO 
RALPH H. RICE, President 

















close, for if I receive $10,000 when my 
two legs are cut off by a street car, the 
sum I receive should, for income tax 
purposes, be considered the same as the 
sum received by a corporation for the 
loss of a valued officer, and if the sums 
so received really exceeded the value 


‘of my legs or the value of that officer, 


there would be a gain, otherwise not, 


Exemption of Income 
Tax Law Explained 


So considered, the exemption of the 
income tax law, to the effect that pro- 
ceeds of a life insurance policy paid to 
individual beneficiaries are exempt, can 
be well explained. The proceeds of life 
insurance policies paid to corporations 
are left by congress to be taxed when 
they constitute income and not to be 
taxed when they do not constitute in- 
come. 

The question which we have consid- 
erred is one which is entirely new to the 
courts. The Civil War income tax laws 
were construed by the commissioner of 
internal revenue not to cover the pro- 
ceeds of life insurance policies. The law 
of 1913 and the other laws prior to the 
act of 1918 expressly exempt the pro- 
ceeds of life insurance policies. The in- 
come tax laws of foreign countries, ac- 
cording to Seligman, do not consider the 
proceeds of life insurance policies as 
income. The present law, passed in 1918, 
confines the exemption of the proceeds 
of life insurance policies to sums paid 
to individual beneficiaries. But it is be- 
lieved that the proceeds of policies paid 
to corporations as beneficiaries should 
be held to be taxable only when they 
actually constitute income and not when 
they amount to a conversion of capital 
theretofore reasonably valued. 








LIFE AGENCY CHANGES 

















Joel T. Traylor 


Joel T. Traylor, who has been for 
several months traveling secretary of 
the membership campaign of the Na- 


tional association, will on May 1 become 
associated with William E. Osborne, gen- 
eral agent of the Provident Life & Trust 
at Indianapolis. Mr. Traylor will be as- 
sociate general agent of the Indianap- 
olis office of the company. For nine 
years Mr. Traylor was attached to the 
Denver, Colo., office of the Provident and 
made a name for himself as an in- 
structor of agents. He has been very 
successful in his membership drive and 
has wisited all of the leading cities of 
the country on his recent tour. 


George L. Buck 


George L. Buck, who has been associ- 
ate general agent of the Provident Life 
& Trust at Harrisburg, Pa., has gone 
with the Seattle, Wash., general agency 
of the company, having joined forces 
with William Peterson. The agency will 
in the future be known as Peterson & 
Buck. 


Walter Herbert 


The Ohio National Life announces the 
appointment of Walter Herbert as state 
agent for Nebraska, succeeding J. W. 
Wilson, resigned. Headquarters will be 
at Lincoln. Mr. Herbert joined the com- 
pany about a year ago, on his discharge 
from the army without previous insur- 
ance experience and has made an excel-~ 
lent record as a solicitor. 


George W. Johnson 


Henry J. Powell, manager of the Equit- 
able Life of New York for southern Ohio, 
Kentucky and southern Indiana, has an- 
nounced the appointment of George W. 
Johnson as field supervisor, with head- 
quarters at Louisville. Mr. Johnson has 
been actively engaged in life insurance 
work for a number of years, with the ex- 
ception of a short time spent as city 
treasurer of Georgetown, Ky., and a year 
or more devoted to war work. He will 
assist Mr. Powell in organization work 
as well as in the securing of new busi- 
ness, 


Figures on Kansas Business 


Life insurance companies operating in 
Kansas wrote $125,232,772 worth of new 
business in 1919, according to a state- 
ment just issued by Superintendent 
Travis. Premiums collected totaled $12,- 
979,563; losses incurred, $3,567,024. There 
was $444,541,486 life insurance in force 
in Kansas at the close of business, Dec. 
31, 1919, compared to $368,321,098 at the 
end of 1918. 








WILL HOLD NO RALLY 
CUT OFF AGENCY CONVENTION 
Massachusetts Mutual Does Not De- 


sire to Stimulate Business 
Unduly This Year 





It is stated that the Massachusetts 
Mutual Life will not hold its agency 
convention at the home office as usual 
this year because it does not desire to 
stimulate business. The Massachusetts 
Mutual general agents pay their own 
expenses and the expenses of their sub- 
agents in reaching Springfield, Mass. 
Naturally before a general agent will 
take a subagent with him he requires 
kim to write a certain amount of busi- 
ness. Inasmuch as the trip is a delight- 
ful one the subagents put on extra 
steam in order to secure an amount of 
business sufficient to entitle them to 
go. Massachusetts Mutual last year 
more than doubled its business writing 
$130,000,000. It has not reduced its 
dividends and does not want to eat into 
surplus. It is putting on the brakes 
where it is necessary and the holding 
of the agency convention is one of the 
features that can be eliminated so that 
production will not be unduly stimu- 
lated. 





“Abstractor” Moves to Philadelphia 


W. F. Streich, who formerly operated 
in Detroit, Mich., as a policyholders’ ab- 
stractor and counselor and who for sev- 
eral months past has been working in ~° 
Cincinnati, has gone to Philadelphia, 
where he will commence operations along 
the same lines as in Detroit and Cincin- 
nati. Streich has given the life men of 
Detroit and Cincinnati a great deal of 
trouble. He goes after policyholders 
who carry large amounts of insurance 
and charges fees running up into hun- 
dreds of dollars. He “analyzes” policy 
contracts and usually tries to show that 
the insured could make money by drop- 
ping his policies, if they have run some 
time, and take out lower premium insur- 
ance, on the assumption that the policy- 
holder can earn a larger return on the 
investment than can the life insurance 
company. In other words, he advocates 
keeping the reserve in the policyholder’s 
pocket so far as possible. He claims he 
does not in any case “twist” policies nor 
does he have anything to do with plac- 
ing insurance. This is against the law in 
some states. Both the Detroit and Cin- 
cinnati life underwriters have fought 
him vigorously and no doubt the Phila- 
delphia agents will soon have a fight on 
their hands. He creates opposition 
wherever he goes and professes to thrive 
on it. He admitted recently that the two 
vulnerable points of attack in life insur- 
ance, of which he takes advantage, are 
the alleged low investment returns on 
reserve and the fact that he finds many 
policies which have not been properly 
fitted to the circumstances of the case, 
due to laxness on the part of the agent 
in writing it. Both the Detroit and Cin- 
ecinnati Life Underwriters Associations 
have collected a mass of data with which 
they have been more or less successful 
in meeting his contentions. The matter 
of twisting and lapsing policies is now 
being taken up by the National Associa- 
tion, as the operations of twisters have 
grown more daring in recent months. 





Equitable Agents at St. Paul 


Nearly 100 northwestern agents of the 
Equitable Life of New York attended an 
agency conference held in St. Paul, 
Minn., last Friday and Saturday, with 
Frank H. Davis, superintendent of 
agents, presiding. W. J. Graham of the 
New York office spoke on “Group and 
Home Purchase Insurance,” and Harry 
Boyd, also of the home office, spoke on 
“Matters Pertaining to Farm Loans.” 

Other speakers were A. C. Eliason, 
general agent of the Minnesota Mutual 
Life; M. J. Dillon, manager of the Pacific 
Mutual Life, and vice-president of the 
National Association; E. H. Carson, man- 
ager of the Milwaukee Equitable agency 
and J. H. Hartigan of the St. Paul office, 
who talked on group insurance. Motion 
pictures, showing’ the departments 
through which an application for life 
insurance passes before it is finally ap- 
proved, featured the closing session. 
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This scene was not “staged” for spectacular effect— 


Nor does it appear here merely because it is good advertising “‘copy’’— 
but because of what it stands for. 


It exemplifies the National of the U. S. of A. spirit of 
progressive conduct of business. This spirit radiates from 
the Home Office—North— East —South—West—to the 
farthermost corners of our agency organization. 


SERVICE THAT JS SERVICE 

















ERE you witness the agent “carrying on” initiative put the check into the fastest means of 

the company’s practice of rendering transportation and made delivery—the first time 

“Service that is Service’’ in history that life insurance money has literally 

The railroad schedule was lagging—a claim- “come out of the air’—the first time in history 

ant’s check was ready—and the claimant needed that aerial transportation has been effectively 
the money, The National spirit of “go” and employed in this ‘Service that is Service.” 


Could you help making good in an “atmosphere”’ like this? 





NATIONAL LIFE INSURANCE COMPANY OF THE U. S. OF A. 
ALBERT M. JOHNSON, President 








Chartered 1868. 
More than a Half Century of Real Service. More than $126,000,000 in force. 












































A g 1 " ing is availabl 
POLICIES gaat hE a A Sales Course that 
Combination Life, Accident and sites: pecan ta WORKS 
Health Let us know what you can and want to do. H Offi f 
Old Age Income and Total Disability rey Cae ice co-operation 
Triple Indemnity— We’ll Make You a Proposition from 
Endowments at 60-65 A TO IZZARD 
Write in confidence to 

















AGENCY DEPARTMENT 


ROBERT D. LAY, Secretary WALTER E. WEBB, Supt. of Agents 
29 South La Salle Street 
CHICAGO 
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THE RIGHTS OF 
THE INDIVIDUAL 


AND THE SAFEGUARDS 
OF INDIVIDUAL RIGHTS 


IGHTS and duties are personal. Pleasure and pain 
R are personal. The combined rights of individuals 

make up the rights of nations, and the “rights” 

of nations sometimes clash. It was for the pro- 
tection of these individual rights that Americans entered 
the war; it was to defend these rights that we raised 
vast armies, disciplined and equipped them, and sent 
them overseas to fight. It was for individual rights that 
our men fought so heroically. Their victory is a victory 
for individual rights. 

Laws and Courts and treaties and bailiffs and armies 
are properly the safeguards of individual and national 
rights. The first law of mankind was club-law,—the 
law of the strongest-—the law of the jungle. The ultimate 
law,—the law toward which Democracies are struggling,— 
will be the law which gives every individual his rights, 
harmonizing them with other men’s rights. 

In a Democracy men are assumed to have been born 
with certain inalienable rights which are protected and 
restrained by laws which men themselves more or less 
directly make and execute. 

Laws are not rights; they should define rights and 
be their safeguard. 

Apply this reasoning to Life Insurance and see how 
reasonable and how imperative it becomes. 

The wife, who is the home-maker, and who, while 
making the home, loses the opportunity to earn an inde- 
pendent income, has the right to some sort of protection 
against the risk of her husband’s death. Children have 
a right to be well brought up and well educated. These 
tights should be safeguarded as against the death or total 
disability of the husband and father. In most cases there 
is no safeguard except Life Insurance. 

The rights of the individuals——husband, wife and 
children,—are written in the policy, and are further safe- 
guarded by the accumulations of the insuring company 
and by the laws under which it operates. You can’t live 
real democracy without insuring your life. 

The New York Life Insurance Company issues a 
Policy insuring against the risk of death or total dis- 
ability. Behind each Policy is seventy-four years of ex- 
perience, abundant resources, and the supervision of laws 
that define and maintain the rights of individuals. 


‘ NEW YORK LIFE INSURANCE CO. 
346 Broadway, N. Y. 


DARWIN P. KINGSLEY, President 




















Quito Naionat Lire Insurance Co. 


CINCINNATI, O. 


OW is the Golden Day of Life Insurance. It is 

the best time to get connected with a solid com- 

pany and build a foundation for the future. Good 

business was never so easy to get. People believe in 
and are buying life insurance. 


The Ohio National pays agents well for their work and 
backs them with all its power and facilities. 


Territory open in Ohio, West Virginia and Kentucky, 
Tennessee, Michigan, Nebraska and Kansas. 


A. BETTINGER T. W. APPLEBY 


President Secretary and Agency Manager 




















GREAT WORK IS DONE 
OBSERVATION BY P. J. KRAUS 


Metropolitan Life Superintendent 
Chicago Says People Are Life 
Insurance Mad 


in 


The Life Underwriters Association 
of Chicago held an enthusiastic meet- 
ing, preceded by a dinner, Tuesday. 
President Girardin presided. Ninety- 
five were present. Joel L. Traylor first 
addressed the meeting on the value of 
association membership. Mr. Traylor is 
the traveling secretary of National 
President J. Stanley Edwards. Prof. 
Frazier Hood, in charge of the life 
insurance salesmanship course at North- 
western University, explained the re- 
sults of the first course, now well to- 
wards the close, given in the School of 
Commerce of the university. 


Prof. Hood Speaks 


Prof. Hood extended his remarks to 
a summary of the need of psychological 
knowledge in life insurance soliciting. 
“Every insurance man,” he declared, 
“has a three-fold being, a triple attrib- 
ute to his personality. He is an agent, 
that is, a representative of a company 
and to that relation he should under- 
stand the attribute. He is then a coun- 
sellor or underwriter and to that re- 
lation knowledge of the technicalities 
of life insurance is essential. Last he 
is a salesman and, as such, needs to 
know the psychology of sales and of 
persuasive presentalism.” So the life 
insurance man should function first as 
an agent, then as a counsellor, and 
culminate as a salesman. So Dr. Hood’s 
conception of a life insurance course of 
instruction is that it must be three- 
fold. 

P. J. Kraus Speaks 


Peter J. Kraus, for 35 years superin- 
tendent of the Metropolitan, for 37 years 
an industrial life insurance man, deliv- 
ered a forceful and exhaustive address 
on the “Present Opportunity of the Life 
Insurance Man.” Mr. Kraus declared 
that his conception of salesmanship is 
that it is ability to sell. He pretended 
to no knowledge of psychology and 
doubted the indispensability of exhaust- 
ive training for success whilst he en- 
eouraged educational training. It is his 
custom, he said, to take men habitually 
with no experience or knowledge of 
salesmanship whatever, often from the 
trades and from the factories, men who 
had never sold anything. His training 
consisted merely in sending an assist- 
ant with the new man for a week or two. 
Then he tells him to go ahead for him- 
self. He gives him the customary four 
blocks square for a territory and the re- 
sult is often surprisingly successful. 


New Man Surprises Himself 


Often he gets wonderful results just 
because the man does not know he is 
a salesman. He looks for exhibition of 
innate talent because he believes the 
salesman is born rather than made. He 
instanced one man who was a painter 
by trade whose health would not per- 
mit him to remain at his trade. This 
man had never sold anything, yet in six 
months he led the agency force. In one 
year he wrote more ordinary than any 
man in the company. Once an industrial 
man who wrote an ordinary policy for 
$1,000 was a hero. Now industrial men 
write hundreds of thousands continu- 
cusly and habitually. The public, he de- 
clared, is now insurance mad. Last 
year his company issued one and one- 
half billions and will largely exceed that 
amount this year. It is not due to 
greater salesmanship, but because the 
public is insurance mad. People_real- 
ize that the one safe asset is life insur- 
ance. It is the one dependable posses- 
sion, 

Big Amounts Written 


Habitually his men write five thou- 
sands, where formerly $5,000 was excep- 
tional, $25,000 and $50,000 applications 
are common. 
wrote $500,000 in addition to collecting 
a $200 weekly debit in nickels and dimes 
from three or four hundred families, in 
addition to keeping his accounts accu- 
rately and making his daily reports. 








One of his men last year 





This year the same man has written 


$175,000 in 15 weeks. He declared he 
did not give much credit for such an 
achievement, nor does he give these 
days much credit for any underwriting 
achievement. The public is insurance 
mad; nearly everybody is underinsured. 
All one needs is to call on old policy- 
holders. 


Secret of Salesmanship 


The secret of salesmanship is that a 
man must love his work. He does not 
call a man a true life insurance agent 
who works for the commission only. 
The dominant desire of the true agent 
must be to insure every one who is un- 
der obligation to support of dependents. 
The only true system is love of the 
cause. The man who loves his work 
will evolve a system that will reflect his 
personality. To the average man in 
the business, he declared, he wished to 
bring a message. His $500,000 man wrote 
that amount not in the whole city of 
Chicago, but in a territory five blocks 
square. Every industrial man has a 
debit covering a territory four blocks 
square, but may go out of that terri- 
tory for ordinary. But this man wrote 
his $500,000 in a territory five blocks 
square, In Chicago his company last 
year placed between 55 and 60 millions 
of ordinary and will exceed $100,000,000 
this year. His company is no longer an 
industrial company. It writes more ordi- 
nary than industrial. Not only is nearly 
everybody underinsured, but hundreds of 
thousands are wrongly insured. 


Working Limited Territory 


He advised concentration in limited 
territory. A great office building is field 
for a year’s work. Concentrate in a 
small section. He loves straight can- 
vassing. It is the real preaching of the 
gospel of life insurance. “From house 
to house, from floor to floor, from door 
to door, front and rear, from cellar to 
garret, without a skip.” He declared a 
book should be written entitled “Front 
and Rear.” Often the landlord lives in 
the rear. That’s why he is the land- 
lord. Cultivate opportunity that is near. 
Mr. Kraus closed with an eloquent apos- 
trophe to the value and the joy of Work. 

Maj. Thomas L. Marshall addressed the 
association on “Income Taxation of Cor- 
poration Life Insurance.” His address 
is printed elsewhere in this issue. He 
was listened to with unswerving inter- 
est. At the close of his address many 
questions were put to and ably answered 
by Major Marshall. 





Passes $2,000,000,000 Mark 


The $2,000,000,000 mark in amount at 
risk was passed by the Northwestern 
Mutual Life of Milwaukee with the end 
of the first quarter of 1920. At the 
quarterly meeting of trustees, reports 
showed that on April 1 the total insur- 
ance in force on the written basis was 
$2,019,546,099, represented by 690,171 poli- 
cies. 

New business for the quarter was by 
far the largest in amount that the North- 
western has placed on its books in any 
similar period of its entire history. Dur- 
ing the quarter there were issued 23,641 
policies on the paid for basis in the sum 
of $105,215,420. This is an increase of 
4,451 contracts and $29,555,760 in insur- 
ance over the same quarter of 1919, which 
up to this time held the high record of 
Northwestern business. 

Death claims paid during the first quar- 
ter were approximately $6,000,000, com- 
pared with $7,500,000 in the same period 
of 1919. The comparison indicates the 
abnormal death rate last year because of 
the influenza epidemic. This year’s pay- 
ments of this character resemble the nor- 
mal average. 


Part-Timers May Qualify 


The Mutual Life announces a new 
policy in regard to part-time agents. 
Contrary to a former ruling, part-time 
agents will be eligible for attendance 
at the convention at Salt Lake in May 
providing they have met the new busi- 
ness requirements during the Field Club 
year. It is necessary, however, that they 
devote the major part of their time to 
the Mutual Life and that all of their life 
business be placed with it except, of 
course, such part of it as is not ac- 
ceptable to that company. It was an- 
nounced some time last July that part- 
time agents would not be eligible to 
Field Club membership. 


Gaines A. Condit, special agent for the 
Equitable Life at Evansville, Ind., died 
very suddenly last week. Mr. Condit was 
a member of the firm of Condit & John- 
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LEVELAND’S §$ssubstan- 
tial commercial growth 
followed quickly the building 
of the first artificial waterway. 
Under the guiding genius and 
rugged honesty of Alfred 
Kelleyimpetus was giventothe 
work in hand and, on July 4th, 
1827, with much display, the 
first canal boat to leave Akron 
arrived at Cleveland. The 
distance traversed was thirty 
seven miles, interspersed with 
forty-one locks. The village 
at the mouth of the Cuyahoga 
quickly felt the powerful in- 
fluence of the new traffic and 
a veritable boom began. 


THECLEVELAND LIFE 
“| INSURANCE COMPANY, 
re ae | issuing both Participating and 
emia ain a ———— Non-Participating policies, 

GENERAL MOSES CLEVELAND thus providing a “double bar- 
reled selling gun” in the hands of itsjrepresentatives, is transacting 
business in the states oo OHIO, MICHIGAN, INDIANA, WEST 
VIRGINIA and ILLINOIS. Our program for 1920 calls for an in- 
creasing agency development in these states, thus a splendid oppor- 
tunity is provided for men of ability tofsecure general agency con- 
tracts. Keep your eye on the indicator and watch results. Why 


not tie to the “CLEVELAND”? 


For information regarding a general agency address: 

















THE CLEVELAND LIFE INSURANCE COMPANY 


WILLIAM H. HUNT, President 
H. M. MOORE, 


HOWARD SUTPHEN, 
Secretary 


Vice Pres. and Manager of Agencies 


Cleveland, Ohio 
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Record of the Probate Courts 


Jupce Epwarp W. BaziLie of the pro- 
bate court in Ramsey County, Minn., 
which includes St. Paul and Minneapolis, 
adds to the testimony given by other 
probate court judges as to the status of 
estates at death. Some years ago, as life 
insurance men remember, an investiga- 
tion of the probate court records in New 
York City, Pittsburgh and Toledo was 
made which revealed the fact that 85 per 
cent of the adult population leave abso- 
lutely no estate at death. Life insurance 
men no doubt are cognizant of the fact 
that comparatively few people leave any- 
thing to their dependents, trusting to luck 
or leaving them to the mercy of fate. 
The added testimony of Judge 
this connection. 


3 AZILLE 
is interesting in He 
speaks as follows: 

“I have learned, after 21 years of pro- 
bate, that 85 percent of all adults die 
without leaving any estate to probate; 
one-third of all widows are left without 
the necessities of life and 75 percent 
without the comforts. Most men live up 
to their income and some exceed it, 
which accounts for not leaving any 


estate. The husband dies, 
or profession is at an end. 
been in partnership; 
ner has to close the 
cern; his estate has to be probated, which 
takes a year or more. The widow and 
the children are given an allowance; the 
ogee are paid, and after the expenses 
of administration, inheritance and other 
taxes are paid, the estate is finally set- 
tled and divided among the widow and 
the children or those entitled to it. 

“In a large majority of estates I find 
that the most business-like individual 
has left among his assets life insurance 
amounting to a substantial sum, payable 
in most cases in instalments. if any 
life insurance prospect could attend the 
proceedings in the probate court for a 
short period I am convinced that he 
shortly would be converted to the fact 
that life insurance, especially that pay- 
able in instalments, is one of the great- 
est assets that can be left for the benefit 


his business 
He may have 
the surviving part- 
affairs of the con- 


of his family, as our records show that 
thousands of cases of minors and or- 
phans are being educated solely from 


the proceeds of life insurance policies. 

“From my experience, I maintain that 
the head of the household, or men con- 
templating such a responbibility, who 
can pass an examination and fails to ade- 
quately provide his family with life in- 
surance, is not a worthy husband or 
son.” 


Guaranteeing the Home 


THE present economic conditions are 
forcing people to buy their own homes. 
Rents have gone up to such a point 
that any one who is in any financial 
condition that will enable him to start 
to make the cash payment demanded 
and keep up the installments is pur- 
chasing his own home. In most of 
these cases the property is mortgaged. 
The equity in the home is represented 
by the amount of money expended. 

Ali these home buyers are excellent 
prospects for life insurance. 
are watching carefully the recorded 
lists of mortgages, or they become 
acquainted with the home purchasers in 


Many men 


and solicit them for 
In connection with the 
home purchase should go the life in- 
surance policy to equal, at least, the 
amount of the mortgage. This would 
wipe out the mortgage in case of 
death. Many agents who write fire in- 
surance watch these mortgage clauses 
as they go through the office and 
solicit the assured for life insurance. 

In every of any consequence 
there are hundreds of people buying 
homes. Agents who have access to 
mortgage and real estate records should 
have these listed every that 
they can be followed up. 


some other way 
life insurance. 


town 


day so 


Enlarged Avenue Is Seen 


INSURANCE men have a new opportunity 
or rather an enlarged opportunity these 
days in their service by getting in touch 
with those who are building new homes. 
The increases in rent all over the coun- 
try are forcing more and more people to 
buy homes or build them even if the ex- 
pense is very great. Rents have doubled 
and even tripled in some instances until 
for self preservation many renters feel 
that it is time for them to begin to own 
their own property. Hence they are either 
buying or building. 
cases it is necessary to borrow the money 
to carry out the bargain. Life insurance 
men therefore should get in touch with 
these people through banks, trust com- 


In almost all these . 


panies, real estate agencies, daily papers 
and city hall records. In many cases the 
purchaser of property does not realize 
just what would happen in case of his 
death. Here is an opportunity that leads 
to a convertible term policy at least. 
These purchasers make first class pros- 
pects. 








“GETTING the woman you want is not 
the big thing in life—it’s keeping on want- 
ing the one you get that counts.” 


“SomE people fall all over themselves 
before they tumble.” 


“Many a key to opportunity is left to 
rust in the lock.” 





Dr. Henry Wireman Cook, first vice- 
president and medical director of the 
Northwestern National Life, has been 
named as a member of the home rule 
charter commission of Minneapolis. 

Ira S. Parker of Wausau, 
sessor of incomes’ for Marathon 
county, Wis., has resigned, effective 
May 1, to become associated with the 
home office of the Great Northern Life 
of Wausau as auditor. He succeeds 
W. L. Dutton, who will devote his 
eutire time to automotive sales and 
service interests. 


Wis., as- 


Three representatives of the Union 
Central were Cincinnati visitors last 
week and brought uniform reports of 
splendid business in their widely scat- 
tered territories to the home office. 
They are M. G. Hodnette, manager at 
Denver; C. G. Price, general agent at 
Little Rock, Ark., and R. P. Harri- 
son, general agent at Richmond, Va. 
With one accord they declared that 
the business of life insurance has 
never been as good, and that the op- 
pertunities presented every day to the 
live life insurance man are unpar- 
alleled. 


As a reward for 19 years of faithful 
and efficient service which has been re- 
markably successful, A. C. Larson, 
state manager of the Central Life of 
Iowa at Madison, Wis., has been 
elected a member of the board of di- 
rectors of the company. 

This honor comes to Mr. Larson in 
recognition of his splendid organiza- 
tion in Wisconsin. Going to Madison 
some fifteen years ago when his com- 
pany was practically unknown, he has 
built up an agency which will this year 
produce close to $10,000,000 of busi- 
ness. The agency is fast approaching 
a million per month production. For 
the first quarter of this year it has writ- 
ten and examined $2,000,000. 

Mr. Larson will continue to reside in 
Madison and retain management of his 
agency. 

D. A. Rankin, of the firm of Rankin 
& Zook of Tarkio, Mo., just named as 
district agents for the Farmers Na- 
tional Life of Chicago, is a grandson 
of David Rankin, who was the largest 
corn farmer in the United States and 
often had more than 20,000 acres in 
corn on his farm of more than 27,000 
acres in one body near Tarkio. This 
land is in the famous Nodaway valley, 
which is the best corn land in the 
United States. It is the greatest seed 
corn growing territory in the world. 

Mr. Rankin is one of the greatest 
and richest farmers of Missouri, but he 
prefers to write insurance and has been 
one of the large producers of one of 
the old life insurance companies. He 
preferred to work for a farmer com- 
pany and inasmuch as both he and Mr. 
Zook have a very extensive and close 
acquaintanceship with the farmers of 
northwestern Missouri, it is anticipated 
that this agency of the Farmers Na- 
tional Life will soon be one of this 
company’s largest producers. 


Clarence L. Vantane has been ap- 
pointed agency auditor of the Pacific 
Mutual Life and will devote his time 
auditing the company’s agencies. For 
some time he has been doing this work 
in one of the company’s departments 
with headquarters at Chicago. Harry 
j. Brown, who heretofore has done 
most of the auditing of agencies for 
the company, will still continue to do 
some of this work, but will give most 
of his time to assisting in agency mat- 
ters at the home office. He will spend 
considerable time in the publication of 
the “Pacific Mutual News” as assistant 
editor and will assist in the work of 
the field service department. The han- 
dling of all the details for the agency 





at the home office next year will be 
in Mr. Brown’s hands. 


The National Life U. S. A. refers to 
its Chicago general agent Alfred Mac 
Arthur as conducting the premier 
agency of the organization. His office 
stands at the top of the National Life 
U. S. A. agencies so far this year. He 
and his associates have produced $1,- 
500,000 for the first quarter. The Na- 
tional Life says, “MacArthur is a many 
sided personality. He is a bug for fine 
paintings, Japanese prints and other 
artistic things which would be cap- 
tioned as esthetic, and on the other 
hand, he can breeze into the office of 
a tin can maker and convince him that 
he is a billy goat for tin cans if there 
is an application for $100,000 in the 
place. He can purr like a cat, roar like 
a lion and make a very reasonable ar- 
gument for or against anything you 
may mention, whether he ever heard 
of it before cr not.” 


The firm of Law & Roberts, succes- 
sors of C. B. & H. M. Taylor as gen- 
eral agents of the Northwestern Mu- 
tual Life at Wheeling, W. Va., is unique 
in that both C. O. Law and George 
Paul Roberts have special scholastic 
preparation for life insurance as a pro- 
fession. Mr. Law after being gradu- 
ated from West Virginia Wesleyan 


College was the first man from West 


Virginia to finish the two years’ course 
in the Harvard School of Business Ad- 
ministration, where he specialized in life 
insurance. Mr. Roberts, whe is also 
a Wesleyan man, had a year of special- 
ized life insurance training at Columbia 
and New York universities, where, 
among other work, he took the course 
offered by Prof. Huebner in life insur- 
ance. 

After completing their training, the 
district agency of Law & Roberts was 
established at Clarksburg, and by their 
diligent efforts this soon grew to be 
one of the company’s leading district 
agencies. This agency was established 
in 1915 and in 1918 it became known as 
the “Million Dollar Agency,” because 
of the size of its produtcion. In 1919 
their production reached $1,700,000. Jan. 
1 of this year the Northwestern Mu- 
tual in recognition of their services 
called them to the general agency of 
West Virginia and part of Ohio, with 
offices at Wheeling. 


Alfred Holzman, Chicago general 
agent of the Equitable Life of New 
York, is conducting an agency contest 
from April 1 to June 30, that he says 
is unique in that it gives the small 
producer the same opportunity to win 
the honors that is afforded the big 
writers. The contest is conducted on 
the point basis. Under the plan, a 
$1,000 case counts three points for 
the case written and one point for 
volume or four points. By the same 
reckoning, a $10,000 case receives 10 
points for volume and three points for 
the case of 13 points. Four $1,000 
cases would thus be credited with 16 
points while one $10,000 case would 
receive only 13 points. Under this 
plan, the man writing the small cases 
has a chance against the agent writ- 
ing only the big ones. 








NEWS OF COMPANIES 




















Security Mutual Life, N. Y.—lIts an- 
nual statement of Jan. 1 shows asséts 
$10,240,329, general surplus $269,609, in- 
crease in assets $849,960, income $2,595,- 
640, insurance in force $63,656,608, new 
insurance $11,500,037, gain in insurance 
in force $6,388,790. The company had a 
most excellent year and is writing a fine 
line of business. 


4 te ‘ 

Guardian Life of New York.—The com- 
pany reports new business in March 
amounting to $7,118,000, which exceeds 
by $1,500,000 the best previous month in 


conventions of the Pacific Mutual Life the company’s history. 
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NINETEEN MILLION DOLLARS IN SECURITIES 


Deposited with the Auditor of State for the Sole Protection of Policyholders 
More than $1,750,000.00 Above the Amount Required by Law 


PROGRESSIVE 


The Growth of Oak—The Solidity of Granite 


On Agency Matters Address, CHARLES F. COFFIN, Vice-President 


1894—1919 


STATE LIFE 


INSURANCE COMPANY 


UAVS TRE 





re ee ae te 


INDIANAPOLIS 


ALMOST 


($18,458,500.00) - 





CONSERVATIVE ‘“‘“FLU”? PROOF 
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LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted, 
Under Our Service Pension Centract 


THE LA FAYETTE LIFE INSURANCE CO. 


W. W. LANE, Secretary 


LA FAYETTE, INDIANA A. E. WERKHOFF, President 








INSPECTOR AND REPORTER 


Life and Accident insurance. New or- 
ganization. Rapid advancement for 
live young man who can show mana- 
gerial ability. Must be High School 
Graduate. College man preferred. 
Give full particulars, including exper- 
ience. Communications strictly con- 
fidential. 


P. O. BOX 765, CHICAGO. 














FIRST RURAL OLD LINE COMPANY 


Low participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE COMPANY OF AMERICA 
FRANCIS F. McGINNIS, President, General Counsel and Founder 


We are writing at the rate of over three millions a year and have a particularly attractive prop- 
osition for men with clean records who can deliver the goods—as General, State or District Agents. 


WILLARD E. KING, Vice President and Manager of Agencies FRANKLIN A. BENSON, Secretary and Superintendent of Agents 
Home Office: BAY CITY, MICHIGAN 














PAN AMERICAN LIFE INSURANCE COMPANY 


NEW ORLEANS, U. S. A. 


Total Resources Dec. 3Ist, 1919, - over $7,500,000.00 
Insurance Issued during 1919 - over 26,000,000.00 
Insurance in force Dec. 31, 1919 - over 70,000,000.00 


CRAWFORD H. ELLIS, President 


THE PAN-AMERICAN WAY 
N KEEPING with the higher Ideals and Ethics of the business, the Pan-American 
does not seek to employ agents of other companies, but by interesting men of in- 
telligence, character and clean record, instructing them by correspondence, and 
assisting them by the active co-operation of specially trained men, it has built up a 
field organization that is prosperous and contented. 


What these agents are doing, you can do, if you have the will—the Pan-Americ ~ 
Way is open to you. 


Address: E. G. SIMMONS, Vice-President & General Manager, 
New Orleans, 
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Marquette 
Life 


Insurance Co. 














PROGRESSIVE! 


YOUNG! STRONG! CONSERVATIVE! 


For Contract Direct with HOME OFFICE, providing maximum 
first year and renewal Commissions, address 


JULIUS M. GASS, Secretary 
Springfield, Illinois 


MISSOURI 


Territory: 
INDIANA 





ILLINOIS 


. The Marquette“‘Has Stood the Test’’ 







































1867 1920 


Ohe 


Equitable Life Insurance Company 
of Iowa 


New Business Paid for 1919 - 
New Business Paid for 1918  - 


ee ee ee ee 


$ 57,328,209.86 
$ 29,996,822.32 


$ 27,331 ,387.54 





Insurance in Force 


December 31, 1919 - - 


Gain in One Year - - - 


$206,553,404.00 
$ 46,935,312.89 





Home Office, Des Moines 


For Information Address 


































The Minnesota Mutual Life 


INSURANCE COMPANY 





Excellent Opportunities for Two General Agencies in Illinois 
Contract Direct with Home Office 
Fer particulars address 


E. S. ALBRITTON 
2nd Vice President 








St. Paul, Minnesota 









































LOCAL ASSOCIATIONS 

















PLEA FOR AMERICANIZATION 


W. I. Hamilton of Prudential Is 
Speaker at Meeting of Cincinnati 
Association 


CINCINNATI, O., April 20.—At the 
monthly meeting of the Cincinnati Life 
Underwriters Association W. I. Ham- 
ilton, vice-president and secretary of 
the Prudential, was the guest of honor 
and the speaker, his topic being “Amer- 
icanism.” Mr. Hamilton said that the 
life insurance agents of the country 
constitute a powerful organization for 
preventing the spread of bolshevism 


.and socialism through the fact that 
.probably more people are seen by life 


insurance agents than by any other 
class of business men. If life insurance 
men will constantly talk the importance 
of fundamental American principles 
much good can be done through them. 
Mr. Hamilton has one of the best col- 
lections of anarchistic literature which 
has been made and he displayed a num- 
ber of specimens showing how radical 
are the views of the various anti-Amer- 
ican movements now operating exten- 
sively throughout the country. 


Urges Americanization Committees 


He said that the American “melting 
pot” is not functioning and that the 
blame cannot be placed wholly on the 
foreign elements but largely on those 
who “are in charge of the kitchen.” He 
recommended that each life underwrit- 
ers’ association should form an “Amer- 
icanization” or “patriotic” committee 
which shall cooperate with other simi- 
lar bodies in each community. At the 
close of his address, on motion of 
Lawrence Witten, the president was 
instructed to appoint such a committee. 
Mr. Hamilton is a clear, forcible 
speaker and his address was greatly 
enjoyed by the large number who were 
in attendance. 


May Take in Industrial Men 


Cc. J. Stern, member of the national 
executive committee, reported on the 
meeting held in New York. He stated 
that the Cincinnati Association is the 
only one in the country which has ques- 
tioned the admission of industrial agents 
to membership and that the sentiment of 
the national body is strongly in favor 
of using every inducement to get the in- 
dustrial men in. He quoted E. A. Woods 
as saying that the industrial agent is 
the only true “full time” agent in life 
insurance because he operates under a 
much more stringent discipline than or- 
dinary agents. The question will no 
doubt be decided favorably to the in- 
— men by the Cincinnati Associa- 
tion. 

With reference to the operation of the 
so-called counselors and twisters now 
working in Cincinnati and other cities, a 
movement is on foot among the com- 
panies by which business written to 
replace lapsed policies which were 
lapsed on the advice of these counselors 
will be refused by the various com- 
panies. This it is believed will eventu- 
ally put a stop to the operation of pro- 
fessional twisters. Another movement 
that is under way is one for the na- 
tional advertising of life insurance, by 
which both agents and companies will 
be assessed 5c for each $1,000 of insur- 
ance written to pay for the expense of 
the campaign. As a result of Thrift 
Week all the Y. M. C. A.s of the coun- 
try will institute a course of lectures on 
life insurance. This is one of the bene- 
ficial results of Thrift Week. 

* * x* 

Duluth, Minn.—Members of the Duluth 
Association, at their April meeting, pro- 
tested against the government tax on 
mutual life insurance companies, on the 
ground that in effect the federal tax is 
a tax on the premiums paid by the first 
insured. The speakers included T. B. 
Silliman, Chester Schaffer, George Wilson 
and Charles Nordstrom. 

* *k x 


Indianapolis, Ind.—‘“‘Jack” Shuff, home 
office agency manager of the Union Cen- 
tral Life of Cincinnati, and Joel T. Tray- 
lor of Denver, traveling secretary of the 
National Association, were the head- 
liners at a special meeting of the In- 





diana Association last Friday following 
a dinner at which were present over 100 
members and “eligibles.” President 
Ward Hackleman of the Indiana Asso- 
ciation presided. He introduced Mr, 
Shuff as the “right hand man of Presi- 
dent J. Stanley Edwards of the Nationa) 
Association for this district in the mem- 
bership drive.” 

“Someone has said, ‘Guilt is personal,’ 
responsibility is likewise personal,” said 
Mr. Shuff. “We now have a duty of self 
preservation.” That present conditions 
contain elements of danger for the in- 
surance business, he expressed himself as 
being fully convinced. “No legislature 
meets without trying to cop off the in- 
surance business,” he said. “Insurance 
legislation is inevitable and the agents 
of the insurance companies of these 
United States of America have to pro- 
tect their companies, their business and 
their policyholders. Get acquainted with 
you legislators. See that insurance men 
are sent to the capital to help make 
your laws.” He told of effective work 
that had been done in Pennsylvania by 
insurance agents and particularly by 
Prudential men who brought to the at- 
tention of their policyholders a bill 
which was designed to tax life insurance 
premiums. “Why, some of those legisla- 
tors had to send for their mail with 
push-carts,” he declared. “The protests 
which the agents stirred up went into 
the legislature like a flood.” 

He paid a high tribute to the dignity 
of life insurance as a profession. “You 
are saving the man’s family. Posterity is 
going to bless you. I love the industrial 
insurance agent,” he declared, address- 
ing directly the large number of indus- 
trial company representatives who were 
present. “They see fifty people where 
we ordinary agents see one. They are 
the ones that will save America, We've 
had radicalism to contend with for years, 
but we can down it by all working to- 
gether.” 

Since the war Mr. Shuff, accompanied 
by Mrs. Shuff, has visited England and 
the war area of Europe. He gave some 
of the impressions gained by that ex- 
perience. The grave responsibility 
which rests upon America cannot be 
over-estimated in his opinion. He re- 
gretted that political juggling has 
clouded the issue for the present. 

* * x 

Milwaukee, Wis.—J. Stanley Edwards 
of Denver, president of the National As- 
sociation of Life Underwriters, made an 
official call upon the Milwaukee Asso- 
ciation, April 17, addressing two meet- 
ings, which aroused great enthusiasm, 
both in association work and life under- 
writing in general. At noon Mr. Edwards 
attended a luncheon for company mana- 
gers and executive committees. In the 
evening he addressed members of the 
Milwaukee association, their wives and 
other guests, at an open meeting follow- 
ing a banquet. The local associations 
at LaCrosse, Racine-Kenosha and the 
Fox River Valley sent delegations. 

*x * * 

Louisville, Ky.—Life insurance agents 
of the state were told of important legis- 
lation enacted by the last legislature 
and of laws that would be recommended 
at the next session in 1922, by James F. 
Ramey, insurance commissioner for Ken- 
tucky, speaking at the monthly luncheon 
of the Louisville association. 

The new laws Mr. Ramey will favor 
and which he will urge on the next leg- 
islature include an “anti-twisting law,” 
and a measure requiring every life in- 
surance agent to secure license. 

Agents suggested to Mr. Ramey that 
they would like a law against rebating. 
T. H. Taylor, assistant to Mr, Ramey, 
was present at their luncheon and de- 
livered a brief talk. 

ik -s 

Mason City, Ia.—Life underwriters of 
the Mason City district, at a meeting 
here, heard President E. E. Pratt dis- 
cuss legal reserve old line insurance. 
Taylor T. Johnson spoke on “Income, 
Inheritance and Partnership Life Insur- 
ance.” 


Enters Another State 


The Farmers National Life of Chicago 
has been licensed in New Mexico and is 
now operating in five states. The com- 
pany is making a substantial gain in 
business this year. It expects to close 
the year with $20,000,000 of business in 
force, which will be a net gain for the 
year of $7,500,000. 


Oregon Life to Extend Field 


The Oregon Life, which has heretofore 
confined its business to the state of 
Oregon, where it has done a large busi- 
ness, is now considering entering the 
state of Washington. 
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THE MERCHANTS LIFE is selling more ins 
ever before in its history and it is insuring m 
than the most optimistic of its officers ected, and 
or is a very tangible cause for these very gratifying 
sults. 
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William A. Watts, President 
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HELPERS ARE INSURED 


————— 


ISSUE MANY GROUP POLICIES 


State Life Has Closed a 
Number of Contracts for Busi- 


Missouri 


ness Concerns 





The Garrison-Wagner Printing Com- 
pany, of St. Louis, recently purchased a 
group life insurance contract through 
the Missouri State Life, by means of 
which each employe was given an in- 
surance policy in an amount equal to 
his year’s salary. There are about 75 
employes who are thus insured and the 
total insurance will be more than $125,- 
000. 

The Davis Manufacturing Company, 
of Knoxville, Tenn., engaged in the 
manufacture of extracts, spices, etc., re- 
cently insured the life of each of its 
employes under a group policy issued 
by the Missouri State, each officer, be- 





ing given $3,000 of insurance, each 
salesman of $2,000 of nisurance, and the 
remaining employes an insurance policy 
which increases as their length of serv- 
ice increases. The total amount of in- 
surance involved will be about $80,000, 
and will cover 60 employes. This pol- 
icy was closed through General Agent 
Timberlake of Nashville. 

The Missouri State Life has recently 
closed a group contract with the Rock- 
wood Mills, of Rockwood, Tenn., which 
is engaged in the knitting of cotton 
hosiery. This policy covers all em- 
ployes who have been with the mills 
three months in an amount of $300, 
and the insurance increased each year 
until at the end of ten years a maximum 
of $2,000 is reached. There will be 
close on to 400 employes covered by 
the contract, and the total amount of 
insurance will be about $300,000. This 
policy was closed through Agent J. 
Tom Dannel, of Rockwood, Tenn., and 
General Agent Timberlake, of Nash- 
ville. 

The Blattner Bros. Mercantile Com- 
pany, of Wellsville, Mo., which is en- 





gaged in the poultry and dairy prod- 


ucts business, has placed a contract 
with the Missouri State Life to insure 
each of its employes who have been 
with them three months for $300, which 
increases at the end of six months to 
$500, and at the end of one year to 
$1,000. This policy was written through 
General Agent Lehnen, of Wellsville, 
and covers about 55 employes for a 
total amount of insurance of about 
$50,000. 





Movie Man’s Big Policy 


Agency Manager A. F. Boles, of the 
Metropolitan agency in Greater New 
York, for the Bankers Life of Des 


Moines, has just sent to the home of- | 


fice the application and examinations in 
connection with a policy for $100,000 
on the life of John B. O’Brien, one of 
the foremost directors in the moving 
picture industry. He has successfully 
directed many prominent stars of the 
screen, including Blanche Sweet, Wal- 
lace Reid, Mae Marsh, Lillian Gish, Mae 
Murray, Edna Goodrich, Dorothy Gish, 
Alice Brady, Robert Harron, Emmy 
Whelan, Charlotte Walker, Dorris Ken- 
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Established 1899 


HERBERT M. WOOLLEN 


PRESIDENT 


yon, Olive Tell, Bessie Love, Louise 
Huff, Virginia Pearson and Mary Pick- 
ford. Among the notable pictures 
which have been produced under his 
direction are “The Outcast,” “The 
Foundling,” “Hulda From _ Holland,” 
“The Street of Seven Stars,” and “The 
_Bishop’s Emeralds.” 


George R. McLaren, of Chicago, man- 
ager of the Home Life, has gone to 
Rosedale, Miss., to recuperate. Mr. 
McLaren had the influenza and was not 
able to throw it off as he liked. He 
will stay down south until he has en- 
tirely recovered. 


Business in Nebraska 

The Bankers Life of Lincoln led all the 
companies in new business in its home 
state last year, its figure being $9,017,- 
201. The Northwestern Mutual was sec- 
ond with $6,090,770. The Commonwealth 
Life of Omaha came third with $5,413,867. 
The Equitable of New York came fourth 
with $5,342,996, and the Old Line Life of 
Lincoln had $5,042,000. The other com- 
panies writing over $1,000,000 new busi- 
ness in the state last year are as follows: 


Central States of Missouri. ..$4,374,350.00 
Metropolitan 


Sie Slee! estan (aver aah 4,235,724.00 
MATOR. CORCPBT: 6566's occas 0b 0% 4,115,471.00 
NOW VOR TO Siew e wees 4,049,852.00 
GEONG PEO oes ie ES ee o's 4,014,000.00 
PROCES MSEC 6655 0-5-0) ba wre de ohana 3,443,675.00 
Midwest of Lincoln ......... 3,102,583.00 
Mutual Benefit . 6666. esces 2,996,143.00 
TEUUNOMOURS: | 650% 655. ace c1a berbie/e cates 2,558,689.00 
PERM Fir 0' 5.5) 9 'aNor0.0"5\(5)'6/48¥e wi eiaonereet 2,508,669.00 
PPVUGIOMEIBE 6 6ic boo cisocgecewes 2,428,659.00 
Equitable of Iowa .......... 2,352,715.00 
Fidelity Reserve of North 

UE ai aig: 6) 3-605 Se She) oie saris 2,192,000.00 
COON UM css ahead 6 8 ine wee 2,161,000.00 


Connecticut Mutual ......... 
New England Mutual 


North American of Omaha... 1,651,500.00 
POM DUGG O o cieseiccceet ear 1,608,135.00 
MEISROUTT SEALS: ico oss oes 04-0 1,587,260.00 
Minnesota Mutual .......... 1,522,639.00 
pe Bese! eee 1,520,450.00 
Central Life of Iowa ........ 1,520,287.00 
Northwestern National...... 1,437,605.00 
Security Mutual of Lincoln... 1,426,934.00 
Bankers Reserve of Omaha.. 1,422,211.00 
pe. 4 DP | Bre err 1,370,290.00 
Bankers Life of Iowa....... 1,072,062.00 
State Life of Indiana........ 1,065,792.00 


Fiske at St. Paul 

ST. PAUL, MINN., April 20.—More than 
250 field men and other representatives of 
the Metropolitan Life participated in the 
banquet in honor of President Haley Fiske 
and other officers of the company here 
Thursday night. President Fiske spoke 
for nearly two hours on the work of the 
company, its plans for future develop- 
ment and what it has done in the past. 

He explained why these “conventions” 
as they are termed are held and said that 
it was his desire to get into touch with 
the men who were doing the real work 
of the company—writing policies and 
carrying into the homes of the northwest 
the spirit of the Metropolitan Life. 

He said. that he did not believe that the 
chief executive of 15,000 men and women 
in the United States and Canada should 
sit in his office in New York, but that 
he should meet the men and women face 
to face. He asserted that the personal 
equation entered very largely into the 
affairs of the company and that the presi- 
dent sought to be known not as a rubber 
stamp, but a real, live human, ready to 
assist wherever possible in meeting the 
difficulties of the loyal employes of the 
company. : 


Carnegie Institute Summer School 

The Carnegie Institute of Technology 
has just announced that the School of 
Life Insurance Salesmanship will hold a 
summer term, to begin June 21 and end 
Aug. 21. 

This decision has been reached because 
of the numerous inquiries and requests 
made by companies and agencies. Two 
or three months ago inquiries began to 
come in from persons who were unable 
to attend the school during the regular 
fall, winter and spring courses, but who 
expressed a desire to take the course if 
it could be given during the summer. 

A series of special lectures on insur- 
ance topics by leading insurance men 
will be provided for this session. 

The spring quarter, which began April 
5, has a total enrollment of 73. 
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Issued In Force 
Merchants Life, Ia.. 676,700 5,546,692 
Occidental, N. M.... 23,00 94,000 




















3, ’ 
Phoenix Mutual..... 2,675,650 12,937,455 
Provident Life & T. 2,542,886 13,847,598 
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LAPSES ARE ALWAYS AT HAND 





Industrial Agents Need to Consider 
Causes and Search for the 
Proper Remedies 





There is probably no one subject 
about which the industrial agent thinks 
so much as lapses. The lapse is 
staring him in the face all the time 
and the prevention of lapses is given 
almost hourly consideration. In the 
first place, the agent should sell his in- 
surance right at the start. The assured 
should be cautioned against allowing 
any insurance to lapse because of the 
danger of him becoming uninsurable 
when he is ready to take out another 
policy. 

A non-payment of premium may be 
the means of bringing great hardship 
to a family, especially in these days of 
uncertainty as to life. Of course there 
come times when it is impossible to 
meet a payment where a family has 
been confronted with protracted ill- 
ness, loss of work or something of that 
nature whereby every cent has been 
spent for actual means of existence. In 
such cases it is useless to argue. The 
point to remember is to ascertain 
whether there is a legitimate excuse 
for a lapse. If there is not, then the 
agent should go to it tactfully and 
persistently to ascertain the real rea- 
son. If there is any dissatisfaction or 
lack of confidence it should be the 
agent’s purpose to allay all fear and 
restore faith in the company, the agent 
and the policy contract. 





Conservative Life Appointments 


The Conservative Life of South Bend, 
Ind., announces the appointment of Ever- 
ett C. Hart, agent at Logansport, Ind., to 
the position of superintendent of the 
same district. J. L. Pritcher, formerly 
superintendent at Logansport, has been 
transferred to the superintendency at 
Anderson. Edward Krechting, who 
started with this company as an agent 
under date of March 2, 1920, at Logans- 
port, has been promoted to the superin- 
tendency at Kokomo, succeeding John 
Grable. 

The company announces the appoint- 
ment of M. J. Howland as general agent 
at Jackson, Mich. S. E. Tobey has been 
appointed sub-agent in the ordinary de- 
partment at Kalamazoo, Mich. 





Metropolitan Dinner at Spokane 


SPOKANE, WASH., April 20.—Mem- 
bers of the Metropolitan Life city staff, 
their wives and lady friends were the 
guests of the company at the annual 
dinner on April 12. About 60 guests were 
present. Deputy Superintendent C. C. 
Hill presided as toastmaster. An ad- 
dress of welcome was made by Superin- 
tendent Fred Stripp and speeches were 
made by Major A. Basteyne and J. T. 
Butcher. Dancing followed, 





The South Bend, Ind., office of the Pub- 
lic Savings is moving from The Citizens 
Bank building to more suitable quarters 
at 214-5 Dean building. E. J. Taylor is 
superintendent of this District. 





Big Policy on Editor’s Life 


A life policy for $1,000,000 has been 
taken by McClure’s Magazine on the life 
of Herbert Kaufman, its editor. H. B. 
Rosen, the star New York Life personal 
producer in New York City, wrote the ap- 
plication. The directors of McClure’s 
state that Mr. Kaufman is a most valu- 
able man and they desire to have his life 
fully protected. 


Will Enter Wisconsin 


It is stated that the Guardian Life of 
New York will now enter Wisconsin, 
inasmuch as the Guardian Life of Madi- 
son, Wis., has changed its name to the 
National Guardian Life and has with- 
drawn its ebjection to the New York 
company entering Wisconsin because of 
the similarity of name. It is also under- 
stood that the National Guardian will 


OF 
INDIANA 





enter two new states this year. 


HE Peoples Life of Frank- 
fort, Ind., is very much 
of ahome folks company 

in that it has had at all times 
a powerful appealto the citizens 
of its own city, its own county 
and state. 


It owns a magnificent office 
building at Frankfort, which is 
one of the features of the city. 
It is known far and wide 
throughout the country side. 
Ask any man, woman or child 
about the People’s Life in its 
vicinity and it will receive a 
good word. That was the first 
aim of the management—to get 
the confidence and good will 
of its home people. 


It is sound, dependableand safe. 
It has always tried to do the 





s Wyss 


$% 
The Compan that Stands 
Back oF the Family. 


square thing in its various 
relationships. 


The People’s Life believes in 
life insurance of the clearest 
and cleanest kind. Itfurnishes 
protection that protects. Agents 
of the company are men of 
character, ambition and good 
repute. They have chosen to 
represent the Peoples because 
it appeals to the solid business 
men, the farmers and the 
thinking people. It is insurance 
that stands the test of time. 


Do you want to learn more 
about this company and _ its 
agency contracts? 





Peoples Life Insurance Co. 


Frankfort, Indiana 


A. A. LAIRD, President 


E. O. BURGET, Secretary 


WM. H. IRWIN, Supt. of Agents 
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Agents in Texas 
are making money. 


THE FRANKLIN LIFE 
INSURANCE COMPANY 


of Springfield, Illinois 


can find places for a few good men. 


Some attractive opportunities in Texas. 
ADDRESS 


for contracts in the Lone Star State 


Guy MacLaughlin HOUSTON, Texas, 


206-7 Woolworth Bldg., 


FORT WORTH, Texas, 
909-10 First National Bank Bldg. 


SAN ANTONIO, Texas, 
608 Gibbs Bldg., 


WACO, Texas, 
P. O. Box 1367 


W. N. Dobbs 


P. P. Hoefgen 


F. H. Ragsdale 
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GENERAL AGENCY OPENING 


CHICAGO, ILL. 


Territory covers the entire state. Agency ten years old. 
Insurance in force, $3,000,000. Premium income over 


$100,000. New paid-for insurance in 1919, about - 
$750,000. 


The contract will be very liberal (including a good collec- 
tion fee on all the insurance now in force). 


Confidential communication invited from personal pro- 
ducers of clean record and with organizing ability. 


Address 96-J, care The National Underwriter. 








More Than One Million Policies Now In Force 


Only four other life insurance companies in America have more 
policy contracts in force than this Company. A study of the 
following growth in ten years is invited: 


Jan.1,1910 Jan. 1, 1915 





Jan. 1, 1920 


Assets $ 4,867,379 $ 8,763,566 $ 18,682,446 
Policies in Force 342,972 551,969 1,058,956 
Insurance in Force 44,780,907 79,619,435 191,495,761 


Attractive opportunities open to agents in Ohio, Indiana, Kentucky, 
West Virginia, Western Pennsylvania, ‘Michigan, Illinois and Missouri. 


The Western and Southern Life Insurance Co. 
W. J. WILLIAMS, President | CINCINNATI, OHIO 
Organized February 23, 1888 














AGAINST THE COMPANY 


TAX CASE IS NOW DECIDED 





United States Supreme Court Rules on 
Deduction of Dividends Made to 
Policyholders 





WASHINGTON, D. C., April 20.— 
The Supreme Court has decided that 
a mutual company, in computing its in- 
come, cannot deduct cash payments 
made to policyholders, except when 
premium payments were made by them 
in the same year as that in which re- 
payments were made. The decision 
was on appeal from the courts below 
in the case brought by the Penn Mu- 
tual to recover taxes alleged to have 
been wrongfully assessed against it. 


Agency Convention at Wheeling 


The meeting of the Northwestern Mu- 
tual Life agents of the West Virginia 
general agency in Wheeling March 19 
and 20 was a success from every stand- 
point. Law & Roberts, who succeeded 
Cc. B. & H. M. Taylor in the general 
agency, taking charge Jan. 1, 1920, were 
fortunate in having Arthur Coburn and 
John J. Hughes, assistant actuary and 
assistant superintendent of agencies, as 
representatives of the home office at this 
meeting. 

The meeting celebrated the largest 
January business and the largest Feb- 
ruary business that the company has 
ever had in this agency. A committee 
elected by the agents themselves set a 
quota for each individual agent and a 
quota of “Eight Million for 1920” for the 
general agency. 

The new general agents have been 
augmenting their forces with men who 
have speed training. Ash & Lynch, 
graduates of the first session of Car- 
negie Tech’s School of Life Insurance 
Salesmanship, have taken over the former 
district agency offices of Law & Roberts 
at Clarksburg and are making good from 
the start. There were present at the 
meeting four other men who completed 
the second session of the school ending 
on March 19. These four graduates are 
now taking up full time work and the 
general agency is represented by ten 
men at the session of the school begin- 
ning April 5. 


Aetna Meeting at Indianapolis 


At the quarterly meeting of the In- 
dianapolis general agency of the life de- 
partment of the Aetna Life, Keene & 
Simpson, managers, Dick Miller, presi- 
dent of the City Trust Company of In- 
dianapolis, spoke on various phases of 
salesmanship, drawing upon his own ex- 
perience of many years as 2 successful 
bond salesman in Indiana. He urged the 
importance of personal conviction in the 
goods a man has to sell; diligence in the 
pursuit of business and the kind of re- 
gard for a customer’s best interests which 
will make him a lasting friend and a 
future prospect for more business. %here 
was a general discussion by the agents 
present on the following topics: “Elimi- 
nating lost motion preparatory to and in 
soliciting life insurance,’ “The inheri- 
tance and income tax and its connection 
with group insurance,” “Group insurance 
—its advantages, how it is sold and the 
present outlook for selling this class of 
business,” and “Locating and developing 
prospects.” 

C. M. Finney, president of the agency’s 
$100,000 Club, gave some practical sug- 
gestions from his own experience in pick- 
ing up good sized policies in Indianapolis. 


Interest in Rebating Case 


A decision handed down by a New 
York court last week, in which an 
assured was convicted of accepting a re- 
bate upon a life insurance policy, has 
created a great deal of discussion among 
life agents. It appears that the old law 
against rebating, which has been inac- 
tive for some time, is being revived, and 
agents are of the opinion that numerous 
offenders will appear on the _ court 
docket. 





Policyholders Life Organization 
The Policyholders Life of Sioux Falls, 
S. D., which was licensed last October, 
has started its agency force and already 
has a producing plant. It is organized 
under the mutual legal reserve law. It 


—— 


adopted the American 3% per cent modj. 
fied preliminary term basis of valuation, 
Guy C. Barton, president, has been en- 
gaged in general and insurance account. 
ing and auditing. For five years he wag 
chief insurance examiner and prior to 
1914 was two years assistant insurance 
examiner for Nebraska. Vice-President 
and Actuary W. B. Young was formerly 
actuary of the North American Life of 
Omaha. In January of last year he wag 
appointed actuary of the Nebraska de. 
partment and later, when the new Ne. 
braska code became effective, he wag 
appointed actuary and chief of the Bu- 
reau of Insurance. H. A. Luckey, the 
vice-president and manager of agencies, 
has had ten years’ experience as saleg- 
man. In the insurance field he served 
as agent, district manager, renewal 
agent and executive representative. §, 
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MR. AGENT! 
Do you care for QUALITY, not 
SIZE? Age, Sound Experience. 
Low Cost, a Splendid Record 
for 70 years? 


Then why not take a General Agency 
in its HOME STATE for 


THE ST. LOUIS 
MUTUAL LIFE 


OUR AGENTS AND POLICY HOLDERS 
STICK! WRITE THE HOME OFFICE 
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Founded 1865 
THE 


PROVIDENT 
LIFE AND TRUST 
COMPANY 


OF PHILADELPHIA 
PENNA. 


The Long Endowment of 
the Provident is peculiarly 
adapted for the creation of a 
cash fund to meet Estate 
Taxes. The interest on the 
proceeds after maturity swells 
the insured’s income until 
death when the cash is im- 
mediately available. © 




























il 22, 192% April 22, 1920 





THE NATIONAL 


UNDERWRITER 

































































=== = 
— mod}. H. Witmer, the treasurer and agency su- 
been ae pervisor, for eleven years has been iden- 
a Nn €- § tified with the business world as sales- 
“a hee man and organizer of sales forces. H. O. 
ie was Chapman, the secretary, has been a so- 
nsuraail licitor and in 1919 was appointed chief 
President examiner of the Nebraska department. 
formerly ee ore 
. ape ot Big Business Done in Oregon 
aska prs SALEM, ORE., April 20.—New life 
new Ne. business aggregating $49,397,157.67 was 
he wag written by the 47 companies operating 
the Bu. in Oregon during the year of 1919, ac- 
key, the cording to a statement prepared by 
asencies, Commissioner Barber. Business in force 
aS saleg. Dec. 31, 1919, totalled $204,899,912.32, as 
e served against $166,043,599.13 in force Jan. 1, 
renewal] 1919, the statement shows. In addition 
tive. § a total of $13,289,596 in industrial busi- 
ness was in force at the close of the 
ee year and a total of $4,318,500 in assess- 
ment business. 
Mutual Life $250,000 Club 
The annual convention of the $250,000 
Field Club of the Mutual Life will be 
held this year at San Francisco. The | 
date has been set for early in June. 
— 
geass F. CAMPBELL 
CONSULTING 
ACTUARY 
76 West Monroe Street 
Telephone Randolph 918 
CHICAGO, ILL. | 
-_ J. HAIGHT 
CONSULTING 
ACTUARY 
; 811-812-813 Hume-Mansur Bldg. 
INDIANAPOLIS 
re C. HARVEY 
a CONSULTING ACTUARY 
Chemical Building ST. LOUIS, MO. 
10t J. McCOMB 
ce e COUNSELOR AT LAW 
> _ CONSULTING ACTUARY 
rd Premiums, Reserves, Surrender Values, 
etc., Calculated. Valuations and Exam- 
inations Made. Policies and all Life In- 
surance Forms Prepared. The,Law of 
Icy Insurance a Specialty. 
Colcord Bldg. OKLAHOMA CITY 
J H. NITCHIE 
o ACTUARY 
1223 Association Bldg., 19S. LaSalle St. 
= Telephone Central 3462 CHICAGO 
ceimiiaiaatinia 





CHARLES SEITZ 
* CONSULTING ACTUARY 
Author of 
“System and Accounting” 
209 So. La Salle St. CHICAGO 








IREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 
AND EXAMINER 
402-404 Kraft Building 
DES MOINES, IOWA 




















The old line 
Cedar Rapids Life 
f Insurance Company 
: of Cedar Rapids, Ia. 
Wants three state agents for 


Central West 





A Good Chance for 
Reputable Men 






BIG CONTRACT CLOSED 





HAS ONLY “NON-PAR” POLICIES 





H. W. Gossard, the Wealthy Corset 
Manufacturer of Chicago, Takes 
Million Dollar Insurance 





Henry W. Gossard of Chicago, head 
of the H. W. Gossard Company, manu- 
facturers of corsets, has taken out a 
million dollars life insurance, chiefly to 
cover the expansion in his business, he 
having issued some extra stock. One 
of the interesting features about this 
insurance is that Mr. Gossard stipu- 
lated that the policies be written by 
non-participating companies. This is 
the largest deal on record where non- 
participating companies were relied on 
without the assistance of the partici- 
pating companies. The Travelers took 
ihe largest policy, it being $250,000. 
‘the National Life U. S. A. took $150,- 
000 and other companies took $50,000 
and less. Mr. Gossard took out ordi- 
nary life insurance and stated that he 
desired the amount of his premiums to 
purchase as much indemnity as was 
possible. 


Report on Texas Fraternal 


AUSTIN TEX., April 20.—The Texas 
department has made public the report 
of an examination of the Modern Order 
of the Praetorians, a fraternal, which 
recommends among others the follow- 
ing changes: 

Make annual valuation on American 
5 percent basis and file in Texas on 
American 4 percent basis and file in 
other states, or amend Texas laws and 
provide for 4 percent valuation, same as 
all other states having similar laws in 
force; provide for setting aside accumu- 
lated reserves as liability in annual 
statement on Texas basis; prohibit mak- 
ing up deficit in any class giving with- 
drawal benefits by using cash or other 
assets belonging to another such class; 
increase rates or make assessments in 
classes now deficient to bring them to 
100 percent solvent: basis. 

The president of the order has indi- 
cated a willingness and intensiveness to 
make the changes suggested by the ex- 
aminers, provided they are held material 
and necessary by the department. 


Farmers National Enters Missouri 


The Farmers National Life has just 
been licensed in Missouri. It already has 
made contracts with a number of well 
known insurance salesmen of that state. 
One of its district agencies in Missouri 
will be under the management of 
Rankin & Zook of Tarkio, Mo. 

The Farmers National Life has a num- 
ber of stockholders in Missouri, includ- 
ing prominent farmers, bankers and 
merchants. The company has had a 
Missouri director for several years in 
James I, Leach, owner of stores in a 
number of Missouri cities and a large 
packing plant. Another director is Jack- 
son R. Pearce, vice-president and man- 
ager of the Ricker National Bank of 
Quincy, Ill., which has about 100 corre- 
spondent banks in Missouri. 

For more than 25 years John M. Stahl, 
president of the Farmers National Life, 
published the Illinois Farmer and Farm- 
ers Call at Quincy, Ill, on the Missis- 
sippi and at that point of Illinois which 
juts farthest into Missouri. He had 
thousands of subscribers in Missouri and 
a wide acquaintance in that state. 





Guardian Men at Carnegie 


Hight of the field men of the Guardian 
Life of New York are attending the pres- 
ent term of the School of Life Insurance 
Salesmanship at Carnegie Institute. They 
are: F. J. Hopson, Rochester; John Mc- 
Bride, Albany; T. W. Smith, Albany; R. 
G. Kirschman, Pittsburgh; H. W. Leib- 
man, Brooklyn; Lester Smith, Brooklyn; 
W. P. Hilger, Minneapolis; V. P. Rous- 
seau, Charlotte. Two of the field men, 
George D. Gertson of Fargo, N. D., and 
Arthur J. Stumpf of Evansville, Ind., 
graduated from the school in March. 





Pacific Mutual’s Business 
The Pacific Mutual expects to write 
































$100,000,000 of new business this year. 





LIFE INSURANCE 


COMPANY 
CHICAGO, ILL. 





Bin 


We have some attractive general agency openings in 


ILLINOIS — MICHIGAN — NEBRASKA 


Paid-for Business Produced by Our Agencies in Other States During 1919: 


North Dakota - - - > 7 ” - = 7 $3,466,000 
Minnesota - 7 - - - - ~ - - - 3,000,000 
Iowa CN a ee ee ee 2,073,000 
Connecticut - - - - - - 7 - - - 1,797,000 
Wisconsin - - - = -= *- * *= = = 1,700,000 
South Dakota - = = = = #= #= = = 1,100,000 











For Men Who Want to Grow 


Insurance In Force — Over Fifty-one Millions 


Write For Information to 


HOME OFFICE 
30 North La Salle Street 


Chicago, Illinois 














“The Oldest Company in America” 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 


modern life insurance. 


tribution, used almost universally by American companies. 


The “contribution plan” of surplus dis- 


The 


Continuous Instalment policy, the basic form of all Life Income 


contracts. 


“Mutual Life’’—known in every household. 


Unexcelled 


policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 


of New York 


34 Nassau Street, New York City 




















J. O. LUAGMAN, President 


DR. ANDREW JOHNSON, Secretary 


International Life & Trust 
Company 


offers up-to-date contracts for good men. 


Sohrbeck Building 
MOLINE, ILLINOIS 
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AMERICAN NATIONAL INSURANCE COMPANY 


of GALVESTON, TEXAS 





LIVE LIFE TOPICS 








W. L. MOODY, JR. : 


; President 


FIFTEENTH ANNUAL STATEMENT 
December 31, 1919 


ASSETS 
Real Estate Owned............. 


s Made to Policyholders 


i 

on Company’s Policies........ 651,057.17 Death Losses in Process of Ad- 

REL. ccadubourinedesascensensaced 1,589,468 .02 Se 52, 
Collateral Loans................. 32,690.00 All other Liabilities............. 100,120.13 
Certificates of Deposit.......... 46,679.22 Capital Stock.......... 600.00 
Cs A YS OSS 373.70 Assigned Funds....... 185,842.40 
Interest Due and Accrued..... 157,631.02 EE Us cectiensen'see 7 464.42 
Net Deferred and Uncollected Surplus Security to 

DL nc thconceceebbacatcns 168,995.02 PENNS, ossiccocaseccasee 1,193,306.82 
All other Assets................ 2,827. 
$7,315,786.37 $7,315,786.37 


Life Insurance in Force, $101,632,847.00 


$ 884,324.41 
Mortgage Loans, First Liens.. 3,091,830.79 


LIABILITIES 
Net Reserve American Experi- 


Special and Contingent Reserve 


Paid Policyholders, $7,175,570.00 


“ANCHOR 


TO THE ANICO” 


For Further Particulars Write to: 


Cc. S. HUTCHINGS 


Actuary and Agency Manager 
Ordi: 


nary Department 


W. J. SHAW 
Secretary and Manager 
Industrial Department 


ence 3 and 3% per cent....... $5,743,808.08 
521.59 








Exclusive Working Rights 


—and— 


Strong Helping Plan 


In a rich and prosperous district, are available to 
a life insurance salesman, who is a salesman, as 
a representative of a strong mutual company— 





One of America’s Greatest 





Address 19-L care The National Underwriter 
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STRENGTH OF [i 
‘s GIBRALTAR ‘!\'¥ 
: i Sy 
The Prudential Insurance Company of America 
Forrest F. Dryden, President Home Office, Newark, N. J. 
Incorporated under the Laws of the State of New Jersey 
NS Y 








B. REYNOLDS, president of the 

¢ Kansas City Life, in a recent talk 
with the writer, stated that he could 
not see that the present large writing 
of the companies is in any way abnor- 
mal. His own opinion is that life insur- 
ance has simply “struck its gait” and 
that from now on permanently a much 
larger business than has ever been 
written in the past will be secured. His 
theory is that life insurance has only 
now found itself; that always in the 
past much more life insurance should 
have been written than was produced, 
but that there was always some ob- 
stacle of one kind or another in the 
way of the business reaching its true 
proportions. There seems to be noth- 
ing to prevent the life business from 
extending into every section of the 
country on the basis of much larger av- 
erage policies and practically universal 
acceptance of its utility and value. 

* * * 


HE reinsurance business these days 

has many possibilities. If the rein- 
surance companies, for instance, would 
establish a well-equipped sub-standard 
department they could automatically 
receive for consideration applications 
from all the companies which do not 
write sub-standard business, practically 
at their own price. The increase in 
large policies due to the inheritance tax 
and the general rise in the standard of 


life insurance means a large excess 
business. 
The smaller companies, especially 


those with a narrow margin of surplus, 
can afford to carry only a compara- 
tively small policy net. Ali these com- 
panies have at least a few agents who 
are accustomed to write a large amount 
of business, also large-sized policies. 
To protect themselves the small com- 
panies must provide reinsurance, as 
without it these agents might prefer to 
represent the company capable of han- 
dling larger lines. 

There is, of course, a considerable 
difference between reinsurance and co- 
insurance. It is believed that before 
the year is out there will be a large 
field for co-insurance with companies 
which will have written all the insur- 
ance they can afford to write and yet 
will not wish to deprive their agents 
of complete facilities. 

A number of companies have already 
advised their agents that they will not 
write over a certain amount this year 
and have given their various agencies 
certain limits. Take the case of one of 
these companies in one of its Ohio 
agencies: The general agent had just 
put on several full-time men, having 
induced them to enter insurance from 
other lines of business. His agency 
will easily reach its limit by August or 
September. He is under a heavy fixed 
expense. What shall he do with the 
business written after September? In 
this particular case he is trying to in- 
duce a small company from the same 
state in which his own company is lo- 
cated to enter Ohio and he will guar- 
antee it $300,000 or $400,000 of business 
before the end of the year. 

It is not unlikely that the companies 
which will not have written their full 
quota of business will enter a certain 
state for the purpose of helping out the 
general agents of other companies who 
have the facilities for writing a larger 
business than their own companies will 
take from them. There will, of course, 
be a considerable amount of reinsur- 
ance and co-insurance on this excess 
business. 

One or two reinsurance companies 
are now considering whether they can- 
not offer certain companies to co-insure 
their excess business and it would not 
be surprising if one or two. of 
these companies should increase their 
capital and surplus by considerable 
amounts in order to finance the busi- 
ness which they would co-insure. Some 





buying very 
.They have not been regarded as good 








companies writing regular business are 
not in a position to increase their re- 
sources and yet they do not wish to 
hamper their agency force by not tak- 
ing all the business which can be writ- 
ten. If the present volume keeps up, as 
there is every evidence of its doing, 
some interesting adjustments will no 
doubt be made before the end of the 
year. 

In this connection, it is interesting to 
note a bill recently introduced in the 
New York legislature, prohibiting the 
reinsurance of the entire amount of any 
policy. 

a 

HERE have been many methods 

devised for starting new life com- 
panies. The “special contract” had its 
day and was the means of giving a 
start to quite a number of companies 
now in existence. This was followed 
by the agency company’s stock plan, 
which finally merged into the direct 
sale of stock in the company itself, 
usually on a high commission basis. In 
Pennsylvania a number of companies 
were started by giving options on the 
stock of stock companies to be organ- 
ized later, to reinsure the mutual, with 
each policy. A plan would be evolved 
in the brain of some fertile promoter, 
and if it should succeed, there would 
then soon commence to be off-shoots, 
usually sprouted by salesmen con- 
nected with the original enterprise. 

The latest wrinkle in the promotion 
of new companies is that adopted by 
the Omaha Life, which is now being 
copied by as many as a half dozen com- 
panies throughout the west. There are 
some variations in the promotions, as 


to the plans, but a fair sample of the. 


others is the one to sell $5,000 policies 
at the regular premium, giving, how- 
ever, only $1,000 insurance the first 
year, $2,000 the second, $3,000 the third, 
and $4,000 the fourth. At the fifth 
year, however, a certain number of 
shares in the stock company are deliv- 
ered, payments for which were ac- 
cumulated from the unused portions of 
the premiums, and the stock company 
is thus launched. It is understood that 
this idea is taking very rapidly and that 
a. number of the new companies pro- 
jected are on this plan. 


* * * 


IFE companies should derive un- 

usual profit from mortality during 
the next five or six years because of 
the vast new business written for the 
past eighteen months. This will un- 
doubtedly affect the mortality very fa- 
vorably. Most companies doubled the 
amount of new business last year and 
are going at a rapid clip this year. This 
tremendous addition to the business of 
a company will tend to reduce the aver- 
age death ratio. Officials look for 
splendid results from the mortality end 
therefore during the next five or six 
years. 

* Ok Ok 


General agents who are keen ob- 
servers of the times say that more 
young men are insuring their lives to- 
day than ever before, largely because 
they are making more money. A gen- 
eral agent in commenting on the situa- 
tion the other day said that a few years 
ago it was a rare thing for a young man 
from 21 to 25 to take out life insur- 
ance, especially if he were not married. 
He probably was just starting in busi- 
ness or just getting out of college and 
had not gotten very far in his career. 
However, during these days young 
men of that age are paid very hand- 
some salaries. They can afford to pur- 
chase insurance and some of them are 
comfortable amounts. 


prospects before but now almost any 
young man who is worth while is get- 
ting a good salary and is well able to 
carry life insurance. 


—_——— 
— 
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We have in press a 
pamphlet explain- 
ing our 





SQUARE 
DEAL 











Agency Contract. 
‘‘Judge for Yourself.” 


Nationale 
neurance ompany, 
Madison, Wisconsin 


A postal request will bring it to you. 








HOME LIFE 
INSURANCE CO. 


NEW YORK 
WM. R. MARSHALL, President 


The 60th Annual statement shows admitted 
Assets of 37,780,735 and the Insurance in Force 
$185,755,819—a gain for the year 1919 of over 
$27,000,000. The insurance effected during the 
year was over $40,000,000, or 63% more than in 
the previous year. The amount paid to policy- 
holders during the year was over $4,388,000. 





W. A. R. BRUEHL & SONS 
General Managers 
Central and Southern Ohio and Northern Kentucky 
Rooms 601-606 The Fourth Nat. Bank Bldg. 
CINCINNATI, OHIO 





HOYT W. GALE 
General Manager for Northern Ohio 
229-233 Leader-News Buildi 
CLEVELAND, OHIO 











“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 
DES MOINES (R-T Bldg.) IOWA 


TERRITORY 
IOWA SOUTH DAKOTA 





RESULTS OF A SURVEY 





COMMENT BY TRUST COMPANY 





New York Institution Tells About 
the Achievements of Life Insur- 
ance Companies 





NEW YORK, April 21—The Guar- 
anty Trust Company of New York 
has made a survey of life insurance 
and states that not far from 15,000,000 
individual life insurance policies are in 
existence in various companies in this 
country. Therefore, the trust company 
believes that it is safe in saying that 
half of the population of the country 
is more or less directly concerned in 
life insurance. Every holder of life 
insurance is indirectly an investor and 
the trust company says that there are, 
therefore, fully 10,000,000 of these in- 


A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up 
to $3,000, to young men and young women as young as age 2— 
protective insurance and Educational and Business Start Endow- 
ment Insurance. This extension of the age limit for Ordinary 
Insurance down to age 2 helps our Agents considerably, and we 
have other advantages that help still more. We provide banking 
facilities for our Agents in the rural districts. We issue Par- 
ticipating and Non-Participating Policies. As regards adults, we 
write contracts with Double Indemnity provisions covering any 
kind of fatal accident, or with Double Indemnity provisions cover- 
ing fatal travel accident only, as may be desired. We issue poli 
cies with waiver of Premium and Disability Annuity or Instal- 
ment Payment features. We insure males and females at the 
same rates. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILLINOIS 








vestors in the United States. Their 
investments in the form of premium 
payments amount to approximately 
$1,000,000,006 a year. Commenting 
further, the trust company says: 


Government Securities 


Life insurance companies have 10 per 
cent or more of their assets invested in 
Government securities. Prospects of new 
issues that might depress the prices of 
those already outstanding; income or other 
taxation affecting the demand for the 
bonds; these and all other pertinent fac- 
tors are of importance to the holders of 
their millions of policies. 
The value of all assets is distinctly af- 
fected by fiscal and financial policies of 
governmental bodies. In current discus- 
sions of the 7 per cent gross yields to in- 
vestors that such substantial railroads as 
the Pennsylvania and the New York Cen- 
tral are having to pay in recent issues of 
bonds and equipment trust notes, respec- 
tively, the important bearing of the income 
tax on the net yield must always be em- 
phasized. These roads are paying 7 per 
cent to investors, not because capital of it- 
self needs a 7 per cent attraction to induce 
it to come forth, but because capital, taxed 
all the way from a few per cent to two- 
thirds of its income, must seek a large 
gross yield if net yield is to be a reason- 
able amount. The poorest investor, whose 
investment takes the form of an insurance 
policy, therefore, comes to have equal pro- 
portionate interest with the richest in gov- 
ernment economics and in a sound eco- 
nomic structure. 


Shows Insurance in Force 


The following table gives the figures, in 
millions of dollars, of the life insurance in 
force at the end of each year since 1910 
with American companies chartered or op- 
erating in New York state, the net gain 
each year and the total amount written 
each year. Industrial business is not in- 
cluded. The figures for 1919 are correct 
to within 1 per cent or less. 


End Amount Total 
of policies Net gain written 
year in force for year during yr. 
1910 11,670 “aes Se adea 
1911 12,803 1,133 1,578 
1912 13,527 724 1,716 
1913 14,305 778 1,856 
1914 14,933 628 1,827 
1915 15,633 700 1,945 
1916 16,815 1,182 2,383 
1917 18,457 1,642 2,993 
1918 20,196 1,739 3,177 
1919 23,950 3,754 5,800 


In 1914, the year the war broke out, a 
year which witnessed a large amount of 
unemployment and distress, the net gain 
was only slightly more than one-third of 
the total insurance written. In 1918, in 











“s Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutua! 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members. 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 
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Progress in Twenty-Four Years 
Shown in Five Year Periods 


Year Insurance in Force Assets 


1896 § 256,000.00 $ 2,972.00 
1901 2,363,054.00 102,687.00 
1906 10,576,110.00 661,430.00 
1911 20,565,597.00 1,952,407.00 
1916 48,026,506.00 4,922,478.00 
1919 84,777,274.00 7,982,899.00 














FLOURISHING EXPANDING 
PROGRESSIVE EVERYWHERE 


THE BANKERS RESERVE 
LIFE COMPANY 


We are keeping pace with the wonderful impulse which 
life insurance now feels and we are placing men 
who are building solidly for the future. 





Business in Force, $50,000,000.00 
Assets, Nearly $9,000,000.00 
Monthly Production, about $2,000,000.00 





A few openings available only to Managers and General 
Agents competent to Produce Results. 


Telegraph or write— 


The Bankers Reserve Life Company 


ROBERT L. ROBISON, President JAMES R. FARNEY, Vice-President 
WALTER G. PRESTON, Vice-President RAY C. WAGNER, Secretary-Treasurer 


Home Office: Omaha, Nebraska 








spite of the effect of the war and the in- 
fluenza epidemic, the net gain was more 
than one-half the amount written. In 1919, 
finally, the figure was no less than five- 
eighths. 

Average Size of Policies 


The same factor of prosperity and high 
money incomes shows in the average size 
of policies. The figures for 1919, given 
below, are based on results in companies 


of the total written, and can, therefore, 
whole field. The figures for the last ten 
years follow: 


Average size 
Year of policy 
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that during 1919 wrote about 94 per cent} 











be taken as approximately correct for the |. 
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OF DES MOINES, IOWA. 


JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES 
SERVICES TO AGENTS 

A progressive Company with progressive 
methods. We offer an opportunity to a reliable 
man who can secure 100 applications during 
twelve months. 
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Courteous—Safe—Conservative 


Great Republic Life Insurance Company 
LOS ANGELES, CALIFORNIA 
Capital $500,000 Fully Paid 


A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 








‘THE FARSEEING AGENT KNOWS 












The demon- 
that his strated values 
abilities linked c offered your 
. Nw prospect 
ents ae WILL GAIN HIS 
policies of WIFE INSURANCE COMPANY CONFIDENCE 


of BOSTON, MASS. 


MUST WIN ALL THE TIME 








The Best Evidence of Efficient Service 


During 1919 the representatives of the Massachusetts Mutual 
delivered policies aggregating $131,103,768—an increase of 
more than 100% over the amount delivered in 1918. Of this 
amount over 35% was upon the lives of persons already in- 
sured in the Company. Less than 1% of the total premium- 
paying insurance in force was surrendered and only slightly 
more than | % was allowed tolapse. There could be no better 
evidence that the faithful and efficient service of the Massa- 
chusetts Mutual is appreciated by its policyholders, who are 
its staunchest friends and most enthusiastic advertisers. 


JOSEPH C. BEHAN, Superintendent of Agencies 
Massachusetts Mutual Life Insurance Company 


Springfield, Massachusetts. 
Incorporated 1851 








The Company that 


Leads Them All In Kansas 


Has the largest volume of business 
in force ever placed upon the books 
of any Kansas Company 


The Farmers & Bankers Life Insurance 
Company Wichita, Kansas 











Midland Mutual Life 


Insurance Company 


Columbus, Ohio. 
W. O. Thompson, President G. W. Steinman, Secretary 
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Inheritance Taxes 


It is common knowledge among insur- 
ance men that no small amount of insur- 
ance has recently been taken out for the 
purpose of enabling Federal and State in- 
heritance taxes to be paid on the death of 
the insured without sacrificing other assets 
of the estate. Those who do this want to 
be certain that their executors will have 
$10,000 or $100,000, or $1,000,000 ready 
cash to meet the heavy “death duties” that 
are now being levied and collected by the 
States and by the nation, thus avoiding 
sales of securities that might have to be 
put on the market at a heavy loss. 

On December 31, 1916, the par value of 
Government bonds held by the companies 
operating in New York state was only. 
$386,000. It is not possible as yet to give 
the corresponding figure for 1919, but a 
partial compilation shows that companies 
which in 1918 owned Government securities 
whose par value was $340,000,000, owned 
$450,000,000 par value on December 31, 
1919. If this proportionate increase ob- 
tained for all the companies, it would indi- 
cate total holdings of about $630,000,000, 
an increase of approximately $155,000,000. 


Has Passed the Dividend 
The Equitable Life of London an- 
nounces that it will make no general 
dividend distribution to policyholders for 
the five years which ended in December. 
The actuary recommends that the surplus 
be held intact helping to make the normal 
bonus three years hence or earlier. He 
announces that the investments have de- 
preciated, income taxes are higher and 
war mortality was heavy so that the divi- 

dend distribution is unwarranted. 


Life Notes 


M. P. Todd of the Chicago city agency 
of the Illinois Life, having been connected 
with it for 11 years, died recently at 
Hazeihurst, Miss., -vhere he had gone for 
the winter on account of his health. 

Henry Saevke, general agent of the Old 
Line Life of Milwaukee at the home office, 
has recovered from an illness which kept 
him away from active duty for nearly 
three months and is back at his desk. 

O. B. Jackman, superintendent of agen- 
cies of the Bankers Life of Des Moines, 
was the guest of honor at the quarterly 
sales conference held by the C. M. Lord 
general agency at Chippewa Falls, Wis., 
April 10 

Robert C. 
underwriter 


Loewe, a well known life 
of Milwaukee, died at his 
home April 12. After several years of 
service with the Mutual Life of New 
York, Mr. Loewe joined the Milwaukee 
agency force of the Prudential in 1917. 

Raymond J. Jennett has been appointed 
general agent of the Continental Assur- 
ance of Chicago for Central Illinois, with 
headquarters at Streator. A. Means of 
Monmouth, Ill, has been appointed dis- 
trict manager of the Continental in south- 
eastern Illinois. 

Norman Ficken, agent for the New 
York Life at Huntingburg, Ind., and Miss 
Clara Lammers, also of Huntingburg, 
were married at Evansville, Ind., last 
week. Mr. Ficken has been engaged in 
the insurance business since his return 
from overseas service. 

The Republic (Fire) Insurance Com- 
pany of Dallas, Tex., has taken out a 
group life insurance policy covering all 
of its employes at its home office num- 
bering over fifty. Ray McDowell, local 
agent at Dallas, secured the business 
i mg was written in the Southwestern 
Life. 

W. E. Witherspoon, general agent in 
St. Paul for 17 years for the Minneapolis 
& St. Paul Railroad, has quit railroad 
work to enter the life insurance business 
with the Pacific Mutual Life. Mr. Wither- 
spoon has an extraordinarily wide ac- 
quaintance in St. Paul, which is expected 
to be of great value to him in his new 
field of work. 


Wm. D. Callaghan has now taken his 
position as manager of the Pacific Mutual 
Life in northern Ohio to succeed Herman 
Fellinger, who recently died. By special 
arrangement Sam Garber will have a 
separate organization at Cleveland to be 
known as the Sam Garber Agency. All 
business, however, will be reported to 
Mr. Callaghan’s office. Cervone & Santoro 
of Youngstown, O., will also report 
through Cleveland, O. 

James E. Bell of Superior, Wis., has 
been appointed district manager of the 
Old Line Life of Milwaukee and will con- 
duct the business through the Robert J. 
Schields Agency at Superior, with which 
he has been associated as manager of the 
life, accident and health department for 
many years. His territory embraces ‘Su- 
perior and Douglass county. Mr. Bell 
formerly conducted the J. E. Bell Agency 
at Superior, but lately has specialized in 
life underwriting with much success. 











| 








WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 


per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
— directly with the Home Of- 

ce. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 








FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 

has just issued a very interesting booklet 
‘Suggestions for Increasing 
Your Income’’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 


Na 
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THE COLUMBIAN 
NATIONAL LIFE 


Insurance Company 


Boston, Massachusetts 


LIFE, ACCIDENT AND 
HEALTH INSURANCE 


Low Guaranteed Rates 








Agency Openings in 
SOUTH DAKOTA 


OUR POLICIES SELL 
WHEN OTHERS WILL NOT 








NATIONAL LIFE 
ASSOCIATION 
Des Moines, Ia. 














Some executives in need of sal- 
aried employes go on expensive 
prospecting tours; others let an 
ad of this size and appearance 
bring applications to them. One 
inch, one column wide, one time $3.75. 
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MODERN. BUSINESS GETTING METHODS 

















How Successful Salesmen of Life Insurance are Finding and Closing Prospects 
by Applying the Best Selling Systems to Their Business. 
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OVERCOMING OBJECTIONS THAT 
PROSPECTS GENERALLY OFFER 


How to Meet Man Who Is ‘‘Not Ready to Buy,’’ One 
Who ‘‘Doesn’t Need More Insurance’’ and Other 
Excuses Which Are Frequently Met by 
Life Salesmen 


tions or excuses which are always 

put up by some prospects who try 
to get out of buying life insurance. 
lew of these excuses are ever anything 
more than flimsy and few of the ob- 
jections are ever really important. But 
these objections and excuses are, nev- 
ertheless, real stumbling blocks in the 
pathway of the agent who is seeking to 
sell insurance to individuals who 
really ought to buy protection. 

How are these objections and ex- 
cuses to be overcome? Any successful 
methods along these lines will certainly 
prove of interest and benefit to all 
agents. And because of this fact a 
number of particularly successful life 
insurance agents who have met and 
overcome all sorts of the customary 
objections and excuses have been in- 
terviewed and their methods recorded. 


"Fae are certain lines of objec- 


“Not Ready to Buy” 
Common Objection 


“I’m not ready to buy any more in- 
surance now, but I'll come around to 
your office when I want to take out 
any more,” is one of the things that 
every life agent hears almost daily. 

And here’s how one agent overcomes 
this excuse: 

“You're not ready now,” he says, 
“which means that when you are ready 
your rate will be higher because you'll 
be older and that, perhaps, you will 
have contracted some trouble which 
will make it impossible for you to buy 
protection for your family at all or at 
the rate at which you should buy it. 
In other words you’re gambling with 
the future. But, by gambling you 
haven’t a single thing to gain! You're 
absolutely certain to lose because you 
know that a year from now you'll have 
tc pay more for your insurance no 
matter what the condition of your 
health is. And you’re willing to risk 
your family being left without adequate 
protection, because why: Because 
you won’t let yourself save the money 
with which to make the most important 
investment of your whole life!” 

Of course this is strong talk and it 
wouldn’t go with a man who was stub- 
bornly set against buying more insur- 
ance. But with a man who realizes that 
he should have greater protection for 
his family and who really does expect 
to take on more insurance eventually, 
it drives the whole thing home to him 
in a way in which softer talk never 
would. 


, 





Answering Man Who 
“Has Enough Now” 


“I’ve got sufficient insurance now. 
I’m net going to buy any more,” is 
another objection frequently heard. 

Of course it is utterly impossible to 
answer such an objection without get- 
ting a good idea of the amount of in- 
surance now carried by the prospect. 
When such information is finally se- 
cured, however, it is generally found 








that the amount carried is entirely too 
low. And then this is the way one suc- 
cessful life agent opens up on the pros- 
pect: 

“You're carrying $7,000 worth of in- 
surance. You have a wife and two chil- 
dren, both of the children being very 
voung. Your household expenses are 
considerably over $1,000 a year. And 
vet, when you say that you won’t buy 
any more insurance, you are saying in 
effect that if you should die tomorrow 
your wife would have to get along 
either on the income from your $7,000 
plus what money you've saved, or else 
spend the principal in living. The in- 
terest on $7,000 a year at 6 percent is 
$420. Are your savings sufficient to 
guarantee returns to your wife great 
enough to make up the difference be- 
tween $420 and the amount it will cost 
her to live each year? If not, then 
unless you want your wife in case of 
your death to have to get a job and 
skimp and scrape in bringing up your 
children, yon'll take out an adequate 
amount of insurance to give her suffi- 
cient protection at once.” 

This line of talk generally gets over 
with a reasonable man. If the prospect 
isn’t reasonable—good-night! 


“What Is Insurance 
Going to Get Me?” 


And here is an objection which, if 
not so often uttered, is nevertheless 
frequently in the backs of the minds of 
men who make divers and sundry ex- 
cuses for not buying and objections to 
being urged to purchase policies: 
“What is it going to get me? What 
am I going to get out of it? I want to 
do the right thing by my family and all 
that but I’m not going to make a slave 
out of myself simply because I’m go- 
ing to die sometime. The chances are 
just about even or better that I’ll live 
to a ripe old age, that my wife will 
die before me and that my children 
will be grown to manhood and self- 
supporting before I die. Why, then, 
should I skimp and scrape nowdays to 
protect my family against a contin- 
gency which may never occur?” 

Of course there’s absolutely no use 
in trying to sell straight life insurance 
to a man who gives vent to such an 
argument or who has such an idea in 
his head. The only possible chance of 
selling him a policy is by interesting 
lim in the endowment feature. And 
because he is so evidently self-centered, 
close and selfish, it shouldn’t be such 
a very difficult matter to sell him an 
endowment policy. 


Argument for Purchase 
of Endowment 


Here’s the line of talk successfully 
put up by one agent to such men as 
these: 

“When you condemn life insurance 
like that you’re not giving enough 
thought to yourself. You're forgetting 





that though you may live to be a very 
old man your health may fail in your 
iast years, your business may go bad 
«nd you may become dependent upon 
others for your living. Stranger things 
than that have happened. You owe it 
to yourself to protect yourself while 
you can against anything like that hap- 
pening to you. You owe it to yourself 
to buy a sufficient quantity of endow- 
ment insurance right now at the low- 
est rate at which you can ever get it 
to guard yourself against future trou- 
ble. By buying endowment insurance 
yeu will be guaranteeing to yourself 
the receipt of sufficient sums of money 
in 20 years or more to protect yourself 
against almost any trouble. By buying 
endowment insurance you will, of 
course, be securing protection for your 
family now but, more important, you 
will be protecting yourself. You won’t 
be skimping and scraping altogether 
for others—you’ll be economizing, sav- 
ing, laying something aside for your 

Notice how this agent, in his talk to 
such prospects, stresses the “self” fea- 
ture. He realizes that such prospects 
generally buy insurance more to pro- 
tect themselves than to protect others 
and he cashes in on this knowledge. It 
is always important to know just why 
a man is considering the purchase of 
insurance; whether it is to enable him 
to save money; whether it is to pro- 
tect his family; whether it is to guar- 
antee ease for his old age or whether 
‘*t is because someone in whom he has 





great confidence has advised him to 
take on a greater line. 

One of the hardest sort of men to 
sell insurance to, as a general rule, is 
the man who says frankly: “You're 
wasting your time talking me. I simply 
haven’t got the money with which to 
pay the premiums. I’m simply keep- 
ing my head above water as it is.” 

Quite often that sort of a man is a 
generous-hearted, open-handed sort of 
an individual who thinks the world of 
his family and of his insurance, and it 
is a real sorrow to him to feel that he 
simply cannot afford to buy more. 

A method adopted by one agent— 
which would certainly prove equally 
successful in cases where the agent is 
on friendly enough terms with the pros- 
pect to try it—was this: The agent 
checked up on the prospect’s purchases 
of cigars, soft drinks, candies, etc., for 
a time and then showed the prospect, 
in black and white, just where he could 
very easily economize sufficiently to 
pay for a sizable policy. But, of course, 
unless the agent is quite friendly with 
the prospect such a scheme would be 
resented, as a usual thing, by the pros- 
pect. But when it can be put over it 
almost always makes a sale. 

Refuting objections and excuses 
made by prospects is largely a matter 
of closely studying the psychology of 
the prospect, knowing exactly what a 
man can do with the life insurance he 
purchases and then stating actual con- 
ditions clearly and concisely. 
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ILLIAM H. STRAHAN has 
W represented the New England 

Mutual Life at Grand Rapids, 
Mich., since last October. Prior to that 
time he was for several years in the 
merchant tailoring business and is now 
writing life insurance at the rate of 
$1,000,000 a year. His production is 
steady and consistent, and every week 
he writes about the same amount of 
business, or at least approximately the 
same number of applications. Mr. Stra- 
han employs no unusual or unique 
methods, but simply sells life insurance 
on a straight open and shut basis. 
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He has some interesting ideas con- 
cerning the life insurance business and 
how it appeals to the new man. Mr. 
Strahan says frankly that he left the 
merchant tailoring business because 
he found himself unable to make any 
money in that line. He took two or 
three weeks to select a new pursuit and 
was finally persuaded by E. C. Brown, 
one of the star producers in the Detroit 
office of the Mutual Benefit, to go into 
the life insurance business. Mr. Stra- 
han says that from the first he felt that 
life insurance was just as much of a 
necessity as any other essential com- 
modity and that it could be sold on 
that basis. He introduced his merchan- 
dising methods in his life insurance 
work. He says that the salesman with 
samples to exhibit needs only a chance 
to show his wares. If he can display 
his goods to his customers, he has a 
fairly good chance of making a sale if 
he is any kind of salesman. The man 
on: the road carrying sample trunks, 
has only to “set up” his line attractively 





in order to make sales. 





LIFE INSURANCE AS SEEN BY NEWCOMER | 


Mr. Strahan says that in life insur- 
ance work he has found that this same 
principle applies. A deep knowledge of 
the business is not so important as the 
ability to get a hearing. The average 
man can be interested in life insurance, 
Strahan says that the public has be- 
if the salesman can get his ear. Mr. 
come sick and tired of the trick meth- 
ods employed by life salesmen and the 
half hearted way in which many life 
men introduce the subject. They pre- 
sent what they have to sell apologet- 
ically and offer every opportunity for 
the prospect to dismiss them early in 


the canvass. 
* * * 


Mr. Strahan says that the life insur- 
ance man need have no apologies for 
what he has for sale. He has as much 
right to show his samples, as the shoe 
salesman, the grocery salesman, or any 
other salesman handling a commodity 
or necessity of life. He has found that 
he can get started with prospects by 
saying that he has something for sale 
that the prospect needs, and should 
have and wants only an opportunity to 
show his samples, to display his goods. 
Many prospects will give consent to this 
out of pure curiosity and Mr. Strahan 
then commences to set down his fig- 
ures and draw up an illustration before 
the prospect fully realizes what is be- 
ing offered. 

* * 

Mr. Strahan has found that there are 
four good sources of prospects; first 
names that can be secured from per- 
sonal friends; second, prospects that are 
turned up during straight canvassing; 
third, names that are secured from pol- 
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icyholders written; fourth, list of names 
that are acquired from various direc- 
tories, club lists, and compilations of 
names of various kinds. Mr. Strahan 
says that nowadays it is not so much a 
question of digging up prospects, as it 
is of getting the proper kind of a hear- 
ing with the prospects found. Life in- 
surance is so universally needed today 
that almost any man is a _ prospect. 
Finding prospects is not so much the 
question as closing the prospects on 
hand. 

Mr. Strahan says that in the past life 
men have been prone to employ “hot 


tent. 


jam life insurance down the prospect’ 
throat, 


ness. 
many men against life insurance an 
against life insurance salesmen, but th 


basis. Life insurance today can 
tion, without the use of 


up” methods. 





air” selling methods to too large an ex- 
They have felt that it was neces- 
Sary to put on the pressure, to try to 


s 


and to employ any device or 
subterfuge in order to get the busi- 
This has prejudiced the minds of 


d 
e 


time has passed, Mr. Strahan says, when 
it is necessary to get business on this 
be 
handled as a straight selling proposi- 
“whoop-’em- 





THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now maki 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh F*psi5,2e* Pittsburgh, Pa, «, 











Organized 1871 


Life Insurance Company of Virginia 
Richmond, Virginia 
Oldest, Largest, Strongest Southern Life Insurance Company 


Issues the Most Liberal Forms of Ordinary Policies from $1,000.00 to $50,000.00 
and Industrial Policies from $12.50 to $1,000.00 


Condition on December 31, 1919 
POMPE G2 ay ree oases SAME com bam een nalen ce aun ae eeN eee $ 20,700,133.74 
REMMI i 1 Ee tee gS To re eu eae Be aah Area 18,650,203.62 
SRIRAM NA OE MIIMIB oss Socio wlexs Sis os. b ho Soe eee eek naa aoe wees 2,049,930.12 
SE MRMEBB TS Fe eet. 5.58. c 2 Wa eee haa s haa sicestowemres 176,501 ,808.00 
Pipe ROI ERIET oo oko koe a cee asc ab asecescalaania 1,851,338.97 
Total Payments to Policyholders Since Organization............. $23,840,173.80 





John G. Walker, President 
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The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT*° MONTHLY INCOME INSURANCE. 
FOR FACTS 








State Mutual Life Assurance Company 


OF WORCESTER, MASSACHUSETTS 


Incorporated 


1919—SEVENTY-FIFTH ANNIVERSARY YEAR 


For 75 years—far longer than the average life—the STATE MUTUAL has 
furnished unsurpassed protection and service. 
Additions are made to our agency force when the right men are found. 
STEPHEN IRELAND D. W. CARTER 
Superintendent of Agencies Secretary 





B. H. WRIGHT 
President 
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On We hain a contract for you under which yous 
‘ ERVICE rg income will be limited only by your activities 
A REAL PROPOSITION FOR A REAL MAN 
| FEDERAL CASUALTY COMPANY wmidich. 


| Cash Capital $200,000.00 V. D. CLIFF. President 
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Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 


— 




















“LOANS” BOOKLET TO PROSPECT 











arrange to call for it at a definite time. 
At the same time I warn my prospect 
not to lose the booklet, as I need it 
again. In this way I impress on his 
mind that it is something worth while. 
This gives me a chance for another 
interview when calling for the booklet. 

“On my next visit I find the pros- 
pect well warmed up if he has read it 
over—and I find in most cases they 
do read it. .At the first interview be- 
fore loaning him the booklet I usually 
read him two or three of the ‘52 Rea- 
sons’ which I think are most suitable 
to the case of my newly found pros- 
pect—just enough to make him want 
to read the rest of them. 


Success in Interviews 


“Yesterday I interviewed for the first 
time a young man of 22, who is a drug- 
gist, and he said he must have been 
solicited by nearly every insurance man 
in the city at various times and that he 
now almost despised an _ insurance 
agent. However, I only spent about 
five minutes with him and read to him 
‘Some Fine Day, Bill,” ‘97 Men Die 
Poor,’ and ‘When Money Is Tight.’ I 
left the booklet with him, saying that 
I would call for it today at 11:30. I 
called, and in two minutes he signed 
an application for $1,000 20-payment 
life and paid spot cash for it. 

“On Weduesday afternoon I inter- 
viewed for the first time a man who is 
building a large apartment block. After 
about fifteen minutes’ conversation 
with him I left a booklet, saying I 
would call for it on Saturday at noon. 

kept my appointment, and in ten 
minutes I had his application for $5,000 
with a check for nearly half the pre- 
mium of $274, and the balance on de- 
livery of the policy. 

“My volume of applications for this 
month, and I’m not bragging, is about 
$50,000, and I think I am safe in saying 
that 25 percent of it was closed on the 
occasion when I called for the copies 


of ‘52 Reasons for Life Insurance.’ ” 


AKING “the mountain come to 
M Mohamet” seems an impossibil- 

ity, yet that is just what an agent 
of the Imperial Life of Canada in 
Baltimore has done, in a sense. Life 
insurance men know what it is to get 
a prospect to read their booklets—to 
read the pamphlets through from cover 
to cover. This agent has solved this 
difficult task and the manner in which 
he did it is very simple, so simple, in 
fact, that life men will kick themselves 
at not having thought of it before. 


Many Shy at Booklet 


Many prospects are inclined to shy 
clear of a booklet. They fear that they 
will be overly tempted or they plead 
the excuse of a lack of time for perusal. 
In such cases they must be made to 
feel that they are receiving a valuable 
article, one from which they will de- 
rive positive benefit. It happens many 
times that the sort of man who most 
readily accepts a booklet is the very 
person who will forget it afterward. 
He will toss it away or stick it away 
among a bunch of papers to which he 
attaches no importance. 

The salesman in question has gotten 
around all this by not giving his pros- 
pect the booklet. He only lends it to 
him. He makes a point of asking that 
it be taken care of and returned, as if 
it were a very rare and precious thing. 
By doing this he makes sure that he 
will obtain at least one more interview 
with the prospect. He does not sim-! 
ply poke the booklet into the other 
man’s hand, but reads him one or two 
extracts from it which peculiarly fit the 
prospect’s case. But let him tell his 
own story: 








Half Dozen in Cireulation 


“T keep about half a dozen of these 
booklets in circulation all the time. I 
do not give a copy to a prospect. I 
only loan him one and get his promise 
that he will read it over the same eve- 
ning or within a couple of days. I then 





DAY SAYS LIFE = INSURANCE | IS ; LAGGING - 


ARBY A. DAY, Chicago manager 
D of the Mutual Life of New York, 

is at the head of one of the most 
successful agencies in the country. The 
men under his supervision have shown 
big increases during the last two years. 
His office long since earned the title 
of the “Million-a-Month-Agency,” and 
within the last year has become 
the “Two-Million-a-Month-Agency.” In 
spite of the big gains made by his men, 
Mr. Day is strong in the conviction that 
| the life insurance business is not keep- 
ing pace with the big strides being 
made in other lines. Most life insur- 
ance men are enthusiastic about the big 
business being done. It is rather un- 
usual to find a successful general agent 
who feels that the life insurance busi- 
ness is not living up to its opportu- 
nities in spite of the unequaled business 
being done at the present time. 

* * x 


| 
| 
| 
insurance companies or the men in the 
business have done little or nothing to 
bring about the big increase in business 
that we are now enjoying. Hundreds 
of thousands of dollars of additional 
business has come to the life insurance 
companies voluntarily. It has been 
created principally because the whole 
level of things has been raised. The 
life insurance business has simply been 
carried along with the rest. 


* * * 


I have about 200 producing agents 
here. Last year their incomes increased 
not to exceed 33 percent. Most of 
them only earned about 25 percent 
more last year than they did in the 
previous years, but a good liberal esti- 
mate is a 33 percent increase for the 
entire force. 

They all did the biggest business 
since they have been writing life in- 
surance and are very well satisfied 
with themselves and with life in gen- 
eral. Yet, what did their increase 
amount to when it is compared with 
the increased cost of living and the 
price advances that have been made by 
everyone having anything to sell? A 
25 percent, or even a 35 percent in- 
crease does not commence to offset the 


Concerning the position that life in- 
surance occupies today, Mr. Day says: 
“Life insurance has by no means made 
gains comparable to those made by the 
other principal industries of the coun- 
try. The situation at the present time 
reminds me of a street that is swept by 
a high wind. The wind rushes up the 


street, carrying everything before it, | price advances on the necessary com- 
and after it has passed newspapers and |modity. Clothing is up at least 150 
other rubbish are carried up the street | percent. Rents are up 25 percent since 


by the force of the suction. The life 
insurance business is like this refuse 
that follows along in the wake of the 
wind. It is merely trailing behind. It 
has been caught up and carried along 
by the force of the big business being 
done in other lines. It has not forged 
ahead under its own steam. The life 


last fall, and building costs are up 175 
percent since last fall. Foodstuffs cer- 
tainly cost better than 50 percent more 
than they did a year ago. Shoes have 
advanced about 75 percent since last 
year. In fact, every necessary article 


that you can name has advanced in cost 
50 percent.. 
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man will admit and recognize this. It 
is not even debatable. 
* * x 


The point that I am emphasizing is 
that every other business in the coun- 
try is showing great increases, is mak- 
ing big strides and is forging ahead of 
the life insurance business. Most of 
the Chicago banks paid a 40 percent 
annual dividend last year. A couple of 
years ago they used to pay from 18 to 
22 percent. Almost any business that 
you can name is taking in three or four 
times the money it did a few years ago 
and charging three or four times the 
old prices. Life insurance compara- 
tively speaking is lagging along the 
way. It is not advancing in propor- 
tion to the other big business indus- 
tries of the country. It has hold of 
the coat tails of big business and is 
being dragged along. As a class life 
insurance men are doing just about as 
much work in a day as they did four 
or five years ago, but are getting a 
whole lot more money for it. Business 
comes easier and in larger amounts. 
But, as a matter of fact, most life in- 
surance men are not better off today 
than they were some years ago. The 
money that they get does not take 
them any further. 

* * * 

Almost without exception the life 
companies of the country are making 
no real effort to get business. They 
say that they have all that they can 
take care of properly. They have elim- 
inated to a large extent all special con- 
tests and are making no eftort to spur 
their men on to heavier production. 
They are unable to issue the policies ap- 
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you want to get 


yourself in a prosperous 
Indiana city with a home 
state company that writes 
a wide variety of very lib- 
eral, low cost Policies? 
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plied for. The home office machinery 
is badly out of order. Now, at a time 
when conditions are more favorable to 
the writing of a heavier business than 
ever before, in the history of Ife in- 
surance, the companies are standing by 
and doing nothing. They seem to be 
dazed and stunned by the amount of 
business being written. They do not 
know what to do about it, or how to 
handle it and are so absorbed in the 
fact that business is being written in 
unusual volume, that they see no rea- 
son for reaching out for more. They 
have not become adjusted to the fact 
that the life insurance business that is 
being written today is only a normal 
business for times like these and that it 
is possible to double and trebdle the 
present production by stimulating the 
agency force to greater things, by rous- 
ing the producing forces of the coun- 
try to action and by making a strong 
aggressive campaign for business in- 
stead of being satisfied with what is 
sent in. The life insurance companies 
should not be blinded by the fact that 
business is being written in larger 
amounts than ever before. The ques- 
tion is, are the life insurance men and 
the life insurance companies of the 
country living up to the opportunities 
of today? Are they getting all that it 
is possible to get cr are they just tak- 
ing what the agents write and thinking 
that it is all that can be done? I think 
the life companies are not by any 
means taking full advantage of the op- 
portunities that present themselves to- 
day. 


Reduce Lower Age Limits 


Some companies have found it neces- 
sary to decrease their limits on ages be- 
low 30, because of the mortality ratio 
due to influenza and pneumonia. The 
victims have been young men. In the 
very prime and vigor of their years the 
choicest risks have been swept off. Some 
life company officials were comparing 
notes the other day and found that their 
mortality ratio below 30 was about 60 
per cent higher than beyond that age. 
Some companies, therefore, that will 
write $25,000 for example above age 30 
are only writing $10,000 below age 30. 
This sharp reduction of limits at age 
30 and below will be kept up by these 
companies for the time being until it is 
certain that the pneumonia hazard is 
out of the way. 

The Continental Life of Missouri and 
the Montana Life have been licensed in 





Indiana National Life Insurance Co. 
INDIANAPOLIS 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our Lenya are liberal and modern, having many Our Home Office is helpful: our agents are pleased with 
features that appeal to agents and prospects. the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 














Standard Life Insurance Company 


HOME OFFICE, DECATUR, ILLINOIS 


All we ask is an opportunity to show to 
the up-to-date Agent either part time or 
whole time that we have the best proposi- 
tion and opportunities for his future success. 


Address the Company at once tor agency con- 
tract and territory. Salary and expense allowance 
arranged for where conditions justify it. 

Company operates in Michigan, Iowa, Illinois 
Nebraska, Kansas, Oklahoma, Missouri and Indiana 


Approximately $35,000,000 insurance in force. 











THOMAS J. OWENS, President DR. ALBERT SEATON, Vice-President and Medical Director CLAUDE T. TUCK, Secretary 


CENTURY LIFE INSURANCE CO,, inotanarouis 


Capital, $200,000 NO ORGANIZATION EXPENSE Surplus, $100,000 
All of the stock is held by a few substantial business men Managed by men experienced and familiar with all de- 
of Indiana who believe in the ability of the management to partments of life insurance work. 
build a real life insurance company. 
We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an 
old-fashioned general agency contract that means money. 
If you want to be affiliated with an institution that has real red blood in its veins---that has all the elements of growth and permanency--- 


Tell us where you want to work 








A live wire fellow who is capable of selecting agents for 
the sale of Accident and Health Insurance in oul pay- 
ment department can secure a position with the undersigned 
Company on salary and commission. When writing state 
full details, past history and references. 


INCOME GUARANTY COMPANY 


SOUTH BEND INDIANA 


WANTED 
A 
MANAGER 











Oregon. 








It’s a monthly magazine for the Life Insurance salesmen, 
THE INSURANCE SALESMAN $1.50 a year. Order a subscription by mail. Insurance 


Salesman, 1362 Insurance Exchange, Chicago, Ill. 
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INSURANCE IN FORCE OVER $40,000,000.00 


You Are Working for Commissions. Sell Policies 
Providing Real Protection 


If totally disabled, the company waives payment of premiums and pays an income as long as total 
disability continues. If accidentally killed the company pays family double the amount of insurance 


| WE PAY LIBERALLY FOR BUSINESS 
For Agency in Minnesota, North or South Dakota, write to H. J. C. HIRSCHMANN, Manager, 408-409 Essex Building, Minneapolis, Minnesota 


For District General Agency in other States, address 


Reserve Loan Life Insurance Company 


INDIANAPOLIS, INDIANA 
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“AMERICA FORE” 


Co-operation among the factors composing American enterprise is the best insurance 
of American prosperity. 


American production leads to American trade, financed by American banking and 
carried by American shipping. American Insurance protects all against loss and 
stabilizes American business. 


The AMERICAN EAGLE, with its funds secured in America, offers its sound 


American indemnity for the safeguarding of American enterprise. 


AMERICAN EAGLE 











Fire Insurance Company 
Cash Capital, One Million Dollars 


HENRY EVANS, President 


MAIN OFFICE: PACIFIC COAST DEPT. WESTERN DEPARTMENT: 


P. O. Box 1030, City Hall Station C. E. ALLAN, Secretary ALFRED STINSON, Secretary 
80 Maiden Lane Insurance Exchange Bldg. 207 W. Jackson Blvd. 
NEW YORK SAN FRANCISCO CHICAGO 














A Good American Company to Represent 
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Will Your Clients Collect 
But 66 Cents On Dollar On 
Their Fire Losses? 


BIG wagon manufacturer, a 
corporation with a_ plant 
‘“Z worth two million and a half, 
agreed. to carry insurance 
BY equal to a certain proportion 
of insurable value. When the vaiue 
increased, as all values have during 
the past few years, the company failed 
to increase its insurance. It became 
a violator of its agreement, a violator 
by omission instead of commission 
of an act. 





Then came a fire. 


The assured collected but 66 cents 
on the dollar, and the insurance was 
in the biggest and best insurance 
companies in the country. 


The fire loss was $1,192,204. The 
insurance exceeded this amount but 
the insurance companies paid only 
$788,109. The assured failed to col- 
lect $404,095 of the loss. Have you 
brought these facts and figures to the 
attention of every client of yours, 
especially those carrying coinsur- 
ance clauses on their policiesP Have 
you pointed out that the failure to 
increase their insurance as their val- 
ues Increase may result in insurance 
that is worth, in case of partial loss, 
only 66 cents on the dollar, only two- 
thirds of its face value? 


Have your 


There are many insurance companies 
but only one 


{hems : Insurance 
7attiw Company 


GLENS FALLS, NEW YORK 


E. W. WEST, President 


H. N. DICKINSON, Vice-President 
F. M. SMALLEY, Secretary 
R. C. CARTER, Treasurer. 


J. A. MAVON, Assistant Secretary 
F. L. COWLES, Assistant Secretary 
H. W. KNIGHT, Assistant Secretary 


Fire, Marine, Automobile, Riot and Civil Commotion, Tornado, Sprinkler Leakage, 


Registered Mail, Use and Occupancy, Rents, Rental Value, Leaseholds, Profits. 

















April 29, 1929 























